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The Jewelers’ Circular 


Publishing Company 


11 John St., Corner Broadway, New York. 
l-class matter at the New York, N. Y., Post Office. 


Entered as secon: 
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Ancient Gold Fibulae, Pins and Necklace in the Barberini Collection at Rome, Italy. 
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Lafayette 


A wondertully tine development of 
the colonial is this verv latest Alvin 
design. You will find it, without 
question, the most pleasing pattern 
vou have ever handled; and tor 
that very reason an exceptionally 
quick seller. 


’ 


[t has just enough of the ornamental to 
satisfy many who like a little more in 
design than the extremely simple colonial. 


This is a pattern you can push with the 
certainty of exceptionally good returns. 


Remember that in addition to the sales 
value in the = attractiveness ot design, 
Alvin Silver Plate contains more silver to 
the dozen than any other plated ware sold 


Prices tor the Lafayette are 
the same as tor our George 
Washington pattern. 


Alvin Mfg. Company 
Sag Harbor, New York 
New York 


lasnae 
Via 


Chicago 
‘ Fe \\ i ash Ave 


San krancisco 


‘~ * 
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Perhaps it is its extreme simplicity \Fa Ss 
that is responsible tor the popularity ‘ 
of this pattern. Jewelers who have 
pushed it, especially those who 
have displayed a chest of George 
Washington, show increasing sales. 





This pattern in conjunction with our 
Lafayette will satisfy the tastes of 
90% of those who enter your store 
or look in your show windows. 


Send for one of our handsome ma- 
hogany chests (green satin lined) 
containing a 26-piece set of George 
Washington pattern. The cost will 
be only $31.42 (subject to Jewelers’ 
Circular key) but you will realize 
then the value of such a display. 
Specify chest No. J 17. 
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Alvin Mfg. Company 
Sag Harbor, New York 


New York 


52 Maiden Lane 


Chicago 
10 So. Wabash Ave. 


San Francisco 


140 Geary St. 
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and longed for 
by many 


Buy them right and 
they are readily sold. 
You will pay some- 
ee One. an unnecessary 
, Hes profit unless you buy 
m/s directly froma cutter. 
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J. Rk. WOOD & SONS 


Diamond Cutters 


170 Broadway Corner of Maiden Lane New York 
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BETTER 
IN SOME 





RESPECTS 





THAN 
SOLID 
GOLD 








Our watch case cannot 
be compared with the 
usual gold-filled case— 


It’s on a higher plane— 


Comparing favorably 
with solid gold cases 
of lighter weights— 


Will wear almost as 
long— 


Much more substan- 
tial — 


Cost considerably less. 





Can you show them? 








J.R. WOOD & SONS 


NEW YORK 
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WE ARE HEADQUARTERS | 


| 


| 





: FOR 

= @ 

= its . 

= STYLES OF 1915 Class Pins 
= Rings 


Greek Letter 


(General and Local) 


Pins 








Pa Trained Nurses 
Pins 





Wendell’s Perfect Safety Catch SEND FOR SAMPLES OR SEE THE 


> c= > Book of Designs 
CLOSED OPEN which has made many profitable sales for 


Wise Dealers. 














SETS CLOSE TO BODY OF PIN. 
PROTECTS POINT OF PIN TONG. 
HANDILY LOCKED AND UNLOCKED. 
ABSOLUTELY SECURE. ———— have in a handy place. 


— 





It's the sort of book you should always 





WENDELL & COMPANY 
Three Big Wonderful Shops 


NEW YORK CHICAGO KANSAS CITY 
47 John Street 337 W. Madison Street 1124 Walnut Street 
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A SENTIMENTAL SOUVENIR 


Baby’s First Shoes Metallized 


SO THEY WILL LAST FOREVER | 











By our process the hard metal coating does not change 
the smallest detail 


The custom of saving babies’ first shoes as souvenirs has become 
universal. 


Jewelers who encourage orders for this work are benefited by favor- 
able comment, which brings many new patrons to their establishments. 














LIST PRICES TO THE TRADE 
peeve and bronze plating, per pair - $3.00 














** silver = - 4.00 

) 6é éé gold we 6é Tt 3 7.00 
Etching name, etc., on sole of one shoe, extra .70 

66 6é iT 66 6é 6é pair 66 1.20 


SPECIAL OFFER We will metallize, etch one sole and silver plate one pair, when wanted as 
sample and window display for $1.25 net, including return parcel post. 


ALL SHOES RETURNED WITHIN ONE WEEK 


STERLING SILVER HAIR BRUSHES 


Repaired and 
Strengthened 


$1.50 to $2.50 list 


NEW BRUSH HEADS (bristles) fitted to order, $4.00 to $6.00 list 
NEW ates MIRRORS fitted in sterling frames, $1.25 to $1.50 list 


ut and repairing extra. Special shape Mirrors ground to order. 


NEW STEEL MANICURE and Other Toilet Pieces fitted in Sterling Handles 








VANITY 


and 
CIGARETTE 
CASES 


Repaired 
Straightened | 
New Springs Fitted | 
and | 








New Combs fitted in Silver Backs $1.25 to $1.50 list. Over 70 sizes and styles carried in stock. Renewed 





Sterling and We enjoy the valued patronage of almost all successful 
Plated Ware jewelers, not only because we understand our business, 


Repaired but because we understand how to DO business. 
and Renewed 


wt | WENDELL & COMPANY 








and 
_— The Only Three Complete Shops 
—~ in the Country 
itte 
om tomas) 2 337 W. Madison St. _ 1124 Walnut St. 























Bronze Plating | NEW YORK CHICAGO KANSAS CITY | 
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We are the 
Originators 
of Separable LinK Watch Bracelets 
MAURAN 








A Watch Bracelet with every requirement of Beauty, Strength and Practicability. 
A Bracelet that can be immediately fitted to any size wrist. 


ee ——— ~~ — =o Es 
Le) io” mam Grane” Saami CaaS? 





——_ CO tm 
on 






recs 








Patent Applied For 





- That Bracelet Watches are the livest item in his stere. 
Every Jew eler Knows That all kinds of Bracelets are being”made. 
That the BEST Bracelet is made by MAURAN. 
Above Illustrations show the last word in Watch Bracelets. 


IT IS MAURAN’S LATEST SUCCESS 
No Solder Short Links Every Link Detachable 
Consider what it means to satisfy YOUR CUSTOMER IMMEDIATELY and not be obliged to jsay, 


**Call to-morrow or next week, Madam, and we will have the size made right.” 


MAURAN WATCH BRACELETS ARE THE BEST 


Made in 14K and !0K solid gold and high grade gold filled. 
Made by a firm whose products have been the STANDARD for 65 YEARS. 








~ JOHNT. MAURAN MFG. COMPANY, Providence. R. I. 


Manufacturers of 1OK Solid Gold Jewelry 
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Take the Opportunity Offered You 


Feature Little Folk’s Tableware 


HE marked increase of orders for Baby’s and Child’s Tableware reminds 
us that Spring is here and assures us that the little folks are not being 


lorgotten. 


Of course, Baby's and Child’s Tableware is ever in demand, but the Spring 


months have been found the best time for its sale. 


We make attractive, practical little folk’s Tableware in all our regular patterns 
and in many special designs. Our lines are unique and have won a distinguished 


reputation among the Jewelry trade. 


Let us help you select a suitable stock for your trade. Write us to-day. 


ROGERS, LUNT & BOWLEN CO. 


SILVERSMITHS 
Greenfield, Mass. 
NEW YORK CHICAGO SAN FRANCISCO 
15 Maiden Lane Kesner Bldg. 717 Market Street 








‘The Silver That Sells’’ 


TRADE ae a 
B( 


SEND FOR CATALOGUE 


Just fill out the attached coupon, or 
simply pin it to your letterhead, and 
the booklet will be sent gratis, prepaid. 


rr 


ROGERS, LUNT & BOWLEN CO., 
JC 3-31 


GREENFIELD, MASS. 


Gentlemen :— 


| 

| 

| 

| I should be glad to have you send me a copy of 
| your Baby’s and Child’s Tableware catalogue, 
| “Tableware for Little Men and Little Women.” 
| 

| 

| 

| 

| 

| 


*eeeseeeee#ee#eseeeeeesee*eeseerste#nteeteeeer#r#ke#e#e#e#e#e#e#e#eseensee#eee#eee#se#ee€?* 
*eeeeeeee#eee#eeseteestee@eeee#e#teteeee#ne@eeeeen#ee#ee#eeee#ee#ee¢e. 


ADDRESS 


ser eeeeeneeeeeeeeeeeeeseeeeeeeeeeweenwreeeneeeeeeeeeee 







































10 THE JEWELERS’ CIRCULAR-WEEKLY March 31, 1919. 











Dueber-Hampden Watches 


Aire Leaders in 


Quality, Attractiveness, Dependability and Service 
























































Dueber Cases 


denote QUALITY, and the 25-year filled cases are absolutely guaranteed to contain 14 
karat gold and the 20-year cases 10 karat gold plates. 


THE DUEBER stamp on a watch case, established forty years ago, signifies Leadership 
in Quality. 
Hampden Movements 


can be depended upon to give service and satisfaction, because these principles are fol- 
lowed in their construction and adjustment. 


The Desirability of Handling Dueber-Hampden Watches 


is readily perceived by the jeweler, because of the completeness of the line; watches 
that will meet the most exacting requirements at moderate prices. 


Jewelers prefer selling our watches, as they satisfy their customers, and satisfied 
customers form the bulwark of the successful jeweler’s business. 


These watches can be secured through any of the leading jobbers, and catalogs can 
be obtained by communicating with 


The Dueber-Hampden Watch Works 


CANTON, OHIO 
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TRADE 


MaaK 



































Here’s an Easter 
Novelty that will 
put Vim, Hustle 
and Profits into the 
dullest local trade 














TT New and Only Scapular Cross 
on the Market 


Fully Patented) 


A WIGHTMAN & HOUGH CREATION 


A decided novelty that will become an Indispensable Staple. 


A superb crucifix carrying on its reverse side a Scapular Medal Compartment 
with tiny, beautifully wrought bas-reliefs “Mater Dolor” and “Sacred Heart.” 


In Sterling Silver, Fine Rolled Gold and 4% Gold Shell. 


A Money-making Feature for EVERY JEWELER—an Absolute Essential for the 
Jewelers and Others who specialize on religious articles. 


Thru Jobbers 


WIGHTMAN & HOUGH CO. 
15-17-19 Maiden Lane, New York 


Main Office and Factory, Providence, R. I. 
704 Market St., Room 814, San Francisco 
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Gold Rings 


Heller s Synthetics 


Newness! The word that typifies Spring itself; that 
stands for brightness added to your old stock; that 
means going ahead; keeping abreast of the times and 
quickening to life the pulse of stagnating business, 

The UR lines of Gold Rings—fairly teem with{the 
spirit of newness. 

Into this Newness is woven also a great portion of 
Originality. 

As a whole—our Spring Lines indicate a greater 
effort and a greater success in attaining superiority 
than ever before. 

These lines—better than anything we could say— 
prove our full confidence in the good promises of 1915. 





Ask Your Jobber 
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American 
Beauly 
Watch Bracelets 


Years ago—when the Watch Bracelet had not yet 
crossed the line that separates the ‘“‘kad’’ from the 
‘‘Staple’’—we believed in its permanence and stability. 

Thus, while others were waiting to see which direc- 
tion the tendency would take—we were at work 
developing the possibilities of Watch Bracelets. 

This gave usa long start; passing the experimental 
stages far in advance of others. 

Today the new American Beauty Lines represent the 
final development of Watch Bracelet design and con- 
struction. You cannot know the real status of Watch 
Bracelet manufacture—until you have seen the Amer- 
ican Beauty Lines for Spring. 


Aisk Your Jobber 
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Star Watch Case Company 


We have no complaint to make about business 


being dull—Neither would you if you handled 
STAR CASES 


You will find that STAR CASES are business 
getters. Give them show room and they will sell 
themselves. 

Every discriminating Jeweler carries a STAR 
WATCH CASE. He knows that STAR CASES 
have greater intrinsic gold value than any other 
filled cases, at the same price. He appreciates 
the SAFETY BOW, which prevents any possible 
accident to his watch by the bow being pulled 
out, and he knows that when he buys a STAR 
CASE he can select from a great number of 
original and artistic designs all hand engraved. 


Cuts show a few of these 


Wachter Patent 916,809 
FACTORY, Ludington, Mich. 
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CHICAGO, Heyworth Bldg. 
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Prices $3.00 to $3.75 


Loose Links 
for Summer Wear 


(We are showing an exception: 
ally attractive line of 10K Loose 
Links, which are going to be very 
popular this season. 











They are heavy, strong and very 
nicely made—and also very mod: 
erate in price. 





Let us send you a selection 
package including both round and 
oval shapes. 


New accounts always solicited. 


Brooches Hat Pins 
Scarf Pins Tie Clasps 


Cuff Buttons Fobs 
Handy Pins Crosses QC) Hi 
Bouquet Holders Pocket Knives c= 


Lingerie Clasps Pendants 
Sash Buckles Bar Pins -ay.4,7 1 © an ©) °1 a _ p-4 71 De 
Neck Chains Lockets WARK N.J 
Waldemars Lapel Chains NE Pilate 
Slipper Buckles 
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The Discriminating Lady of Fashion | 




















> 
¥% 
e 











s Sane re Man ote ER > ISN. Son ali WS Ur th on oat 
ay ee aE Br oi en: See Ree ES Serr 
in a ne. : ies or “a oS = RP ne arc 


age: 
"ee Saket apres 





°¢ 
-eeeee 
ee ~ 





~ 
*@Oa 


. 
ae 


ae PEEP E 
- 
a 
— 


PPR, 


etked Bein ooh Ne 
’ vey batt) x 


eget eat kN 
i} 


bee ee dip 
eELBEL HE 4} 


ebegttathar 


RPE ge 
71h Wad f 


Ry. 











Pa 
SR IES 
St 

- 


Invariably choosesthe 
Mesh Bag as a requi- 
site for all occasions. 


Whether it is to meet the 
serviceable demands of the 
shopper or to put an added 
touch to the costume, the 
mesh bag is always in ex- 
cellent taste. 

Its practicability and pos- 


sibilities areunlimited New 


shapes, new sizes are being 
constantly produced and 


can be supplied to suit any 
requirement. 

Especial attention iscalled 
to the completeness and 
stability of the Whiting & 
Davis mesh bag line. The 
most complete line of mesh 
bags in the world. 

Distributed by the lead- 
ing wholesalers throughout 
this country and Canada. 


WHITING & 
DAVIS CO 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 
15-17-19 Maiden Lane 


CHICAGO 
31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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The Mesh Coin Purse 


Adapted for Men’s 
Wear 


Something New— 
Something-out-of- 
the-Ordinary 


A European custom re- 
cently introduced in this 
country which promises to 
come into popular favor 

This novelty allows the 
change to be carried inacon- 
venient, compact manner, 
always readily accessible as 
shown by the illustration. 
Made in a variety of designs 
and sizes that are especially 
desirable. 

Ask your wholesaler to 
show you this newest of- 
fering from the line ahead 
of the times. 


‘‘The Premier Line 
of Mesh Bags’”’ 


WHITING & 
DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 

NEW YORK 
15-17-19 Maiden Lane 


CHICAGO 
31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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Renewed Activity in Spring Buying 








New O-B Line Meets Unusual 
Requirements of the Jewelry Trade 


Ta recent meeting of bankers 

A trom all sections the concensus 

of opinion was that the trend 
toward better business has begun. 


The history of the jewelry business 
through a number of trade depressions 
shows that the jewelry trade is one of 
the first to benefit by renewed buying; 
just as it isan early sufferer when times 
are tight. 


Leading jewelers everywhere are 
preparing tor increased demands. In 
stocking for the new season they re- 
alize the peculiar temper of a freshly 
stimulated buying public. 


New goods and new styles reap the 
biggest reward under such conditions. 
&S 

The new line of O-B rings and card 
jewelry now on its way to the whole- 
sale trade is especially timely and well 
calculated to help the trade collect the 
business due. 


The saleability of the new line is 
unquestionable. ‘The goods are better 
profit makers than ever. 


The trade has seen the demand for 
single stone rings. We have met it 
with an exceptional line of single stones 
—all sorts and descriptions, all prices, 
from the cheapest to fine goods at a 
corresponding cost. 


The attractive O-B staple patterns 
in Baby rings, Misses’ rings, Ladies’ 
cluster rings, set every conceivable way 
from the doublet to the diamond are 
well known to the trade. 


OSTBY & 


The progressive jeweler insists upon 
quality in his goods, no matter what 
class of trade he is selling. 


&> 


The O-B line is the quality line 
through every grade. All O-B rings 
are DIE-STRUCK, out of thoroughly 
wrought gold. In them the jeweler 
finds none of the defects due to casting 
or other old time methods. ‘The O-B 
method insures thoroughly grained 
gold, free from cracks and pits, which 
takes a fine finish. 


> 


The quality stamped on these rings 
is right up to the mark. 10K. means 
plump ten Karats, mot a quality that 
will just pass the law’s requirements 


and no more. 


The standards of O-B rings are as 
high as the British hall marking office 
where every English ring must be 
tested before marked. 


& 


This season we carry a line of 14K. 
Men’srings. This increases our already 
large line of 14K. fine rings. 


S> 


Many dealers are selling them side 
by side with their 10K. line, for they 
say that the latter go to a distinctly dif- 
ferent class of trade, among which isa 
growing foreign element. There is a 
good profit in this business which 1s all 
new and all cash. 


& 


In order to have the best the market 
affords, it is necessary to see the O-B 
lines before buying. 


BARTON COMPANY 


PROVIDENCE, R. I. 
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JACQUES DEPOLLIER & SON 


MANUFACTURERS OF 


HiGH CLASS SPECIALTIES 


Distinctive in Design and Perfect in Workmanship 


WATCHES—Regular and Odd Shapes. Brace- 
let Watches, Sautoir, Locket and Pendant 
Style. Wristlet Watches, with Leather 
Straps, Moire Ribbon and Elastic—all parts 
detachable. 


LOCKETS—Round and Fancy Shapes and 
Vanity Lockets, Plain, Enamel and Dia- 
mond Decorated. 


CHAINS—Sautoir, Lapel and Waldemar. 
Enamel Chains, any color. 


BRACELETS—“DD” Excess Expansion Brace- 
let for Bracelet Watches. 





DUBOIS WATCH CASE 


JACQUES DEPOLLIER & SON 


WALTHAM 


Manufacturers of High Class Specialties 


WATCH CASES—Hand made, regular and odd 
shapes, extra th:n for complicated and regu- 
lar movements. 

ODD SHAPE WATCH GLASSES — Made to 


order. : 


ENAMEL STU DIO—Artisans, Expert in 


French Enameling, New and Old School. 


MONOGRAMS — Special designs in all styles. 
Engraved, Applied, Diamond, Calibre and 


Enameled. 
REPAIR WORK—\WVe are thoroughly equipped 
to care for all kinds of watch repair work. 





CO. 


Established 1887 


Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 


Main Office and Factory: 
316 Herkimer St., Brooklyn, N. Y. 





Complete American and Swiss Watches, 
Odd and Regular Shapes. 


Salesroom : 
15 Maiden Lane, N. Y. 
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NEW—SEASONABLE—RIGHT 


The full line, including additional pieces, is shown by our salesmen and may be seen at our 
branch ofices—New York and Chicago. Write factory, Newburyport, Mass., for complete list 
312 Bon Bon 
D-6',; H-3 $14.30 
With handle (9560) 
$17.90 





9549 Basket Sa eae 9550 Basket 
D-10; H-2; Ex H-6 $4000 | ——— D-10; H-194; Ex. H-534 


TYE VI EKO 
ORR OPIS 
APS 4p 


314 Fruit Dish D-8%g, H-2'; $25.70 
315 Fruit Dish D-9%4, H-3 32.80 


a ok 


9769 Compotier 
D-10; H-2!, $32.80 


Cake Plate 
D-12; H-l%% $35.70 
6783 Pitcher $73.50 
H-7°%¢4; Capacity 
13 Hif-Pts 


Jewelers’ 
Circular 


6787 Pitcher Key 
$80 00 


TOWLE MFG. COMPANY, SILVERSMITHS 


NEWBURYPORT, MASS. CHICAGO, ILL. NEW YORK, N. Y. 




















stamped 


Gold Filled Chains 


They Are Leaders 


The trade-mark with the world-wide reputation 

















Sold through jobbing houses 
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F. Speidel Co. «=: Providence, R. I. 
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Extra! Extra! Extra! 


A WONDERFUL OPPORTUNITY 
fae Sekeunes ss27couorniro | IN MEN’S BELTS 


A high-grade, black, walrus-grained, leather belt, 30”, 32°, 
34”, 36”, 38”, 40” or 42” as ordered, with Sterling Silver or Gold- 
Filled self-adjustable lever buckle that “grips like a bull dog. 

Made especially to be featured and sold at a remarkably low 
price—and selling “hand over fist.” 











— — ; 6526 Plain, Polished. 
6526 E.STERLING . 6527 Plain, Old English. 
6526-E. Hand Engraved, Polished. 
6527-E. Hand Engraved, Old English. 
6526-E.T. B. Engine Turned Border, Polished. 
6527-E.T. B. Engine Turned Border, Old English, 
6526-E.T. L. Engine Turned Straight line, Polished. 
6527-E.T. L. Engine Turned Straight line, Old English. 


The belt season is at hand. 
Don’t miss this opportunity ! 


Theodore W. Foster & Bro. Co. 


Established 1873—42 years 


Manufacturing Jewelers and Silversmiths 


100 Richmond Street, Providence, R, I. 


NEW YORK CHICAGO CANADA 
{3 Maiden Lane Heyworth Bldg. Kingston, Ont. 


6526 £.T.B8. STERLING 








6526 E.T.L. STERLING 6527 E.T L. 








Illustrations 2/3 actual size 
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a 
$4 ON THE INCREASE 
OLOOT 
~> 
~ Over 2,000,000 New Members Last Year. 
& 
: [do not underestimate emblems. 
2727 Carry an attractive line. 
Three Complete Stocks 
at Your Service 
Ce: pd 
a Ae 
Oreo OSGS 
2687 S6O4EF 
DESCRIPTION 
SONIC 4 sutton. Raised square and compass on | 0868 SHRINE Gold Button. Enameled claws. aug in star 
shi Brig finis Per dozen $21.00 | TTT ere ee ia ole we uate Per dozen $42.00 
S68F MASONIC 20; Cent Shell Charn Enameled, | 0898 MOOSE Gold Button. Modeled head. Red ne in eye 
el nite Reverse pla ...Per dozen... $66.00 | ee ee ee Kn wk es ee dk Oke eae ‘Der de zen "$11.00 
2727 OD FELLOW G ? Square pel n| knglish | 01010 KNIGHTS OF COLUMBUS Gold Button. Raised emblem 
Per dozen $12.00 | on enameled shield. sright fimish........ ro pe $21.00 
MASONIC ¢ Piatt ~ re and mpass cut ut | 864F ODD FELLOWS 20th Century Gold Shell charm. Enameled 
.Per dozen $12.00 | raised emblem in centet Reverse plain.......Per dozen $66.00 
; - “~ | ( { é ¢ ip nts | 
Pe zen $20.00 


IRONS & RUSSELL CO. (25:2 EMBLEMS 


Three Complete Stocks in Three Convenient Centers 


New York Office: 11 Maiden Lane Main Office and Factory: Providence, R. I. Chicago Office: 10 S Wabash Ave. 
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| Just Out—New Edition 


Trade Marks of the Jewelry 
and Kindred Trades 


| Sold to JEWELERS’ CIRCULAR subscribers only. 


The work showing actual facsimile reproductions of Trade Marks 


First Edition 1896—Second Edition 1904—Third Edition 1915 











In use nineteen years by the jewelry trade 
as an authority. 





Size 7 x 1034 inches—Bound in cloth, 366 

Pages of Trade Mark information, including 

over 6500 trade marks and trade names—also 

ADE/A\ARKS names of flatware and toiletware patterns 
WNORED TRADES and their makers. 


Price $5.00—Express Paid. 


a 








One year’s subscription to the JEWELERS’ 
CIRCULAR $2.00 for fifty two issues. 


Combination Price $6.00 for both. 











Contents 
| introduction. Jobbers’ Marks. Marks of Gr id and Silversmiths. 
Explanatory Notes Kegarding indexes. Leather Goods. The Law of Trade-Marks. | 
: roe c , 7 
| Lt rade- Marks: Materials, Tools and Supplies. The Troy and Decimal System—Equivalents. 
Badges, Emblems, Medals, Etc. Medals, Index to Names of Firms Having Trade-Marks. 
Buttons, Studs, Etc. Miscellaneous Lines. Index to Letters and Words Used as Trade- 
Chain Bracelets. Pens. et Marks. 
Chains, Gold, Gold Filled and Plated. Precious and Imitation Stones. Index to Advertisements. 
Clocks, Rings, Gold, Gold Filled and Plated. Index to Names of Flatware and Toilet Ware 
Cut Glass, American. Silver Plated Ware. Patterns 
Diamonds. Sterling Silverware. National Stamping Law. 
Ebony. Ivory and Shell. Tortoise Shell Goods. Proposed Stamping Law for All States. 
Emblems. ~ Watch Cases. State Laws Regulating the Stamping of Gold 
Fountain Pens, Pencils, Etc. Watch Materials. and Silver. 
Imitation Diamonds. Watches. The Gold and Silver Stamping Act of Canada. 
Ivory. Historical Sketch of Makers’ Marks. Marking of Foreign Plate in England—New 
Tewelry, Gold and Silver. Summary of London Hall Marks. Marks Adopted. 


Order Now—Render Quick Service to 
Your Customers by Knowing the Marks 


The Jewelers’ Circular Publishing Co. 
11 JOHN STREET - NEW YORK 


This work—the third edition of “Trade-Marks of the Jewelry and Kindred Trades”—is the accom- 
plishment of over twenty years’ research and labor in the development of the only authoritative book on 
trade-marks in its field. It is sold only to JEWELERS’ CIRCULAR subscribers as a part of the personal 


service this publication has always rendered them. 
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ASK YOUR JOBBER 


TO SHOW THE 


Elgin Vest Pocket Patented 
Cigarette Case 


AUTOMATIC ACTION, VERY PRACTICAL 











Elgin American Manufacturing Co. 


ELGIN, ILLINOIS 

















Established 1868 


R. BLACKINTON @ CO. 


Manufacturing Jewelers and 
Makers of Small Wares in 
Sterling Silver and 14K. Gold 


North Attleboro, Massachusetts 


(Factory and Main Office) 


‘‘The Line Made and Sold on Honor’’ 


(R) GS 
Novelties 
Toiletware New York Salesrooms 





and Jewelry 15-17-19 Maiden Lane 
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NEW ! 
DIFFERENT !! 


SOLID THRUOUT 
j ALL ONE PIECE 














NO SEAM oe Che J- BF AM 
ONE PIECE 
\ so omwomene | CVFF BUTTON 


PATENTS PENDING. 





















The Only Properly Balanced 
One Piece Cuff Button 





No solder; absolutely solid. 


Special machinery—used by us exclusively— 
makes it possible for the first time to produce a 
one piece Cuff Button with the post centered as 
it should be! 

The durability of the “I-Beam” One Piece 
Cuff Button is so remarkable that it really just- 
ifies the term—‘“Indestructible.” 


(guaranteed unconditionally against EVER Y- 
THING. 


Ask your jobber 


CHAS. KELLER & CO. 


71 Nassau Street New York City 
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Marathon 


Combination Sets 


Waldemar Chains, Knives, Pencils 
Match Safes, Pocket Lockets 





Any Combination Desired 





Made in a great variety of beautiful chased, 
engraved and engine turned designs, includ- 
ing lodge insignias and Old English initials. 
Same designs can be put on both match 
safes and pocket lockets. 





Put up in attractive leatherette covered 
plush lined boxes. These boxes help to 
sell 3 or 4 articles to one person where 
otherwise it might be | or 2. 


\lso put up on display pads, or singly on 
cards. 


Every article fully guaranteed. 


We Sell Through 
the Wholesale Trade Only 


Witbcro G ainls 


454 ARATHOM 


ee | ee. 














Pocket Locket Open 





Main Office: Attleboro, Mass., N. Y. Office: 9 Maiden Lane, Chicago Office: Heyworth Bldg. 
Combination Sets Reduced 
































The Real Facts About 
Separable Link Watch Bracelets 


| Bugbee & Niles Co. have been granted U. S. patent No. 
: 1,132,099, dated March 16, 1915, which covers the idea as well as method 
of construction, of the separable link feature. 


| 


Many other makers of separable link bracelets now on the mar- 
ket are infringing on this patent and have been notified of that fact. 





| Any steps necessary to protect our legal and moral rights will be 
taken by us. | 





_ BUGBEE & NILES CoO. 


162 Clifford Street Providence, R. I. 





























FREE WINDOW DISPLAY 
1835 Ri WALLAL & 


Supplied free to Athena dealers 
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THE ATHENA PATTERN 


HEAVI ge “rote PLATE 
R‘ WALLACE” 
Silver Plate that Resists Wear. 
GUARANTEED FOR 


A LIFETIME OF 
BEAUTIFUL SERVICE 
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If you haven't already ordered this new window display of the Athena pattern 
in 1835 R. Wallace,’’ Heaviest Silver Plate, do so at once. 


R. WALLACE & SONS MFG. CoO. 
Wallingford, Conn. 
Chicago San Francisco Philadelphia London 














SDN BO SP FRO OIE 
5 , ~~ 


HE Jeweler who handles the Athena pattern in “1835 R. Wallace,” 
Heaviest Silver Plate, can draw on an exceptionally complete and 
effective series of selling aids. 

Among the newest is the Athena cut-out shown in the accompanying 
illustration. Goddess and temple are reproduced on heavy board in rich, soft 
colors that harmonize with the supplementary printed matter. It is a refined 
and pleasing display, one well suited to adorn the window of a high grade store, 


























WALLACI 
K srivte. 


bug 











A number of these cut-outs, together with suitable display matter for a good 


window trim, are ready for distribution to dealers who carry the Athena. 





R. WALLACE & SONS MFG. CO., WALLINGFORD, CONN. 


NEW YORK CHICAGO SAN FRANCISCO LONDON 
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Continental Markets also need 


Ney’s Jewelers’ Gold Solders. 


For tariffless Great Britain, for the prosperous Colonies of the Australian Com- 
monwealth, for New Zealand, India, China, Japan, the Continent of Europe, for South and 
Central America and elsewhere overseas, Ney’s Golds and Ney’s Jewelers’ Gold 
Solders are indispensable. Best since 1812. The best is always cheapest in the end. 
You have learned that, haven't you ? 


The consensus of opinion is that articles “made in the United States of America”’ 
are destined to predominate in the world’s trade. Good enough for discriminating, exacting home buyers—whose 
cultivated taste is unsurpassed—surely they are good enough for consumers in every part of the globe. 


If this page reaches the eyes of non-resident manufacturing jewelers, and retailers whose shops make repairs, 
whether on Place Vendome, or Regent Street, Via Toledo, or Unter den Linden, it will inform them where to order 
Gold Solders that are the Standard of the world, and the despair of industrious would-be imitators. 


You can judge the goodness of a melon by opening and tasting it, but to appraise correctly the value ot 
solders, requires more than opening their envelopes. Even looking at them will not be a safe criterion. Their 
properties can be judged only when the solders are used. _ Results will tell ! 


It is amazing how much fine jewelry is sold that is inherently defective before leaving the counter! Fine pieces 
should be made to last. They should be light, yet very strong, without sacrificing grace. Certainly no catch, 
joint or connection should break upon the slightest provocation. Yet many do! Breakage is a very prevalent fault 
in much European jewelry, altho the English work is stronger (because heavier) and holds together better than much that 
is made across the turbulent Channel. To foreigners we commend the great value of Ney’s Jewelers’ Gold Solders, behind 
which lie 103 years of high-specializing. There are none better. We know of none equally as good 


Ney’s Jewelers’ Gold Solders are fully as desirable for home consumption—a fact which many have learned 
to their great advantage. These users rely upon Ney’s exclusively, year after year. As a panacea for 
all soldering difficulties, Ney’s are inimitable. We know this backward. It is very important that the 
entire jewelry trade should know it. Once you restrict yourself to Ney's you will say, 

‘‘ Now will I tell to all around 


What splendid Solders I have found.,”’ 


When it was announced that a relief steamer would leave Naples for New York, there were thousands of marooned 








Americans in Italy. Very many read the sailing-notice, but “took no stock in it.” They did not bother about in- 


vestigating. What was the use ? 

But some people, who wanted to get home, believed that a steamship agent would not be so foolish as to 
spend money on space, unless he had accommodations to offer. They did not hesitate to call, then bought passage tickets ! 

When that steamer slipped by the molo and lighthouse, bound for New York, how do you think the many doubting 
Thomasses felt, when they realized that their best opportunity to reach home had been lost and that another might not 
occur for months ? 

Will you travel by the Ney route? It is safe, and schedule time is always maintained. The booking office 
is never closed. There is no excuse for your remaining stranded or being stuck. Order now. All karats. 


‘THE rateidat Send us your Old Gold, Silver, Platinum, etc. Will pay Cash NEWGOLD 


Value, or send Ney’s Golds or Solders instead, if you prefer. 


THE «J. M.NEY COMPANY OLD GOLD 


FOUNDED IN 18i2. SILVER 
, President. PLATINUM 


HARTFORD, CON ., USA. ETC. 


Your Jobber carries NEY’S JEWELERS’ GOLD SOLDERS, Best since 1812, in stock. If his stock 
be depleted thru unusual demands, ORDER DIRECT. You must not suffer thru his lack of supplies. 








THE LATE 
HON. JOHN M. NEY 
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More than Four Years ago we introduced— 


El-Kay one-piece Cuff Buttons. 


Qn September 21st, 1910, we published 
our first advertisement in the Jewelers 
Circular offering a Cuff Button ab- 
solutely one-piece throughout ‘The 
large disc, the post and bean forged 
from a single piece of metal without 


joints, seams or solder.” 


: 
% 
a 
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The El-Kay invention marked a funda- 
mental improvement for it mastered 
the one-piece problem in cuff button 
construction. 

lt was the first great advance in cuff 
button manufacture. 

[It eliminated solder and seams; and 
the metal, while in process of manu- 
facture, was treated ina way that g1VeS 
it almost the tensile strength of steel. 


Other Patents Pending 


We studied cuff buttons in their rela- 
tion to cuffs and designed a button 
along original lines. 


The El-Kay case does not rest alone 
on the one-piece idea. El-Kay Cuff 
Buttons, because of these original 
lines, are easiest to insert and easiest 
to remove, they stay put and keep the 
cuffs in line; giving the ultimate user 
untold satisfaction. 


tach year we have made improvements 
in both the construction and finish of 


El-Kay Cuff Buttons. Our latest in- 
vention has made it possible for us now 
to offer El-Kay Cuff Buttons in gold 
filled as wellas in solid gold, incorpo- 
rating in the popular priced article all 
the advantages that we had in solid 
metal. 

As predicted in our first printed an- 
nouncement, ElkKay Cuff Buttons 
have won the confidence and enthusi- 
astic support of Jewelers throughout 
the country until now they are the 
standard by which others are judged. 


JOSEPH L. HERZOG & CO. 
Miakers of LK Rings 


(TRADE MARK REG.) 


45-51 ROSE STREET (Cor. Duane) Succeeding Louis Kaufman & Co. 


NEW YORK 





March 31, 1915. 














March 31, 1915, THE JEWELERS’ CIRCULAR-WEEKLY 31 











oa —— ee 

















With Easter comes the opening of 
Spring business; it brings renewed 
activity to trade generally and the 
jeweler feels the benefit of same. We 
have many novelties suitable for 
Easter, in Jewelry and watches, also 
a full line of staple goods. 








We are pleased to send selection 
pacKage on request for your inspec- 
tion and that of your cus- 
tomers. We solicit your 
orders. They will receive prompt and careful 
attention. All goods & sold under the Trade- 
Mark of ‘‘*The Rose’”’ the symbol of quality 
and excellence. 


HENRY FREUND & BRO. 


SELLERS OF SELLERS = AY 


Diamonds, Watches, Jewelry 


71 Nassau St., :: :: New York Z 
929 Chestnut St., Philadelphia U bb O“- 
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Jeweled Bags Lorgnette Chains 
Mesh Bags Card Cases 
Purses Bracelets 
Vanity Cases Cigarette Cases 
Chatelaines Lorgnettes 
Cigarette Holders Eyeglass Cases 
Coin Purses Novelties 
New and Beautiful Designs, at Popular Prices, Executed by Our Well-known Complement of 
Skilled Artisans, Every Piece Bespeaking That Deft Touch in Workmanship That Has 
Always Characterized the “Cottle” Line, Are Ready for Your Inspection and Approval. 
I. N. LEVINSON, President H. S. MORRIS, Treasurer 








S. COTTLE COMPANY 


| 
| 
| Makers of Jewelry for Half a Century 


Platinum—14 Karat Gold—Sterling Silver 
31 East 17th Street New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bldg. 
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Exclusive PRopucTions IN I4 Karat Gow. 


STERLING SILVER AND LEATHER (3000S. 
PROVIDENCE — NEWYORK — SAN FRANCISCO | 
































‘““Genius Merchandise’’ 


A keen-minded author picked out some Hed :zes Handy Pins in a jewelry store. 
spected an assortment of them and said words to this effect: 


“There is genius behind the creation of these 


Hedges Handy Pins” 


The jeweler, pleased and 
astonished, asked: “Why 


so”? 


The author replied: “Be- 
cause a genius is the man 
who makes common 
things in an uncommon 
way.” 

We modestly renounce all 
claims to genius. But 
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He in- 


submit the above by way 
of suggesting that there is 
more profit in handling 
uncommon Handy Pins, 
away ahead of the ruck, 
than in showing the or- 
dinary kind. 

Look over our selection 
package. You will agree 
with us. 


A. J. Hedges & Co. 


Makers of 14 Kt. Jewelry 
Specialists in Mourning Jewelry 


14 
K 


12 to 16 John Street 


New York 
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Diamond Rings of Superiority 





Loose Diamonds 


JI) 
se erga enenepeazean AY For Mounting 
Finest Cutting —fP> 


X Purposes 





Every variety of Diamond Rings—Solitaires, Cluster, Princess, 
etc. Also Diamonds used in harmonious and attractive com- 
bination with other precious and semi-precious stones. 


Prestige and profit for you in Bowden’s Rings 














ears dnd of Quality 
mom wos 


waC( Je B. BOWDEN & CO. ts 


15-17-19 Maiden Lane, New York 


MAKERS OF THE FAMOUS BOWDEN SEAMLESS WEDDING RINGS. RINGS OF ALL DESCRIPTIONS 


Trade Marks 


















































GOLD CANES 


3, Gold Umbrella Handles 


Simons Bros. Company 
PHILADELPHIA 


Write for Catalogue 


NEW YORK CHICAGO 
13 Maiden Lane 31 N. State Street 
SAN FRANCISCO: 717 Market Street 

































TO THE OK RW 10K. and 14K. 
JOBBERS $i FACTURING JEWELERS. J E Ww E L R Y 


SFr 87 MAIDEN LANE. enc TORY 
NEW YORE. 





Caretul Finis A Line Marked by Characteristics That Sell jewelry pomiy Pa” 
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VIADE IN NEWARK 





Riker Brothers —" 
Menufacturing Jewelers— |4-Karat Only 
42-4-6 Court Street MARK 


Eastwood-Park Co. 


Silver Toiletware, ag ties and Mesh Bags 
N, Y. Office, 15 Maiden Lane 


canna © 












4] Shafer & Douglas, lnc. 
Maaufacturers of 
Office and Factory 

9-11 Franklin Street Opposite City Hell 


J.A.&S.W.Granbery 


(a corporation) 
The 10 kt. ~ that sells 


Trade Mark Kinney, Orchard and Seott Streets 











er & Gross 
s ef High Grade 
M. G. tk ae Set Rings 


Trade- Mark 401-407 Mulberry Street 





DIAMONDS REzai sie 
SWEQUALLED BRICCIANCY GUARANTEED 
L. M. Van Moppes Co. 


671 Broad St., Wiss Bidg. Newark, N. J. 





James R. O’Donnell, 


eS om Jewelry, Watch Cases, 
ste. aad White a Specialty 
350 Mulberry Street 





Newark Finding Co. 
Manufacturers of 


SWIVELS AND SPRINC RINGS 
In Platinum, Gold and Gold Plate 
N.Y.Office, 71 Nassau St. Factory,Newark,N.J. 





Frederick B. Weiss, Inc. 
The Up-te-Date 10-Kt. Line 


CW>10K ‘473-475 Washington Street 





Taylor & Co., Inc. 


16-K.. Jewelry—In make and finish unsur- 


y goode of any higher quality. x] i 


47 Chestnut Street «<< a- 





Battin & Compan > foe 
Small Wares—Gold = Sie 
Setew oor 542 Fifth Ave.., vs 

106 Ogden Street 





The ) Keller | Jewelry Mig. Co. 


oo tr al 64 Rassen Street 
Faetory 251 N.jJ.R.R.A 


10K: 








Stumpt & Binder 
Meaufecturers of Gold and Platiaum Chains, 
Swivels, Spring Rimgs, in Gold and Platinum, 


Also in Gold Plated 


50-58 Columbia Street Nowark, N. J. 





Barry & Company 


Well Made 10K. Jeweiry 
Our Trade Mark Your Guarantee 


10 Austin Street 


=) 








Burstow, Kollmar & Co. 
Bracelets and Bead Necks 
18 Columble Street 


“Made In Newark” 


is a slogan to remember 
when buying 


High Grade Jewelry 


When you buy Newark 
Made Jewelry you are 
certain to get the very 
latest styles in 


14 and 10K. Gold 
Platinum and 
Silverware 


Jewelers selling Newark 
Made Jewelry are sure of 
pleasing their customers 
beside making a_hand- 
some profit on every sale. 


INSIST ON 
NEWARK-MADE 





_, Link & Angell, Inc. 


14-K. 


71 Austin Street 


A Oe 


THE HOUSE OF PROGRESS 
14K. and Piatinum Jewelry 
FRANK KREMENTZ CO. 


530 Mulberry Street 








Garland, Fisher Company 


GF 


10-K.. Mesh Bags and General Lime 
N. Y. Offices, 9 Maiden Lane 
530 Mulberry Street 





Specralty 10 


Emil Abig 


and 14-K. Bracelets and La Valiieres 
60 Columbie Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Halsey Street 





J. D. Daizell & Co. 


Trade 
TT Lo 
Mark 


Manufacturers of Fine 14-K. Jeweiry 


23 Marshall Street 








14K... 


= Piso & Co. 


Pot. Ho tee bere | OK 


480 Washington Street 





Net che ge 
Baker & C 


N.Y. Odgee, 30 Church St. 


PLATINUM 
im Platinum and Gold 


o., Inc. 
408 N.J.R.R. Ave. 





Kohn & Company 


akers of the Celebrated 


M 
10-K. Lime with the 14-K. Appearance 


Camp and Orchard Streets 





La Seola, Fried & Co., Ino. 


(Geld aad Silversmiths) 
Specialists ip Eye Glass Cases, Purses, Vanitics 


97 


<> 


and Card Cases. Trad , 


Chestnut Street 





Henry Ziruth 


Coho Chaine—High Grade 10 aad 


4-K. Gold and Platinum Chaime 
30 Court Street 








san “Rings t themselves.’ 
8 Clinton Street 


Strauss & Strauss 
SEY ca MEPL wy 
KF 








The Ledos M't'g Co. 


Manufacturers of 


Watch Case Materiale— jewelers Findings 


No. 34 Peari St. 


1883 


Newark, N. J. 
1914 
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STANDARD LINES 
14-K JEWELRY 





Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes | Safety Pins 
Sleeve Buttons a ok ee Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 








Waldemars Sautoirs 
Lorgnette Chains reaoe of was Neck Chains 
Key Chains Outing Chains 


Lapel Chains Fob Guards 
“R.S.”” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE : Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 























OSMERS, DOUGHERTY COMPANY, “*wisizn"* 
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ag” oth me Oe” oS te | Brooches 
a. 2 » . os > .* a a 5 h 
4454 FF 3198 ‘oo 4 is ‘Welsis . 4006 «(fs @:° (3 3: 
i ‘ 
- a . err mm) Pendants 
ys ’ | : 
f ont sam} Necklaces 
“ 4 “ - 
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Pf : ” ream) Collars 
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a mm) Earrings 
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Order and Repair Work 291-293 SEVENTH AVENUE, NEW YORK SEND FOR OUR 


f All Kinds Executed 
‘a Skilied Workmen Between 26th and 27th Streets Phone 913 Madison CIRCULAR 
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THE “VICTOR” WATCH HOLDER 


With Separable Link and Detachable Bracelets 
“FITS LIKE A GLOVE” 





































PATENTED 
Made i1 th Gold Filled, 
Stel gy, I14Kk.., LOK. 
sterling Gun Metal tinis! 
ORDER THROUGH JOBBER 
DETACHED—Insert watch through loop 2 mr 10/0 . - 4 
THE "DUO" WATCH an with BLACK or TAN SEWED STRAP 
Silver, Ger silt, Gun Metal Finis} Can be Retailed for 50 cts., 75 cts., $1.00, $1.50, and 
Sterling and sth “Gold F illed. $2.25 at a Good Profit. 





For sale through Leading Jobbers only << MEALY MFG. CO., Baltimore, Sole Makers 


Patented 


A Beacon Light 


in the troubled sea of the business world—lIt 
is not only the QUALITY of our THIMBLES 
that has enabled us to guide our customers 
safely for 88 YEARS, nor altogether the 
SERVICE we give, any more than it is our 











extremely moderate PRICES. 
But the strong combination of these three 1m- 
portant business principles has pointed the 


way to success to Our patrons. 


Write for new illustrated catalogue 


Ketcham & McDougall 400." 




















Medals MEDALS—Medals “ts Pins, 


Emblem Pins, 
Society 


ARTHUR JOHNSON & CO. Presentation 


SPECIAL MANUFACTURERS TO THE TRADE Jewels 
45-49 JOHN STREET, NEW YORK 


This is the season for class pns, Mr. Jeweler. Are you getting your share ? 


iFor Every Purpose 


SPECIAL ORDER WORK 
REPAIRING 














In Buying 
* ) Gold Mounted 


We Have Just Received a Shipment of ee. 
ss —— KNIVES 


IMPORTED BEAD NECKLACES 











: for Waldemar chains insist from your silversmith 
in PEARL, JET and Colors; also ITALIAN JET on having “Empire” blades ‘Gold, mounted knives 
: cal! for highest quality blades Empire’ blades 

Necklaces and Chains. Amber Necklaces carry full guarantee of quality, caniecenl by 


Our line of FANS is of the same high class as usual and our TOS CMPUNE KMS CO., Winsted, Conn. 


assortment is complete. Send for selection mentioning price. | Manipulat: on of Steel in Watchwork. | 


LEWY & COHEN, 321 Fifth Avenue, New York City | [i272 ta hy fogs RS 
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Satisfied Customers 
Are Your Best Asset 








Sell goods of attractive designs and high- 


est quality without charging 


prices. 


excessive 
To do this you need our two lines 


Lion 2 Brand 
Wihkliarns TRIPLE PLATE 


Both of which net 


you handsome profits 


and create confidence in your ability to 


serve your customers properly. 








THE WILLIAMS BROS. 


MFG. CO. 


FACTORY: GLASTONBURY, CONN. 


CHICAGO 


5 N. Wabash Ave. 15 Maiden Lane 


NEW YORK HARTFORD, CONN. 
Sage-Allen Bidg. 


























ALWAYS AT THE FRONT 
ALWAYS NEW DESIGNS 


Coral-Shell- 
oe em 


Our line of Brooches — ——_ 
ants in all sizes does not fe ym- 
petition. on lec- 
tion pat 


De Dilectis 





























— & Sarno xc 
335 Broadway New York 
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Unusual Combinations 


In 
DIAMOND -and 
COLORED STONES 
in 
La Vallieres, Brooches, 
Bar Pins, Rings, 
Pearl Necklaces, 
Sautoirs, 
Diamond Necklaces 
and Bracelets. 
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Memorandums of 


LOOSE DIAMONDS 


sent upon request. 


JUERGENS 
AND 


ANDERSEN CO. 


108 N. State St. 
CHICAGO 


0° Re SRLS 
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JACOB ROSENBERG, 6 Maiden Lane, is now 
located at 71 NASSAU ST., N. Y., under the 


name of 


ROSENBERG-FLIASHNICK MFG. CO. 


and will manufacture high grade diamond 


mountings and gold jewelry. 

















PLATINUM TOPPED and PLATINUM LINED RINGS 





Rings that challenge criticism and command admiration 


ALBERT M. MIX & CO. 


Manufacturers 
106-108 FULTON ST. | sally 
NEW YORK “SSy* 
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The Line With the 





” FASCINATING FINISH 
SCHLESS, BROD & Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 














NEW YORK OFFICE: 65 Nassau St 








(} 26-28-30 Beecher St., Newark, N. J. 


CHICAGO OFFICE: 


29 —£. Madison St. 
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TRAD = a, MARK 
SZ fncorporated 1904 


(( iL \VZ ,, alle ISSO / 
NE 


Sz C.F.RuUmMpPP & Sons & 


Manufacturers of \\ 


i Fi r1e Leather Goods \ 


Philadelphia 


ae SF — } 
\ —vT \// New York Salesroom-683-685 Broadway \\7~ 
\QQRLg KS Y WNL) /| 


— ~ 


\ VA ~ G N 
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Alls W eddi 
Ri 
Rapidly supplanting the old style 
band ring. Is graceful in style and 
the secrecy of its construction and the 
hidden engraving add to its selling 


qualities. Joints are invisible, but can 
be readily opened with a pin. 
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Our 1915 Catalogue, comprising 
over 600 pages, illustrating DIA- 
MONDS, WATCHES, JEWELRY, 
UMBRELLAS, CLOCKS, SIL- 
VERWARE, CUT GLASS, is now 
ready for distribution. 





.In dozen lots $1.25 dwt. met. 
.In dozen lots $1.40 dwt. met. 


AVERAGE WEIGHT, 8 DWTS. EACH. 


LEONARD KROWER (Canal and Exchange Place 


14 kt. $1.80 per dwt. net... 
18 kt. $1.45 per dwt. net... 





IMPORTER OF DIAMONDS—JOBBER OF WATCHES 
MANUFACTURER OF FINE GOLD JEWELRY 





NEW ORLEANS, LA. 











The 1915 Edition 


of our 


ILLUSTRATED 
CATALOG 


is ready for distribution now —and it 
is larger and better than ever. 

The 900 pages are filled with the 
descriptions and illustrations of the 
very lines you will want for your 
Spring business. 

Send for it to-day—The finest jew- 
elers’ catalog on the market. 


THE OSKAMP NOLTING CO. 
CINCINNATI, O. 














Phone Gramerey 5265 Established 1879 


Samuel Brand & Sons 


INCORPORATED 


MANUFACTURERS OF 


Diamond Mountings 


18 East 23rd Street New York City 














MAKERS OF 


87 MAIDEN LANE 
Order Work a Specialty 


Chicago Office, Heyworth Building 


BONNER MFG. CO. 


Diamond Mountings, Mounted Jewelry 
Importers of Diamonds 


NEW YORK 
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No. 1298/54. Electric Chafing Dish. No. 3498. 


anning- 
owman 





Coffee Percolators 


Over 100 Styles and Sizes—Copper, 
Nickel Plate, Silver Plate. For the 
Range and with Alcohol Lamps and 
Electric Heaters. 


Chafing Dishes 


With ‘‘Alcolite’’ Wick Feed Burners 





Casserole Dishes Tea Ball Tea Pots 
Relish Dishes Table Kettles 
Salad Sets Sandwich Trays 
Trivet Trays Alcohol Gas Stoves 





MANNING-BOWMAN & CO. 


MERIDEN, CONN. 


NEW YORK CHICAGO 
- SAN FRANCISCO | 
N». 291. Cake Basket. No. 1212. Electric Toaster. 
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ABEL BROS. & CO. 9 Maiden Lan 


Diamond Jewelry Mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds. 14 Church St. 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON — 15-19 Maiden Lane 


Mesh LB: igs an ean Nov elties 


10-12 Maiden Lane 


BENEDICT & WARNER 


Ps 
Pre us Stones 


15 Maiden Lane 


seGALAS & ee CO. 
orted Watch 527 Fifth Ave. 


rr) T 
ii 
: 


S. BORGZINNER CO. S2 Nassau St. 


Jewelry ( ases, lrays, etc 


J.B. BOWDEN & CO. 


King Makers 


R. A. BREIDENBACK 51-53 Maiden Lane 


| fr ecious Stones 


ALPHEUS L. BROWN 68 Nassau St 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


ot Diamond uden La. 


15 Maiden Lane 


M. B. BRYANT & CO. 


7 Maiden Lane 


RR nv \] ike Ts 

CARTER, GOUGH & CO. 
itacturing Jewelers 9-13 Maiden Lane 

H. H. COLLARD 15 Maiden Lane 

Mitrs.’ Agent, Everything in Silverware 
VON COLSON-FAY 305 kitth Ave. Bldg. 

Representing nine Cut Glass Factories 
COMRIE ‘ BROKAW 14 Maiden Lane 

ctioneers to the exclusive trade 
































H19% pyright, 1912, byG P. Hall & Son 
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TEL 











Bay IN 


Fishing 


After all, business is much like fishing. You 
put the glittering bait in your window and then 
sit inside hopefully waiting for the customer 


to rise. 


Naturally, everything depends upon the 


attractiveness of the bait. 


Good business 1s 


built up by uniformly offering goods of merit— 
the styles of the day, fine novelties—these are 








COOPER & FORMAN 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


S. COTTLE CO. $1 E. 17th St. 


Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 
Ring Makers 51-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St 
JACQUES DEPOLLIER & SON 
Viat.. Gold Novelties, b1 elets » Maiden L: 
DERBY SILVER CO.’S 10 Maiden Lane 
rid renowned Hollow and I oiletware 


HIPP. DIDISHEIM & BRO. 


Mfrs. and Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 


Fine Cut Glass 36 Murray St 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 


N. J. FELIX & SONS 56 John St 
Watch Mtls., Tls. & Jwls’ Findgs, Case Reprg. 


GATTLE, ETTINGER & CO. 


Diamonds and Prec. Stone Jly 170 Broadway 


AS 














THE GINNEL MFG. CO. 15 Maiden Lane 


Gold Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 20 John St 


Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 


fifth Ave. and 86th St.. and 15 Maiden Lane 


HERPERS BROS. 


Settings 


J. L. HERZOG & CO. 45 Rose St.,cor. Duane 
Makers LK Rings and &L-KAY Cuff Buttons 


I. HOCHBERGER & SONS 


Diamonds 35 Maiden Lane 


S. Es. HOWARD’S SON & CO. 


Ebony Goods 15 W. 24th St. 


ROBT. H. INGERSOLL & BRO. 


Watches 315 Fourth Ave 


INTERNATIONAL GEM CO., Inc. 


Lapidaries and Prec. Stones 815 Fifth Ave. 


INTERNATIONAL SILVER CO. 


9-15 Maiden Lane 


35 Maiden Lane 


JEWELERS’ Adv. &CopyServ.i Maiden La 


\dv. Copy, Booklets, etc. Reasonable charge 


A. R. KATZ CO. 87 Nassau St. 


Importers of Diamonds 
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the goods that are wanted and that it pays to 


carry. 


As New York is the great trade center of 
the United States, such goods are to be found 
there in greater variety than anywhere else, 


therefore it pays to 


BUY IN NEW YORK 





MAKE YOUR PLANS NOW 


to come to the National Retail Jewelers’ Convention 
in New York next August. 

















LOUIS STRASBURGER’S SON & CO. 


lyamonds 


L. STRAUS & SONS 42-46 Warren St 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 


Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 17 


Silversmiths 


U.S. AGENCY OMEGA WATCH CO. 


Specialty Imp’t. Bracelet Watches. 21 Maiden La 


WAGNER COMB MFG. CO. 11382 Bway 


Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 


Silversmiths 11 W. 32d St 


WARWICK STERLING CO. 


Sterling and Leather Novelties 15 Maiden La. 


HAYDEN W. WHEELER & CO. 


Diamonds and Mfg. Jewelers 2 Maiden Lane. 


N. H. WHITE & CO. 


Diamonds—Watches—Jewelry 


FRANK M. WHITING & CO. 


15-17-19 Maiden 


lane 


Maiden Lane 


21 Maiden Lane 








Silversmiths 


WHITING MFG. CO. 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


15 Maiden Lane 


15 Maiden Lane 


30 W. 36th St 


182 Broadway 











THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 


Bracelets 


WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 


Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 


Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-23 Maiden Lane 


Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry. 


FRANK T. MAY CO. 2-4-6 W. 45th St. 


Mesh Bags, Vanities in Gold, Plat. and Silver 


JOS. H. MEYER BROS. 59 Nassau St. 


Richelieu Pearls (Insoluble), Diamond Clasps 


NASSAU CLUTCH CO. 90 Nassau St. 


Mfrs. Scarf Pin Clutches and Novelties 


12 John St. 


15 Maiden Lane 


37-39 Maiden Lane 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


H. Z. & H. OPPENHEIMER 


Diamonds 1 Maiden Lane 


PAIRPOINT CORP’N 38 Murray St. 


Cut Glass, Sheffield Reproductions, Electroliers 


JOHN M. RICHARD 65 Nassau St 


Black Opals, Star Sapphires and Pearls 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 2; Maiden Lane 


Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


1 Maiden Lane 


65 Nassau St. 





cS J} 





Diamond Mountings 
WOLrsmein & SACHS 
soxes, Trays, etc. 
J. R. WOOD & SONS 170 Broadway 


Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 Bway 


Mail Order Silversmiths to Jewelry Trade. 


35 Maiden Lane 














~ 


= 


> 
a) Late 
¥ 

Ror" = 


ee See. a 
| +) 
a © 
ed 
x ton 


=> 


oa 
- 
ats 
f wie 
Jb angra 
a ae wey i 


a ee 



































THE JEWELERS’ CIRCULAR-WEEKLY, 


























“The Spirit of the West” 


This allegorical group is the [Tribute of the International Silver Co. 
o ‘The Spirit of the West’”’ and is the center of interest in the company’s 
exhibit at the Panama-Pacific International Exposition at San Francisco. 

Seven feet long and five feet high, it is wrought of the metals used in 
the company’s product—pure gold, pure silver, nickel silver and white 
metal. 


The International Silver Co. invites the trade to visit its exhibit in 


the Varied Industries Building, Section Fifteen, Fourth Street, between 
Avenues B and C. 


The trade will be given the fullest opportunity to inspect all our 


lines on display or any in which they may be especially interested. 


INTERNATIONAL SILVER CO. 
MERIDEN, CONN. 


49-51 West 34th St.—NEW YORK—9-19 Maiden Lane 


5 North Wabash Ave., CHICAGO 150 Post St., SAN FRANCISCO 
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A Unique Work in Silver. 


IS tne 


Nor- 


silver 


UNIQUI in 
silver model of the Montclair 


production 


mal School, at Montclair, N. J., recently 
completed by Edward L. Weed, of Provi- 
dence, who is connected with the jewelry 
trade as designer for the Potter & Buf- 
fington Co., of that city. 

The model which is shown in the illus- 
tration herewith was made by Mr. Weed 
from a photograph of the school, and was 
produced by working at odd times, About 


it was 
snatches ; 


ot time 


five 


nt 


of 


the spent on 
and 10 munute 


60 per Cc 


made up 


brackets shown under the ledge of the roof 
in the picture were made and soldered into 
place one by one, the smallest of which is 
(/32 of an inch long, and still retains the 


general outline. 

The wall runs from the “L” on either 
end of the building to the steps in the 
center It is parallel with and _ spaced 


away from the main building. 
The work was made from a photograph 
without a working model of any kind, all 
measurements being made by eye and with 
the aid of dividers. 
The model fitted with a silver 
ground, which is spaced away from 


back- 


is 





SILVER 


NIOU!I MODEL OJ CHI 


40 per cent. in periods ranging from 30 
minutes to two hours, and about 20 per 
cent. 1n sittings of Over two hours’ dura 
tion. The model took two years to com 
plete. 

The building proper is seven inches long, 
one and seven-eighths inches high and 
seven-eighths of an inch deep at the high- 
est point. It is made in three dimensions 
of flat stock 1/16 inch thick is the r 
sult of personal effort—not of a commis 
sion. It was made in four parts and riv- 
eted to a bronze casting, a portion of which 
projects outward to the extent of an inch 
and three-quarters. This also serves as the 
foreground. 

The window frames are pieced throug! 
flat stock, and are beveled to bring out 
the effect of wall thickness. Each win 
dow sash in the large end is made in 
upper and lower sections, which are sol- 
dered to flat backs. ‘These are the exact 
reproductions of a real window sash in 
every detail, excepting that they are sta- 
tionary. They are not held in with sold- 
er, but are sprung in place in the same 
manner in which glass boxes are put into 
lockets. The window ledges are applied 
strips, beveled on the top edges. 

The roof has a pitch of 35 degrees, and 
is fitted with gutters. The ornamental 








MONTCLAIR NORMAL SCHOOL 
building itself, and the whole is mounted 
on a fumed oak board set on an easel. It 
is finished in a French gray, the sky hav- 
ing a clouded effect. 
cagngir lfurner Meade, an Englishman, 
who 1s charged by the Federal authorities 
as belne the leader of a gang of diamond 
ctr iy Or is to be arraigned before the 
uted States Court in Syracuse, N. Y.. on 
\ pril 6 and is now in that city awaiting 
arraignment. Considerable space was de 
voted to this case by the press throughout 
he country at the time of his arrest three 
ionths ago at Rouses Point, N. Y. He 
was first taken to Albany, and then to 
Ltica. It is now believed that his case 


will be reached at the Syracuse session. He 
is being held under $25,000 bond. When 
irrested at Point if 1s alleged that 
he had a diamond-studded cigarette case in 
with stones valued at 
$500, a pearl pin worth $1,500 and a hand- 
some diamond ring appraised at $900. It 
was the ring that brought about his arrest. 
He admitted, Kederal authorities claim, 
that he had made an attempt to sell the 


Rouses 


his possession set 


the 


ring. He insists that the jewels are his 
own personal effects ,and that he is entitled 
to carry them. He believes that he can 


prove hi S mnmnoecence., 


the 








The Treasures of the Sultans Removed 


From Constantinople. 


:* is said that the treasure of each sultan 
ot Turkey, consisting of gold, precious 


etc., has been buried with his body. 
This practise has prevailed for many cen- 
turies and the accumulations since Sultan 
Mahomet II. took Constantinople, in ] 
must be An immense booty 
precious stuff belonging to the rich Byzan- 
tine, Greek, empire fell into his hands 
very sultan after him amassed a casuba, 
is entombed with 


stones, 


enormous. 
OT 
his re- 


or treasure, which 


mains, the superstitious dread of commit- 
ting sacrilege being too great for any Ma- 
homedan to touch it. Knowing that the 
Allies will bend every effort to capture 
these treasures, the Turks are sa! 1d to have 
transported all the sacred relics, together 
with the archives and entire contents of the 
imperial tombs, to their ancient metropolis 
of Brousa and other safe hiding places in 
\sia Minor. Among them is also the ta- 
mous mantle of the prophet, as well as the 
crown jewels. 

The magnificence and value of all these 
treasures can hardly be overestim iated. 
Selim I. (1467-1520), the conqueror of Per- 
sia, Egypt, Syria, etc., and looter of the 
provinces of the Danube, had to use shov- 


els and wheelbarrows to have the 
stones in his possession conveyed from on 
treasure chamber to another, and numerous 
sultans after him have accumulated similar 
treasures. Many stones of extraordin: 
size are supposed to be entombed with the 


precious 
- 
A 


ry 


bones of the various sultans, among them 
the huge diamond which the Mogul Em- 
peror Baber Khan captured at Agra in 


1526. This stone was at one time consid- 
ered the most famous diamond in the world 


and 1s said to weigh 672 carats. It was set 
in the scimitar of Sultan Mahmoud, which 
has now been resting for over 160 years 

that is, since 1753—in the grave of that 
sultan. 

Peter the Great tried hard to get hold of 
all these priceless jewels and gold treas- 
ures, but in vain he Allies, if they 
should succeed in capturing Constantinopl 
or the Russians, who would like to get 
there ahead of the English and French, 
will be disappointed, for the wily Turks 
have removed everything to a place of 
safety. C. A. B 








Charles T. Evans, first vice-president of 
the American National Retail Jewelers’ As- 
represented this 


sociation. bodv at the 


meeting for the formation of the Massa- 
chusetts State Retail Jewelers’ Association 
at Worcester on March 30. He will also 


represent the national association at the 
annual meeting of the Maine Retail Jewel- 

Association that to be held to-d 
Portland. 


ers’ 


1s 


in 











14 THE JEWELERS’ CIRCULAR-WEEKLY March 31, Ilo, 























¥ © 
: is 
h 
~ he 
ns Y 


TWO LARTER CHARACTERISTICS 


The snappy patterns of Larter Dress Sets are all originals and 
not reprints, for we have never seen a copy quite as good as 
the original, and as the leading manufacturers of mother-of-pearl] 
jewelry, we must show the way. 


The fine grade of material used, together with the close atten- 
tion given to details in making, has placed Larter-made Jewelry 
in the ‘‘Exclusive Class.”’ 


You will need matched sets of Studs and Cuff Links and Com- 
bination sets of Studs, Links and Vest Buttons for your April 
wedding trade, but if you are to please your customers, they 
should be of Larter make for they 





“SAVE TIME AND WORRY FOR MEN IN A HURRY.” 


Pacific Coast Representatives, 
A. l. HALL & SON. Inc. 
Jewelers’ Bldg., 150 Post-St., 





LARTER & SONS LARTE 


ban Franciseé, California 25 Maiden Lane, New York ecistene race sae 














March 31, 1915. 








Exhibitors of Jewelry and Kindred Lines at the Panama-Pacific 
International Exposition at San Francisco. 














HE exhibits of silverware, 

clocks and allied lines have already 
established their popularity at the Panama- 
Pacific International Exposition, the early 
attendance at which has set a new standard 
for expositions. These displays for the 
most part are located in the Palace of Va- 
ried Industries. which 1s one ot the 1] 
main exhibit palaces. Eight of the 11 ex- 
hibit buildings are assembled in one uwnit, 
the “walled city.” 


jewelry, 


connected by 
colonnades and courts, so that the visitor 
may traverse all of them without setting 
foot on a main boulevard. The Palace of 
Varied Industries, at the southeast corner 
of the main group, faces the 
Palms on the south and the avenue of 
Progress on the east. It covers a space of 
414 by 541 feet, and was erected at a cost 
of $312,691. The main entrance to this 
palace, south facade, is one of the most 
beautiful units of the exposition, being a 
modern adaptation of the great portal ot 
the hospice of Santa Cruz at Toledo, Spain. 
Within the displays are among the most 
interesting to be found in any of the pal- 
aces, and the exhibits of the gold and silver 
smith’s craft reflect credit upon that 1n- 
dustry, as the booths show much individu- 
ality and the articles exhibited are compre- 
hensive. 

The most elaborate showpiece exhibited 
in connection with these displays has been 
contributed by the International Silver Co. 
This piece was illustrated on the front 
cover of THE JEWELERS’ CrircULAR March 
10. It occupies a prominent position in 
the forepart of that company’s booth. 

The Baldwin Jewelry Co., of San Fran- 
cisco, occupies the largest space of any 
local jewelry concern exhibiting at the fair. 
It has three large booths in the Palace ot 
Varied Industries—one for the demonstra- 
tion of the manufacture of hammered sil- 
ver, one for the display of articles made 
from redwood burl, and another for the 
exhibit and sale of semi-precious stones 
under the name of the California Gem Co. 
The redwood burl booth is particularly at- 
tractive, being made in pergola effect from 
redwood with burl panels and having red- 
Sesides these 
installed 


They are 


avenue ot 


wood boughs over the top. 
three exhibits the company has 
two other booths in the Palace of Liberal 
Arts. showing souvenirs made from the 
California redwood burl and semi-precious 
stones. 

The Waltham Watch Co. has a notable 
exhibit which is attracting unusual atten- 
tion on account of the work going on at 
the booth. Its display includes the opera- 
tion of four of the automatic machines 
used in the manufacture of its watches, a 
comprehensive assortment of its finest 
watches and clocks, and a large watch 
(about a foot in diameter) without case 
to show all the parts. Girls from the fac- 
tory are in charge of the machines. The 
exhibit was installed by H. E. Duncan, 
Frank Day, E. C. McKeen, A. S. Flint and 
W. R. Houghton. 

The Alaska Garnet & Mining Co., which 


is a Minnesota corporation engaged 1m tue 
mining and sale of almandine garnets about 
nine miles from Wrangell, Alaska, has 1n- 
stalled an interesting exhibit, a character- 
istic feature of which 1s the fact that the 
booth is under the supervision of women, 
as the company itself is composed almost 
entirely of women. The 
women, and 15 women serve on the board 
ot directors. Miss Annie E. Durkee, —,* 
retary and general manager; Miss L. M. 
Crafts, president, and Mary T, 
treasurer, are spending the exposition pe- 
riod in San Francisco. They brought with 
them a valuable collection of garnets and 


officers are all 


Elmer, 


some excellent specimens of the stones 10 
the natural deposit. Their booth represents 
a mine, and visitors are showing much 1n- 
terest in the cutting and polishing process 
of the garnets, which is done in plain view. 

A comprehensive showing of clocks 1s 
made by the Herschede Hall Clock Co., of 
Cincinnati, O., which is represented here 
by A. I. Hall & Son. Walter J. Herschede, 
manager of the factory, installed the ex- 
hibit and is spending several weeks in Sa” 
Francisco. Upon his departure Edw. Pick 
will have charge of the booth. 

The collective exhibits of New Haven 
and Providence have arrived and will be 
ready for the inspection of exposition vis- 
itors within the next week or 10 days. 
Among these will be displays by the Low- 
Taussig-Karpeles Co., the Lyons Mfg. Co. 
(illustrated March 17), the Wightman & 
Hough Co. (illustrated March 17), the 
Marden & Kettlety Inlaid Co., the Baird 
North Co. and the New Haven Clock Co. 

Various displays of jewelry and gems 
are to be found among the foreign exhibits 
In the Danish pavilion at the expo- 
sition 1s a clock of silver and mother-of- 
pearl, designed by Agnes Sloth-Moller, the 
leading woman artist of Denmark, and 
manufactured by the firm of Michelsen, 
jewelers, by special appointment of His 
Majesty the King of Denmark. 

The collection of exhibits prepared by 
the Government of Honduras for the 
Panama-Pacific Exposition includes pre- 
cious stones, consisting of four varieties 
of opals, emeralds, sapphires, turquoises, 
rubies and topazes. 

When the Philippine building was dedi- 
cated last week and thrown open to the 
visitors of the exposition it was learned 
that the Philippine exhibit was arranged 
with the purpose of showing the industries 
of the islands as well as the manufactures 
and natural resources. A valuable display 
is that illustrating the pearl industry. 
More than $25,000 worth of pearls are 
shown. 

Included in the Japanese exhibit in the 
Palace of Manufactures is a valuable col- 
lection of pearls shown by Mikomoto, of 
Tokio. One large specimen alone is valued 
at $10,000, and there are many others of 
rare beauty. 

Many of the exhibits are placed as tol- 


also. 


lows: 
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PALACE OF VARIED INDUSTRIES. 
Shreve & Co., San Francisco. 
Baldwin Jewelry Co., San Francisco. 
Western Clock Co., Peru, Ind. (Big Ben clocks). 
California Redwood Burl Co., San Francisco. 
California Gem Co., San Francisco. 


Alaska Garnet Mining & Mfg. Co., Wrangell, 
Alaska 

Restall Mtg. Co Long Beach, Cal. (flower 
beads) 

Waltham Watch Co. 


Hamilton W atch ( Ox lancaster, Pa 
Hlerschede Hall Clock Co.., 
4. Schorr. 
John €. 
phires, diamonds). 
Hlutchins & Hall, 
(gold leaf beaters). 
International Silver Co 
Souvenir Watch Co., San Francisco. 


’ 


Cincinnati, O 


Davidson, Inc., San Franciss (sap- 


Oakland and San Francisco 


lulper Pottery Co., Flemington, N. J. (vases, 
re. 3. 

(;xorham Co., New York. 

New Haven, conn., Collective Exhibit—New 


Haven Clock Ci 


Rhode Island Collective Exhibit—Low, Taussig, 
Karpeles Co., Baird-North Co., Lyons Mfg. Co 
Wightman & Hough Co., Marden & Ketteley. 

The Balkan States Import & Trading Co., New 
York (jewels, silver, copper, brass and fine por- 
celains). 

Denmark collective Exhibit—Peter Hertz (sil- 
verware and jewelry), Widow P. Ipsen (art goods, 
vases, etc.), Herman A. Kahler (art pottery), 
Danish Porcelain Factory (said to be the fines 
exhibit of fine china ever shown). 

Austrian Collective Exhibit—Some jewelry dis- 
plays being installed. 

Germany Collective Exhibit 
goods displays being installed. 

Luxumburg Exhibits—Jewelry included. 


Jewelry and art 


PALACE OF MANUFACTURES. 

Japanese Exhibit—Mikieneto, Tokio 
Ishikawa Perfecture (silverware), 
Miyabe (art copperware), O. Kemai 
works). 

Roard of Trade, 
Watch Tool Co. 
PALACE OF AGRICULTURE. 

(pearls and coral work, tortoise shell 


(pearls), 
Suzusaburo 
(damascene 


Waltham, Mass.—American 


Japanese 
work, etc.). 
PALACE OF LIBERAL ARTS. 
Souvenir Watch Co., San Francisco. 
Calitornia Gem Co., San Francisco. 
PHILIPPINE BUILDING. 
Large collection of pearls. 
HonrurRAs GOVERNMENT EXHIBIT. 
Precious stones—Opals, emeralds, sapphires, ete. 


Various other exhibits in the foreign 
buildings, on the Zone, and _ scattered 
through the buildings generally. We will 


notify you of the others as we locate them. 








L. Bauman, Dallas, Tex., Offers Credit- 
ors 25 Cents on the Dollar. 

DALLAS, Tex., March 25—L. Bauman, a 
retail jeweler at 1606 Main St., is offering 
creditors 25 cents on the dollar. The as- 
sets are reported to be $11,000. The lia- 
bilities are said to be $23,000. 

Mr Bauman purchased the stock of the 
Joseph A. Harris Jewelry Co. early in 1914 
and has been occupying the store formerly 
occupied by that company. 








The Bureau of Standards at Washington, 
D. C., has issued a publication covering the 
proceedings of the Ninth Annual Confer- 
ence on Weights and Measures of the 
United States. The conference was held at 
the Bureau of Standards May 26 to 2», 
1914. It was attended by representatives 
from the various States. Copies of the re- 
port may be procured from the Superin- 
tendent of Documents, Government Print- 
ing Office. Washington, D. C., at 20 cents 


per copy. 
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Stern Bros. & ©. 


Diamond Cutters 


Operate the largest, most com- 
plete andefficient diamond cutting 
establishment in America. 


Ottering a/ways attractive values ! 


STERN BROS. & CO. 


Office: 68 Nassau Street 
Cutting Works: 136-146 West 52d Street 


NEW YORK CITY 


10 TULP STRAAT. AMSTERDAM 





|e] 


a 



























































March 31, 1915. 


Members of Maiden Lane Historical So- 
ciety Re-elect Officers at Annual 
Meeting in New York. 

The members of the Maiden Lane His- 
torical Society gathered Thursday after- 
noon in the rooms of the Jewelers’ 24- 
Karat Club, 15 Maiden Lane, to elect offi- 
cers for the ensuing year, this being the 
annual meeting of the organization. All of 
the officers and but two 
changes were made in the board of trus 
tees, these being due to the resignation of 
two of 
ness. 


were re-elected 


the old board on account of. sick- 
The Presi- 


re-elected are: 


( ithicers 





\ ] SLOAN RE-FLECTFI | ~ 
dent, A. K. Sloan; vice-presidents, L. J 
Mulford. Louts Kahn, M. Luther Bowden, 


Seth Thomas, Joseph Fahys and 


dard; secretary, Joseph D. Little; treas- 


urer, Leo Wormser; historian, Albert Ul- 
mann. the board * trustees as now 
constituted consists of Robert \\. Adams, 
Alpheus L. Brown, Cortland E. Hastt 


George M. Hard. William I. Rosenfeld, 
M. |). Rothschild. ol | | 1] es Shepherd, 
C. G. Alford. W. T. Carter, H. C. Larter 


John W. Sherwood and T. Edgar Willson. 


President Sloan presided dur1 t| 
meeting, and the reports of the ofhcers 
submitted were very enc uraging. lhe sec- 
retary’s report briefly showed that the mem 
bership of the organization last year wa 
107. of which five members resigned al d 
one was dropped. 2Two new members were 
elected at the meeting, mak 1 net mem- 
bership of Js, The treasurer wed l 
balance on hand of $367.57, atter paying 
for the erection of the John St. tablet and 
the complimentary luncheon that was given 


to the members just prior to this tablets 
dedication last Fall. 
A number of communicat from other 


historical individuals 


socivetTiesS alia 


} ] . “rat 
were read and a movement to heip corres 
the history as to Colonial days in New 
York was indorsed. A eommunication 


from the the Wall St. Busi- 
ness Men’s Society, urging the erection of 
a tablet to commemorate the so-called “Bat- 
tle of Golden Hill” at John and William 
Sts.. was informally discussed but no action 
taken. as was the suggestion of the erec- 
tion of a tablet on Nassau St., the latter 
being made at the request of the historian, 
who was not present. 


secretary 0 f 


THE 
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[t was decided that the organization give 
another complimentary luncheon to its 
members, this luncheon to be held in 
Fall at a date to be decided upon later. 

The resignation of W. H. Kinna 
Luther Hyde on account of illness left two 


the 
and 


vacancies in the board of directors, which 
were filled by the election of Alpheus L. 
Brown and William I. Rosenfeld. New 
members elected to the society were New- 
ton E. Whiteside and George A. Street. 








Executive Committee of Oregon Retail 


Jewelers’ Association Meets at 
Portland to Pian for State 
Convention. 


PorRTLAND, Ore., March 25.—At a recent 
meeting of the executive committee of the 
Oregon Retail Jewelers’ Association held 
here it was decided that the annual con- 
vention of the State association will be 
held, Aug. 5 and 6, in this city. This date 
was chosen because of the fact that Na- 
tional President T. L. Combs, Omaha, 
Nebr., and Col. John L. Shepherd, of New 
York, will probably be in Portland at that 
time 

\ committee consisting of. J. P. Jaeger, 
of Portland, as chairman, and F. M. 
\lbany; A. Feldenheimer, Port- 
land: Herman W. Barr, Salem, and H. J. 
\Itstock, Portland, was chosen by the 
president to be known as the committee on 
program and entertainment. This commit- 

full power to act and ar- 


tee was given 
we re ; Yr . ¢ k i—g TY] > > arte : t ri]] 
range tor speakers. ne entertainment wi 
include a banquet. 

[he secretary was instructed to invite 
C. P. Crane, of Chicago, to attend the con- 
vention and to deliver his lecture entitled 


“Gold Front. Gold-Filled and _ Rolled 
Plate.” Invitations have also been sent 
to J. H. Lepper, Mason City, Ia., presi- 


dent of the Iowa Retail Jewelers’ Associa- 
to deliver his lecture on the “Cost of 
Doing Business.” Carl J. Ricker, Emporia, 
Kans., a prominent jeweler of that State, 
was also invited to give a lecture on “How 

\leet Rising Costs.” President Combs 
has been invited to choose for his subject, 
“Fraudulent Advertising and the Remedy.” 

The 1915 convention of the Oregon Re- 
tail Jewelers’ Association promises to be 
the best ever held by that association. The 
committee appointed is a_ particularly 
strong \nother meeting of the exec- 
utive committee, together with the pro- 
cram committee, will be held in Portland 
shortly and arrangements will be made to 
complete the program. 

\mong those who attended the meeting 
f the executive committee in Portland 
were President I. E. Staples, Portland; 
First Vice-President C. H. Morris, Dallas ; 
Secretary-Treasurer F. A. Heitkemper, 
Portland; Executive Committeeman F. M. 
French, Albany, and Herman W. Barr, Sa- 
lem. Several Portland jewelers were also 
present on invitation from the committee. 


tion. 


Onc. 








While a clerk was in charge of the store 
recently during the absence of John M. 
Regnor, Kenosha, Wis., a young man 
worked a substitution trick on the clerk, 
securing a man’s flat belcher diamond ring 
which cost $56, leaving a cheap ring in its 
place. 
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Eastern Jewelery Manufacturers Favor 
Bill Compelling Record of Sales 
or Hypothecation of Book 
Accounts. 

ProvipENCE, R. I., March 27.—Interest is 
manifested by the manufacturing 
jewelers, as well as other business men, 
bankers and others on the bill pending in 
the Rhode Island Legislature that provides 
that sales or hypothecation of book ac- 
counts shall be recorded. The bill was in- 
troduced some weeks ago in the House by 
Representative Abram L. Atwood, of this 
city, and is said to be intended to prevent 
faud in the transfer of accounts receivable 

by secret transfers. 

Ameng the local business men who ap- 
peared in favor of the bill were Harry M. 
Mays, of the Metal Products Corporation 
and former president of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
\ssociation; George H. Holmes, of George 
H. Holmes Co., also a former president of 
the association; Howard Barker, of the 
Belcher & Loomis Co.; L. H. Bosworth, of 
the Potter & Buffinton Co.; Charles E. 
Hancock, of C. E. Hancock Co.; William 
DeWolf, of the Brown & Sharpe Mfg. Co.; 
Henry F. Manchester, of the Manchester & 
Smith Co.; George M. Baker, John F. Al- 
len, Erling C. Ostby, treasurer of the Ost- 


being 


by & Barton Coe.; George C. Rueckert, of 
the Rueckert Mfg. Co.; Frank L. Odell, 
manager of the office of the 
National Jewelers Board of Trade; Horace 
M. Peck, secretary of the Manufacturing 
Jewelers’ Board of Trade; Frederick S. 
Sibiey, Providence superintendent for the 
Bradstreet Co.; J. H. Tregoe, secretary and 
of the National Association of 


= = uae 
Providence 


(reasurer 


Credit Men, and others, spoke in favor of 
the bill. 
Among those who opposed the bill were 


A. T. Dundas, of 
penheim, of New 


Central Falls; Leo Op- 
York, representing 12 
non-notification credit companies: A. E. 
Duncan, president of the Commercial 
Credit Co., of Baltimore, Md.; George H. 
Hluddy, Jr., representing the Mercantile 
Security Co., Baltimore; S. G. Rawson, 
president of the Mercantile Security Co., 
Baltimore; Judge James Harris, represent- 
ing the Manutacturers’ Finance Co., of 
Baltimore. 


(he adjourned hearing at which the 
above, and several hundred others were 
present was held at the State House 
Wednesday afternoon. Frank H. Swan, of 
the local firm of attorneys of Edwards & 


‘ 
\ngell, representing the Providence Asso- 
ciation of Credit Men, had charge of the 
affirmative side of the discussion. Mr. 
Swan declared that the legislation asked 
for in the bill is new, but said that Rhode 
Island is not afraid to pass a law because 
other have not previously placed 
their seal of approval. “This is not a ques- 
tion of notification or non-notification com- 
panies, as has been intimated. We do not 
expect through this bill to prevent the as- 
signment of accounts. It is not a cure-all. 
It is simply the best kind of legislation that 
can be prepared to meet the needs of the 
case.” 

Mr. Sibley spoke at length upon the ques- 
tion of the hypothecation of book accounts 
and in favor of the bill. 


States 
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REGEN T—« one who rules or 


reigns’ in the absence 





of the sovereign. 


Webster's Dictionary 


A Powerful 


Lonic for 
Dull Business 
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. ‘ >. e “* ~ ° ‘rade-Mark Reg. U | 
Case Containing Six Strings, SI Tite Mark Res. U.S. Pat. OF | 


il $15.00 Net 
|| Case Containing Twelve PEAR : 
| Strings, $26.00 Net 


are beyond shadow of doubt the reigning imitation pearls among pearl lovers for whom | 
the cost of genuine pearls is prohibitive. | 
In lieu of the genuine pearl our famous REGENT PEARLS, especially the 


NEW ORIENT PEARL 


fulfils absolutely all the requirements of the genuine in respect to color, size, brilliancy 
and the seductive oriental iridescence. | 

The new ORIENT PEARLS are recognized by the Trade and endorsed by eminent ] 
scientists and critics as positively the finest imitation pearl ever produced. | 














Cold type is inadequate to describe them. <A single personal inspection, however, 
will convince the most critical dealer that 1n no other line of imitation pearls will be 
found such undeniably tremendous value AT ANY PRICE. 

; : r alae - NT , 

What’s more- the ORIENT PEARLS finda ready and extensive sale amongst pear! 

lovers for whom price is no object. 








DEALERS make profits. CUSTOMERS are pleased. ALL ARE SATISFIED. 
ALBERT LORSCH & CoO., Inc. 
| NEW YORK, 37-39 Maiden Lane PROVIDENCE, R. I., 131 Washington Street 


) 216] 


New York Phones, John ) 2169 
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Death of Morgan Robertson. 


RR eee 

\TLANTIC City, N. J., March 24.—Mor 
2an Robertson, of New York, the writer of 
who was also at one time a 
setter in New York, was found 
dead this afternoon in his room at a hotel 
here. He was standing wl 
ing against a bureau, on the top of which 
rested, \ that 
death was due to heart disease. Mr. Rob- 


sea stories. 
diamond 


len tound lean- 


his head physician said 








THE LATE MORGAN ROBERTSON, 


erison came here some time ago to recover 
from a nervous breakdown. 


1 


Morgan Robertson, who was one of the 
most popular writers of sea ri 
personally known to mariy members of the 
New York jewelry district, in which he 
was employed about 25 years ago. 

He was born in Oswego, N. Y., Sept. 
30, 1861. He was educated in the pub- 
lic schools, and when 16 years of age 
started his career as a sailor on the King- 
leader, bound from New York to Shanghai 


mances, Was 


He circled the globe on this ship, after 
which he sailed on the Great Lakes tor a 
season. During the next eight years he 


spent his time at sea, during which period 
he mastered all the details of a 
work. He finally settled down as a lands- 
man, and, having knowledge of tools, he 
decided he would learn a trade and started 
in the watchmaking trade in the store of 
the late B. D. Barnes, Oswego, N. Y. In 
this work he made great progress, and by 
the time his fingers were sufficiently lim- 


sailor's 


bered up and he was advanced in his edu- 
enough he came to New York to 
Not being satisfied with his knowl- 
edge as a watchmaker, he worked as an 
optician for several concerns. He then 
took positions in other lines, until he be- 
During his career 
Cockshaw, Cox, 


M. B. Bryant & 


cation 
work. 


came a diamond setter. 

he was with Howard & 
Cooper, Ward & Young, 
Co. and Krementz & Co. 


During che depression in the jewelry 


trade in 1894 Mr. Robertson found ¢ n 
siderable time of his own and began con 
tributing to weekly papers and magazines 
Among the articles which he wrote at that 
time was one entitled “The Diamond Set- 
ter,” which was published in the issue of 
Feb. 4, 1903, of THe JEWELERS’ CIRCULAR. 
Little by little his literary work increased, 
until Mr. Robertson finally left the jewelry 
trade entirely and devoted his time to 
writing magazine stories. Among his best 
works of were “A Tale of a 
Halo,” “Spun Yarn,” “Futility,” “Where 
\ngels Fear to Tread,” “Masters of Men,” 
“Shipmates,” “Sinful Peck,” “Down to the 
Sea” and “Finnegan.” 

In his late years Mr. Robertson took a 
oreat deal of interest in devices for increas- 
ing safety at sea and in submarines and 
appliances for their improvement. He 1n- 
vented a new type of periscope, and also an 


recent years 


underwater searchlight. 








Death of Edward L. Dunn. 

March 27.—Word was 
received here Tuesday morning that kd- 
ward L. Dunn, a retired manufacturing 
jeweler of 43 Dover St., this city, died sud- 
denly on Saturday last at the home of his 
daughter, Mrs. Cora B. Claflin, in Los 
Angeles, Cal., where he was spending the 
Winter. The cause of his death was not 
announced in the information received, 
but it was believed to be incidental to ad- 
vancing years, as he was nearly &l years 


PROVIDENCE, R. L.., 


of age. 

Mr. Dunn, since his retirement from ac- 
tive business about 16 years ago, has been 
accustomed to go away every Winter to 
seek warmer climate. This year he went 
to visit his daughter, but Mrs. Dunn did 
not accompany him, as had been her cus- 
tom. In the letters which he sent home he 
told of how well he was feeling and one 
of these received a few hours after the 
receipt of the telegram announcing his 
death, said that he had “never felt better.” 

Mr. Dunn was born in Natick, R. L., June 
14, 1834, and early in life went on a whaling 
vovage from New Bedford. Returning 
after four years at sea, he went to North 
\ttleboro, where he apprenticed himself in 
the manufacturing jewelry establishment of 
one of the early Richards families and 
learned the jeweler’s trade. He came to this 
city and secured employment with the 
late Daniel R. Child, and later with John- 
son & Cory, who succeeded Mr. Child, their 
shop being at the corner of Dorrance and 
Clifford Sts. After several years Mr. Dunn 
engaged in business for himself in the Cal- 
ender building on Calender St., from 
where, after several removals, he located 
at 178 Eddy St., where he remained until 
he sold out his business, about 1899, and 
retired. During his entire business experi- 
ence for himself he manufactured a general 
line of white stone goods exclusively for 
concern, the J. W. Greene & Smith 
e:= New York. 

te was a member of What Cheer Lodge 
of Masons of this city, and is survived by 
four daughters and one son. 
\ngeles. 


one 


a widow and 


His burial occurred at Los 








Isadore Bravemen, Minersville, Pa., has 
moved to Reading, Pa. 
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Jewelers Warned to Beware of This 
Italian Who Has Swindied Denver 

and Cleveland Concerns. 

March 25.—A 


Italian who arrived in Denver a month ago 


DENVER, Colo., smooth 
has suddenly vanished, leaving many of his 
confiding countrymen and a few Denver 


jewelers clamoring for his apprehension. 
His methods are 
west; but he is known to 


Cleveland 


swindling new to the 


have defrauded 
jewelers in the 


Same manner, 


The full 


, 1° ’ 
elleved 


and also jewelers in Kansas City. 


extent of his operations here 1s 


to have netted him at least several hundred 


dollars. 

The man, who was a very good talker, 
spoke good English with a very slight Ital- 
lan accent. He arrived here four weeks 


ago and immediately got busy. He carried 
a letter of introduction from the street rail- 
way company of Pittsburgh, where he said 
he had worked as a conductor. He was 
usually able to gain sympathy by telling of 
the recent run of hard luck he had under- 
reason of his wife’s illness and 
subsequent operations in a hospital at Erie, 
Pa., their home. He said he was born in 
\llegheny, and that his parents were living 
in McKees Rocks, Pa. 

He displayed so much evidence of busi- 
ness acumen that he secured watch cases, 
watches, jewelry and, in one or two in- 
stances, diamonds on memorandum from 
Denver firms. The W. W. Hamilton Jewel- 
ry Co. became suspicious of his actions 
after he had been given memorandum 
credit to a considerable extent, and forced 
a settlement which resulted in a net loss 
of only $1.50. The Colorado Jewelry Co. 
is also anxious to locate the Italian. 

Among the residents of the Italian dis- 
trict he did a flourishing business. He 
went from house to house and collected 
watches for repair, and also old gold, which 
he agreed to manufacture into new articles 
of jewelry. These, together with goods se- 
cured from jewelers on memorandum, he 


gone by 


either pawned or sold. 

Here is a fairly good description of the 
man: He is about 35 years of age; weight, 
160 to 165 pounds; height, about five feet 
hve inches; complexion, dark; smooth face, 
dark hair and eyes. He wears dark clothes, 
a navy-blue chinchilla overcoat and a new 
pattern soft hat. He is believed to have 
left Denver about a week ago. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York. 


Week ended March 27, 1915 

The U. S. \ssSay Ofhce reports: 
(;,0ld bars exchanged for gold coin. .$350,594.02 
Gold bars paid depositors............. 56,933.24 
Aa ee ee ee ee 
Of this the gold bars exchange | for gold coin 

are reported as follows 

ER aay ee, a ae $71,834.83 
os 23 717,306.83 
oe 6.399.006 
) 6,014.77 
Ds 62,994.76 
2 16,013.76 
0 aaa ee : 94.01 








Ralph Johnson, a jeweler in the store of 
M. Sherman, Berwick, Pa. has 
Hughesville, Pa.. his former home. where 
| 17 
le wil 


) > 
ZULiTIC iO 


: | IT 
open a jewelry and repairing store. 
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" peel ive Pearl. 


Itis the Natural product 
y of the live Oriental Molusk. 


A lo the pearl within the 
reach of the great mass of people who 
bere-to-fore could not afford it and 

adds to your list of customers a 


jarge number of new pear! buyers. 









This Heller Cultured Pearl is accomplishing won- 
ders as a part of the numerous variety of designs in 
smart jewelry which it has inspired, and opens a new, 


live source of big and profitable business to every 
jeweler. 


Write at once to your Manufacturer for his new 
sample line of the F/efeyr ORIENTAL CUL- 
TURED PEARL JEWELRY. 


It is your opportunity now to develop a big steady sale of an 
article of rare value, exquisite beauty and popular appeal. 


EL Heller € Son 


68 NASSAU STREET, NEW YORK 
PARIS PROVIDENCE IDAR SAN FRANCISCO 
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\J\THE ART CAMEO, FOR ART JEWELRY, / tak 
WHevOwosuL Stes 
TO THE MANUFACTURING TRADE EXCLUSIVELY 


Wedgwood Blue—Royal Blue—Black—Sage 


L Heller &Son 


= o> 4 a 


68INASSAU STREET, NEW YORK 
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BUYING THE PEARL STRING 





is the woman who buys 
or receives a string of 


TRADE-MARK REG 


Yanama-Yaceitie Yerles 








S. PAT. OFF. 


TELLING HER FRIENDS 





PEARL STRING 16 


GQ No merchandise in your store will so arouse 
the enthusiastic appreciation of your cus- 
tomers as La Tausca Pearl Strings. 

@ No article so easily lends itself to beautiful, 
attention-compelling 


display; none sells 


so readily. 

@ Regardless of the prevailing style of jewelry, 
‘“milady’’ wears her pearls. 

@Q The staple pearl string continually and per- 
petually adorns her. 


INCHES LONG. 


@ Panama-Pacific Perles (shown above)—is 
a splendidly accurate replica of the true 
Oriental—the clasp of solid gold, the case 
of soft velvet, satin lined. 

Q Sells to the Consumer for $6.00. 

@ Panama-Pacific Pearls come to you all 
ready to display attractively and _ sell 
readily. 





Please your customers by showing them— 
now! 

@ May we send you | dozen assorted sizes— 
thru your jobber? 


THE LOW-TAUSSIG-KARPELES CO. 


PROVIDENCE 


PARIS 


NEW YORK 


Address all communications to Providence 








1915. 
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Officers and Executive Committee of A. N. R. J. A. 
Important Conference in Chicago with Silversmiths 
and Act on Important Trade Topics. 


Hold 

















CuHicaco, March 24.—As noted in [HI 
JEWELERS’ CIRCULAR last week, a conter 
ence was held in this city between Pres 


ident Combs, ot the American National Re- 
tail Jewelers’ Association, An- 
derson and Vice-president and 
some of the representatives of the silver- 


Secretary 


Manahan 


smiths and a full meeting of the executive 
committee was called Wednesday last. 

According to information given out by 
Secretary Anderson, the officers were called 
together to consider a proposition tor the 
manufacture of sterling silver ftlatware 
patterns that would be under the exclusive 
control of the retail jewelers. The officers 
met representatives of the Gorham Co. to 
discuss this proposition and the matter de- 
veloped into one of such importance and 
significance to the association that Presi- 
dent Combs called a general meeting of the 
executive committee to see if unanimous 
action could not be taken on this as well as 
other topics of vital trade interest. 

The question of having silverware pat- 
terns that will be exclusively handled by 
retail jewelers was brought up some time 
ago and the present negotiations have been 
hinted at by several officers of the associa- 
tion in the past month. It seems apparent 
that the infiuence and activities of the 
American National Retail Jewelers’ Asso- 
ciation has reached a point where exclusive 
merchandise will be freely and voluntarily 
offered to it, one pattern submitted by the 
(Gcorham Co., being approved by the execu- 
tive committee, and will be named “Cellini,” 
at the suggestions of Vice-president Mana- 
han. 

Miany other important topics were dis- 
cussed by the executive committee at this 
conference. On motion of Mr. Manahan 
the Board voted to ask the trade interests 
committee to evolve and suggest new names 
for the mountings and wedding rings some- 
times known or referred to as “Tiffany.” 

The matter of co-operative buying syn- 
dicates was brought up for discussion and 
an emphatic expression of disapprovai was 
placed upon any and all whose aim and ar- 
gsument is the elimination of the jobber, 
whom the officers look upon as one of the 
necessary branches of our trade and with 
whom they are and purpose to be in friend- 
ly relationship. 

Secretary Anderson instructed to 
emphatically disclaim the connection of 
anvone but himself with the publishing and 
printing of the 1915 national convention 
program. The official program to be issued 
under his direction is the only one which 
will contain the program of the convention 
sessions, and is the only publication from 
which the national association will recetve 
any financial returns. 


Was 








H. H. Curtis Co., North Attleboro, Mass., 
Goes Into Bankruptcy. 

NortH ATTLEBORO, Mass., March 30.—The 
H. H. Curtis Co. has been petitioned into 
bankruptcy by the treasurer, H. H. Curtis, 
with liabilities aggregating $53,172, of which 


$736 is for wages, $46,939 unsecured and 
$5,497 for a note held by the Industrial 
Trust Co. of Pawtucket, for which H. H. 
Curtis is liable as the indorser. 

The estimated assets are $48,932, stock in 
trade representing $20,000, machinery and 
tools $25,000, debts due on open accounts 
$3,337 and bank deposits $595. Unsecured 
creditors number 60, the principal one be- 
ine the D. E. Makepeace Co., Attleboro, 
$58,566 for open accounts. 


Members of Non-Retailing Wholesale 
Jewelers’ and Silversmiths’ Associa- 
tion of the Pacific Coast Decide 
to Disband Organization. 

San Francisco, Cal., March 25.—I|he an- 
nual meeting of the Non-Retailing Whole- 
sale Jewelers’ and Silversmiths’ Associatio 
of the Pacific Coast was held at an in- 
formal luncheon at Solari’s Grill, March 
15. Reports of the officers on the work 
of the association for the past year were 

oiven. 

President Burr W. Freer, in an address 
to the members, called to mind the rea- 
sons and principles which prompted the 
formation of the organization and the 
great amount of good that had been ac- 
complished during the three years of its 
existence. Owing to the fact, however, 
that the association did not number among 
its members all of the dealers who solicit 
business among the retail jewelers, also 
that the members themselves were not of 
one mind as to the strict interpretation of 
the principles on which the association was 
founded, President Freer called for a full 
discussion from the members on _ these 
points, after which it was finally voted to 
disband as an organization. 

The disbanding of the association should 
not be considered as meaning that its for- 
mer members desire to enter the retail 
trade, but in the future their course of 
action will be guided solely by what they 
consider will be for the best interests of 
their customers and themselves. It was a 
source of regret to the majority of the 
members that the principles on which the 
association was founded, and which prin- 
ciples were believed to be absolutely sound, 
did not meet with a more hearty endorse- 
ment from every firm seeking trade from 
the retail jeweler. 

The meeting closed with expressions of 
appreciation for the earnest efforts of the 
president and the board of directors, who 
were also given power to take the necessary 
steps to wind up the affairs of the organi- 


zation. A. W. Huggins, of A. I. Hall & 
Son, was vice-president, and Walter L. 
Glenn, of W. B. Glidden Co., was secre- 
tary. 








The jewelry stock of D. S. Jones, In 
dependence, Ia. has been transferred to 
R. H. Grove. Mr. Jones has been in busi- 
ness for a number of years. Mr. Grove 
has been in the employ of Mr. Jones for 
the past five years. 


Philadelphia 
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Jeweler Badly Beaten 
While Fighting Robber Who Held 
Him Up in His Store. 

PHI \DELPHIA, Ia., March 2». \lthough 
aten over the head and almost blinded 
is own blood, William A. Schick, a 
jeweler who C nducts nis establishment at 


46 N. 60th St., fought and drove off a bold 


} 


thief who entered his store lat 

noon and held him up at the point of his 
revolver. The hold-up man escaped, but 
only atter Schick had pus Ip a batt ( l 


saved his valuable property 


VM ; Schick 


was standing in his store 
when the hold-up man entered the place 
fhe intruder advanced toward the coun- 


ter as if he was going to purchase some 
Just as he reached the show case. 
he jerked a revolver into view and shov- 
ing it into the jeweler’s face, exclaimed: 
“Throw up your hands. Don’t make any 
fuss. 


eoods. 


want some of them watches and 
diamonds.” 
Schick acted as if to obey, but as he 


started to put up his hands he lunged for- 
ward and with a terrific blow from the 
shoulder knocked the thief’s revolver to 
the floor 

Taken by surprise, the hold-up man lost 
only a second. He drew his blackjack 
and gave the jeweler a blow onthe head with 
it. While Schick staggered to the floor, the 
robber jumped behind the show cases and 
tried to open them, but the jeweler dragged 
himself to his feet and pounced upon the 
stranger. Over and over the men struggled 
on the floor, knocking over vases and other 
articles. The noise, the thief believed, was 
attracting too much attention and 
getting the jewels, he succeeded in getting 
in a fearful with the blackjack, 
Schick loosed his hold, and the thief rushed 
out of the store. 

frank Martinelli, a barber, who conducts 
his parlor across the street from Schick’s 
store, heard the commotion, and seeing the 
man run from the store, gave chase, but 
the thief was too fleet for him and outran 
him. 

Returning to the jewelry store, the bar- 
ber found Schick still unconscious. He 
sent him to the West Philadelphia Homeo- 
pathic Hospital where his wounds were 
dressed. 

Schick to-night declares that he thinks 
the robber was a man who escaped from 
the Eastern Penitentiary recently. The 
police say that the description is not unlike 
that of the convict who was. sentenced 
to a term in the penitentiary for house- 
and 


for- 


blow 








breaking escaped by stealing a pri- 
son guard’s suit. 

Frank C. Sherman, who for the past few 
years has conducted a jewelry store at 


Glens Falls, N. Y., has taken a partner into 
the business, Donald Minor, who recently 
returned from Harrisburg, Pa., where he 
was employed by one of the leading jewelry 
stores in that city. Mr. Minor is a gradu- 
ate of the Ezra F. Bowman Technical 
School, Lancaster, Pa. He will have charge 
of the store, while Mr. Sherman will act 
as salesman for the Adirondack Motor Co., 
in which company he is financially 1n- 
terested 
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170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 











OPPENHEIMER BROS. VEITH 


CUTTERS OF 


DIAMONDS 


AND IMPORTERS OF 


PEARLS 


DIAMOND CUTTING WORKS NEW YORK 65 NASSAU STREET 


S.W. CORNER CANAL & LAFAYETTE STREETS 


On May Ist we will move to 
Broadway-Maiden Lane Bldg.—170 Broadway 

















Precious Stones—Pearls 
Pearl Necklaces 


PROVIDENCE, &. I. NEW YORK PARIS, FRANCE 
Z12 Unien Street §-11-13 Maiden Lane 4ibis Rue de Chateaudunm 


GOODFRIEND BROS. 
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Death of Paul Granzin. trad lie moved to Sherbrooke in [&ss2 Death of George H. Sturdy. 


T | 7 ) | ] ~4 ¢ . ‘ +4 , ‘ * * 
NEW (ORLEAN gy oR \lar< n 2A traul ind = condue tec] a‘ tively untii ISOS, w he ll PROV IDENC] ix larch (; 


Granzin, one of New Orleans’ oldest activ he was succeeded by his son, Albert C. Sturdy, one ot thi Lal 

jewelers, a man well identified in business Skinner, who had been in his employ 26 — local electroplaters, with which ind 
circles in the south and a veteran of the ears. Deceased was widely know til lad bee vel LS 
Civil War, died last night, following an trade, and had considerable dealings wit sud ( he 
illness of brief duration, the last week of wholesate and manutacturing houses 1 : » Gar ~ 
which he spent in the Illinois Central Hos United States. dv owas found early Tuesdar 








pital here. The funeral was held at noon y Robert Meecha loreman 
to-day, with impressive naval ceremomes Death of William H. Heathcote. shop, when he cam pen the doors 
n the Federal Cemetery at Chalimette. en ee bed Mir. Sturdy had been plaining ot 


[he salute was fired over the body by a Capt. William Henry Heathcote, a re teeline well for a fortnight pre 


COrps ot regulars trom the United States tired jeweler ot New York. died at 1s his death and tor a part yt that 
Jackson Barracks at Chalimette. A larg home, 76 S. 6th St... Brooklyn, last week mained at en » Biemeond Ar 
number of friends and relatives were pres Tuesday, of heart disease. He was the’ tHe went to his oftice about the midd | 
ent at the ceremony. last of the old residents of S. 6th St... the forenoon Monday. but did not. say 
Less than two weeks ago Mr. Granzin which has changed greatly since the bridge = anvthine to anv of = ntnnetaten an to. 2B r 
contracted a cold, which rapidly developed approach was built. [le had lived for ove Feeliy as well as he had been Death 
into more serious ailments and forced him = 30) years in the house in which he died ites. ) ) . 
to abandon his duties in his store, 645 aptain Heathcote was born on Varick ther ailments 
Baronne St., and to take to bed at his St. in the old Greenwich Village section of \lr. Sturdy was born at Hallow v1 
home. His condition steadily grew worse, | Nov. 29. 1852. in which place and ; 
and his family thought it advisable to re- | fi ; : 
move him to the Illinois Central Hospital. 
His condition, however, was not benefited 





\ugusta he received his preparatory educa- 
tion and afterward was graduated from Col- 
| L by College, where he was a member of the 
by the move, and he lingered until shortly 7° = ae a ee 
7 ~ ’ | ' 4 LAC Let Nappa S1TIOT) Irate rnity vn CAV- 
atter «¢@ OCcIOcK tast evenime, when tie ell ; 1X7 , 

itt \ ing college in 1&s4, he came to this city, 
where he went into the’ electroplating 


’ am . ‘ . - 47 ; ~ | 
business with his father, Joseph E. Sturdy, 


came. 
Mr. Granzin was the father of Raymond 
L). Granzin, a jeweler located in St. Charles 


-_ 
“ 
* 
ce 
—" 
a) 
—- 
4 


one of the early men to engage 


business, his shop being at 119 Eddy St. 


Seven years later, 1n 1881, George H. Stur- 


St., near Poydras; also Roger I. Granzin, 
expert watchmaker and diamond _ setter, 
employed by his brother. 

Mr. Granzin was a native ot Berlin, Ger- 
many, but came to New Orleans with his 
parents when two years old. Like many 
of his industrious countrymen, he began his 
career at an early age, after receiving a 
common education in the public schools of 
New Orleans. His first employment was 
with a Camp St. jewelry house, in which 
he was employed for several years, finally 
embarking in business for himself after 
acquiring expert knowledge of the trade. 
During the Civil War he served with the 
Confederates. 

His first undertaking in the 
business was in 1868, when he located at 


ly went into business as an electri plater 
tor himself at 35 Garnet St., where 
mained up to the time of his death 

\ir. Sturdy was wideiv known among 
the business men of this city, but was 
neither a club nora traternity man. On Jan. 
!, 1816, he married Miss Eliza J. Bates, of 
this city, who died four years ago. Since 
then he has lived with his daughter, Miss 
Helen Sturdy, at 344 Elmwood Ave. One 
other daughter survives him, Mrs. Charles 
EK. Cannon, wife of Charles E. Cannon, 
until recently a member of the refining 


oe peat sete firm of Cannon & Brown, Inc. 
Cc vv¥Ci \ 











THE LATE WILLIAM H,. HEATHCOTE, 
Importations at the Port of New York. 
} : \I : Weeks en led March 21, 1914, and March 20, 1915. 
’ > ’ P cam | “everses @ { ral : ‘ . - “hij y Sc na — hen , a: 1 5 
and met with financial reve ¢ I I jewelry establishments. For 25 vears he ( hina, gla and earthen ware: 1914. 1915. 
ine. | E ee DR was cwe ch Oke rakes $77,475 $32,020 
conducted A }COWReITY store 11] ‘rene E hen urs a F- 9A FR 
. . . “4 1 a? , f 4 - +1, . o art it qT] \ i { P . ] i »> 20,004 
ing he time of his death. + oF 1: . 
continuing unt the : Llotel, which was torn down to make way Glassware . oe 10,856 14,163 


‘ married Miss Ee. Fullmer in 1868 ene ee nti 
He married Miss M. F. It ad totes | for the World building on Park Row. He seal 


Carondelet and Poydras Sts. After a while Manhattan. 78 vears ago. and was for many 
‘ 4 < ci lh < ‘ 2 ela, ax, e « i aS \ A < ; 


e 1 . : “ 4 “ 7 =e io 
: we fans 17) aCe aT ’ ee ny (Cal (oT), 7 2 Me. > 
he engaged in business at anoth ary vears proprietor of prosperous downtown 


zin 23 vears ago again started in the trade, 


also owned several stores Uptown cll Tie . \T 1 > 92 »4 
\ ‘ ; : ry * ay ‘) 


who died several years ago. He was mar 


ried again in 1907 to Mrs. Alice Sellers a * [Tse last nlac ‘eon , . 

; P . . Saline tile. rilS jasSl pias € Ot DuUsSINess wa ( )rt ' 20 747 53 
who survives v the first marriage he 1s y Dect . / a nt ies ts 

0 su ee ; at 116 Fulton St. He retired eight vears +. 
survived by his two sons, Raymond and 7 

. aAgO , : : 
e . - = ia Pi leurs ) >, 4 
Roger Granzin, and four daughters—VAirs. | © at += : 20 1,234 
tle was one ol re Oldest memovers O} lewe QE /) 


kK. T. Henderson, Mrs. J. B. Drury, Miss ; ' ia ; 

' q ' . ‘ »* : 7 1 — Puritan Lodge, N r ye, I, Ww A. M.. and P ec » { Nes ‘ 641,082 156,994 

H. A. Granzin, of Pittsburgh, Fa., and ¢ auiets of the Eiahth Bee: ) ) 

~- - ot , - \ : daptain OT the F112 I ALCO1- 

Mrs. L. A. Hoffman. of Clarksburg, W. Va og ig at pe s ef 
, , ment, N.G.S.N.Y., in Manhattan under “— 3 =A 

Colonel Scott. He was later captain of Cutlet | 67,809 189 

Death of Carlos Skinner. Company H, 47th Regiment, N. G. S.N. Y., dirt metal .... 33 
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MONTRI AL, Cafni., \iarch 21) \'\ rd has ot Brookl I}. Plat | yee — 
heen received here of the death ot ‘arlos lhe tuneral services were held at his Si] is 28 
Skinner, one of the best known citizens of late home las lhursda vening ats M 
Sherbrooke. Oue.. who had conducted a vclock, the Rev. J. A. Huntley, of the . ; 
jewelry business there for many years. first Baptist Church, of which the de Peads Hn ~ 6 
; : » ) we oO 

Mr. Skinner died Wednesday. March 24, ceased was one of the oldest members. | k - 60 > 988 
at the age of 80 vears, his death being the officiating. Masonic services were also held bd 3,392 
result of internal injuries sustained in an under the auspices of the Puritan Lodge “eat — —— 
accident March 13. while cranking his auto- The interment was made in the Green _ manufact ». of... 59 "63 
nobile, which suddenly moved forward, wood Cemetery last Iriday morning. a 5 t, 099 
knocking hi lown nd 1 ino over hi Dyeceased | oe a ee Fe oe © 5 rs 35 
<nocking him down and passing ver 11117. Deceased 1s survived DY a WIGOW, Sarai - 

\ir. Skinner began business Waterloo B son, Edw ind a daughte Mrs Hugo St > Kat | 


: | 


i 
. . > 1 17 ™ . 
Oue., in 1859, and built up an excellent George Frev. to Tunction | 
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| Established 1860 


EICHBERG & CO. 


Importers and Cutters of 


DIAMONDS 

















CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 





| NEWARK, N. J. NEW YORK 


MEYEROWITZ BROS. 


170 Broadway, Cor. Maiden Lane, New York 


IMPORTERS AND OUWTTERS OF 


DIAMONDS 


PEARLS AND ALL OTHER PRECIOUS STONES 


LONDON: 14 Hatten Garden TORONTO: 38 King Street, East ANTWERP: 48 Rue Simeas 
PARIS: 58 Rue de Maubeuge ESTABLISHED 1806 AMSTERDAM: 2 Tulpstreat 


CRYSTAL JEWELRY 


In 14 Kt. and Platinum From $10.00 up 



























































CROSSMAN a 


THREE MAIDEN LANE $3 NEW YORK 
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Court Renders Decision on Alleged In- 
fringement of Patent on Fastening 
Device for Ribbon Bows. 
PROVIDENCE, R. 1. March 27.—Judge 
Arthur L. Brown United States Dis- 
trict Court for Rhode Island handed down 
an opinion lat 


in the 


Tuesday afternoon in the 
suit brought more than a year ago by Mar- 


shail Field & Co.. of Chicago. against The 
George S. Kelley { Inec.. manufacturing 


at 102 Westheld St., this city, 


infringement of patent 


jewelers 

for an 

rights and untair competition. 

, heard last Fall, in 

ived the rights to manufacture a 

ribbon bows and _ similar 
Mars] all Field Ww Co 


+ oa. ~~ ‘ar ] = oy +4 - #- ’ 
was protected by Latters Patent 


Phe Case, W lich Was 
fasten- 
Ing devic tor 
purposes, which 
claimed 


OS5.0785 issued leh. 1. LOLI. TO (5. be lar- 


now \ecording to thi ision of the 
Court, the t alleging patent infringement 
vas dismi i] mplainant 1s 
Piven a decree enjoming the defendant 


trom the use complained 


of on the ground | ompetition. 
Neither party wins th : William S 
Flynn, of this city, was counsel for the de- 


fendant, and Jame li. Thurston, of this 


Cane ‘3 eetie 3 . 
city, and Shield, Wilkinson & Scott, of 
7 ~ ‘ * ‘ - * 7 ‘ 
( hicago, TO the ImMmplainants 
: . 1 > 

In his decision Judge Brown says 

The singl claim is “‘in a levice of the char- 
acter described, as a long, straight, narrow flat 
body member having a slot extending longitudinally 
therein, a pin yne side of iid member for 
securing it in place, a bowed clasp overlying the 
opposite side of the said ember and extending 


transversely thereof, a hinge connecting one end 
of the clasp with said men her, adjacent to one of 
the long edges thereof, and a catch on the free 
end of said clasp constructed and arranged to 
co-operate with the bounding end of the said slot 
farthest removed from the said hinge so as to lock 
the free end of the member, said 
clasp being of a size and shape such as to cause 
the clasp wholly to conceal that portion of the 
body member which it overlies.” 


After thus describing the character of 
the device claimed in the letters patent, the 
Court says: 


clasp Lo said 


Neither of the defendant's 
on the free end of 
arranged to co-operate with the 
said slot.”” The specification says: “‘The free end 
of the provided with a hook or catch, 
C2, which is adapted to interlock with one of the 
of the slot a.”” 


levices has ‘“‘a catch 
said clasp constructed and 
bounding edge of 


Clasp is 
} - ~digee 
bounding edges 


The earlier device of the defendant has a slot, 
but its bounding edge does not co-operate with the 


lasp. The later device has lot. soth, how- 
ever, have on the flat body member an inwardly 
bent flange which is a hook or catch that co- 


nd of the clasp. 
the engaging 


yperates with the slot 11 
his is not i ] eT ¢ reve ca] 7? 
members 


The “bounding edge’ efendant’s slot and 


the raised stars which, 1 urpose of pre- 
venting slippit f the bow ght be regarded 
as the equivalent of the slot, do not co-operate 
with the free end of the clasp. \n additional 


ded in ea for this purpose. The 
hed, hint not by the 


member is 


same purpose is ac 
same parts 

The claim of s a very limited 
one, and inmnot be aide. saving that it 1s 
immaterial w free end of the clasp en- 
gages. The patentee of the device himself has 
said otherwise. I; rder to get any claim allowed 
the patentee vas whbliged to limit himself closely 
to the spect] structuyt ind thre device is SO 
very close to the lin s drawn between 


chanical skill that it can- 
patentability if 
both the 
engaging 


invention and merely mé 
not be Said that there would be 
the feature of the slot that served 
function ot p eventing slipping ind ot 
the tree end of the 

The first of the 
+] 


closely i COpy OT ie Om] 


clasp were omitted 
devices used bv the defendant 
—w lainant’s in 


features which differ from the patent drawing and 
are peculiar to the complainant’s device, as make 
it well adapted for unfair substitution for the 
complainant’s goods, that the complainant may 
have a decree enjoining the use of the first device 
on the ground of unfair competition. 

The second device made use of by the defendant 
does not seem subject to such objection, and the 
appearance is not in the Court’s opinion deceptive. 
The bill, so far as it alleges infringement, will be 
dismissed. Costs to neither party 








Bauman & Co., Chicago, Make Trust 
Deed Assignment for the Benefit 
of Creditors. 
\lany ot the 
surprised 


CHIcAGco, March 24. mem 


trace were 
Bauman & Co., re- 
State st... were in 


local 
last week 
539-41 S, 


bers of the 
to learn that 
tail jewelers at 
difficulties and trust deed 


financial that a 


assignment had been made by the concern 
for the benefit of creditors to Franklin N 
Wood, National Jewelers 
Board of intention to 
liquidate the | 
quickly As possible, reduce all 


assets to cash at public or private sale, and 


as 


attorney tor the 
Trade. It is his 


assets tT the company as 


available 


distribute the proceeds pro rata among the 
creditors of the concern. 

The financial troubles of the house were 
Saturday, March 15, and the 
landlord started proceedings to distrain 
the concern for rent, past due. The First 
National Bank, which is the largest cred- 
itor, learned of this and made an investiga- 
tion which showed the condition of Bau- 
man & Co. to be very different from what 
it was supposed to be. In order to avoid 
the landlord ievying on the _ concern, 
the bank advanced the necessary money 
to pay the rent, as well as a month's 
additional rent and in consideration of 
these payments, amounting to about $6,500, 
took merchandise for double the amount. 
In the agreement adjusting the matter with 
the landlord, the lease was canceled as from 
April 1. As the rental under the lease was 
extremely heavy, it was believed that it 
was absoluteiy necessary to have this can- 
celation, to allow an orderly liquidation. 
Under the direction of Mr. Wood, Abbots, 
Inc., are working upon the books and stock, 
and a hurried inventory showed the assets 
at cost to amount to about $190,000. The 
liabilities are estimated at about $217,755. 

Under the trusteeship of Mr. Wood it is 
believed that the expenses can be kept down 
and a better price obtained for the mer- 
chandise, and a much quicker distribution 
to creditors than could be realized if the 
estate was administered in bankruptcy. 


precipitated 


Trustee Wood is having his own inven- 
tory made and has removed all diamonds 
and diamonds mounted in jewelry for safe 
keeping until the sale takes place. The 
clocks and bulky goods will be sold on the 
premises, if possible. 

The First National Bank is the largest 
creditor for $135,000. The largest merchan- 
dise creditor is the Bruhl Bros. & Henius 
Co., for $9,600, while the concern has sev- 
eral other creditors ranging from $3,000 
to $5,000. The Bauman Loan Co., is also 
a creditor of the concern. There is due 
relatives about $40,000 for borrowed money. 
The merchandise indebtedness is $40,000. 
The Bauman Loan Co. is also involved, but 
its indebtedness is solely for indorsed notes. 
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Creditors of Louis Weisselman, Donora, 
Pa., Offered 50 Cents After He Files 
Bankruptcy Petition. 


PITTSBURGH, ra. Mart ,.— Louis 
Weisselman, Vonora, Pa., has fled a peti- 
tion in voluntary bankruptcy in nited 


States District Court here. His liabilities 
total $2.292 and his assets $1.503. Since the 


filing ot the petition Weisse! mat as of 


fered a composition, desiring to settle with 
his creditors on the basis ) per cent 
The terms offered are 10 pe nt. cash 
and the balance at the rate of 2's per cent 
per month. The indicatior that his 
offer will be accepted. as it is beheved 
more will be realized V I recditors in 
doing this 

Mr. Wersselman d ) large 
number ot creditors Che principal ones 
and the sums owing follow: Sarah Budin, 
for wages, $135; J. T. Neal, rent, $144, 


1g preterred claims; ae 


both of these being pt! . 
Weinhaus Co., $124: Heeren Bros. & Co., 
Op- 


$122; Weiner & Oppenheimer, $84 
penheimer & Goldstone, $245: R & M. 
Friedlander, $152; Abe Klein, $55« 

The bankrupt sets forth in his sched- 
ules that his stock on the premises 1s 
worth: $700 He has a $1,000 lite tmsur- 
ance policy, on which no value is given. 
He also claims $300 exemption of prop- 
erty under the Bankruptcy Act and to 


which he is entitled. In the list of ex- 
empted articles he includes a safe, floor 
and wall case, two showcases, working 


bench, jeweler’s tools, gas stove. and cash 
on hand amounting to $22. 

[It is expected that a meeting of the cred- 
itors will be held the coming week to act 
on his composition offer. Most of the 
creditors are eastern houses. 








George A. Briggs, New York, Files Vol- 
untary Petition in Bankruptcy. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
New York, last Thursday by George A. 
sriggs, manufacturing jeweler, 251 W. 
129th St., Manhattan. According to the 
schedules the jeweler has assets amount- 


ing to $2,825, consisting of real estate, 
$1,000: stock in trade, $187; household 
goods, $280; patents, trade-marks and 


copyrights, $1,250; debts due on open ac- 
counts, $58, and property claimed to be ex- 


empt, $100. The liabilities, all of which 
constitute unsecured claims, amount to 
$4,419. 

Among the largest unsecured creditors 


H. & E. 
Patter- 


are: Benedict & Warner. $1.030: 
O. Belais, $501; N. J. Weil, $306: 


son & Starke. $333: Durland Co., $370 
(about): R. Blackinton & Co., $132; Julius 


“yy 


Beline & Glasser, $75; M. 
Weiss, & Upmever, $67; 
Moapa Realty Co., $240; Maiden Lane 
Safe Deposit Co., $50; Charles Weisbecker, 
vy E. Oppenheimer & Co., $99; 
Charles F. Poleschka, $295; A. Wittnauer 
Irving Mfg. Co., $44: A. Dubosz 
Barton Co., 
\llsopp & 
- 


Raunheim, $60: 


$80: Bunde 


$24 : Hienry 


Co., $88: 
Gresimer Co., $25; Reed & 
$25: Garreaud & Griser, $82: 
Allsopp, $66; Larter & Sons, $38; Boston 
Jewelers’ Club, $70; Max Steinschneider, 
$25; Healy’s (restaurant), $65; Provident 
and B. A. Ballou J 


tation, $52. 


Loan Ass 
Co.. $41. 
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DIAMOND BROOCHES 


No element adds more to the selling value of a piece ot jewelry than beauty of design and the fact that our 
S ; ; ~ 

goods excel in this particular makes them the most satisfactory line you can handle. All are perfect, too, in 

workmanship and moderately. priced; a combination that invariably wins and holds trade. 


Importing ourselves every diamond we use, coupled with our unexcelled manufacturing facilities, enables us to 
P 4 ; 9 
give you values that allow you to make good profits. 


Send to us the next time you want a piece that will surely satisfy your customer. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturing Jewelers 
2 Maiden Lane (ib) New York 


Factory: Brooklyn 

















FREDERICS g—a \GUARANTEED 
NEW SCIENTIFIC Wg ipa 
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The Human Eye— 


Illustrated in colors with 
Manikin in two sectional over- 
lapping models, containing fif- 
teen separate plates. 

A book for every Optom- 
etrist. 














oF, NCW P- by wees t &) “You can sell brutus Pearle % A 
) revolutionizing te Pearl Industry Ow uth 1a protit and a guarantee J 


H ‘perfect Ra made round. : that mak CS good. 

, button Or pear shape ina Ye can make over foreign made 4 
) me as =. (\ so called Indestructible Pearls” &F 
Coes ummune 4 that have lost their color and & 


) NCSS , perspiration, perfumes, brilliancy by our new process & 
cosmetics etc. and guarantce them indefinitely: @ 
THE ONLY PEARLS SOLD WITH A GUARANTEE 













Size 7 x 10% —Price $1.00 

















g S —__The Optical ang Company 
: “36 * Ei Ege, " ko FY fe rc a) 11 John Street - - New York 
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OUR NEW LINE 


BLACK FILIGREE JEWELRY 


IS NOW READY 


Write immediately for a Memorandum Package 


BORRELLI & VITELLI, 


401 Broadway, New York 
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Jobbers’ Essay Contest Decided. 


-— — 


Prizes Awarded by the National Wholesale Jewelers’ Association for the Best Articles on The 
Value of the Wholesaler of Jewelry as a Distributer and the Reasons Why 
He Is Essential as an Economic Factor in the Trade. 

















PHILADELPHIA, Pa., March 26—The Na- 
tronal Wholesale Jewelers’ Association, 
through its secretary, Thomas A. Fernley, 
oft this city, has just announced the winners 
of the prize essay contest on the subject 
“The Value of the Wholesaler of Jewelry 
is a Distributer and Reasons Why He Is 
i:ssential” that has been conducted by the 


association in the past year. The prize 
winners are as follows: 
First Prize—F, H. Elliott (Smith. Pat- 


terson Co.), Boston, Mass. 

Second Prize—L. S. Patterson 
Bros. & Lewis), Dallas, Tex. 

Third Prize—George J. Petersen ( Peter- 
sen, Max & Co.), Buffalo, N. Y. 

In addition to the prize winners, so many 
excellent essays were submitted that it was 
found necessary by the judges to give hon- 
orable mention to the work of a number of 
other contestants whose articles were only 
slightly less perfect or valuable as an ex- 


(Shuttles 


position of the economic necessity of the 
jobber than those of the 
ants. The authors of these articles deserv- 
ing honorable mention, in the order in 
which their essays were rated, are: 
Charles A. Beghtol (Edward 
Jewelry Co.), Denver, Colo. 
VMiax Goldstein (H. O. Hurlburt & Sons), 
Philadelphia, Pa. 
Robert H. Patterson 
Co.), Boston, Mass. 
William 
York city. 
1. A. Oswald 
nati, O. 
Under the rules of tl 
of a tie a prize of equal value would have 


winning contest- 


lehman 


(Smith. Patterson 


(roede|l (Jonas K rch), 


(Albert Bros.). Cincin- 


the contest, in CaSC 
been awarded to each contestant trying for 
a place, but as no ties developed this rule 
was not made use ot 

This prize essay contest has been a sub- 
ject of deep interest to the jewelry trade 
for nearly a year, and was participated 1n 
by jobbers and representatives of jobbing 
houses from all parts of the country. It 
had its origin in a resolution passed at a 
National Wholesale 


Louis over a 


convention of the 
Jewelers’ Association in St. 
was opened early 
with the 


year ago and the contest 
last vear to salesmen connected 
houses that are members of the association. 
While the wholesalers have felt that their 
position as an economic factor in the trade 
was one that required no defense, and that 
the jobber by his work had 
necessity of his existence better than any 


| 
nevertheless 


proved the 


essayists could do it, 1t was 


+ | ‘* 1+ + Te ] “ ] . ete ‘ ? mT 
Lhought that under the conditions at pres 
- 7 ’ ‘ 47 . i a > ] 
ent existing throughout e country, with 
1 | 1 1.2 Be 
the public agitation against the middle 
1d the dey | ment ] stores 
meg svndicates as the result Of sucn 
’ | 7 a 
t} the w lesaler s arise Irom 
{ = 
? ~ 7 


the manner in which he is rendering valu- 
able economic service, both to the manu- 
facturing and retail jeweler, in order that 
his position be clearly understood and his 
service not lost sight of. 

It was believed that an essay 
these lines would serve to bring out clearly 
the important work that the jobber has and 
is performing in the jewelry industry in 
particular, and show clearly and concisely 
lis exact function as a necessary part in 
the machinery for distributing jewelry 
products. It was originally intended that 
the contest should close July 1, but it was 
time for receiv- 


contest On 


later decided to extend the 





LOUTS SICKLES, 


National Wholesale Jewelers’ 


Association. 


ing essays until Dec. 15 and to appoint as 
judges two newspaper men and _ several 
members of the association. The time was 
later again extended at the request of 
some of the members of the organization 
and the put in the hands of the 
judges the early part of this month. 

Ihe contest proved remarkable in many 
ways, and particularly in the quality of the 
essays submitted, there being 19 essays de- 
serving of consideration in the determina- 
tion of the prize winner. From these eight 
were picked out mention— 
three for the prizes and five for honorable 
mention; but of the 11 that followed these 
in order of their merit there is not one that 


essays 


for especial 


would not rank high in any of the usual 
trade essay contests, both in the way of 


gical argument and in general composi- 


i ‘ 


Lhe essays of the three prize winners 


First Prize Essay. 
By I. H. ELvrortrt, 

OF THE SMITH, PATTERSON CO., BOSTON. 

The theory has been quite strongly ad- 
vanced that the middleman could be elimi- 
nated and the retailer be supplied directly 
by the manufacturer. Careful considera- 
tion shows, however, that such a condition 
could not exist, especially in regard to the 
large number of small dealers to whom the 
jobber is especially essential. 

In order to understand just how the mid- 
dleman became necessary to a community 
let us go back to the earliest phases of the 
question. When the consumer was on earth 
alone he became a producer by necessity, 
as he had to supply his own needs and he 
consumed his own output. 

As time went on each individual pre- 
ferred to do the tasks in which he excelled 
and exchanged products with others who 
also were more skilful in some particular 
direction. As people multiplied there arose 
a desire to exchange products with other 
communities, sometimes far distant. Then 
men ventured on long journeys, Or even im 
ships, to the far ends of the then-known 
earth to carry on this trade, and thus the 
middleman came into existence. These 
hardy and enterprising traders furnished 
the selling organization between these dif- 
ferent communities, and they could dis- 
tribute these goods at less cost than each 
individual could do it in person. 

This service has advanced in efficiency 
until at the present time the jobber is like 
a great terminal and his salesmen are like 
far-reaching avenues through which the 
smallest dealer may reach and be reached 
and receive the same attention and con- 
sideration as those doing a much larger 
business. 

The jobber concentrates the products of 
and supplies the 
retailer, who 1s to purchase in 
quantities suitable to his wants and has 
these different products billed to him on 
one invoice, with one express or freight 
charge, in one account, and he can liquidate 
the indebtedness with one remittance, thus 


manufacturers 
enabled 


different 


making a saving in every direction. The 
jobber is a specialist in selling. All his 


energies are devoted to sales, and he covers 
his territory thoroughly and can afford to 
because he represents so many lines 
handling each 


do so 
of goods, the expense of 
line being small. 

[f the average retailer should attempt to 
buy from manufacturers the selling cost to 
the manufacturer would be large, and in 
iddition the small dealer would gradually 

neglected as the manufacturer found the 
m these different retailers be- 

here was no profit in 


tl, 4 +} 


. 1 
“Oming ss small Lilal Lil€l ( 


’ ; 


On the other hand, many jobbers carry 
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a large variety goods in several depart 


ments, affording the retailer an opportunity 
to ireshen up his stock wit! 

different articles In many 
amount of these orders in any One line may 
be very small, but the aggregate is enough 
to enable the » sell them at as low 
a price, or perhaps a lower price, than sev- 
eral different manufacturers could attord to 
handle the business separately with the at 


a variety of 


cases tne 


}é bber ti 


tendant expense. 


There is a certain amount ot expenst 
attached t anv method of marketing 
' = { = 
produc and Tile obbe r Carl GO UlIS aS CCO- 
. om,  & . ] — - 14. me nel th = 1, - t 
nomicaliiv and more emcaently tnan QIlit¢ 
; ' alles 
enti natiy tur . j aTKCL . pa 
rate lines 
| if ‘ S SC ( im « be b 
the position of many of the largest fac 
: : } 4 » 41 + . on + > — 
tories in the ‘Ountry that marke their 
> - e* , 41 ‘ 1.1 - hile +] , 1, | 
RoOoUdsS thi ~ ( OoOvpderT, WHILIC ¢ \ S lia V‘ 
: ~* ++ 11,, lL, . T 1] Tr le 
representatives calling on tne retal trade 


but turn the orders ver to tne jobbers alia 


avail themselves of the 1obbers’ distributing 
organization ‘ther manufacturers who 
sell direct have their own branch houses, 


which are really jobbers indirectly and are 
equally expensive to maintain. 
By maintaining a stock of 
jobber enables the retail dealers to carry a 
smaller, better and employ 
less capital. This allows him to do a larger 
business on a smaller capital, permits a 
smaller gross profit on each individual sale, 


s | 
’ : 


cost to tne 


soods the 


selected stock 


and in the end causes a lower 
consumer. 
deal to some extent 
with manufacturers find the wholesaler 
indispensable for patching up their stock, 
getting certain lines in a hurry and often 
can meet some particular demand in no 
other way except from the jobber’s stock. 
On the other hand, in dealing with a 
manufacturer the tendency is to overbuy, 
being forced to do so by the manufac- 
turer. who cannot afford to give them a 
price which would be any advantage to 
them unless they take large quantities of 
goods. 


In other cases the retailer overbuys in 


Fven retailers wh¢ 


order to induce manufacturers to sell 
him, and he hesitates to purchase goods 
in the quantities that a good business 
sense would dictate and as he could do 
when dealing with the wholesaler. If 
makers of the various lines used by the 
retailers should attempt to supply them and 


furnish any such service and attention as 


, 


t! ey now receive from the wholesaler, the 
selling expense would be so increased that 
eventually their goods would cost more 
than when supplied by the jobber. 


In addition their trade would bé solicit- 


makers whose products might prove un- 
Satistactor lhe wholesaler usually sup- 

f proven quality, and does 
not make many changes in the make or 
quality of the different which he 1s 
ready to furnish the retailer. 

\s a rule the wholesaler can fill orders 
promptly than the manufacturer, as 
considerable quantities and 
od stock of goods, while the 
makes up orders 


plies 9 ods 


lines 


more 
he buys in 
keeps up a ge 


manufacturer goods as 


for them are received. 
Formerly the wholesaler simply disposed 


the retailer 
with no particular effort to help the re- 
ail dealer to dispose of them. But lately 
the wholesaler studies the wants of the re- 


taller 


t what goods he could t 


and assists him in many ways, rea 
lizing that whatever helps the retailer help 
him, and that it pays to go to some trou- 
ble to promote his welfare and so make 
him a permanent promoter of sales and a 
sure outlet for goods. When this confi- 
mutual and the retailer really 
wholesaler has his interests at 


oftentimes takes special interest 


lence 1s 
finds the 
heart, he 
in lines recommended by his jobber, as he 
has found by experience that other sug- 
gestions from the jobber have been to his 
advantage. The al some of 

things the wholesaler does for the profit 


bove the 
handles. In 


are 
he requires on the lines 
very important thing that he 


addition Ii¢ 


furnishes is service, and the right kind of 
a. ‘Set to wnatie falafel 1 

SC: \ a bla ~ T ally it IpTul 1S ais sSome- 

w! a eCXp nsive. 


consider another kind of 
the money end of the j: 
lation with the retailer 
Vlany things connected 


| | ers Fre- 


the finan- 
average 


with 
tal services are unknown to the 
person, and many a retailer has been able 
to get well established in business aided 
by the financial assistance, advice and real 
personal interest shown by the jobber. Of 
course, many retailers do not have to be 
carried, but many do require that help. 
Kvery wholesaler carries along dealers 
who may be insolvent and would not be 
sold by manufacturers, but the jobber 
helps him along, educates him in business 
principles and eventually puts him on a 
good solid foundation. To provide a man 
with capital and education certainly ought 
to be considered good service. 

All jobbers would be glad to have all 
this kind of service taken care of by ex- 
perts in these lines, but somebody must 
educate the retail dealer in sound busi- 
ness methods and put him on his feet 
when he gets into financial difficulties. 
provided, of course, that he is honest and 
has certain things in his favor. 

This is particularly true of the jewelry 
business, as many men who have worked 
at the bench as watchmakers start in busi- 
ness for themselves. While they may be 
excellent workmen they lack business ex- 
perience, as they have been kept at the 
bench and have not had the opportunity 
to gain experience in other directions, such 
as buying taking care of the 
financial end of the business. Thus he may 
make many mistakes, and a_ wholesaler 
who gives him the right kind of service 
can be of great assistance to him in these 
directions. 


This 


‘ ‘ ‘ ° 
wnoiesaier 15 


9s00ds or 


financial service rendered Dy the 
a heavy one. It is 
and many sided and much of it is un- 
known to the average outside the 
Muite a proportion of the retail deal- 
ers own their jobber more than the goods 
in stock are worth, but they nursed 


along and in the majority of cases they pull 


man 


> “-« 
rade. 


are 


through and make good customers. Any 
wholesaler will be sharply reminded of 
these facts every time he looks over his 


monthly trial balance. The lack of busi- 
ness method among retailers 1s astonishing, 
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little 
wholesalers 


many of them knowing true costs 


and invoice. All have 
numerous instances of customers who have 


real 


started in business in a very small way, 
but, with the assistance given by his job- 
ber, have gradually acquired a good stock 
| goods and have realized a strong posi- 
t10n financially. 


in other cases, the only reason that the 


retailer has not been successful was because 
he was not willing to follow the sugges- 
tions prompted by a real desire to see him 
succeed and suggestions that would b 


generally accepted as being the ny Sire 


path tO success. 

[he wholesaler 1s the vitalizing to: if 
the commercial world and 1s not only a 
ereat help and necessity to the retailer, bu 
is also a direct help to the consumer, 
whose interest is the paramount part of 
the whole question, as the retailer nly 
»bjyect 1s to ascertain how he « Ves 

e hi istomers 

he cry to-day 1s: How cal ) on 

e Dest served: How Call he OF] the 
lost for the least expenditure of money 
lhe logical answer is: Through agents 
who are able to procure for his use the 
greatest variety of goods at th west 
possible COSI 

This is exactly what the wholesaler 
does, who by his efficient organization 
carries on an extensive traffic with the 


This is well illustrated by an in 
ot the stocks carried by the vari- 
where 


world 
spection 
iis wholesalers in the large cities, 
are collected goods from all parts of the 
world lhus the consumers are furnished 
with a variety and quality of goods that 
could not be supplied if retailers should 
try to serve them by obtaining goods 
direct trom manufacturers. 

The wholesaler employs buyers of long 
experience, often different buyers for the 
various departments, thus enabling each 
buyer to make an exhaustive study of the 
particular goods he is to purchase and he 
thus becomes an expert in his particular 
line. These buyers become _ favorably 
known to the best and most reliable manu- 
tacturers, and they obtain the best values 
in these different lines of merchandise. In 
addition his long enab! 
the buyer to carry a well selected stock 
from which the retailer can make such se- 
lection as his wants demand and buy in 


experience C 


as small quantities as he desires. Styles 
change so often that the average retailer 
cannot afford to buy the different nov-l 
ties as they come out except in smal: 
quantities from his jobber, as he cannot 
ifford to take the chances that a large 
dealer might feel justified in taking by 
buying from the manufacturer. If he 
should depend upon manufacturers for 
this service he would not be shown all 
these novelties, nor could he _ purchase 


them in desirable quantities 
many of 
result in 


The cordial relations between 
the manufacturers and jobbers 
mutual confidence and trust 
them to do splendid team 
marketing of goods. Now, in proportion as 
those mutual good feelings can be fos- 
tered between the wholesaler and jobber 
and the more they work in harmony the 
better for everyone concerned 


| 


that 
work in 


enal le 


the 
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The frequent calls made by the jobbers’ 
salesmen enable the 
his stock as his wants require, thus show 
ing his customers new designs and en- 
abling him to fill special orders in a short 
time. 

[In purchasing from the manufacturer he 
would be dependent on the pleasure and 
convenience of the manufacturer, while 
trom the jobber he purchases as his de 
mands require and can usually furnish any 
jobbers” exert 


retailer to patch up 


particular article, as his 
themselves to see that his 
plied 


WantS a®r sup 


To eliminate the wholesaler would in 
time destroy the business of the 
tailer and would practically result in the 


a combination of manufac- 


small re- 


formation of 
turers and the large retailers. 


Under these circumstances how. [on 


would the customer receive any benefit by 
a reduction in cost through the elimination 


otf the jobberr In the end the prices 
to the consumer would be increased. Thus 
we find that the wholesaler is the medium 


regulated and 
wholesaler. 


which prices are 
a necessity to the 


consumer. 


through 
that he is 
retailer and 
Second Prize Essay. 

by L. S. PATTERSON, 


OF SHUTTLES BROS, & LEWIS, DALLAS, TEX. 


since the business of commerce in all 
lines is the carrying of merchandise from 
where it is plentiful to where it is scarce, 
the plan whereby this distribution can be 
most economically effected, should, it ap- 
pears to me, be of first importance to the 
retailer, in the consideration of the cost of 
goods, which he 
consumer. 

Perhaps, in no other line is the manutac- 
turing district proper confined to a smalier 
area than that of jewelry. Practically all 
of the jewelry sold in this country, with 
the exception of high-priced novelties, 
which are usually imported, is manufac- 
tured in the extreme eastern edge of the 
United States. 

This situation in itself makes the prob- 
lem of economic distribution a peculiar one, 
since few of the factories make more than 
a few of the hundred articles de- 
manded by the jeweler of to-day. 

It will be seen that if every factory was 
forced to maintain a force of road sales- 
men, sufficiently large to effectually cover 
all portions of the United States, the road 
expense and salaries would add an enor- 
mous cost to the various articles, before 
they could be placed on sale by the retailer. 

Those who contend that the jobbing or 
wholesale houses are unnecessary may cite 
the catalogue as a selling medium. The 
catalogue is good as far as it goes, but it 
is manifestly impossible for the enterpris- 
ing, up-to-date jeweler of the present day 
to depend to any great extent on the cata- 
logue, since only staples are shown, and the 
modern jeweier demands the newest things 
as soon as they are placed on the market. 


many 


Then again, even were the manufacturer 
to sell by catalogue direct to the retailer, as 
some of them do, the element of time it 
requires to send by mail, as seven-eighths 


of the jewelers would have to do, from 


THE 


supplies to the ultimate 
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1000 to 3,000 miles comes up for consid 


eration. 

Under the present system there is scarce- 
ly any jeweler so remotely situated but he 
may call by telephone the jobber in his dis- 
rict and have the article he requires in 
24 hours. 

[he overhead aside from the 
investment, 1s almost as great in marketing 
one article as it would be in marketing 
several hundred items of the line. 
Consequently, were the jobber eliminated, 
the retailer would be compelled to pay his 
proportionate share of the extraordinary 
expense involved in sending out high-class 
with its own in- 


expense, 


Salne 


salesmen by each factory 
dividual line. 

Under the system which obtains at pres 
retailer finds that the enterprising 
who solicits his trade has brought 
him for inspection the 
cream of all the The jobber con- 
stantly on the alert for new goods, and be- 
the demands of the ter- 


ent tie 
7 ° 
JOvUDe!I 
© hina ~~ 
and placed betore 


laciories, 


ino familiar with 


ritory in which he solicits business 1s, with 
his years of experience, able to show the 
most desirvable in each and every line. The 


small percentage of profit which the job- 
ber adds leaves the sells still 
cheaper, in the long run, when one consid- 
ers that the jobber’s cost of doing business 
is distributed over several hundred items 
as against one or two items were the man- 
ufacturer to sell direct. 


articles he 


As it is now, the larger factories which 
distribute through jobbers have only to call 
upon 100 or 125 jobbers. They usually re- 
ceive large orders, where they have cus- 
tomers. ‘Compare this trip, which includes 
the whole United States, against the ex- 
pense of calling upon several thousand re- 
tailers, as the manufacturer would have to 
do were he to sell direct. 

Next to distribution perhaps the great- 
est item of expense incidental to marketing 
a manufactured article is the carrying of 


accounts and the collecting of same. Not- 
withstanding the splendid and_ efficient 


service of the mercantile agencies, it is no 
smal! task to keep accounts in a safe and 
liquid state, and since the losses any busi- 
ness sustains must be taken care by the 
profits from other merchandise, it follows 
that the method that best prevents bad ac- 


counts and losses from them is best for 
everyone concerned. 

The manufacturer 1,000 or 2,000 mules 
away from his customer cannot, by any 


possible means, keep in touch with the con- 
dition of his customer’s business, any more 
the loca] business conditions 
The jobber’s business being 


than he can 
which affect it. 
a local nature has a wonderful 
this respect. He is, so to 
speak, on the ground. He knows local 
conditions. In most you may say, 
he knows his customer intimately, and 1s 
thus enabled to better judge what course 
to pursue in the granting of credits and the 
extension of accounts. 


largely of 
advantage in 


Cases, 


The losses by bad accounts of the jewel- 
ry jobber who has an efficient credit de- 
partment are so small as to be insignificant. 
this is due, as stated above, to the fact that 
the jobber serves individually only a small 
territory, and keeps constantly in touch 


with the business conditions in every part 
of it; sometimes the manutacturers, with 
accounts scattered over the United States, 

The jobber is on the 


could not do it. 
, ‘ 


ground at the first symptom « 
trouble, and is able, in most cases, to out- 


t business 


—_— 


line a plan whereby the retailer in finan- 
‘ial trouble can if he 1 
worthy and energetic. 


weather the gale. if he ts 


the jeweler of 
Lhe 
1obber. h ywwever:r, 1S 


[It is quite impossible for 
carry a large stock. 
tf the 


assistance. 


small capital t 
close proximity 
custom of 
and where 


. ~ + > . 1 
OT great Since tne 
memorandum packages prevails, 
the retailer makes proper use of this sys- 


to successfully compete with 


cine irgest city stores. lhe entire stock of 
the jobber with whom he does business 1s 
constantly at his disposal, and in case ot 
. 11 , - 7 - > » ll aan } ] > . 
Cail Or an articie which ne nas no in 
stock, it 1s only a matter of a tew hours 
het: r¢ he Call plac he f “¢ his C11S } “Ss as 
fine a selection as they might see at any 
city store 

[he small retailer finds it unnecessary, 
if he buys of a near-by jobber, to carry a 
large stock, and he thus avoids the risk of 
overbuying, which is rock on which many 
‘ 7 . 1 ‘ ~ } : . ] . } ‘— 
. splendidly launched business has been 


VW recked. 
line recently 
failures in- 


[Investigation along this 
showed that of 100 business 
vestigated by efficiency experts more than 
70 per cent. had overbought. The reasons 
assigned for overbuying, in most cases, 
were that they bought from concerns that 
sent representatives to call upon them only 
once or twice a year, and they were unable 
to correctly anticipate their requirements. 
[It is needless to suggest that if these 100 
failures had bought sparingly and more fre- 
quently many of them might have weath- 
ered the gale and remained in business. 

The possibility of overbuying or of buy- 
ing wrong is reduced to a minimum when 
one buys from a jobber. The manufac- 
turer calls, and is compelled to force the 
retailer to buy his particular line, because 
he has no other and persists in selling a 
large bill, because he will not make the 
territory again soon. The jobber calls and 
places before the retailer the choice of ex- 
cellent lines, does not urge him to 
overbuy, because in the natural course of 
events he will call again soon. 

[f we need proof of the efficiency of the 
jobber as a distributing medium, we need 
only to cite the example of the biggest and 
best manufacturers of watches and jewel- 
ry, who after considering all methods have 
adopted the jobber as the most convenient 
and economical. 


and 


The average jewelry jobber is a splendid 


J 
type of the efficient, aggressive and hon- 
orable business man. Such a man nat- 
urally inspires the confidence ot his cus- 


tomers. Confidence is the most potent 
factor in business, and firms that possess 
the confidence of their customers treasure 
it as their most precious asset. 

When all is said, it will have to be ad- 
mitted that economic reasons demand some 
of distribution between the manu- 
The jobber and 
proven emi- 
some other 


system 
facturer and the retailer. 
the wholesaler have. SO tar. 


nently successful, and until 
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ASK “GEMFINDER” FIRST 


Save time, trouble and expense. When you want 
rare and precious stones of any description, com- 
municate with ‘‘Gemfinder.”’ Exquisite specimens 
of star rubies, star sapphires, seal sapphires, seal 
diamonds and seal rubies, alexandrites, cat’s-eyes, 
etc., always in stock. Cable ‘‘Gemfinder”’ or write. 
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method supplanis them they cannot be 


e/iminated. 

Buying of a jobber is really co-operation 
of the sanest and most economical sort, 
since it effects the greatest saving, all 
things considered, to the largest number. 


Third Prize Essay. 
By GrorGeE J, PETERSON, 
OF PETERSON, MAX & CO., BUFFALO, N. Y. 


Manufacturing and marketing a product 
are two distinct branches of business, and 
tor this reason the wholesaler—or jobber, 
as he 1s called—is the most economic fac- 
tor tor the manufacturer and _ retailer. 
lime has proven him to be the most satis- 
factory channel for the distribution of 
eoods that the manufacturers have found. 
lor the retailer he is most essential, being 
able to supply the dealer with promptness 
and giving small orders his special atten- 
tion, and the dealer can depend upon the 
wholesaler for whatever goods he needs at 
any time without placing large orders or 
iverstocking. 

in these days of trusts, monopolies and 
combines, with their resources and unlim- 
ited capital and their ability to create 
‘hains of stores in cities and towns (such 
is the United Cigar Stores, Liggett’s Drug 
Stores and many others too numerous to 
mention), it would be impossible for any- 
one with a small investment to start even 
the smallest business were it not for the 
help of the wholesaler. No manufacturer 


ever helps create retail stores. 
Right here is where the wholesaler plays 
< most important part in the development 
t commerce by creating retail merchants, 
thereby making a larger field for the sale 
t the manufacturer’s goods and developing 
ilany merchants whose ambitions to enter 
the business world could otherwise never 
he fulfilled. 

Ihe wholesaler, with lus tremendous 
stock and capital, is always ready to help 
the merchant of small means with capital 
and merchandise to start and expand his 
business. He, too, 1s the party whom the 
retailer can approach for advice and help, 
as he constantly watches tne conditions and 
needs of the retailer, and, being closely 
allied with the retailers, he is better qual! 
lied to know their requirements than the 
imanutacturer. If for no other reason than 
tlie above, it proves that the wholesaler 1s 
essential for the success of both manufac- 
lurer, retailer and country. 

How many successful merchants who 
started business with little or no capital can 
say that their success was due to the help 
they received from a manufacturer, or that 
their success was due on account of pur- 
chasing their goods from a manufacturer 
direct? Most all successful merchants will 


acknowledge that, if they trace back time 


when they started thie ir business career. 
eir success was due 1n a great measure 


| 


the help they received from the whole 


saler, who guided them through many d1!- 
ulties to success. 

these days of keen competition tli 

lard of a wholesaler must be very high 

succeed. He must carry a tremendous 

stock of merchandise in order t O1V 


. | . | 
prompt service and suppiv 2Qoods im smal 
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quantities. He must also be able to guar- 
antee his products, which is a very impor- 
tant factor in jewelry trade. 

On account of the many bogus articles 
manufactured to-day which are made of 
brass or some other inferior composition 
and then classified as “gold-filled,” “gold- 
front” or “near-gold,” or some other name, 
the innocent jeweler is misled into buy- 
ing these goods on the strength of such 
names being printed on the cards, or tak- 
ine the word of some salesman who knows 
very litthe about metals and believes these 
statements to be true. In reality, on test 
they are shown to be only brass-plated. 
The wholesaler, on the other hand, knows 


the manufacturer, studies the merchandise 
and quality, and insists upon the goods he 
buvs to be exactly what they are repre 
sented to be. 

No legitimate wholesaler allows even a 
single article to be placed in his stock or 
sample line before it has been carefully 
scrutinized and tested as to quality—then 
the manufacturer is measured as to his 
ability and integrity, in order that he will 
be able to fulfil the requirements the 
wholesaler wants as a guarantee on these 
goods he selects from the manufacturer. 

All this takes time, study and informa- 
tion from many sources such as mercan- 
tile agencies, etc. Experienced men are 
employ-d by the wholesaler who have the 
“know how” ability to do such work. No 
retailer could possibly expect to devote 
his time and money to such work nor 
would he be able to receive the informa- 
tion required to do this work judiciously 
on account of this information being con- 
fined by mercantile agencies, etc., exclu- 
sively to manufacturers and wholesalers. 

The consequence of all this work is 
that the wholesaler secures none but the 
best of manufacturers and merchandise; 
the retailer in return receives the benefit 
of this work, resulting in better merchan- 
dise than he could buy from the manu- 
facturer himself, prompt service and guar- 
antee of quality, and all this at no greater 
cost of merchandise than the retail sell- 


ing manufacturer would charge. 

The cost of manufacturing 1s governed 
by the cost of production and marketing. 
No one manufacturer could hope to manu- 
facture all the goods required by a retail 
merchant. On account of variety, style 
and patiern of goods the retailing manu- 
facturer who desires to sell direct to the 
retailer must be financially able to main- 
tain and conduct a jewelry factory where 
the purchase of gold, silver and labor must 
be paid for with cash on delivery, invest 
his money in a large stock, and tnen, last 


but not least, carry the accounts of the re- 
tailer for a long period of time He 
must manufacture as complete a line as 
possible in order to receive as much busi- 
jess from one retailer as he possibly can 
from his one line. 

On the other hand, the wholesale sell- 
ing manutfac_urer specializes and aims 


. = 7 
produce a vreat cquantitv of goods. and 


markets them to the wholesaler on very 
short terms. which gives him immediate 


use of his money. This represents a great 
item to the manufacturer \ll this bri 
the cost of manufacturing and marketing 


much lower than the retail selling manu- 
facturer can do. 

Manufacturing goods in quantities and 
specializing allows the wholesale selling 
manufacturer io dispose of a greater num- 
ber of articles of each design than can 
the retail seliing manufacturer. The 
wholesaler buys his goods in dozen and 
gross lots, while the retailer buys one of 
each of an article. 

Granting that the retail selling manufac- 
turer sells one article of each design, and 
the wholesaler a dozen articles of each 
design, it naturally follows that the whole- 
sale selling manufacturer can manufacture 
these goods at a lower price than can the 
retail selling manufacturer, as the cost on 
one hand is divided among 100 articles by 
the retail selling manufacturer, while the 
wholesale selling manufacturer divides his 
cost among 1,200 articles. It costs the re- 
tail selling manufacturer exactly the same 
amount, if not more, to sell 100 articles 
as it does the wholesale selling manufac- 
urer to dispose of 1,200 articles, therefore 
the cost of selling per article is greater 
tor the retailing manufacturer than it 
cost the wholesale selling manufacturer. 

Then again the duplicate mail orders 
that go to the manufacturer daily from 
the wholesaler amounts to not only dozens 
but several gross of each article in the 
course of a year or season, whereas the 
mail orders from the retailers are but very 
few. This business from the wholesaler 
costs the manufacturer nothing to receive. 
No traveling salesman’s expense, not even 
advertising matter, while the retail sell- 
ing manufacturer who desires any mail 
orders must advertise very extensively, 
and then in but few cases will he dupli- 
cate on the same style or pattern which 
he may have had in stock, but asks tor 
new goods in difterent styles and patterns. 
\ll this adds to the cost of manutfactur- 
ing and selling, while with the wholesaler 
it is different \fter an article is in the 
salesman’s sample line he will continue 
using the same number of articles with 
the same pattern and style for a whole 
season, resulting in many duplicate mail 
orders, reducing therefore the cost of 
manufacturing new dies and the cost of 
traveling and advertising expenses. 

\gain, the manufacturer needs ready 
money to carry on his business, and in- 
sists that the wholesaler pay his bills 
monthly and very promptly. Cash dis- 
counts for payment of bills promptly must 
be taken advantage of by the wholesaler 
in order to be able to compete successfully 
with his competitors. This discount, in 
most cases, represents the profit the whole- 


aler makes after paying the expense Or 


conducting his business, while on the 
other hand. most retailers demand long 
terms. r are carried alone ft 1 jon 
period of time by the wholesaler. Here it 
lllay be said {ds Steele F. Roberts. le- 


ceased president of the National Retail 
lewelers’ Association, stated in one of his 


17 7 ° ' , ‘ 
talks) that the legitimat yber 1s a bless- 
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Black Opal 


Nature's Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature's 
finest handiwork. 

Black Opals are getting scarce and they 
will probably go the way of Hungarian, 
Queensland and White Cliff Opals. 

- The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 


Black Opals cost no more than White 
Opals of the same quality. 


BUY FROM THE CUTTERS 


American Gem & Pearl Company 
44-16 Cherch St., New York 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 


FROM MINES TO MARKET 


























T# BUYERS’ DIRECTORY 


Limp Leather 3x6%. 240 pages with 
Map of Jewelry District. 

Classified—first as to Product, and then 
the Manufacturer's, [mporter’s or Job- 
ber’s name and address, geographically 
arranged. 

A recognized standard and indispen- 
sable handbook for all buyers of Jewelry, 
kindred lines and supplies. 

Price, 50c. 

The Buyers’ Directory will be sent 
free, postage prepaid, for yearly subscrip- 
tion to THE JEWELERS’ CIRCULAR 


—upon request when remitting. 


The Jewelers’ Circular Publishing Company 
14 John Street New York 
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Send for Illustrated Catalogue 


Crouch & Fitzgerald 


177 Broadway, New York City 
154 Fifth Avenue, 14 W. 40th Street 


THE WASHBURN 














SECURITY MAGIC NUT 
Auiomatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- etc. 


pin wire. Guaranteed 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 

‘or Brooches, ete. 

Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


C. IRVING WASHBURN, 45 49 John Street, N.Y. 


45 John St., New York 


LAPIDARIES "RESIOUS 


EMS in Unique Cuttings 


WHEEL and PINION 
CUTTING 


MODEL-MAKING 


ESTABLISHED 1869 


SIROIS & OLIVER, | Maiden Lane, N, Y, City 


MUSIG BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


(26 years with Jacot Music Box Co.) 


310 WEST 3%h STREET - NEW YORE 



























































now Hle would the dictator, forcing 


the retailer to buy quantities of his 
one limited line, thereby overstocking the 


ré cailet Wi uld the retaile r not be forced 


to buy from most all manufacturers 1n 
order to have a representative stock? And 
lastly, the retailer would have to pay his 
bills very promptly and on very. short 
terms. With the wholesaler in existence 
the manufacturer cannot do these things. 
The wholesaler buys in large quantities, 
which allows the manutacturer the mar- 
gin of profits he expects on his goods. 
The manufacturer keeps his price at a 


fair margin, as he knows the whiolesaler 
will select his stock from a hundred or 
more manufacturers if he tries to place as 
many articles as possible in the whole- 
saler’s line in receive the quan- 
tity of business. 


order to 


To do this he must keep his goods at a 
minimum cost, which allows him a legiti- 
mate profit, due also to the short terms on 
which he sells his goods; the difference 
can easily be seen and is admitted by the 
manufacturer who tries to sell both whole- 
saler and retailer. Very few manufac- 
turers who have not tried to do this. 
What is the result? The price to the 
wholesaler is much lower than what he 
charges the retailer. Consequently the 
wholesaler is able to sell the goods to 
the retailer at exactly the same price as 
does the manufacturer who sells the re- 
tailer direct. In doing this the manufac- 
turer admits that he must receive a larger 
price for his product if he sells to the 
retailer direct. 

\ll this 1s due to the 
wholesaler is an economic 
distribution of goods. The wholesale sell- 
ing manufacturers their with 
the wholesaler in large quantities at a price 
low enough to allow the wholesaler to aid 
his operating expense and profit and still 
be in a position to sell as low as the retail 
selling manufacturer who direct to 
the retailer. The fact that in number about 
7) per cent. or more of the manufacturers 
inarket their goods through the wholesaler 
is proof sufficient that their reasons must 
be sound in doing so, thereby proving the 
necessity of the wholesaler 

Salesmen’s traveling expenses are a 
factor to both manufacturer and 
wholesaler. In hundreds of small cities 
where orders are small, traveling expenses 
of salesmen become the 


fact that the 
factor in the 


| 


piace goods 


sells 


large 


factor and the re 
tailing manufacturer, with his one line of 
goods, pays exactly the same amount in 
securing whatever orders he can receive as 
does the jobber with many lines. 

With the wholesaler it is different. 
His stock represents diamonds, watches, 
jewelry, materials, etc., which are selected 
from all manufacturers, and only the best 
is taken. From this stock the wholesaler 
is able to furnish the retailer with all the 
requirements necessary for his store. In 
this manner the small amount in 
the course of a year to a handsome total, 
and cost the wholesaler no more to re- 
ceive than it cost the retailer selling manu- 
facturer for his much fewer orders. 

Then again, the retailer must depend 
to a great extent on memorandum or con 
signed goods. Many times he must have a 


4 irders 


on a ee ae 
Within a very snort time Or 
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certain article 
| t] [his 1s where the whole 


4 
S¢ ii¢ Sanne. 
mmodation Ber i 


saler 1< a 2reat acc 
his home city, and having a large stock, 
able TO 


. e 7 
selection of the best 


ie 41S furnish the retailer with a 


articles trom a great 


inany manufacturers, and deliver them 
without delay 

Were the retailer required to receive 
memorandum selections from the manu 


facturer, it would mean delay, and he could 
nly expect a very small selection, due t 
the fact that most manufacturers carry but 
very little stock, and it would only be a 
selection of one line of manufacture. As 
it is admitted that with the small | 

er, one-fourth of his sales are made from 
memorandum packages given him by his 
wholesaler in the course of a year, fewer 
sales would naturally follow, for the 
jeweler depending on memorandum pack- 
ages to help him makes sales would suffer 
were it not for the wholesaler. 

All those claims prove that the whole- 
saler with his varied lines of merchandise 
produced at the lowest cost of manufac- 
turing, his small traveling expenses, and 
many other accommodations described can 
serve the retailer better than the retail 
selling manufacturer, thereby proving to 
be the most economical factor for manu- 
facturer, retailer and consumer 


jewel - 








Thieves Who Robbed Window of Mil- 
waukee Jewelry Store Get Long 
Sentences. 

\IILWAUKEE, Wis.. March 27.—Ferdi- 
nand Realia and Thomas Larkin, the two 
toughs charged with having 
the window of the Richard Sei- 
store, 200 Grand Ave., one of 
downtown jewelry’ establish- 

\lilwaukee, were found guilty 
by a jury in Municipal Court yesterday 
and were sentenced to-day by Judge Back- 
us to serve three years in the Wisconsin 
enitentiary at Waupun. This was the 
maximum penalty on the charge of at- 
rempted burglary. It took the jury but 
seven minutes to find the men guilty. 


(“hicago 
smashed 
del Co.’s 
the large 
ments of 


()utsiders who come to Milwaukee for 
the purpose of committing crime were 
warned by Judge Backus when he sen- 


tenced Realia and Larkin. “I want to send 
a message to burglars in Chicago,” said 
the Court in passing sentence. “You fel- 
lows down there think you can come to 
\lilwaukee and pull off any kind of a job 
and get away with it. We have an ef- 
ficient police force in Milwaukee and we'll 
get you,’ and when you are brought into 
court you may expect long sentences.” 


Realia and Larkin made a daring at- 
tempt to rob one of the Seidel display 
windows of several thousand _ dollars’ 


worth of jewelry on the evening of Feb. 
25. the night of the Welsh-White fight in 
\lilwaukee, and at a time when the streets 
were crowded with people on their way 
to the depots after the fight. The window 
was smashed with a padded brick, but the 
men were nabbed before they could get 
their hands on anything of value in the 
window. 

The $100 reward 
curity Alliance goes to J. L. 


offered by the Se- 
Collins and 
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William Downey, who held the men until 
detectives arrived on the scene 
A. M. Cook, Hattiesburg, Miss., Falls 


Through a Skylight and Dies from 


Injuries. 

NEW ORLEANS, La., March 26.—Consider- 
ible regreat 1s expressed in this city ove 
the death otf A. M. Cook, well-known Hat- 
tiesburg, Miss., jeweler, who was wel! 
known to the local trade. Mr. Cook fell 


through the skylight of the First National 
bank of Commerce, in Hattiesburg, a dis 
tance of 3U feet, on Tuesday afternoon, 


\Mlarch 23, and died from his injuries the 
tollowing day in the South Mississippi In 
nrmary at Hattiesburg. 

Mr. Cook went into the tower of the 
bank building to repair a clock. He lost 
his balance and fell through the skylight. 
He was picked up unconscious. 

The funeral was held yesterday after- 
noon, and the interment was in the City 
Cemetery under the direction of the Ma- 
sonic fraternity. The jewelry company, of 
which Mr. Cook was the head, was one of 
the largest in that section of the south 
The only surviving relative of the dead 
jeweler is an eight-year-old daughter. His 
business is held closed until legal action is 
taken in behalf of the minor child. 








Illinois Jewelers Form Another District 
Club in McDonough County. 
BUSHNELL, I[il., March 27.—The Retail 
Jewelers’ District Club of McDonough 
County was organized Thursday evening 
at a meeting held in this town, at which 
George H. Chapman, Galesburg, vce-presi- 
dent of the Illinois Retail Jewelers’ Asso- 
Truckenbrod, Mendota, 
president Mlinois Valley District 
Club; Charles F. Manahan, secretary of 
the Illinois Retail Jewelers’ Association and 
one of the vice-presidents of the national 
association, took part and assisted in the 
prelimnary work. 
The following were elected : 
President, James A. Miner, Macomb; 


ciation; H. H. 


OT Tne 


ofhicers 

J vice 
president, D. G. Berry, Carthage; secretary, 
J. E. Fisk, Bushnell, and treasurer, Miss 
Mary Campbell, Bushnell. 

Another meeting has been arranged for 
next week, to be held at Macomb, and an 
attempt will be made to interest every 
jeweler in the county and, if possible, get 
them in the organization. 








Death of E. D. Barnum. 
\larch 24.—E. D. Barnum, tor 
many years manager of the Chicago office 
of the Ansonia Clock Co., died at his resi- 
dence in Waukegan, March 10. 
\lr. Barnum was well and 
known in the jewelry jobbing trade in Chi- 
cago. and was connected with the Ansonia 
company for 30 years. He lately retired 
service, accompanied by the 
sood wishes of all who knew him. His 
loss will be deeply felt by his many friends 
and relatives. 


( H if \GO 
favorably 


from active 


Deceased is survived by his widow, 
Helen Clark Barnum, and two br: 
Richard S. and Chas. A. Barnum, the la 
ter being prominently connected with the 
International Silver Co. 
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One of these men from the Light of Heaven factory will call on vou some time during the 


Veafr»4, 


There are many reasons why you should give him a respectful hearing. 


these men represents and offers is we 
late his business. 


\What each one of 
yrthy of the attention of every jeweler who Wants to stimu- 


In addition to offering an unusually strong line of good rings consisting of many new 


features. we offer the jeweler absolut 


No. 1 Madame Butterfly Me 
\\ Display. 
(it will stop everybody 
front of your window. 


ndow 


ely free of charge, the following: 


Evening Post Graduation 


May 15th.) 
Beautiful 


chanical copy 


right in 
lt is as VO. 9 


ne electro 


Vspapel 


; we tae ¢he dealer et a ae 
attractive and as enchanting as a typ - ‘oF we Gren Ne ne 
° ~ Or ~ oe (yey) e , no? ()T) VY 
tale of the Arabian Nights.) ee ee many 
‘ Li .* ° - . \\ \\ \ \ Rings 
,o. 2—War Map Display for the win 
hv . . \ { ] eC 7 S| { es 
(Instructive, educational and at- 
tractive. ) i. : 
\ é 11 Tae { ne } ( { = i\ 
Hani 1! divid lal Ring Dis- cards. WA] ow cards S »\ Casé 
avs +o \¢ rine window. printed lisp 1\ 1) anv ¢ r + ¢ if ires 
| Cal ll of clive vi store indi 
\ ertising, larger lity Ww ssist yo 
ned s or pe ne wit National 
] : ] f ] ] 1) aq 
vertising—all otf w will aid 


(Including full page Saturday 


in selling more rings 


WHITE, WILE & WARNER 


Makers of 
“IN WHIC 


W. W. W. Guaranteed Rings 
H THE STONES DO STAY’”’ 


Buffalo, N. Y. 
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Jewelers’ Fraternal Association Adopts 
Constitution and By-Laws at Well- 
Attended Meeting in New York. 


following a meeting held recently, at 
which preliminary steps were taken for the 
formation of a jewelers’ fraternal organi- 
zation, a second meeting was called last 
Saturday in the room of the Jewelers’ 24- 
Karat Club, in the Silversmiths’ building, 
15 Maiden Lane, New York, at which time 
a constitution and by-laws were submitted 
by the advisory board, chosen at the pre- 
vious meeting, and after considerable dis- 
cussion upon the various sectlons were 
finally adopted, with some changes. The 
meeting was well attended and indicated 
that there is much interest in the Maiden 
lane district in the new organization, 
which. it was decided, is to be known as 
the Jewelers’ Fraternal Association. The 
new Organization starts out with a paid- 
up membership of more than 50 and with 
every prospect of much larger enrolment 
in the near future. 

The meeting was called to order about 
12.30 p. mM. by Harry Lenau, who was 
elected president at the former gathering 
He at once proceeded to the business in 
hand by requesting Charles Parker, chair- 
man of the advisory board, to take up the 
reading of the proposed constitution and 
by-laws. Mr. Parker first read the consti- 
tution and by-laws as prepared by the com- 
mittee, and it was then decided to consider 
each section separately. This was done, 
and considerable time was given over to 
a careful discussion of the various para- 
eraphs, the meeting finally adopting the 
drafts submitted by the advisory commit- 
tee. with such changes as were decided 
upon. 

Having adopted as its official title the 
name the Jewelers’ Fraterna! Association, 
some time was spent in discussing that 
paragraph in the constitution which relates 
to the membership. It was finally decided 
that any person in the jewelry or kindred 
trades who is 21 years of age and whose 
iaame is accepted by the advisory board is 
eligible to membership. Provisions are 
made in the new constitution and by-laws 
for the holding of an annual meeting, 
which shall fall upon the third Saturday in 
March each year, at which time officers 
and members of the advisory board shall 
be elected for the ensuing year. These 
officers are to be nominated and voted for 
trom the floor of the assembly, and it is 
further provided that only those who are 
in attendance at the meeting can vote, thus 
doing away with voting by proxy. 

\ special meeting of the organization 
may be called at any time upon the written 


i 


request of 25 members presented in writ- 
ing, together with a statement as to the 
reason for the calling of the meeting. The 
constitution can be amended only at an 
annual meeting of the organization by a 
two-thirds vote of the members present, 
and notice of this meeting must be sent 


{to members 30 days prior to the date set 
for holding it 

It was decided that the advisory board 
he constituted of five members, two mem- 
hers of which shall be elected for a term 
of two years and three for a term of one 
vear. Hereafter three members are to be 


THI 


_ 
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elected to the board at each annual meet- 
ing, two oft whom are to serve for two 


years and one for one year. 
The membership of the 
limited to 200 and members may be dropped 
at any time for non-payment of dues after 
30 days’ notice, or for other reasons which 
would make them undesirable as members. 
(he headquarters of the organization will 
be located in New York, and the dues are 
$1.25 a year and an initiatory payment of 
$1. The yearly assessments are to be not 
less than $1.10. The beneficiary is to re- 
ceive $100 upon the death of a member. 
Early in the afternoon’s proceedings S. 
}. Heiman asked for the floor and in a 
short speech presented the association with 
a fine sterling silver bound gavel on be- 
alf of A. IF. Tanner and himself. In re 
President Lenau voiced the thanks 
The presenting of the 


sponse 
of the members. 
vavel was a surprise to most of the 
bers. 

\fter the constitution and by-laws had 
heen discussed from every angle, during 
which everyone was afforded an opportu- 
nity to voice his opinion, they were finally 
adopted and the meeting adjourned 


Arthur Slater, New York Jewelry 
Broker and Appraiser, Confesses to 
Stealing Property Worth 
$20,000. 


\fter pleading not guilty to two indict- 
ments charging grand larceny in the first 
and second degrees, respectively, Arthur 
Slater, appraiser and broker of jewelry 
and diamonds, 353 Fifth Ave., New York, 
made a confession to Assistant District 
\ttorney Dickinson in which, it is said, he 
admitted stealing about $20,000 worth of 
jewelry and diamonds which were en- 
trusted to him to sell. 

Slater, it is said, in his confession told 
\MIr. Dickinson that he had _ formerly 
worked for Tiffany & Co., Black, Starr & 
Frost and several other prominent jewelry 
firms. Not long ago he started in business 
on his own account at the Fifth Ave. ad- 
dress. After having cards engraved with 
the notation that he was a _ confidential 
jewelry broker and could sell jewelry and 
get the money for his clients with the ut- 
most secrecy, he circularized a list that, it is 
said, he had made up from the names of 
patrons of the large jewelry houses where 
he had formerly been employed. \fter 
notifying these people jewels, he said, be- 
gan to arrive at his office in large quanti- 
ties and business seemed very prosperous 

In the meantime, according to the Dis- 
trict Attorney's office, Mr. Slater is alleged 


ive said he began to gamble at a place 
n Third Av \fter losing steadily he 
n hard pressed for money, and 


began to pawn jewels entrusted to him and 
used the money to pay his gambling debts. 
which it is said he pawned 
vellow diamond belonging to 
ne of his clients at Great Neck, L. I. 
This stone was worth several thousand dol- 
lars. \ diamond pin which Slater re- 
ceived from Fannie D. Erhardt, one of 
the complainants against the jeweler, was 
also pawned. 

In January many of his clients, it is 
claimed, began to ask for the money he 


Che firs? jewel 


WaS a large 


_-_ 


promised tor the sale of their jewels 
\s Slater claims he had no means with 


vhich to pay them, he went to his mother 


nd succeeded in borrowing about $2,000 
m he S tly after borrowing the 

money Slate heard ot the trans 

actiol | atte learning why his s 


vanted the money committed suicide on 
the night of Jan. 15 by jumping from the 
Washington Bridge. 

Slater, it is claimed, about this time dis- 
appeared, after two indictments had been 
found against him. After several weeks 
he was finally captured on March 16. The 
tollowing day he pleaded not guilty to the 
indictments against him and was held tn 
$10,000 by Judge Swann. 

Already detectives have succeeded in 
locating a large quantity of the jewelry 
which was pawned by Slater and it is 
claimed that the District Attorney’s office 
has most of it now. Slater, it is claimed, 
said that the merchandise recovered by the 
detectives was about half of the amount 
which he had pawned. 

[In an interview with a JEWELERS’ C1rcu- 
LAR reporter, Ernest Rolph, attorney for 
Slater, stated that his client made a con- 
fession and that a large amount of the 
jewelry had already been recovered. Ac- 
cording to Mr. Rolph, Slater pawned about 
$20,000 worth of jewels. In the indictment 
naming Fannie D. Erhardt as complainant 
Slater is charged with larceny of a $1,300 
pin. This pin, according to Mr. Rolph, 
was recovered, and an examination by four 
experts showed the article to be valued at 
only $200. Mr. Rolph further stated that 
his client in entering his plea of not guilty 
reserved the right to change it, which the 
attorney stated he thought would be done 
after more of the jewelry was recovered. 








Creditors Start Bankruptcy Proceedings 
Against A. Massover, Chicago. 
CHICAGO, March 29.—A petition in bank- 
ruptcy was filed last week against the 
manufacturing concern of A. Massover & 
Co. 359 S. State St. The petitioning cred- 
ie amount due them are as fol- 


1 


ttors and t 


lows: Thos. J. Dee Co., $8,767: Roth 
bros. Co., $165; Goldsmith Bros. Smelting 


& Refining Co.. $42. Howard Hews was 


. | ’ 7 ‘ - ~ 
ippointed receiver under a bond of $40,000 


Lida 


—- 


TT ] : ] ] . ~ ~ - 
The otal indebtedness is $50,997, of 
“i ' - an Tf 
which S6.314 1S ciue relations and SH OOO 
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ue the National City Bank. 
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tional Jewelers Board of Trade, obtained 
special reterence and exam- 
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ined Mr. Massover last Thursday. Mass- 
. 7 ‘ “ . s* , 

r said that he had merchandise to the 

Vaiue of S39 000. accounts receivable. $10.- 


NU0U, and machinery and fixtures, $12,000. 


—t da . —— > , . ct) Lo 
rurinel testined that OT) March Za iit 
caAVi » his tather-in-law. Louis Glickman. 
. ; atti: e 4 1: . ; _ 
Sy OOO worth , se diamon Is t MAY 
17 1 ‘ ; . ‘ . ‘ 
ll debt. [hese diamonds. he said. were 
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art of a lot of $6,000 worth bought from 
J. koe a month earlier. In January, 1914, 
Massove 3 f $79,000. 
On March 12 he sold the equity in his 
use for $1,200 and gave the money t 
s wife for household expenses 
He testified that he owned a half interest 
in 40 acres of farm land in southern II! 
is, value unknown. 
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U. S. District Court Decides Important Suit Involving Patentee’s 
Right to Control Prices on Goods Sold Through Jobbers. 











> ( biild Tit : : ] ( qaown iast week by 
udge H United States District 
‘ { New York in the actio1 rougni 
by 1 V1 lalking Machine Ci lren 

n, N. J., against Jesse I. Straus, Percy 5d. 
Straus and Herbert N. Straus individually 
an Ss proprietors department store 


mentioned in !HI 
time ago at th 
brought under the pat 
Victor Co., Macy & Co 
being sued as infringers of these patents, 
although the goods sold by the department 
Victor goods. The actual pur 

pose of this suit was to protect the selling 
the Victor talking machines and 


IEWELERS CIRCUI some 


time tne suit was 


ents neid by tne 


store were 


price of 


records which the department store had 
advertised at a discount. 
After the decision by the United States 


Supreme Court in the Bauer or Sanatogen 
Victor Talking Machine Co. 
chang d its coniracts with jobbers and deal 
ers in a way that it was believed gave the 
concern control of its product until after 

the hands of th 
drawn that the titie 
would not pass to the jobber handling V1 
tor products, the jobber being simply l1- 
censed to use the machine and 


ense tl the public to use the 


case, the 


sone into consumer 


ihe contracts were S 


convey tne 


+ ar — 
macnitit 


nly when a royalty ot a spect amount 


had been paid. Should this amount not be 
1. or the terms of the license violated 
ne \ tor LO. i the rignt to retak« the 
ented goods from the user. These ¢ 
racts provided that the title of the good 
remain with the Victor Co. during th 
term of the patent and the goods should bx 
come the property of the licensee on th 
expiration of the patent if the terms ot 


<* 


the license had been complied with 
Macy & Co. had 
clear title to the goods they 
and under such circumstances 
were in the position of an infringer. 
Victor Co. asked for a _ prelimi 
and perpetual injunction against the 
and the usual accounting to 
would. be entitled under the pat 


It was contended that 


~_- 


not obtaine: 


were selling. 
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erendants 


wiilcn if 
ent law. 


Macy & Co., on the other hand, con- 


tended that the claim under the contracts 
f the Victor Co. were beyond the mo- 
nopoly give to it by the patents and were 
mply a subterfuge circumvent the de- 


sion ofr tne 


Macy 


Supreme 


Court in the Bauer 


cast attorneys therefore made a 
motion under the new equity rules to dis 
miss the bill of complaint. 


This motion was argued before Judg 
and and his opinion handed down March 
23 overrules the contention of the Victo1 
he defense b 


dismissing 


cm¢ VITIC +he 
‘ acai sf 


r=. . « : e 
[he decision in full 1s as follows 


stus N. Hand, District Judge 
This 1s a motion to dismiss the bil] of com 
plaint b ght under Rule 29 of the new equity 
rules. The suit is for infringement of patents 
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inving i1t a notice Oo! icens¢ tO the roregoing 
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} | . ntantan 
el it ais t the effect that the patented 
’ ] . ‘ } , rm ca? . ~y . <’ 
irticie 1S O De used oniy with the machines 
sound boxes, sound re; ords and needles manu- 


license alsc 
when the label con- 


factured by the complainant lhe 
provides that it 1s good only 
taining the notice of license is attached to the 
machine. It likewise provides that the title to the 
patented goods remains in the Victor Talking 
Machine Co. for the term of the patent having 
the longest term to run, and that upon the ex 
piration of such patent the goods shall become 
the property of the licensee if he shall have ob 
served the conditions of the license. The license 
rrovides that upon violation of any of the 


further | 
terms of the license, the Victor Talking Machine 


Co. may upon repayment of the amount of the 
royalty, less five per cent. per annum for the use, 
retake the patented goods from the user. The 
complaint does not charge the defendants with 


having used the patented goods without labels or 
with needles other than those manufactured by 
the complainant, but charges as the sole act of 
nfringement that the defendants, though lawfully 
in possession of the patented articles, have ex 
ceeded the limited use granted by the license in 
that they have sold the articles outright, in some 
have paid for the same 

the licensed dealers and are threatening to con- 
tinue this course The complainant that 
yy its system of marketing its patented machines 
nd sound records it is enabled to obtain the 


A s 


, 5 
ises for less than they 


: | 
alleges 


nenenf Or i1ts 


itents ‘“‘at a minimum of cost to 
the licenses 

he re irpose of the license is obviously to 
laintain the market f e talking machines and 
sound records at the prescribed royalty, and the 
ssentia nt involved is whether such a limita 
n of the use in the mode I have described is 

withis e ghts ¢ the owne of the patents 
l y say at the outset that if the patentee has 
i ight under the patent law, there can be 


| 
' 


| 
no doubt that this Court, and not the State Court, 
tribunal to adjudicate the issue be- 
parties. I also think that no provision 
f the Sherman Act or Clayton Act affects the 
The infringement charged is for 


s the prope 


issue. 


selling 


when defendants are alleged to possess 
nothing more than a non-assignable right to use. 
The whole dispute is as to the extent of the 
nonopoly granted by the patent. There is no 
ombination shown in restraint of trade or to fix 
prices, nor any contract substantially lessening 
ompetition The only question is whether a 
patentee who has once received his royalty cov- 


ering the use of the patented article during the 
entire life of the patent can by his license pre- 
vent the transfer of the use by his licensee in a 
case where upon the expiration of the patent there 
is a sale of the machine itself to the ultimate 
possessor conditioned upon the observance of the 
f the license. If the patentee has such a 
right I think an attempt to sell the machine in 
derogation of the license for a limited use is an 
infringement and a remedy for infringement lies 
United States Court, which has general 
sdiction over patent causes As was said in 
Dick Co., 224, U. S. 1, the complainant 
waived the tort and sued upon the 
contract of license itself, then the remedy would 
be at law in the State Court. But he has chosen 
the more adequate remedy. This being 
the issue is reduced to whether the right de- 
by the patent law. 
Henry «ws. Dick Co. the license 
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red upon is one given 
In the case of 
ad as follows: 


[his machine 1s sold by the A. B 


Dick Co. 
with the license restriction that it may be used 
paper, ink and other sup- 
Dick Co., Chicago, U. S. A.’’ 
Miss Skou 
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nlies made bv A. B. 
Sidney 
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ink suitable f r use 
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sale and use at a price not less than 
$1. Any sale in violation of this condition, or 
Se hen s old, will constitute an infringe 
ent of patent——under which Sanatogen is 
anutactured—a purchase is an acceptance oft 
this conditio1 \ll rights revert to the undet 
vn in t event of violation.’ 
lhe S pre ¢ ( lecided this Cast b da 
livided vote. Justice Day, who did not sit in the 


case of Henry ws. Dick, wrote the opinion and the 
Chief Justice, Justice Hughes and Justice Lamar 
who dissented in the Dick case), and Justice 


Pitney, constituted the majority, and Justices 
McKenna, Holmes, Lurton and Van Devanter, 
who were the majority in the Dick case, consti- 
tuted the minority. The patent law grants: 

“To the patentee, his heirs or assigns, for 
the term of 17 years the exclusive right to make, 
use and vend the invention.’’—R. S. Sec. 4884.”’ 
The majority of the court in Bauer vs. O’Don- 

nell, supra., held that the patent law did not 
under the exclusive right secured by the statute to 
‘‘vend’’ a patented article grant the right “‘to dic- 
tate the price at which subsequent sales of the 
article may be made’”’ when a sale has once taken 
place. It is to be noticed that the license agree- 
ment in that case attempted to limit the use to 
cases in which a price of $1 should be paid upon 
all sales and contained a clause revesting title in 
the patentee wherever the license agreement 
be violated in this respect. The most strik- 
ing difference between that case and the case at 
lies in the fact that here compliance with the 
espect to royalty is made a 

precedent to the passing of title, while 

n Bauer vs. O'Donnell such compliance was made 
necessary to preventing the revesting of title by 
This difference seems to 

il. In fact, I can see no distinction 


should 


icenseé in price oT 


‘ondition 


condition subsequent 


me onlv form 


hetween permanently parting with the use for 
stipulated sum and parting with the title to a 
natented article so far as the right to restrict to 
he cons ncerned. But, if there is such 
ence innot, I think, be determined by 
vhetl e condition of the passing of title is 
ecedent or subsequent, if in each event the title 
s des nately to be in the licensee pro 
de e has paid the designated price. It will 
be said that a further difference between this 
ise a Bauer vs. O'Donnell lies in the fact that 


there the confessedly assignable 
agreement contemplated suc- 
cessive sales while here the licensee was given no 
implied, to transfer the use. 
however, upon which the case turned 
the patentee had no further interest in the 

unless the licensee violated some pro- 
vision of the license he had parted with his in- 
terest in it because he had received the entire 
royalty. Such is the exact situation here. 

The complainant, however, most urgently 
irgues that the case of Henry zs. Dick is not 
overruled and should determine my action in its 
fawo1 In Bauer vs. O’Donnell that gs dis- 
tinguished by Justice Day upon the ground that 
there the use of the machine granted was limited 
in that it was to be with other articles than the 
patented apparatus. lo quote his exact language: 


use granted was 
hecause the license 


ight, express or 
Che point, 
Was 


ise, and, 


‘There 
less than 


is no Showing of a qualified sale for 
value for limited use with other arti- 
les only as wasS shown in the Dick case. There 
transfer of a limited right to use this 

invention, and to cal] the sale a license to use is 

a mere play upon words.”’ 

In other words the Dick case must be restricted 
ti the tacts there presented, and cannot in view 
of the latter case of Bauer ws. O’Donnell, be ex- 
tended to cover a case like the present, when the 
patentee has permanently parted with the entire 
right to use and has no longer any interest in the 
If the defendants 
without complainant’s 


was no 


rovalties from subsequent sales, 
} 


shou] l LISé the machines 


needles, the rule laid down in the Dick case would 
apply but no such intringement is alleged. In 
other words, the interest of the licensor in the 
use is exhausted except as to its right to have 
the machine used with the unpatented needles of 


ts manutacture 
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“The jobber trom whom the appellee pur- 
chased had previously bought, at a price which 
must be deemed to have been satisfactory the 
packages of Sanatogen afterward sold to the 
appellee. The patentee had no interest in the 
proceeds of the subsequent sales, no right to 
any royalty thereon or to participation in the 
profits thereof. The packages were sold with 
as full and complete title as any article could 
have when sold in the open market, excepting 
only the attempt to limit the sale or use when 
sold for not less than $1. In other words the 
title transferred was full and complete with an 
attempt to reserve the right to fix the price at 
which subsequent sales could be made.”’ 

On the case of Bauer vs. O’Donnell, I think the 
Court felt the same difficulty in supporting the 
attempted restriction that courts have often found 
in giving effect to conditions that are re- 
pugnant to the general terms of a conveyance 
or device. If this were a case of first impression 
I might feel that no sufficient reason exists for 
holding that a patentee could not attach such limi- 
tations to the future use of his patented goods 4s 
he might choose irrespective of whether he had 
received a full royalty or not. I think, however, 
the case of Bauer vs. O’Donnell holds to the 
contrary. 

I] can, after careful consideration, see no differ- 
ence, except a purely formal one, between that 
case and the one under consideration, and for 
that reason I am of the opinion that the bill must 
be dismissed. 


Ingersoll Watches Not Affected. 


“The Macy-Victor decision is just an- 
other instance where one more judge holds 
that a patent cannot be used as a means to 
maintain a fixed selling price,” said Will- 
iam H. Ingersoll, of Robert H. Ingersoll 
& Bro., in an interview with a JEWELERS’ 
CIRCULAR reporter. “This decision,” Mr. 
Ingersol! said, “is just as had been ex- 
pected and should cause no fear to other 
dealers. 

“Unlike the Ingersoll people,” the watch 
official further asserted, “the Victor Talk- 
ing Machine Co. was selling its patent. 
This method, as has been so often decreed 
by numerous judges, is considered uncon- 
stitutional, the courts ruling that after the 
article has passed from the manufacturer’s 
hands the title has been surrendered and 
‘'t is no longer within his jurisdiction to 
dictate at what price the article should be 
sold. When a merchant cuts the price on 
one of our watches we believe that he is 
cutting the price on our trade-mark, which 
does not belong to him,” said Mr. Inger- 
soll. 

Statement by Secretary of Fair Trade 

League. 

In a bulletin to members of the Ameri- 
can Fair Trade League, issued Thursday, 
Secretary Whittier discusses the decision 
in the Macy case as follows: 

DECISION AGAINST VICTOR TALKI’°G 
MACHINE CO. HAS NO SIGNIFICANCE, 

The decision handed down yesterday by Judge 
Augustus N. Hand, in the United States District 
Court for the Southern District of New York, in 
a suit brought by the Victor Talking Machine Co. 
to restrain R. H. Macy & Co. from selling phono- 
graphs and records at a lower price than that 
fixed by the Victor company, simply follows the 
dictum of the United States Supreme Court in 
the Sanatogen case, which the Court accepts as 
a controlling interpretation of present law. 

The issue involved in this case which, in the 
Court’s view, was based on the patent right, should 
not be confused with the principle sought to be 
established by the Stevens bill, which legalizes 
contracts for the control of resale prices by 
manufacturers of all trade-marked and branded 
merchandise, irrespective of the patent law. 

The enactment of the Stevens bill will permit 
protection of resale prices on patented articles, 
not by virtue of the patent, but on the broad 


ground of protection to good will and reputation, 


as created under trade-marks and brands. 
Yours faithfully, 
EpMonp A. Wuittier, Secretary. 


Representative of L. E. Waterman Co. 
Discusses Decision,’ 

lk, P. Seymour, of the L. E. Waterman 
Co., in speaking of the decision, said: 

“We do not know of any court decision 
that has ever been rendered that would 
change or in any way affect our selling 
methods as applied to Waterman’s Ideal 
fountain pens. Our short, direct and busi- 
nesslike agreement with dealers has been 
constantly indorsed by all kinds of busi- 
ness associations, retail dealers and busi- 
ness experts throughout the country. 

“No unsalable stock of Waterman’s pens, 
or pens that cannot be sold at the tull 
standard prices, are ever allowed to remain 
a loss to the retailer. This company, as in 
years past, agrees to give the merchandise 
and service as well to the consuming public 
to insure the constant satisfaction which 
the trade-mark assures.” 





Committees Representing Eastern Trade 
Organizations Meet To-day to 
Plan Entertainment for 
A. N. R. J. A. 


The committees appointed by the various 
organizations which will participate in en- 
tertaining the members of the American 
National Retail Jewelers’ Association when 
they come to New York next August are 
to meet this afternoon at the rooms of the 
National Jewelers Board of Trade to make 
preliminary arrangements for the enter- 
tainment. The convention of the Ameri- 
can National Retail Jewelers’ Association 
will be held in the week beginning Aug. 23, 
and it is believed several thousand jewelers 
will attend the sessions at the Grand Cen- 
tral Palace, where the exhibit will also be 
held. 

It was recently decided that the organi- 
zations of the east appoint a joint com- 
mittee, under the auspices of the National 
Jewelers Board of Trade, to take care of 
the entertainment of the visitors, and the 
following organizations have already ap- 
pointed their members on this committee: 
The National Jewelers Board of Trade, 
the Newark Manufacturing Jewelers’ As- 
sociation, the Jewelers’ 24-Karat Club, the 
Jewelers Security Alliance, the Jewelers’ 
Safety Fund Society and the Jewelers’ Pro- 
tective Union. 

The committee consists of the repre- 
sentatives of the following firms, appointed 
by the various organizations: 

National Jewelers Board of Trade— 
American Oil & Supply Co., J. R. Wood & 
Sons, Goldsmith, Stern & Co., Gorham 
Co., International Silver Co., Reed & Bar- 
ton, Seth Thomas Clock Co., Waterbury 
Clock Co., Towle Mfg. Co., Dennison Mfg. 
Co., Ludwig Nissen & Co., Bruhl Bros. & 
Henius Co., Reichman Bros., Arnstein 
Bros. & Co., Albert Lorsch & Co., Elgin 
National Watch Co., Waltham Watch Co., 
Keystone Watch Case Co., Illinois Watch 
Case Co., Joseph Fahys & Co., Roy Watch 
Case Co., Solidarity Watch Case Co., 
Wadsworth Watch Case Co., Julius King 
Optical Co., L. E. Waterman Co. 


National Wholesale Jewelers’ Associa- 
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tion—\M. Adels, of M. Adels & Co.; 
Armsheimer, of Armsheimer & Son; 
Aisenstein, of Aisenstein & 
M. J. Averbeck; Louis Bernheim; G. H. 
Tomes, of Cross & Beguelin; Louis 
Cohn, of Henry Freund & _ Bro.; 
Max G. Levy, of Freudenheim Bros. & 
Levy: Hy. Froelich, of Henry Froelich 
& Co.: Mr. Gunsberger, of Gunsberger & 
Strauss; S. Kramer, of Heyman & Kra- 
mer; Mr. Ilgen, of Ilgen, Wakefield & Co.; 


Mr. Jones, of Jones, Mounts & Jones; 
Charles Kahn; M. Mirabeau, of Lissauer 
& Co.; M. J. Schuster; H. H. Butts, of 


layden W. Wheeler & Co.; M. D. Mason, 
of N. H. White & Co.; Jonas Koch. 

Newark Manufacturing Jewelers’ Asso- 
ciation—Larter & Sons, Durand & Ca., 
William B. Kerr Co., Carter, Gough & Co., 
Riker Bros., Jones & Woodland Co., Bat- 
tin & Co., Sloan & Co., Day, Clark & Co., 
Krementz & Co., Whiteside & Blank, Tay- 
lor & Co., Alling & Co., T. W. Adams & 
Co.. Osmun-Parker Mfg. Co. 

Jewelers’: 24-Karat Club—Samuel | H. 
Levy, George T. Stebbins, Charles F. 
Brinck, Harry C. Larter, Edwin R. Crip- 
pen, William I. Rosenfeld, John L. Shep- 
herd, Matthias Stratton, Walter H. Tarl- 
ton, William J. Ward, Charles R. Jung, 
Joseph D. Little, M. Gattle, William F. 
McChesney, Joseph P. Meurer. 

Jewelers Security Alliance—Henry Ab- 
bott, American Gem & Pearl Co., Kent & 
Woodland, Charles S. Crossman, M. J. 
Averbeck, A. L. Brown, Adolph Goldsmith 
& Sons, John R. Greason & Sons, Geo. O. 
Street & Sons, N. H. White & Co., Charles 
Keller & Co., Jacobson Bros., Dubois 
Watch Case Co., Charles Adler’s Sons, 
Charles Armsheimer & Son. 

Jewelers’ Safety Fund Society—Carter, 
Gough & Co., Joseph L. Herzog & Co., 
Hirsch & Flashner, William Kinscherf Co., 
Shiman Bros. & Co., L. & M. Kahn & Co., 
Gattle, Ettinger & Co.. Power & Allan, 
Inc., Mount & Woodhull, Konijn, Frank & 
Shire, Zimmern, Rees & Co., Goodfriend 
Bros., American Watch Case Co., Adolph 
Schwab, Inc., C. G. Alford & Co. 

Jewelers’ Protective Union—Hayden W. 
Wheeler & Co., J. B. Bowden & Co., David 
Kaiser & Co., Jung & Klitz, Frolichstein, 
England & Klein, Silbermann, Kohn & 
Wallenstein, Oppenheimer Bros. & Veith, 
Stern Bros. & Co., Lowenthal, Loeb & Co., 
Henry E. Oppenheimer & Co., Julius Mam- 
luck & Co., Dubois Watch Case Co., Byron 
LL. Strasburger & Co., Henry Ginnel & Co., 
[ra Goddard. 

In addition to the above-mentioned mem- 
bers of the committee, the officers of the 
Retail Jewelers’ Association of Greater 
New York and Vicinity have been invited 
to participate at the conference to-day. 








A recent issue of the Arizona Gazette, 
published at Phoenix, Ariz., devoted con- 
siderable space to the business of Hege & 
Co., of which Walter A. Hege is president, 
Clarence C. Duncan vice-president and 
Louis E. Wurst secretary and treasurer. 
The photographs of Mr. Hege and Mr. 
Duncan, together with interior and exterior 
views of the store, were published. The 
store was described in detail, and the ca- 
reers of the president, general manager and 
vice-president were given. 
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Conditions in the Diamond Markets of London and Amsterdam 
Still Abnormal as a Result of the War. 











LONDON, March 20.—] 
mond market in general has shown a slig! 
decrease as ¢ mpares lity 
t the previous month, even among the 
Hatton Garden dealers, where some ac 
tivity has prevailed since the first of the 
vear. Although a drop in trade is not at 
all uncommon just prior to the Easter holt 
days, there are various factors peculiar to 
present conditions that are entirely re 
sponsible for the change this year. The 
fact must not be lost sight of that a good 
deal of the business that was done here 
recently in the cheap class of diamonds 
was done for export either to America or 
to the Colonies, and the slackness in busi- 
ness there has been directly felt here 

This is particularly true of Canada, to 
which place a great many parcels were 
shipped within the last three months and 
whose trade has undoubtedly been affected 
by the increase in the tariff of that country 
which has put cut diamonds on the dutiable 
list for the first time. This has put our 
Canada business exactly in the same posi- 
tion as the increase in tariff by the United 
States put our business with that country. 
During the past three months there has 
been a distinct call, we might say a “rush,” 
for medium and cheap melée for the Cana- 
dian trade, while at present there is a dis- 
tinct cessation in the demand by those who 
deal with Canada and who are waiting to 
find out exactly what effect the new tariff 
will have. 

In regard to the local trade in diamonds, 
conditions are pretty much the same as they 
have been for some time. The West End 
jewelers and shopkeepers continue to be 
the greatest sufferers during the crisis, and 
consequently call for practically no goods. 
It is to the dealers who sell to the skilled 
workmen and wage-earners that we have 
had to look for an outlet of jewelry and 
gems. There has been little unemployment 
among the skilled laborers; the working- 
man of London is not badly off, so he is 
still in the market for jewelry. This, how- 
ever, means but small demand for the finer 
grades of gems. 

The provincial centers of Birmingham 
and Manchester report trade as fair, and 
also report employment conditions among 
the diamond mounters as quite good, in- 
dicating that some stones are bought by the 
manufacturers. However, an examination 
will show that the work of these men is 
somewhat different from that to which 
they gave their attention in ordinary times, 
the conditions being similar to those for- 
merly mentioned as governing the London 
mounters ot gems. 

AMSTERDAM, March 16—Conditions in 
the diamond market of this city continue 
to remain abnormal and about follow those 
which have been noted in these columns 
from month to month since the beginning 
According to the reports 
from all over the world, the sale of the 
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a large extent and the medium and cheaper 
grades have to some extent taken their 
place. As a result of this a certain class 
of merchants in this district and several 
manutacturers, having discounted this con- 
dition, had foresight enough to buy up a 
large amount of the available stocks of 
diamonds of the kind that 1s in demand 
This had an effect that extended even to 
the market for the rough material and 
caused a little activity, notably in the sales 
of the Premier Diamond Co. The London 
office of this concern did considerable busi- 
ness for the account of Amsterdam and 
\merican cutters during January and Feb- 
ruary. 

The stocks in the hands of merchants 
who handle the finer class of diamonds are 
practically out of the market, and will be 
kept out to a large extent until conditions 
run again to the normal when the war 1s 
over. Our cutters and merchants who have 
these stocks have the financial strength to 
hold them without crippling themselves in 
any way, and in this they have all the back- 
ing necessary in their support of the dia- 
mond market, which is and will be main- 
tained on an absolutely firm basis irrespect- 


ive of the amount of sales. 


The unanimous co-operation which has 
been given to the movement to uphold the 
market by all classes and elements in Our 
trade has been one of the brightest fea- 
tures of these depressing times, and we can 
point with pride to the fact that diamonds 
are about the only articles of our merchan- 
dise that have not been liable to fluctuations 
in price at every political or social change. 
What is more, conditions have grown bet- 
ter as a result of this and there are at 
present 2,000 diamond workers employed, 
most of whom are cutting the qualities 
which the market now calls for. 

Word has been received here recently 
that about 400 polishers are at work at Ant- 
werp, Belgium, getting out goods for deal- 
ers and manufacturers who are residing 
temporarily at Scheveningen, where they 
now conduct the business. Antwerp deal- 
ers in that town recently founded a trade 
association and started a subscription to 
acquire headquarters which will serve as a 
local bourse for their industry. As this 
news is being sent word has come that the 
municipality of Scheveningen has offered 
to these diamond dealers a hall free otf rent 
for the transaction of their business. 








John H. Brouwer, Trading as Theodore 
Brouwer & Son, Brooklyn, N. Y., 
Files Voluntary Petition in 
Bankruptcy. 


\ voluntary petition in bankruptcy was 
hled in the United States District Court, 
Brooklyn, N. Y., last Friday by John H. 
Brouwer, a jeweler at 471 Grand St., 
Brooklyn, doing business under the style 
of Theodore Brouwer & Son. The sched- 
ules which are filed with the petition 
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755 is unsecured. The assets are $8,017 
of which $3.487 consists of stock; house- 
hold goods, etc... SoU: machinery and LOOILS, 
Mi5; debts due on account, $200 ; stock 
negotiable bonds, etc., $300, and unliqui 
dated claims, $200 

The largest secured creditors are: Dan 
iel Canty, $500, with security of $500; Jo- 
seph Eisemann, $500, with security of $200; 
lames Goodman, $250, with security of 
$230, and Charles J. Stoll, $4,000, with 
security including 125 shares of stock in 
the Sonora Chemical Co., the value of 
which is unknown 

Among the largest unsecured creditors 
are: CC. Armsheimer & Son, $288; N. M. 
Shepard & Co., $65; Louis Ettlinger & 
Sons, $32: A. Eliasoff, $41; Charles Aron- 
owitz & Bros., $671; J. W. Johnson, $42; 
Laubheim Bros., $440; N. A. Sachs, 49; 
Breslavsky Bros., $39; R. L. & M. Fried 
lander, $40; W. H. Terhune, $78; W. Kin 
scherf Co., $142; Samuel Bashay, $627; 
Henry F. Birgel, $1,385; Walbroehl & Co.. 
$553: Germania Real Estate & Improve- 
ment Co., $1,000; Adolph Schmidt, $500; 
John J. Gallagher’s Sons, $800; Mary 
Brouwer, $5,487: George Knoeckle, $557; 
Jacob Hoffman, $0; John Thalmann, 
$100; Frederick Flathmann, $75; Burrough 
Building Material Co., $6,594, and Ambrose 
A. Dewitt, $344. 

This business Was established by 1 ¢ 
Brouwer in 1866. In later years he admit- 
ted his son to the business, under the style 
of Theodore Brouwer & Son. In 1892 the 
elder Brouwer died, and since that time 
the son has conducted the business under 
the old style. 








Death of Daniel Levy. 

\VASHINGTON, D. C., March 24.—Funeral 
services for Daniel Levy, for many years 
in the jewelry business at 1307 F St., who 
died March 20, were held March 22 at 
his late home, 1503 Lamont St. N. W., the 
Rev. Dr. Abram Simon and Rabbi Stern 
officiating. The interment was in the He- 
brew Cemetery. 

Mr. Levy had just passed his 46th birth- 
day. He came to Washington from New 
York city seven or eight years ago and 
established a jewelry store at 1307 F St 
This store was one of the first to meet 
the demand of everchanging jewelry 
styles, and from the day it opened has 
been one of those shops that have added 
to the interest of F St. shoppers. 

\bout a year ago Mr. Levy took over 
the English Tea Shop in the building ad- 
joining the Lucio store. The shop has 
likewise proved popular. 

The many friends of Daniel Levy were 
shocked to hear of his death. Mr. Lery 
had been sick but a few days. 

He leaves a widow, Margaret A. Levy, 
and three children, Morton, Marjorie and 
[“leanor. 








(round has been broken for two new 
buildings in the heart of Perth Amboy, 
N. J. One will be a two-story building, 
which will be erected on the north side of 
Smith St., between Oak and Prospect Sts., 
and will form a store and tenement struc- 
ture. It will be constructed for A. Kautf- 
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State. 


man, a jeweler 
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THE NEWS FROM ENGLAND. 








Business Conditions in London and Birmingham— Exports Decrease While Imports Increase 
Few New Jewelry Designs, as Many Workers Are at the Front. 














LonNpDON, March 20.—Trade in London is 
about the same, but in Birmingham busi- 
ness 1s on a comparatively satisfactory 
footing. At the annual general meeting of 
the Birmingham Wholesale Jewelers’ Asso- 
ciation, held a few days ago, one manufac- 
turer stated that “the volume of business 
in the jewelry trade during the past six 
months, in spite of the war, has been re- 
markable.” That is a very different story 
to what some preached when the war 
started; but, then, not all manufacturers 
are political economists, let alone students 
of history. Mentioning the Birmingham 
association reminds me of one particularly 
interesting item in the annual _ report, 
namely, that at the present moment there 
are no known receivers of stolen property 
in the city of Birmingham. That is a very 
ereat tribute to the work done by this 
wholesale association in weeding out these 
undesirable gentry. 


Se 2 


Birmingham is busy at present on the 
manufacture of cheap-class gold dress 
rings, also heavy buckle and signet rings, 
the kind of goods that sell well in the in- 
dustrial centers. Good-class silverware, in 
which Birmingham does not claim to be 
pre-eminent, has not been greatly affected 
by the war; but those who cater for the 
mounted-glass trade have found it difficult 
to obtain glass except at prices which make 
competition next to impossible, cheap Eng- 
lish glass being 300 to 400 per cent. dearer 
than Selman. Maybe ways and means may 
yet be discovered whereby cheaper indus- 
trial glass may be made, but we should 
bear in mind that at the moment all glass- 
makers of any reputation have as much as 
they can well do to supply official needs. 
When the pressing demands of the War 
Office ease off we may find in many direc- 
tions Opportunities for re-establishing cer- 
tain “lost industries.” In the meantime 
there are certain material essentials to the 
jewelry trade which, as [ recently indi- 
cated, were introduced from Germany and 
America, and now is America’s chance to 
get the whole of that kind of business at 
least. 

xk «x * 

The official figures for British exports 
show a fall of £15,084,860 as compared 
with the same period of 1914, the actual 
value of exports for February being £26,- 
176,937. These are, however, improving 
hgures. On the import side there is a con- 
siderable increase compared with the Feb- 
ruartes of previous years, the figures being 
£65,268,814, an increase of £3,215,163 over 
the same period of 1914, thus evidencing 
that there 1s a good market here for many 
commodities. The value of silver and 
electro-plated goods exported during Feb- 
ruary shows a considerable decline, the fig- 
ures being £26,533, as compared with £59,152 
for the same month of 1914. 


ox 


Of course, there 1s little doing in the way 


of new designs, still less in Paris than here, 
and 1 am heartily amused when I see 
“Latest Paris Fashions” recorded; for | 
know that no one 1s really troubling about 
such things—at any rate, in the jewelry 
trade—just now, the men being away at the 
war and doing their best to design defeat 
for their enemy instead of jewelry for the 
ladies. MM. Poiret, well known to Amert- 
can jewelers, is, for example, no longer 
bothering about hobble skirts or tiaras. 
He has graver business on hand and 1s con- 
tent to wear the orthodox garb of Piou- 
Piou. Many, also, of our best workers and 
designers have volunteered for service and 
are at the front, so that of necessity there 
must be a paucity of ingenious designs just 
now in both countries. 
K 

English jewelers enjoyed some trade in 

St. Patrick’s Day jewelry. St. GEORGE. 








Plans Completed for Annual Meeting of 
lowa Retail Jewelers’ Association 
at Des Moines. 

\iason City, Ja.. March 26—t!he com- 
mittee on arrangements tor the lowa RKe- 
tail Jewelers’ Association has secured the 


. 


Hotel Savery as convention headquarters, 
and will utilize the large dining room for 
the convention hall at the annual gather- 
ing on April 13, 14 and 15 at Des Moines. 

The Iowa association decided not to sell 
exhibition space this year, therefore all 
traveling men desiring to attend the lowa 
convention should make application direct 
to the Hotel Savery for rooms and space. 

The entertainment committee has made 
joint arrangements with the jobbing in- 
terests of Des Moines and the Chamber 
vot Commerce for the banquet and cabaret 
entertainment, which will take place at the 
club rooms of the Chamber of Commerce. 
After the banquet and entertainment G. 
F. McNeil, St. Paul, will give an illus- 
trated lecture on the Yellowstone Park, 
showing 2,500 feet of motion picture film 
and also a large number of beautifully 
colored slides, showing the wonders of 
this beautiful park. 

The program has been practically filled 
with prominent men as speakers on the 
subjects assigned. The committee on this 
work has been very careful, endeavoring 
to get only the best talent obtainable for 
the subjects assigned, and the Iowa jewel- 
ers are assured of valuable information 
on every subject. It is the intention, after 
the short address on the subject, that the 
meetings will be thrown open for dis- 
cussion for the purpose of bringing out all 
of the ideas of those present for or against 
the proposition in question. 

J. H. Lepper, Mason City, Ia., the presi- 
dent of the State association, has sent a 
letter to members in which he calls atten- 
tion to the program now being prepared. 
In the letter it is stated that some 


OT tne subjects and speakers ATe as 
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follows: “Good Advertising for the Rk 
tail Jeweler,” by T. W. LeQuatt 
vertising manager of Successful Farming, 
Des Moines, Ia.; “Is the Catalogue for Lo- 
cal Distribution of Real Advertising Value 
to the Retail Jeweler?” by Mack A. Hurl- 
but, ot fort Dodge Mr. Hurlbut has 
had an extensive experience along this 
line and will give the jewelers some good 
pointers on this subject. “What Constt1- 
tutes the Cost of Doing Business?” 1s the 
subject of another address by 3 H. Lep- 
per, of Mason City, Ia. president of the 
lowa Retail Jewelers’ Association Mr. 
Lepper has been making investigations 
along t'lis line of study for a number of 
vears and should be able to give some 
pointers to those who have not investi- 
gated this subject. 

\nother address will be on “Gold-Filled, 
Roll-Plate and Fire-Gilt Jewelry; What 
\re They?” by Charles P. Crane, of Chi- 
cago. It is a fact that many retail jewelers 
are not well informed on this subject. 
and Mr. -Crane has given demonstrations 
along this line of work that really are eye- 
openers to the average jeweler. 

\nother important question before the 
jewelers to-day is time service. There are 
now in actual operation in the State of 
lowa six or eight wireless time receiving 
stations, and there is considerable interest 
manifested in this question rght now. A 
paper on ths subject, “Wireless Time 
Service for the Retail Jeweler,’ will be 
given by H. R. Plath, Davenport, la., who 
now has a successful station in operation. 
There will also be others present who now 
have stations in operation, and this prom- 
ises to be a very interesting topic. A re- 
ceiving set will be installed in the conven- 
tion hall for demonstration. 

\nother address, “What Association 
\Work Is Doing for the Reta:] Jeweler,” 
by IT. L. Combs, the national president, 
needs no turther comment. I[t means in- 
terest from start to finish. 

“Selling Nationally Advertised Goods” 
is a subject all jewelers are interested in, 
and this address will be given by W. H. 
Potts, Mason City, Ia. There promises to 
be a number of new ideas brought out on 
this subject, and it’s going to pay the 
jeweler well to come and hear this ad- 
dress and the discussion that follows 

lire insurance is something in which 
all jewelers are interested. The saving 
made retail merchants by mutual fire in- 
surance is of vital interest, as often as 
much as 40 and 50 per cent. saving on 
the premium being made. National Sec- 
retary A. \W. Anderson, Neenah, Wis., will 
give a talk on this subject, and if the 
retail jeweler profits by Mr. Anderson’s 
advice he will save much more than his 
expenses to the convention. 

“The Advertising Value of the Show 
\Window and Modern Store Fronts,” by \ 
LL. Hill, Des Moines, Ia., promises to | 
a very instructive address and is some- 
thing in which every retail jeweler is in 
terested. 

The association official program, 
wa Ketail Jeweler,” is expected 
mailed out about the first week in Ap: 
ceiving full details of the convention. 


| 


: 
will also contain other very interesting 


matter for the trade. 
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Jewelers Warned to Beware of This 
Trio of italians Who Are Accom- 
panied by Small Child. 

Jewelers in the vicinity of New York 
are again warned to beware of the trio of 
Italians who, as noted in our issue of 
March 3, have been going around the city 
accompanied by a small child, five or six 
years old, who, it is believed, has been 
aught to steal under the direction of one 
wf the party. On several occasions after 
these people have visited a jewelry store 
articles have been missed which the other 
visitors could not have taken. 

Among the jewelers on whom these peo- 
ple called recently was David Molen, 860 
Sixth Ave., New York, whose store was 
visited Saturday between 6 and 7 P. M. 
Mr. Molen was alone in the store at the 
time with two customers, and the Italians, 
two men and a woman, waited until he 
had finished with those in the establish- 
ment. The jeweler noticed but three per- 
sons, two men and a woman, and they 
asked him to show them some silver spoons 
which were at the farther end of the store. 
As he went down to the silver counter the 
woman sat 1n a chair and one of the men 
stood near her. The third accompanied 
the jeweler to the silver counter and pur- 
chased two spoons 

Fortunately for Mr. Molens, his wife, 
who was in the back room, was watching 
the trio through a peep-hole in the wall. 
She noticed that the man who was waiting 
was apparently giving orders to someone. 
This excited her curiosity and she opened 
the door at the back slightly and looked 
in, and noticing the feet of the child under 
the door of the safe, she gave word to her 
husband and came in, and the child was 
found at the safe, apparently fooling with 
some of the drawers. The child, who is 
five or six years old, is so small that his 
head does not reach above the counter and 
he was not noticed when the trio came in. 
Mr. Molen was sure that the child was be- 
hind the skirts of the woman when she 
entered and did not come out until he was 
engaged with one of the trio. 

Nothing was stolen from Mr. Molen’s 
store, but another Sixth Ave. jeweler re- 
cently reported the loss of a pair of dia- 
mond earrings for which he could not ac- 
count 

The Italians are described as about 33 
and 3o years of age, one having a black 
mustache and black hair and the other a 
brown mustache and chestnut brown hair. 
The woman is short, stout and dark. They 
were all fairly well dressed and seemed 
prosperous. 








\ tiny electric motor, in all probability 
the smallest ever built, was recently shown 
at the University of North Dakota, at 
Grand Forks. It weighs 34 grains com- 
plete. and was constructed by I. T. Ned- 
land, a jeweler at Hillsboro, N. D. The 
dimensions of the motor are as follows: 
Length, .563 inch; height, .291 inch; width, 
330 inch, diameter of armature, .071 inch; 
diameter of commutator, .0106 inch. The 
armature, which weighs four grains, has 
s1x slots and six commutator segments. A 
2.5-volt battery supplies the energy for op- 
erating this tiny power unit 





A. N. Jacob, well-known jeweler, is now 
located with DeLuce of Paris, Inc. Hart 
\brams, of the same company, is On a 
visit to his family and friends in St. Louis. 

The lease of the D. A. Walters’ Jewelry 
Store, 135 Bourbon St., was recently auc- 
tioned off at the New Orleans Real Es- 


tate. 

T. Haussmann & Sons, local jewelers, re- 
cently manufactured several handsome 
loving cups which were donated to the 
winners and players of the New Orleans 
basketball league. 


Robert Elliott, Coushatta, La., is in New 
Orleans attending the annual convention 
of the Woodmen of the World. Mr. El- 
liott will leave New Orleans this week for 
Crichton, Miss., where he will open a new 
jewelry store under the name of Elliott 
& Rigway. 

Max Goodwin, traveling agent for 
Leonard Krower, returned last week from 
a business trip through north Louisiana 
and a portion of Mississippi. Mr. Goodwin 
found business conditions in that territory 
good. Alphonse Hiller, of the same con- 
cern, 1s covering southern Mississippi ter- 
ritory. 

Beginning next Sunday, the Hausmann 
baseball team will begin active work on 
the diamond. It has issued a challenge 
to any other jewelry house team in or 
out of the city, and is now awaiting a 
reply to its challenge. It was said that 
teams are being organized in other jewelry 
establishments. Efforts are on foot to or- 
ganize a Jewelers’ Amateur Baseball 
League. 

A man who was recently arrested in 
Galveston, Tex., on a warrant sworn out b\ 
Robert Russler, head of the watch de- 
partment of the Hart Jewelry Co., charg- 
ing embezzlement, was returned to the city 
by Detective Coyle of the local force last 
week. He was locked up, but subsequently 
furnished a $500 bond and was released 
for trial. He is charged with embezzling 
watches belonging to Russler valued at 
more than $500. 

Mrs. Julian T. Kirtland, wife of J. T. 
Kirtland, traveling agent for Leonard 
Krower, local wholesale jeweler, was 
awakened in her home, 2717 Chestnut St., 
early last Friday morning by a negro bur- 
glar prowling around her room. Mrs. 
Kirtland succeeded in securing a revolver 
that was beneath her pillow and fired two 
shots at the negro as he went through a 
door leading into another portion of the 
house. Mr. Kirtland at present is travel- 
ing. He was notified of the occurrence. 
Mrs. Kirtland, after firing the _ shots, 
jumped from her bed, pressed a switch 
button near her bed that lighted her room 
and then went in search of the burglar. 
He had escaped through a back window, 
which had been forced open. In addition 
to the Kirtland house, it later developed 
that the burglar had visited three other 
houses adjoining with considerable loss to 
the occupants. Police believe that a gang 
of burglars were operating and that a 
wagon was used to haul away their booty. 
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Mrs. Kirtland later stated that she had 
none of her valuables in the house at the 
time, as they were in a satety deposit vault 
in one of the local banks 








Harrisburg, Pa. 
Burton E. Cummings, son of Jeweler 
Cummings, of 4th St.. gave a piano and 
vocal recital at the Masonic Home at 
Elizabethtown last week. 

Allen T. Attick, 1251 Derry St., has re- 
turned from taking a course in optics and 
opthalmology in Philadelphia and opened 
an office in connection with his jewelry 
store 

The biennial fight over the Garnishee bill, 
which is backed by tie State Retail Mer- 
chants’ Association, begins in the Legisla- 
ture this week. Its provisions are similar 
to former bills, the 10 per cent. attach- 
ment for debt being stipulated. 

As amended in several particulars, the 
\Valton trading stamp bill, which has been 
siven several hearings in the House Mu- 
nicipal Corporations Committee, has 
reached the House for action. It requires 
a license of $2,000 for all individuals or 
corporations engaging in the business, one- 
fourth of this tax to go to the State and 
the remaining three-fourths to the county 
to be used as a road repair fund. 


News Gleanings 


Dodd & Denhof, Albuquerque, N. Mex.., 
have disposed of their jewelry business to 
Coles & Co. and have dissolved partner 
ship by mutual consent. 

Watches, rings and other articles valued 
at $100 were taken from the store of J. H. 
Simon, 215 E. 15th St., Fort Worth, Tex., 
one night recently, according to the infor- 
mation furnished to the police. Entrance 
to the store was gained by prying open a 
rear window. 

Manufacturers and jobbers who are in- 
terested in the coming exhibition of the 
American Natonal Retail Jewelers’ Asso- 
ciation, to be held in connection with the 
convention of that body at the Grand Cen- 
tral Palace, New York, during the week of 
Aug. 23, are notified that they can get an 
idea of the arrangements of the booths at 
the jewelers’ exhibition by visiting the 
Women’s Industrial Exhibition which will 
use the same floor of the Grand Central 
Palace and has the same arrangement of 
booths as will the jewelers’ exhibition. The 
Women’s Industrial Exhibition will be held 
from April 10 to 17. 

Morris Jacobs, a jewelry salesman, who 
had a wide acquaintance in northern New 
York, and who made his headquarters at 
Plattsburg, N. Y., died recently at the home 
of his brother in Phoenix, Ariz. He was a 
bachelor and leaves a sister in Germany. 
Mr. Jacobs visited New York each year 
for many years, and while in this city al- 
ways made his headquarters with Cross & 
Beguelin, 23 Maiden Lane. He was one of 
the oldest customers of that concern. At 
one time Mr. Jacobs worked in a cigar 
stand and later went in the clothing busi- 
ness. He afterward engaged in the selling 
of jewelry and was a familiar figure in 
northern New York. 
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A. Gordon, of 2 Hanover St., is having 
his store handsomely renovated. 


The Roberts Jewelry Co. succeeds the 
A. B. Clover Co. at 503 Washington St. 

J. H. Weidhorn, formerly at 671 Wash- 
ington St., has moved his stock and fix- 
tures to Manchester, N. H., where he will 
be located in business hereafter. 

S. B. Kantor, of the Jewelers’ building, 
has just returned from a business trip to 
New York city, showing rough diamonds, 
and reports excellent business in that line. 

August Sweetland, of C. W. Sweetland 
& Son, has returned from a southern recre- 
ation trip to Georgia and Florida, where 
he enjoyed quail and duck hunting for a 
couple of weeks. 

Improvement in business at the Waltham 
Watch Co.’s factory is indicated by the 
fact that the company recently put 400 men 
on full time: The factory will be closed 
this week for the annual stock taking. 

David Memser, of the Jewelers’ building, 
as treasurer of the Hilton Associates, has 
under construction in Somerville a block of 
four stores at Broadway and Irving 5t. 
This is the fourth business block erected 
under his supervision in that city. 

John Shephard, Sr., who retired a year 
ago from the Shephard-Norwell Co., of 
this city, and is living in Pasadena, Cal., ob- 
served his 8lst birthday anniversary March 
25. He received a congratulatory message 
from his former Boston associates. 

A. S. Hirshberg, of the Jewelers’ build- 
ing. has enlarged his office and increased 
his facilities in the workshop by the intro- 
and modern ma- 
hinery in the place of several machines 
discarded, and has put on five new work- 


duction of new more 


men. 
\t the closing exercises of the Franklin 


[Tnion, March 29, the New England 
\Watchmakers’ Club. which holds its meet- 
nos and classes at the Union. gave an ex- 


hibit of work and tools of the trade. The 
club will hold its annual meeting, post 
poned from March, on the first Monday 1n 
April 

\ memorial window of three panels 1s 
on exhibition at the studio of Charles J. 
Connick, 9 Harcourt St. This stained glass 


is for the First Congregational! 
Marion, Mass. In the central 
panel is the figure of Jesus holding a little 
child in his arms. In the side panels are 
of Saints Mary and Martha. 


work of art 


hnurch in 


the figures 

S. Robinson has leased the store at pres- 
ent occupied by Joseph Walliams at 335 
Washington St., but Mr. Wifliams’ 
of this store does not expire for a year, 
taken a store on 


lease 
and, although he has 
Court St.. which will be under the man 
agement of his Edmund L. Williams. 
he will continue in business at his present 
location also until the lease expires. 
hand-wrought 


~ { Tl. 


An exhibition of silvel 
has been given the past week in the hand 
work Women’s Educational 
& Industrial Most of the articles 


shop of the 
Union 


are tableware. \liss Foster is a graduate 
of the school of the Baston Museum aft 
Fine Arts. and was awarded in 1918 a 


scholarship which provided for a year's 
training with George C. Gebelein, a noted 
silversmith. 

A futile search was made at Wakefield, 
in Lake Quannapowitt, last Wednesday, by 
police officers of that town, in an endeavor 
to locate the jewelry stolen from the mur- 
dered Lawrence jeweler, ‘Morris A. Albert- 
son. Ignazio Morella, one of the men 
sentenced for the killing of Albertson, had 
previously pointed out the spot where 
Biagio Falcone, now under sentence ot 
death, had thrown the loot into the water. 

George W. Cole was sentenced to State 
Prison for five to six years, March 25, and 
his wife, Loranna T. Cole, was sentenced 
to the women’s prison at Sherborn. They 
were found guilty on the charge of stealing 
$20,736.32 from the Collateral Loan Co., by 
whom Mrs. Cole had long been employed 
as a bookkeeper. Their method embraced 
a scheme whereby pledged articles of jewel- 
ry were taken from the company’s safe and 
repledged. Cole wished to take all the 
blame, and pleaded to be allowed to take 
his wife’s punishment in her stead. Mrs. 
Cole, however, was given an indeterminate 
sentence. 

Buyers in town the past week included: 
Percy H. Safford, of J. F. Safford & Son, 
Rochester, N. H.; Charles H. Sinclair of 
N. C. Nelson & Co., Concord, N. H.; J. J. 
Egan, Worcester; F. C. Newhall, of W. F. 
Newhall Son, Lynn; E. F. Welch, West- 
boro; David Robertson, Framingham; R. 
T. Lapp, Wakefield; H. W. Wood, Haver- 
hill; A. E. Zwicker, Lynn; L. E. Briggs, 
Vineyard Haven; William Swop, of Swop 
& Herbst, Lawrence; R. P. McLean, Mar- 
plehead; Henry Messier, Taunton; Mr. 
Allen, of Brett & Allen, Beverly; H. S. 
Hewett, Brockton; Mr. Lucke, of H. 
Liicke Co., Worcester; C. S. Ramesdell, 
Lynn; A. W. Daniells, West Medway; W 
1). Ward, Hyde Park; Mr. Sandberg, of 
Sandberg Bros., Quincy; Hollis S. Hawe, 
Concord: A. E. Bangs, Lynn; M. F. 
Charles, Reading; P. F. McEneany, F. B 











Read, Weymouth; FE. A. Doyle, Lynn, 
Mass. 
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TRADE CONDITIONS. 
More business is being done in the stores of 


the retail jewelers in Buffalo right now than at 
any time since the Christmas holiday trade. The 
Kaster trade of 1915 is reported to be equal to 
that of last year and there is much optimism 
among the dealers here. To encourage trade the 
local retail jewelers, through their association, will 
shortly install a sales covering some 
particular article one week of every month in the 
President (Giustave A. Frisch is working 
plan for the first of this series of sales 
be available later. 


system of 


year. 
out a 
and full details regarding it will 


The next meeting of the local retail 
jewelers’ association will be held in the La- 
fayette Hotel, April &. 

Secretary Alfred O. Bald, of the State 
association, 1s now occupying his new store 
at Grant and Ferry Sts., and it is one of 
the best equipped retail jewelry stores in 
the city. 

President Benjamin T. Ash, of the New 
York State Retail Jewelers’ Association, has 
William EF. Ehmann to read a 


requested 
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paper at the annuaf convention of the as- 
sociation to be held at Syracuse in May. 
\ir. Ehmann, who has been confined to his 
home with a cold, has not arrived at a de- 


cision as yet on the invitation. 








Utica. 


William Gettinger, New York, was a 
guest of honor at Utica’s Rotary Club gath- 
ering at Hotel Utica. He told about the 
good work of Rotarians. 

James E. Harper, a jeweler in Main St., 
Delhi, has effected a settlement with his 
creditors, according to a local report, and 
he will continue in business. Mr. Harper 
says he has had a bad season, due in part 
to ill health and poor local business condi- 
tions. 

Fashion Week was observed in this city, 
March 8 to 13, and proved to be a success. 
Many entered in the scheme with the idea 
that it was to boost for the city, and as 
such they were glad to help it along, ir- 
respective of personal results. Prizes were 
awarded tor the most meritorious windows 
in the following classes, “things to eat,” 
“things to wear” and “things to use” and 
the department stores. The prizes were 
$10 gold pieces. <A prize of $10 was also 
given to the person guessing nearest cor- 
rect the prize winners. Utica merchants 
had their shades drawn until 10 o’clock 
Monday morning, when the City Hall bell 
was rung and all curtains were raised at 
the same time, thus launching Utica Spring 
Fashion Week. 








Albany, N. Y. 


Creditors of Hunke & Fish, the bankrupt 
jewelry firm of this city, will receive a 
total dividend of between 35 and 40 per 
cent., according to Referee King, before 
whom action on the report of Abe N. Hess, 
receiver of the taken and al- 
lowances made. The first dividend of 18 
per cent. has been declared, and it is ex- 
pected that another dividend of about 20 
per cent. will follow later. The firm’s lia- 


firm. has been 


bilities were $13,954. 
In the Supreme Court at Schenectady 


last week, the action brought by Michael J. 
Kennedy National 
Board of lrade, and others for damages 
as the result of a bankruptcy petition hav- 
filed against him, resulted in a 
mistrial, a juror being withdrawn. The 


against the lewelers 


ing been 


suit was brought by Kennedy on the 
ground that he was solvent when the bank 
ruptcy proceedings were begun and _ that 


these had been started maliciously to in 
jure him, while the defense was that the 
petitioner had acted in good faith and had 
proper cause to believe that such proceed- 
ings should have been instituted. When the 
was started, the counsel for the de 
fense moved to dismiss the complaint on 
the ground that it was defective and, after 
an argument, the judge so decided. The 
counsel for Kennedy then moved to with 
draw a juror and declare a mistrial in or 
der that he might have a chance to move 
for permission to amend his complaint. 


Case 








M. M. Huck, North Bend. Nebr., has 
arranged to dispose of his jewelry business 


to K. K. Leitch 
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NE of the most 
important essay 
contests that has ever 
been conducted in our 
trade 1s that which was held under the au- 
spices of the National Wholesale Jewelers’ 
Association in the past year to aid in bring- 
ing out clearly before the members of our 
industry the economic necessity of the job- 
ber in the distribution of jewelry products. 
This contest was first suggested at the 
St. Louis convention, and was participated 
in by salesmen and others connected with 
the members of the association. The sub- 
ject chosen was, “The Value of the Whole- 
saler of Jewelry as a Distributer and Rea- 
sons Why He Is Essential,” and the essays 
submitted by the contestants have served 
to show exactly the position of the job- 
ber in the jewelry industry, as well as 
to stir up interest in the general subject 
to a greater extent than could have been 
done in any other way. 

The award of the prizes has now been 
made by the judges, and the prize winners 
and their essays are published in another 
column of this issue. So many excellent 
articles were submitted by the contestants 
that the choosing of the winner had to be 
done with the greatest of care, inasmuch 
as the points of vantage of one over the 
other were not pronouncedly marked. In 
fact, so closely did the essays with the high- 
est rating approach one another that it was 
deemed but fair that honorable mention 
be given to the authors of the five that 
followed those chosen as the prize winners. 

The National Association of Wholesale 
Jewelers is to be congratulated on the suc- 
cess of the contest, not so much for the 
number of those who participated but for 
the quality of the arguments and points 
of composition in the essays submitted, 
while especial congratulations should go to 
the winners of the contest for the unusual 
merit shown in their work. 


Jobbers’ Essay Con- 
test Decided. 





much has been 
published within 
the past week relative 
to the decision of the 
United States District Court in the case of 
the Victor Talking Machine Co. against 
R. H. Macy & Co., and so general is the 
misapprehension in mercantile circles as to 
exactly what this decision means in its 
effect upon the fixed selling price idea, that 
we publish in to-day’s issue, on pages 68 and 
69, the entire text of the decision handed 
down by Judge Hand, that our readers who 
are interested in the subject may know ex- 
act!y what the Court did and did not de- 


Important Decision Ss” 
on the Fixed Sell- 
ing Price. 


cide. 

This suit of the Victor company was 
commented on editorially in THE JEWELERS’ 
CIRCULAR some time ago, inasmuch as it 
was the first important action of this kind, 
since the Bauer decision by the Supreme 
Court, brought by a patentee to protect the 
selling price on goods which are _ sold 
through jobbers to retailers and by the lat- 
ter to the public. The Bauer, or so-called 
Sanatogen, case, it will be remembered, 
upset the theory which had been affirmed 
by the lower courts, to the effect that a 
patentee having the exclusive right to make, 
sell and use his invention could make the 
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selling price to the public an essential part 
of the license which he granted to others 
to make, sell or use his invention, and that 
a violation of such a clause in the license 
practically put the violator in the position 
of an intringer of the patent. The Su- 
preme Court said in effect that the patentee 
once having obtained his royalty upon the 
article had no further interest through his 
patents in the price at which same was to 
be sold. In other words, while the patentee 
could control the patented article as to the 
persons into whose hands he put it, he 
could not control it as far as third par- 
ties getting it from a dealer in whom title 
had been vested. 

Atter the Bauer decisions the Victor 
Talking Machine Co., which sold through 
jobbers, changed its contracts with its job- 
bers and dealers in a way that it claimed 
it did not pass title to either of these, prac- 
tically consigning the merchandise under a 
license that provided that upon violation 
of any terms of the license the Victor com- 
pany, upOn repayment of the amount of 
royalty, might retake the patented articles 
from the ‘user or holder. The real purpose 
of the license was to maintain the market 
for the talking machine and sound records 
at a prescribed price. 

The decision in the present case was sim- 
ply as to whether such a limitation in the 
contracts for vending the machines was 
within the rights of the owners of the pat- 
ents. No provision of the Anti-Trust Act 
affected the matters at issue. The question 
was one of infringement of patent based 
on the fact thrt the seller of the article 
had nothing more than a non-assignable 
right to use it, and according to the Court 
the whole dispute is as to the extent of the 
monopoly granted by the patent. If the 
patentee has such a right, an attempt to 
sell a machine by a man holding it under 
such a condition is an infringement; but 
after an analysis of the Henry ws. Dick 
and the Bauer vs. O’Donnell cases, Judge 
Hand decides that the scope of the Victor 
contract with jobbers and retailers is not 
within the field of the right of a patentee. 
He finds that there is practically no dif- 
ference except a formal one between the 
case at issue and the Sanatogen case, and 
therefore found against the Victor com- 
pany and in favor of Macy & Co. 

To those who think that this decision 
strikes a body blow at the protected selling 
»rice under all conditions, as was errone- 
ously reported in some papers, these facts 
should be made clear: First, the decision 
was not upon the final trial of the suit but 
upon a motion by the defendants, R. H. 
Macy & Co., to dismiss the bill of com- 
plaint brought under Rule 29 of the new 
Equity Rules; second, it is not in any sense 
a final decision, because it may, and prob- 
ably will, be appealed immediately to the 
United States Circuit Court of Appeals; 
third, the decision in no way affects the 
protected selling price agreement existing 
between manufacturers who sell direct to 
retail dealers or between patentees who sell 
to consumers; fourth, the decision applies 
only to the Victor contract and license, and 
not to any other which is founded on a 
different theory or method of procedure, 
although the precedent established in this 
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case as applying to the O'Donnell case may 
have some effect in other controversies of 
like nature, even where the contract 1s 
drawn on different lines. 

The matter is not finally settled, and will 
not be until the court of last resort has 
heen appealed to and the jewelers, among 
other advocates of the protected selling 
price, will therefore await with deep 1in- 
terest the final determination of the case. 





ITH the conven- 
tion dates of 
practically all the 
State retail jewelers’ 
associations arranged for and the conven- 


Why Jewelers 
Should Join Their 
Organizations. 


tion season already started, the members 
of our trade as a whole are manifesting 
vreater interest 1n organization work than 
they have ever before shown; and this ap- 
plies not only to the members of the State 
and local organizations, but to many indi- 
viduals and firms who have not yet joined 
but who are now watching carefully the 
proceedings of the various organizations 
and noting what they are accomplishing for 
their members and for the trade at large. 
\s the good work goes on many conserva- 
tive houses which have heretofore held 
aloof from the associations are beginning 
one by one to join the ranks, and it is safe 
to say that organization work is followed 
with greater attention by the prominent 
jewelers of the country to-day than it ever 
has been at any time in the past decade. 
(he closer this work is followed the 
stronger the organizations are going to be, 
hecause the reforms in trade abuses that 
are resulting from the organization work 
as a whole are increasing every day; and 
though there is still great room for 1m- 
provement, there is no doubt that, as time 
“oes on and the organizations develop, a 
solution of all] the differences that now exist 
between the manufacturing and distributing 
: 
i 


ements on one side and the selling ele- 


nent on the other will be found through 
he representa 


ereements made between 1 
tive qOrea ized hodies ot Tile rnree oreal 
ictors Of our industry. 


Our organizations have justified their ex 


4 . } 41 ' 1 | 4 +1 ae 
stence Dv thie Work that thev have accom- 
+” 7 j ' ’ ‘ ’ 
plished. and this apples not niv to those 
of the retailers but to those of the whole- 
salers and manufacturers as well hey 
a =. = _— r= rt 
ave proved Ulla Lnrouegn tnem, and tnrouegn 
| — = - , la wea : ia . . . 
them only, can the great trade questions 
be settled. and the time has come when 
[nev are entitied to tite suppol and Co- 


operation of the various members of their 


respective fields. To-day the manutacturer, 
the bber or the retailer Ww! O is reaping 
the be nent ot the work done by 1s Or- 


ganization should, for his own self-respect 
as well as his sense of duty to those who 
are helping him, join and help support the 
bodies that are doing this work. The man 
who does not is making a mistake; for, 
though he may think that he can get the 
benefit of the work of the others without 
the responsibility or the financial outlay, he 
fails to realize that while he may beneht 
on general lines he is still without the 1n- 
spiration, uplift and education that come 
from association with his competitors im 
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V. LD. Sheridan has opened a jewelry 
store at 47 W. 42d St. 


John W. Sherwood, president of the 
Solidarity Watch Case Co., 15 Maiden 
Lane, left yesterday on a trip to the Coast. 
While in San Francisco. Mr. Sherwood will 
visit the Panama-Pacific Exposition. 

The Fred Kaffeman Co. took out a char- 
ter of incorporation at Albany, N. Y., last 
week to engage in the jewelry business in 
this city with a capital of $25,000. The in- 
corporators are Frederick Kaffeman, Mor- 
ris Davidson and Joseph Kohler, all of 
Manhattan. 

The Uncle Sam Clock & Novelty Co. 
took out a charter of incorporation at Al- 
bany, N. Y., last week Tuesday to engage 
in the jewelry business in this city with a 
capital of $6,000. The incorporators are 
Frederic S. Marsell, Nathan Dreyfus and 
Joseph Stone, all of this city. 

W. H. Bradley, president and treasurer, 
and W. H. Pooley, secretary, of the J. 1). 
Bergen Co., Meriden, Conn., were in this 
city last Thursday and Friday attending 
the trial of a case against the Kieter Bros. 
Cut Glass Co., ot Brooklyn, covering a 
protested note ot The 7 1). Bergen Co. for 
$5,000. A judgment was recovered against 
Kiefer Bros. for $5,127.85. Joseph Baum. 
the attorney for Kiefer bros., told a re 
porter for THE JEWELERS’ CIRCULAR that 
the judgment will be paid within fiy 

Che regular monthly meeting of the Re- 
ail Jewelers of Greater New York and 


vicinity will be held next Wednesday even- 


e days 
7 
i 


ing, April 7, at Peck’s restaurant, on Ful- 
ton St [he dinner is scheduled for 7 
Pp M.. and the meeting will b ‘alled to 
order at 8.30 p. Mm. The officers of the as- 
sociation urge a large attendance, as there 


will be a number of matters of interest to 
all to be taken up and discussed. Charles 
T. Evans, first vice-president of the A. N 
R. J. A.. may be in attendance. 

At a special meeting of the stockholders 
of the Oneida Community, Ltd., held March 
19 at the Community Hall, in the Mansion 
House, Kenwood. N. . a it was voted to 
increase the capital stock of the company 
from $2.000.000 to $2,300,000, S300,000 ot 
this to be made preferred stock and the 
$2.000,000 common stock. The preferred 
stock is to be non-assessable, non-votive, 
and is to bear seven per cent. accumulative 
dividends but without the right to partici- 
pate in surplus earnings. The company 
will also open a finishing plant at Oneida, 
N. Y., to overcome the Canadian tariff 
against American-made goods, as the gen- 
eral increase of 714 per cent. recently made 
against United States products closes the 
Canadian market to competition unless the 
merchandise is finished across the border. 
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A case was tried last week before Judge 
Vernon M. Davis and a jury in Part XV. 
of the Supreme Court in Manhattan, in 
which Aisenstein & Schiller, formerly at 2] 
Maiden Lane, sued the Wightman & 
Hough Co., well-known manufacturing 
jewelers ot Providence, R. I. Aisenstein 
& Schiller sued the Wightman & Hough 
Co. for $2,721.16 damages, which they 
claimed to have sustained because of a 
breach of contract. They claimed that the 
Wightman & Hough Co. had failed to man- 
ufacture for them 500 cigarette cases which 
they had ordered in 1913. After four days’ 
trial of the case the jury brought in a ver- 
dict against Aisenstein & Schiller, and, in 
addition, ordered them to pay the Wight- 
man & Hough Co. $450 and interest, which 
had been expended by Wightman & Hough 
Co. for account of Aisenstein & Schiller in 
having made a set of tools for the manu 
facture of cigaretie cases. Attorney Louis 
Sturcke, 80 Maiden Lane, represented the 
Wightman & Hough Co. upon the trial of 
the case, and Attorney Kahn, of Olcott, 
(Gruber, Bonynge & McManus represented 
\isenstein & Schiller. 

After loitering around the jewelry store 
ot George F. Ryan, 706 Eighth Ave., from 
9 o'clock in the morning until 6.45 at night, 
two boys were arrested on March 22 in 
connection with the robbery of Mr. Ryan’s 
store on March ll. As recently reported, 
a brick wrapped in a newspaper was thrown 
into the window and in the excitement the 


thieves escape with jewelry valued at 
$2,900. Mr. and Mrs. Rvan watched the 
palt | \ cd it 6.40 P.M Lite If i 
vit the yberv occurred on Mat l | 
tile ‘alled Pa mat anon. who arre sted 

e loiterers e hallway at ¢11 E1:ghth 
\ve Oppostit e store 11 he ill was 

und an iron bar three feet in length. Thi 

uths were arraigned in night court be- 
ore Magistrate House, but the case was 


put over until the following morning. Both 
were discharged when they could not be 
identified with the crime. 

\larcus Markowitz, a jeweler at 525 
Sixth Ave., made an assignment last Thurs 
day to Charles J. Steinberg, an attorney, 
at 63 Park Row, for the benefit of his 
creditors \Ir. St inberg. when interviewed 
by a reporter for [THE JEWELERS’ CIRCULAR, 
stated that the liabilities were approxt- 
mately $6,000, which included some not in 
the jewelry trade. The assets, he stated, 
consist of stock in trade estimated to be 
worth between $700 and $1,000. Mr. Mark- 
owitz was originally in the cigar business in 
this city, and for a time was in the employ 
of his brother-in-law, P. Korn. Later he 
conducted a jewelry and auction business at 


911 Market St.. Newark. N. J. After a 


time he discontinued that line and again en 





tered the employ ot Mr. Korn, becoming 
manager of the latter’s store at Philadel- 
phia, Pa. About nine years ago he resigned 
his position and started in business on his 
own account at 433 Sixth Ave. Later on 
he moved to his present address. 

Samuel Weisholz, 52 years old, of 1412 
Williams Ave.,and his son, Abraham Wets- 
holz, 28 years old, of the same address, 
will be arraigned in the First Precinct 
Court, Newark, N. J., within a few days, 
the young man charged with stealing gold 
plate from ,Milton L. Ernst, a manufactur- 
ing jeweler, of 8&8 Gold St., this city, and 
the father with receiving it. According 
to the local police both men have admitted 
their guilt. They will pr »bably be held for 
extradition. The father was arrested on 
[hursday by detectives on Market St., 
Newark, and had in his possession 40 
pennyweight of strip gold. The son heard 
yf his father’s arrest and on Friday came 
to the police station to sez what he could 
lo for his tather. Captain Tuite, who un- 
icrstands something ot the jewelry busi- 
by a tew well directed questions 
learned that Weisholz was a jeweler, and 
that the son had been employed by Ernst 
for seven vears. The loss to Mr Ernst 
is said to be small. 


>?) s 
LiCSS, 


lhe action brought by red. G. Fleisch- 
inan against Robert B. Steele, a manufac- 
urer of diamond mountings at 59 W. 38th 


77 


St o recover damages tor alleged breach 

‘ontract and unlawtul discharge, was 
tried Luesday of last week before Judge 
Delehanty and a jury in the Supreme 
Court in Trial Term, Part XVIII. and re 
sulted 11 erdict in favor ot Mr. Fleisch- 
man tor Slot and costs. The detense set 
up by Mr. Steele that the services ren- 
der Cc ) l‘leiscl nal were 1 : itisfactory 
and that Mr. Steele was justi | in dis 


adequate 
by the jury. Mr. Fleischman was a fore 
man in the defendant's shop, and in the 
answer filed by Mr. Steele, it was set forth 
that Ileischman’s duty was to handle 
precious metals used in the manufacture 
of merchandise produced in the tactory 
and to guard and protect the said metals 
and to prevent the same being lost or con- 
verted, to control the workmen and to 
hire and discharge them Mr. Steele 
averred that the foreman permitted large 
quantities of material to be lost, and al- 
though the matter was called to his atten 
tion from time to time, such loss was con 
tinued and that he failed to pronerly con 
trol the workmen emploved in the factory. 
Other allegations were also made in the 
answer. Mr. Fleischman sued both for 
the money he claimed was due him and for 
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A BANK FOR JEWELERS 


To the jewelers and jewelry trade, we take this opportunity of offering the services 
@| of a highly efficient organization, backed by experienced men, with ample capital and 
resources to handle the legitimate needs of its customers. 


Resources of over - - $11,000,000.00 
FIDELITY TRUST COMPANY 


Chambers Street, Hudson Street and W. Broadway, New York City 


SAMUEL S. CONOVER, President 
JOHN W. NIX, Vice-President GEORGE HENRY SARGENT, Vice-President 
ANDREW H. MARS, Secretary 
STEPHEN L. VIELE, Asst. Sec’y ARTHUR W. MELLEN, Asst. Sec’y and Trust Officer 
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Member of the New York Clearing House 
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Pres. Childs Company. Richard H. Higgins, Pres. General Chemical Co. 
Harden L. Crawford, Vice-President. S. B. Thorne, 
Pres. Century Bank of _ H. Stuart Hotchkiss, Pres. Temple Coal Co. 
New York. Vice-Pres. General Rubber Co. amas a. tits 
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De Nemours Powder Co. Frank R. Lawrence, Frederick D. Underwood, 
Desmond Dunne, Counsellor-at-Law. President Erie Railroad Co. 
Pres. Desmond Dunne Co. Edward E. Loomis, John D. Vermeule, 
Ellis P. Earle, Pres., Del., Lack., & West. Pres. Goodyear India Rubber 
Pres. Nipissing Mines Co. Coal Co. Glove Mfg. Co. 
Samuel Weil, Samuel Weil & Son. 
OFFICERS 
LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM H. STRAWN, Vice-President FRANK V. BALDWIN, Vice-President 
BERT L. HASKINS, V.-Pres’t & Cashier NORBORNE P. GATLING, Vice-President 
192 Broadway HENRY L. CADMUS, Assistant Cashier WALTER B. BOICE, Assistant Cashier 
Cc John St HENRY C. HOOLEY, Assistant Cashier VINTON M. NORRIS, Assistant Cashier 
a om 4 JOSEPH BROWN, Assistant Cashier FREDERICK H, HORNBY, Ass’t Cashier 
N E W y O R K GEORGE M. HARD, Chairman 
We invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 
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vindication. He is now engaged as a manu- 
facturer of platinum mountings at 41 
Maiden Lane. 

Kimil J. leitel has moved his office from 
71 Nassau St. to 7 W. 45th St. 

Mina Somers, mother of Otto J. Somers, 

f O. J. Somers & Co., died March 15. 

The Waite-Evans Co. will move its New 
York othce on May 1 trom room 1703 to 
room 1705. 

EK. B. Hough, of the Wightman & Hough 
Co., Providence, R. 1|., visited the New 
York office, at 15 Maiden Lane, last week. 

Mrs. E. Weinstein, 167 Flatbush Ave., 
Brooklyn, will move her business to more 
comfortable quarters, 144 Flatbush Ave., 
about April 15. 

Schanfzein & Tamis, goldsmiths and sil- 
versmiths, 45 John St., expect to move 
their tactory and office to the Cockrott 
building, 7! Nassau St., about May lL. 

The business heretofore conducted at 
266 Bowery under the style of Jorrisch’s 
Pawnbroker’s Store has been moved to 
new and larger quarters at 330% Grand 
St., and will hereafter be continued under 
the siyle of R. Jorrisch. 

The Pawnbrokers’ Association of this 
city has offered a reward of $3,000 jor the 
arrest and conviction of the three robbers 
who raided the pawnshop of Adolph Stern. 
[508 Third Ave., Jan. 30 last and escaped 
with $20,000 in money and jewelry. 

The Platina Jewelry Mfg. Co. has been 
granted a charter of incorporation at Al- 
bany, N. Y., to engage in business in this 
city with a capital of $20,000. ‘The incor- 
porators are Joseph Billingheimer, Thomas 
M. Daly and Edward Stein, all of 80 Broad 
St., this city. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, is at present conducting an 
auction sale to reduce the stock of L. W. 
Suter, 1115 Second Ave., Seattle, Wash. 
Mr. Suter, who was formerly in the jewel- 
ry business in Nome, Alaska, has one of 
the largest and finest stores on the Pacific 
Coast. 

The first meeting of creditors of Harris 
Sokolowsky, retail jeweler, 154 E. Hous- 
ton St., will be held in the office of Will- 
iam Allen, 67 Wall St., referee in bank- 
ruptcy, on April 6, at 11.30 a. m. Credit- 
ors may attend this meeting to prove their 
claims, appoint a trustee, examine the 
bankrupt and transact such other business 
as may properly came before them. 

\ petition praying for a discharge in 
bankruptcy was filed in the United States 
District Court iast week by Joseph Klein, 
jeweler and diamond dealer at 90 Nassau 
St. A hearing on the petition will be held 
hefore the United States judges in the 
Post-Office building on Monday, April 26, 
at 10.30 a. m. Creditors are requested to 
attend and there show cause, if any, why 
the petition should not be granted. An 
examination of the bankrupt will also be 
held. 

The property and assets of Herbert 
Cockshaw, 2a bankrupt jeweler, at 29 W. 
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As usual, THE JEWELERS’ 








During the first quarter of this year (Jan., Feb. and March) the amount 
of advertising exclusive of publishers’ or owners’ advertisements published 
by the various jewelry journals was as follows: 


THE JEWELERS’ CIRCULAR........ 1061 pages 
The 2nd Largest Paper............. .- 3924 4 

‘“ 3rd ss Piet on dieresacasi 229 « 

‘s 4th 6 Bites u eatae enews 106 

‘s Sth “< Oe” Vcaraneece nes 9] «8 

‘© 6th ‘ F a cieenams pom mess 65 <« 

‘© 7th ‘6 . . cswéenedeesanwa So 

‘« 8th “6 - 50 * 


CIRCULAR published considerably 
more advertising than the seven other jewelry journals combined. This 
conclusively demonstrates the position THE JEWELERS’ CIRCULAR 
occupies as the one great medium between the buyers and sellers. 














38th St., was offered for sale last friday 
by Jesse S. Epstein, trustee in bankruptcy. 
Prior to the sale sealed bids for the as- 
sets of the jeweler, which consisted of 
articles of jewelry, unmounted jewels, ma- 
chinery, fixtures, safe and ofhce furniture, 
were received by the trustee. The assets 
were on inspection at the premises lately 
occupied by the jeweler several days prior 
to the sale. 

\ loud explosion in an excavation be- 
tween 38th and 39th Sts., where a section 
of the new subway 1s under construction, 
caused much excitement last Saturday 
night. A stone about as large as a derby 
hat was thrown through the window of 
the Casino Jewelry Store, in which a large 
quantity of jewelry was on display. An 
investigation showed that, though the trays 
were upset and the jewels scattered about 
the window, the loss was confined to the 
damage done by the breaking glass. 

At 2 o'clock iast Thursday morning two 
men visited the store of Louis Friedman, 
1516 Third Ave. One of the men had a 
brick wrapped in a_ newspaper, which 
he pressed in against the glass, breaking 
the window. As the thieves reached in the 
window to gather up the articles which 
were on display an officer, who heard the 
sound of the falling glass, grabbed the men 
and placed them under arrest. Later the 
pair were arraigned in the FE. 57th St. Po- 
fice Court, where they were each held 
under $500 bail to await trial. 

\ complimentary dinner was tendered to 
Louis A. Kimball, of the National Jewel- 
ers Board of Trade, by his associates last 
Thursday evening at Shanley’s on 42d St., 
in celebration of his having completed 25 
vears’ service with the National Jewelers 
Board of Trade and its predecessors. 
Those who attended the luncheon were E. 
N. Stone, N. Joel, C. A. Pearson, F. C. 
Backus, J. McDermott, A. C. Hyatt, E. H. 
Leavitt, J. F. Paulis, W. H. Caughey, J 
H. Whikehart, P. H. Matschat, F. Bb. Tay 
lor, C. E. King, Jr., R. H. Haven, H. Gold- 
berg, F. C. Bott and I. J. Marckowitz. 
James Meng, trustee for the bankrupt 
estate of Louis F. Winckler, has begun an 
action in the Court of Chancery, Jersey 
City, N. J., against Clinton S. Dow, Fred- 
erick C. Dow, George W. Rurode and Mrs. 


louise E. Winckler, officers and stockhold- 
ers of the L. F. Winckler Co., 182 Center St., 
this city,° to recover the estate for the 
creditors of Louis F. Winckler, bankrupt. 
bv a decision of the United States Court. 
the corporation was found to be a transfer 
of property by the bankrupt to his wife 
and others to conceal assets from his cred- 
itors, 90 per cent. of which are the heirs 
of the deceased senior partner of L. 
\Vinckler & Son. 

\n involuntary petition in bankruptcy 
was filed in the United States District 
(ourt, this city, last Thursday against 
Jacob Liebenthal, Joseph Liebenthal and 
Louis Liebenthal, doing business as Lieb- 
enthal Bros., dealers in jewelry, etc., on 
the instalment plan, 930 Fox St. the 
Bronx. Sam Kandal, with a claim for 
$263; Max Fine, for $150, and Hannah 
Cohen, for $150, are the petitioning credit- 
ors. According to the petition, the al- 
leged bankrupts have assets amounting to 
$5,000 and approximate lIabilities aggre- 
eating about $10,000. The usual allega- 
tions relative to the transferring of prop- 
erty are made. Judge Mayer, in the United 
States District Court, later in the day ap- 
pointed Phineas Levinson as the receiver 
under a $2,000 bond. 

An express package valued at $500, re- 
cently shipped from the office of Henry 
Freund & Bro., i] Nassau St., to one of 
their customers in Philadelphia, was lost 
Dy one of the express company’s messen- 
gers, but having fallen into honest hands 
was returned to the owners inside of 24 
hours. Earl Strater, 19 years old, of 1350 
W. Silver St., who has been unemployed 
for the past nine months, has been offered 
a position because he returned the pack- 
age of diamonds. While the young man 
was passing Broad and Callowhill Sts. on 
March 22 after he had experienced re- 
peated failures in attempting to obtain em- 
ployment, he picked up in the middle of 
the street a small package containing unset 
diamonds with a bill enclosed. He lost 
no time in notifying by telephone the per- 
son to whom the diamonds were shipped. 
He also notified Henry Freund & Bro. 
and the express company. When the dia- 
monds had been returned and the young 


~ 


(New York Notes continued on page 80.) 





S0 THE JEWELERS’ CIRCULAR-WEEKLY 





(Contenued from page 79.) 


man had received the reward offered 
them a special agent of the express com- 
pany offered him a position 

Henry Stone, formerly at 21 Maiden 
Lane, has moved into more spacious quar- 
ters at 54 Maiden Lane. 


for 


|. J. Mayer, of David Mayer, importer 
of diamonds, 14 Maiden Lane, returned 
from Europe last Thursday on the Rot- 


terdam 

Benjamin Lewis 
the lines of W. H. 
Falls, Mass., and 
Maiden Lane. 

Jacob Rosenberg, formerly at 6 Maiden 
Lane, has moved into more spacious quar- 
ters at 71 Nassau St. The will 
hereafter be conducted under the style of 
the Rosenberg-Fliashnick Mfg. Co. 

J. K. Nye, of William F. Nye, New Bed- 
ford, Mass., was a recent visitor at the 
offices ot THE JEWELERS’ CIRCULAR, and 
not J. K. Ney, of Hartford, Conn., as re- 
ported in these columns last week. Mr. 
Nye left for the south and expects to re- 
turn on his yacht about May 1. 

Members of the diamond trade in this 
city have learned that Mortimer L. Stras- 
purger, 48 Kue Lafayette, Paris, France, 
through an order of the Supreme Court 

f the State of New York, has by due 
law changed his name from 
Strasburger to Louis S. Mor- 


will hereafter handle 
Bell & Co., Attleboro 
Henry Baschkopf, 49 


business 
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k by a telephone operator in summon 
ctor undoubted! saved the lives 
three. When a doctor arrived from 
he Kings County Hospital he found the 


neonscious. With the aid of a pul- 
tor they were sufhciently revived to be 
1 to the hospital, where they are 

\ liv recovering 
\\ T Was re ived in this city last 
Mrs. Annie RB. Davis, of 
. I led |] equity 


in tie Superior Court in which she asserts 
that the famous collection of Egyptian 
antiquities possessed by her husband, the 
late Theodore M. Davis, cannot come to 
the Metropolitan Museum of Art under 
the terms of the deceased’s will. Mrs. 
Davis, however, offers conditionally to give 
$90,000 to purchase the main Egyptian col- 
lection tor the museum. The will of Mr. 
Davis provides that the art objects and 
antiquities should go to the museum after 
the death of Mrs. Davis’ companion, Mrs. 
Kmma B. Andrew, provided the residuary 
estate is suthcient for the payment of all 
bequests. If the tell short of the 
hequests it was provided that the 
\letropolitan Museum could have the col- 
lection by making up the difference. The 
bill in equity which accompanied the will 
alleges that the estate could not, even after 
the sale of the collection, pay all of the 
bequests in full as provided in the will. 
lt was said, nevertheless, that the $50,000 
offered would pay for the best part of the 
Egyptian collection, which is now on ex- 


estate 


also 
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Bankruptcy Notes. 
\W. H. Johnson, Clinton, Ila.. is offering 


reditors 40 cents on the dollar. 

\n imvoluntary petition in bankruptcy 
has been filed against L. I. Sclove, Charles- 
ton, W. Va. 

EK. A. Krekel. a jeweler at 518 W. Marke: 
St.. Louisville, Ky., has placed his affairs 
mm the hands of Lindenberg. Strauss & Co., 

incinnati, O. 


> W Bovdston, Nevada, la.. 1s offering 
creditors 50 per cent. in the event of being 
able t raise SL 250 lhe assets are $3,042 
and the indebtedness is heved tO he about 
S600) 
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Why Jewelers Should Join Their (Organ- 
izations. 


(Comtinued from page 76.) 














the gathering of the members at their an- 
nual or special meetings. Many a retail 
jeweler has found that the mere attendance 
at his association’s meetings and the inter- 
change of ideas with others who are fight- 
ing the conditions as he is have 
helped to not only give him new courage 
to continue his fight, but have taken him 
ut of a rut that he had been in and given 
him a different angle and different prospect 
in his trade questions. These 
meetings have in more than one instance 
developed a trade “fossil” into an up-to- 
date merchant. 

One of the features about the 
ganization movement of recent years 
been the attention given to the promotion 
of local clubs within the State associations, 


same 


view of 


best OrTr- 


has 


because these bodies have often been able 
to solve many of the problems that existed 
'n individual localities which could not be 
from a general standpoint 
We are pleased 


treated except 
by a larger organization. 
to note the activity in organizing such clubs, 
particularly in the States of Illinois and 
New York. We urge upon all jewelers 1n- 
terested in association work not to be con- 
tent with joining the State body alone but, 
wherever possible, to help in the formation 
of a local or district body which will meet 
even once a week when 


once a month, or 


Such organizations not only 
but are accomplishing a great deal of 
important work in business 
pests in the way of “fly-by-night” and itin- 
erant venders, “fake” auctioneers and mis 
representation in advertising that the State 
possibly take up, 
and national bodies 


necessary. 
can 
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Herman C. Schwartz has just returned 
from a trip through the eastern territory 
for Burstow, Kollmar & Co., 18 Columbia 
St. 


red H. Larter, of Larter & Sons, was 
elected vice-president of the Laymen’s As- 
sociation of the Newark Conference of the 
Methodist Church at its session here last 
week, 

The Arlington Pearl Co., 67 Hamilton 

St., which changed management a month 
ago, will move soon to larger quarters at 
277 Broome St. 
M. A. Douglas, formerly salesman for 
the Hagerstrom Co., 276 New Jersey Rail- 
road Ave., is now representing Victor Hart, 
50 Columbia St. 

An overheated furnace caused a smal! 
blaze in the Art Metal Works, 15 Mulberry 
St., last Friday. It was soon extinguished 
with a loss of only $50. 

Lange & Landry, casters and mould 
makers, have started in business in Room 
202 Richardson building. They make gold, 
silver and bronze castings. 

Leon E. Olney, electro plater and colorer, 
93 Lafayette St., has gone out of that busi- 
ness and now conducts a cigar and con- 
fectionery store at 371 Bank St. 

J. Seff, dealer in watches, diamonds. 
jewelry, silverware and cut glass at 485 
Broad St., is going out of business and is 
holding a special sale to dispose of his 
stock. 

Charles S. Purdy, western salesman for 
Frisch Bros., 50 Columbia St., will arrive 
at the factory early next week on his an- 
nual visit to Newark. His headquarters 
are in Chicago. 

By order of the United States District 
Court, the entire contents of the jewelry 
store of Armin H. Block, bankrupt jeweler 
at 41 Branford PI., will be sold this week, 
beginning to-day. The notice of sale is 
signed by Samuel Roessler, receiver; Will- 
iam Harris, attorney, and S. Van Poznak, 
auctioneer. 

J. E. Ferriday, who since his _ father’s 
death has assumed the business conducted 
by his father at Room 607, Richardson 
building, Columbia St., is making additions 
to his plant. His father, J. E. Ferriday, 
Sr., was a lapper and polisher. To this line 
his son is adding equipment which will en- 
able him to do all kinds of electro-plating, 
making a specialty of gold, silver and bronze 
plating. 

Members of the New Jersey Retail Jewel- 
ers’ Association held an interesting business 
session last week Tuesday following a 
chicken supper at Achtel Stetters in this 
city. Matters concerning the coming State 
convention were considered. The follow- 
ing ofhcers and members were present: 
President, Jean R. Tack, of this city; first 


vice-pr’sident, A. W. Cornelius, Asbury 
Park; secretary, Leon Chanaud, Union 
Hill; treasurer, A. J. Jaeckle, Jersey City; 
Frank Piaget, Paterson: B. J. Coffin, New- 
ark; Frank Thorwarth, Elizabeth; C. J. 
Brotherly, Newark; C. W. Bowman, Som- 


erville; Norbert Bertl, Newark; I. D. Lyon, 
Morristown, and George J. Busch, Newark. 


George Rudolph was sentenced to 18 
months in the Essex County penitentiary 
by Judge Swackhammer in the Court of 
Quarter Sessions last week. Rudolph, who 
is a jeweler in the Ordway building, was 
convicted of receiving stolen goods by a 
jury the week before on the testimony of 
three boys from East Orange, who are now 
serving terms in the Rahway Reformatory, 
and were brought to Newark to testify 
against Rudolph. In giving sentence Judge 
Swackhammer said that the case was one 
that could not be overlooked and should 
be punished. Sorrow for the wife and fam- 
ily was expressed by the judge. The boys 
admitted stealing jewelry and silverware in 
Kast Orange and said that they sold it to 
Rudolph for very small amounts. As the 
jury was about to retire to consider the 
evidence, Mrs. Rudolph created a scene by 
beseeching the members of the panel to 
show mercy to her husband. 

Augustus V. Hamburg, president of the 
Hamburg Button Co., New Jersey Railroad 
Ave., and of the Newark Board of Trade, 
has the distinction of being the first New- 
arker to talk across the continent. Mr. 
Hamburg is a member of the New Jersey 
State Commission in charge of the arrange- 
ments for the New Jersey building and ex- 
hibit at the Panama-Pacific Exposition at 
San Francisco, and last week talked over 
the telephone to an official of the exposition 
in the exposition grounds, sending at the 
same time a message in behalf of Newark. 
The through wire was secured through the 
efforts of an official of the telephone com- 
pany. Mr. Hamburg will represent the 
board of trade at the 2lst annual session 
of the annual conference of International 
Arbitration at Lake Mohonk, New York, 
May 19 to 21, inclusive, the directors of 
the board having chosen him to represent 
them at a meeting held last week. 








Hartford, Conn. 


The regular monthly meeting of the 
niembers of the Hartford District Jewel- 
ers’ Club was held Tuesday evening at the 
City Club on Central Row. 

Wiibam S. Ingraham, secretary and 
treasurer of the E. Ingraham Co., Bristol, 
Conn., and Mrs. Ingraham left on Wednes- 
day last for Atlantic City, N. J. 

Samuel Liftig, a Main St. watchmaker 
and retail jeweler, who presented a petition 
some time ago, has been granted a dis- 
charge from bankruptcy by the United 
States Court in this city. 

uiler F. Barnes, secretary and treasurer 
of the Wallace Barnes Co., clock spring 
manufacturer, Bristol, Conn., and Mrs. 
Barnes moved last week to their handsome 
home, recently completed, on Spring St. 

Work will be started this week on a new 
factory building at the plant of the Seth 
Thomas Clock Co., Thomaston, Conn. The 
contracts for the erection of the structure 
have been awarded, and during the past 
week contractors and surveyors have been 
engaged in preparing the work. 

The body of Wallace Muzzy, who died 
in New York State last week Tuesday, 
was brought to Bristol, Conn., on Wednes- 
day for burial. Mr. Muzzy was born in 
that city 70 years ago, and for several years 
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Was employed at the factory of the E. In- 
graham Co. Deceased leaves one son, Ed- 
ward Muzzy, a traveling salesman. 

The Vogel Jewelry Co., conducted by 
William and Ida Vogel at 519 Main 5St., 


has been adjudicated bankrupt in the 
United States District Court. A _ petition 
by several New York creditors of the firm 


was recently filed, asking that the company 
be declared bankrupt. The store has been 
closed for several weeks. The Vogels 
were formerly in the retail jewelry busi- 
ness in New Britain, Conn., and at one 
time conducted a store on Front St., this 
city. 

At a meeting of the directors of the 
New Britain Chamber of Commerce, held 
Friday morning, the report of the commit- 
tee on uniform hours for the closing of 
stores was adopted. Retail jewelry stores 
after April 5 will close at 9 Pp. m. on Mon- 
days, 6 p. mM. on Tuesdays, Wednesdays, 
Thursdays and Fridays, and at 9:30 P. M. 
on Saturdays. On Memorial Day, July 4, 
Labor Day, Columbus Day, Thanksgiving, 
Christmas and New Year’s the stores will 
be closed all day, but will remain open the 
evening before each holiday observed until 
9:30 o’clock. During the week of Christ- 
mas stores will be open on Monday evening 
until 9 o’clock, and on Tuesday, Wednes- 
day, Thursday and Friday until 9:30. On 
Wednesdays, from July 14 until and in- 
cluding Sept. 1, jewelry stores will close 
doors at 12:15 p. m. The stores will re- 
main open all day Good Friday. 

At a meeting of the directors of the 
American Silver Co., Bristol, Conn., held 
on Friday afternoon, a quarterly dividend 
of 1% per cent. was voted, making a 5 per 
cent. annual dividend, which has been paid 
for some time. The directors elected the 
following officers: President, Albert F. 
Rockwell: vice-president, Dean Welch, 
Nutley, N. J.; secretary, Samuel B. Har- 
per; treasurer, Alexander Harper. At a 
meeting of the directors of the Bristol 
Brass Co., on the same day, a quarterly 
dividend of 2 per cent. and one-half 


per cent. extra, payable April 10, was 
voted. The business of this con- 
cern is good and a full time sched- 


ule has been maintained for several months. 
The directors elected the following ofh- 
cers: President, Albert F. Rockwell; vice- 
president, Pierce N. Welch, New Haven, 
Conn.; secretary and treasurer, Julian R. 
Holley: cashier, Albert D. Wilson. 








Because of an error which would affect 
its enforcement the “fake” sales ordinance 
prepared by Binghamton, N. Y., merchants 
has been withdrawn in the Common Coun- 
cil and it will be amended and introduced 
again. The ordinance did not make any 
distinction between a local merchant who 
wanted to close out his stock at an auction 
sale and the transient dealer. The ordi- 
nance will be amended in this particular. 
About 150 merchants petitioned the Com- 
mon Council for the passage of the “fake” 
sales ordinance, but there were objections 
on the ground that the ordinance was too 
drastic and would tend to shut Out compe- 
tition in trading. Benjamin T. Ash has 
been prominent in the movement to secure 
the passage of the ordinance, and he has 
had the loyal support of other jewelers. 
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Mr. and Mrs. Frederick D. Carr left last 
Monday for a fortnight’s stay at Atlantic 
City, N. J. 

Miss Henrietta Graft, of Berg Bros., New 
York, was 1n the city the past week buying 
new goods 

Mr. and Mrs. Walter W. Griffith are in 
Atlantic City, N. J., for a stay at the Marl- 
borough-Blenheim. 

Paul Shocker and family opened their 
country home at Longmeadow the past 
week for the season 

Charles E. Hawes, Chicago representative 
ot E. L. Logee & Co., is on a visit to the 
tactory, P35 Keddy St 

Mr. and Mrs. William L. Mauran were 
registered at the Vanderbilt Hotel, New 
York, the past week 

The ir welers’ MM e* re has removed 
from 159 Aborn St. to more commodious 
quarters at 56 Pine St. 

Mr. and Mrs. Harry Cutler have been 
making a fortnight’s stay at the Ponce de 
Leon, at St. Augustine, Fla 

The factory of H. C. Lindol & Co., 7 
Beverly St., was closed the past week, while 
an account of stock was taken. 

Gardner M. Burgess, of this citv, has been 
granted a patent on a pocket clip for spec- 
tacie cases or other similar articles. 

Mr. and Mrs. Frederick V. Kennon, who 
are spending a few weeks’ recreation in the 
south, are at Daytona, Fla., for a short 
Stay 

Letters remain uncalled for at the Prov 
idence Post-ofhce addressed to the Glob 
Gem Co., Pearl Novelty Co., and the W. L. 
Ring Co. 

\. B. Paulsen, Chicago representative ot 
the Waite, Thresher Co., is on his annual 
visit to the factory in this citv tor a coupl 
ot weeks 

Horace M. Peck, secretary and treasurer 


t the Manutacturing Tewelers Board of 


Trade, was a business visitor in Boston 
) ist week 

Iverett L. Spence ft FE. L. Spencer & 
Co., returned the past week from DeLand, 
Fla., where he had been staving since last 


December 


(,eorge |) ernald has been visiting the 
trad thr ug | northeastern \Miassacl usetts 
in the interests t t National Jeweler 
B ard ot Trade 

The inventory of the estate of the late 

harles KF. Harris was tiled in the Mu 

ipal Court on Frid; showing a bal 
f $38.996.44 
patent I a ri¢ ewelr ang 


similar purposes has been granted to Will- 
iaim E. Gould, Cranston, assignor to the 
Gorham Mfg. Co. 

Bernard Rothschild, Attleboro, has filed 

statement at the City Hall, this city, 
that he 1s conducting the Rothschild Mfg. 

., 150 Chestnut St. 

The D & N Mfg. Co., 159 Page 5t.., 
is now being conducted by Stella Disraelly 
and Boris N. Nels Nl, according to their 
statements filed at the City Hall. 

\ dividend on the capital stock of the 
Nicholson File Co. has been declared 
(amount not announced), payable March 
31, to stockholders of record of March 24. 

Walter B. Frost, editor of the Manufac- 
Purine Jeweler, addressed the "Town 
Criers” at their luncheon at the Crown Ho 
tel last Wednesday noon on “The Amer 


ican lrade Paper.” 

\ quarterly dividend of one and one- 
halt per cent. on the preterred stock has 
been declared by the Gorham Mfg. Co., 
payable on April 1 to stockholders ot 
record of March 24. 

A mortgage of $125,000 on the real estate 
if the Ostby & Barton Co. was discharged 
by the Citizens’ Savings Bank last week, ac- 
cording to deeds filed at the Recorder ot 
Deeds office, City Hall. 

J. W. Patterson, general representative 
and purchasing agent of the Balbach 
Smelting & Refining Co., Newark, N. J., 
was a recent visitor in this city in the in- 
terests of that concern. 

Edward N. Coe, left last week on an ex 
tended business trip for the Wallam C-. 
Greene Co. During his absence he will 
visit the jobbing trade in the south, middle 
and northwestern territory. 

Brunce E. Lockwood, president of the 
Narragansett Jewelery Co., who was recent- 
ly operated upon at the Rhode Island Hos- 
pital, has been discharged therefrom and 1s 
now at his home convalescing. 

A judgment for $31 and costs was given 
the plaintiff, General Treasurer Walter A 
Read, in the tax suit against the Ellis Mfg. 
Co. before Judge Gorham in the civil ses- 
sion of the Sixth District Court on Tues- 
day 

The petition of Harold Davis against the 
\ustin Co. for relief under the Workmen’s 
Compensation Act was heard before Pre- 
siding Justice Tanner in the Superior Court 
on Monday and decided in favor of the 
petitioner. 

The will of George H. Sturdy was 
proved in the Municipal Court on Friday 
and his daughter, Helen A. Sturdy, ap- 
pointed executrix, wit personal bond of 
$600. Charles E. Cannon is one of the 
appraisers. 

Krank Kelly, a representative of the 
Manufacturing Jewelers’ Board of Trade, 
spent the early part of last week in Bing- 
hamton, N. Y., making an investigation in- 
to the affairs of Niles-Darrow Co., which 
recently went into bankruptcy. 

Lloyd G. Sutlhiff, who has been in the 
employ of William J. Carr, Newport, since 
1911, has: been appointed clerk in the 
lnited States consular service and as 


signed to duty in the ofhce of the Con 
sular General at Winnipeg, Canada. 

lhe case of R \. Breidenback against 

Dy & A. Mfg. Co. on book account was 


heard before Judge Rueckert in the civil 
session of the Sixth District Court on 
fhursday. On motion judgment for th: 
plaintitt was entered for $69.65 and costs 

The owners of the Doran building, 
Chestnut and Elbow Sts., occupied entirely 
y manufacturing jewelers and allied trade: 
is having all the hallways, stairways, etc.., 
encased in hreproot tiling, which adds n 
only to the general safety but general a; 
pearance of the building. 

The Gorham Mtg. Co. has just concluded 
the consolidation of its two chasing de 
partments and has appointed Robert Bain 
at the head of the new department. Mr. 
Bain has been with the company several 
years, and is considered one of the most 
expert chasers in this country. 

Upward of a hundred of the mercantile 
houses in the business district of Newport 
have agreed to join in a movement to hold 
a Merchants’ Week in that city in the near 
future. Several of the retail jewelers 
and the department stores have signified 
their intentions of favoring the project. 

The police of the Fifth Station made a 
quick run in the patrol wagon to the Doran 
building, Chestnut St., shortly before mid- 
night Wednesday, but a thorough search 
failed to reveal anybody who did not be- 
long there. lhe cause was some of the o! 
ficials of Hutchison & Huestis taking an 
account of stock. 

The Manufacturing Jewelers’ Board 0! 
Trade has received a report from the a' 
torney representing the association. a: 
Houston, Tex., that a sale of the merchan- 
dise assets of R. T. Crawford was mad 
by the trustee and the sum of $5,800 was 
realized. The book accounts are to be col- 
lected in as rapidly as possible with an idea 
of declaring a first dividend at the earliest 
moment. 

Mr. and Mrs. John O. Anderson, &8V 
Earle Ave., Riverside, on Friday last cele 
brated the 6lst anniversary of their mar- 
riage. He was born in Foster, R. I., April 
16, 1831, and is in his &4th year. He came 
to this city in 1849 and engaged as an ap- 
prentice with Reynolds & Dodge, manu 
facturing jewelers, remaining with that 
concern for 35 years, when he retired from 
business. 

Edward A. Stockwell, Rhodes U. Eldred 
and Arthur P. Johnson have been incor 
porated under the laws of Rhode Island 
as the E. L. Logee Co. to do a general 
jewelry manufacturing business and all 
business incidental thereto. The capital 
stock is $30,000 and the company will be 
located in this city. The company will take 
over the business of the late Edgar | 
lLogee, emblems and badges. 

Peacock & Sons, Inc., a Rhode Island 
corporation, engaged in the manufacturing 
jewelry business in this city, has made an 
assignment to Horace MM. Peck, secretary 
of the Manufacturing Jewelers’ Board of 
Trade, for the benefit of its creditors. The 
concern was in financial difficulties some 
months ago, when an extension was oOTrant- 
ed, but inability to meet accruing notes was 
the reason for the assignment. 

Charles D. Owen, who for several years 
Vas associated with his father, George 
Owen, of G. & S. Owen, manufacturing 
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ot a century ago, died at his home in this 
city Wednesday afternoon from a shock. 
He was taken ill the previous Sunday and 
tailed to raily. He was 73 years old. For 
several years he was prominently identified 
with the manufacture of woolens. 

At a meeting of the creditors of A. Perel 
& Son, Baltimore, Md., held at the rooms 
ot the Manufacturing Jewelers’ Board of 
Trade in the Turk’s Head building last 
week, it was unanimously voted to ac- 
cept the bankrupt’s offer of composition 
on a basis of 40 per cent., payable 30 per 
cent. in cash and 10 per cent, in notes, ma- 
turing in four and eight months, satisfac- 
torily indorsed. Creditors are being asked 
to sign an acceptance to this settlement. 


factory Superintendent J. Ellery Hud- 

son brought two cases against Streeter & 

[nc., manufacturing jewelers, 46 Chest- 
nut St., before Judge Gorham in the Sixth 
District Court on Thursday, charging vio- 
lation ot the statute by employing two 
women for a period of more than 10 hours 
on March 1l. Mr. Street, of the concern, 
pleaded nolo and said that the law was vio- 
lated inadvertently and no one regretted 
it more than he did. The court imposed a 
fine of $10 and costs in each case. 

One of the most interesting meetings in 
the history of L. Dimond & Son Buyers 
and Managers’ Club, was held last Thurs- 
day evening at the Narragansett Hotel. 
After the regular monthly supper and busi- 
ness meeting the annual installation of offi- 
cers took place, the following being inducted 
into their respective chairs: Winfield S. Sol- 
omon, president; Fred Lipp, vice-president ; 
Mortimer Lyons, treasurer, and Edward J. 
Cooney, secretary. M. Getz, the retiring 
president, was presented a beautiful electric 
table lamp and smoking set by the men buy- 
ers and a cut glass water set by the women. 

Nellie A. Grant, 38 years of age, was 
fined $50 and costs for the embezzlement 
of $389 from Brunce E. Lockwood, doing 
business as the Narragansett Jewelry Co., 
102 Friendship St., at a special session of 
the Sixth District Court held before Judge 
Gorham Friday evening. She admitted 
sufficient evidence to convict, and then ap- 
pealed from the sentence. According to 
the police, Miss Grant was a bookkeeper 
at the manufacturing jewelry establish- 
ment and obtained the money by making 
fraudulent entries in the books. She was 
arrested late Friday afternoon by In- 
spector Monahan. 

\ suit to recover $10,000 in an action of 
asumpsit was entered in the Superior 
Court for Providence County on Thurs- 
day by D. E. Makepeace Co., of Attleboro, 
against the H. H. Curtis Co., of North 
Attleboro. The writ of attachment shows 
that certain property belonging to the de- 
fendant company and in the possession of 
the Pawtucket branch of the Industrial 
Trust Co. has been attached. It is claimed 
by the plaintiff concern that on May 17, 
1912, at North Attleboro, the defendant 
made a promissory note for $10,000 payable 
at the First National Bank of Attleboro 
on Juiy 51, 19i2. The note was not paid 
according toe the plaintiff's declaration and 
suit has been brought to recover the prin- 
cipal and interest. 

During the last few days two of the old- 
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est employes of the Gorham Mfg. Co. have 
died, Silas A. A. Hemenway, aged &6 years, 
and John E. Bullock, aged 70 years. Mr. 
Bullock died suddenly on Weybosset St. 
last Friday forenoon as he was walking 
along the street. He was taken ill, and sat 
down in a doorway, but when the am- 
bulance from the hospital arrived he was 
dead. He had been employed at the Gor- 
ham plant for a number of years. Silas 
A, A. Hemenway, an expert die amd tool- 
maker for more than a quarter of a cen- 
tury, died of heart disease at his late 
home, 405 Potters Ave., this city, last Fri- 
day’ afternoon. He was born in Shrews- 
bury, Mass., and when four years of age 
came to this city. He was employed, while 
learning his trade, in the Springfield Ar- 
senal, at Springfield, Mass., for a time, and 
later was with the Franklin Machine Co. 
here. He then entered the tool department 
of the Gorham Mfg. Co., and after 25 
years’ service was placed on the pension 
list some 13 years ago. He belonged to 
Hope Lodge of Odd Fellows, and was a 
member of the Mathewson St. Methodist 
Church. He is survived by his widow, two 
nephews and a niece. 
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The factory of H. F. Barrows & Co. is 
closed this week for repairs. 

Harry Peckham, of J. H. Peckham & 
Co., spent the week end at the Cape. 

Orrin Clifford was in New York last 
week in the interests of the Webster Co. 

James Doyle left this week on a business 
trip in the interests of the G. C. Hudson 
Co. 

H. K. Sturdy, New York salesman for 
the J. F. Sturdy’s Sons Co., was a local vis 
itor this week. 

Frank Whiting, salesman for Whiting & 
Davis, has returned to Chicago after a 
short stay at the factory. 

John L, Thompson, a well known jewel- 

has been elected chairman of the Board 
of Water Commissioners. 

Theodore Fuller, Town Clerk of Plain- 
ville, and a local jewelry worker, was op- 
erated upon last week for appendicitis. 

Harry Kip, salesman for H. F. Barrows 
& Co., and Charles E. Stanley, salesman 
for the O. M. Draper Co., have been elect- 
ed officers of an organization formed by 
New York representatives to insure the 
payment of a fixed sum to the widow or 
beneficiary of any deceased member. 

The Merit Mfg. Co., Attleboro, has 
leased the tactory formerly occupied by the 
Attleboro Falls Novelty Co., and will use 
it as a branch to the Attleboro factory. 
This concern has been working overtime 
for the past six months, and it has been 
necessary for it to increase its floor space. 








\ fire which swept through the business 
section of Ashland, 'Me., March 25, doing 
damage to the amount of $25,000, com- 
pletely burned out the jewelry store of A. 
Bb. Spooner in that town, as well as a drug 
store and a lunch room. ‘The cause of the 
blaze is not known. 
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\Mlaurice L. and Lawrence Baer have 
been enjoying a short vacation at Atlantic 
George S. Semple left Monday on a trip 
to the Pacific Coast in the interests he 
Bates & Bacon. 

The advance guard of salesmen will 
leave this week for extended trips, and the 
others will go the second week in april. 

J. L. Sweet, of the R. F. Simmons C 
presided over the meeting last Sunday eve- 
ning in the Bates Opera House, at which 
Booker T. Washington was the speaker 

Edwin Leach, of Leach & Garner, has 
returned home from the Sturdy Memorial 
Hospital, where he recently underwent 
surgical treatment. He is slowly recover- 
ing from his illness. 

The Attleboro Mfg. Co. has sent the 
Attleboro Firemen’s Relief Association a 
generous check in recognition of the ex 
cellent service given by the firemen about 
10 days ago, when the shop was in danger. 

William L. King tendered his resignation 
last week as chairman of the transporta- 
tion committee of the Chamber of Com- 
merce. The resignation was reluctantly 
accepted, as Mr. King has done excellent 
work during the past year. 

Miles L. Carter has disposed of his 1n- 
terests in the firm of Carter, Qvarnstrom 
& Remington to Ernest Qvarnstrom and 
Edgar A. Remington. Mr. Carter has 
been connected with the firm since its first 
organization, and is well known in the 
jewelry trade. The firm, which is one of 
the best known in Attleboro, will be con- 
tinued under the same name as in the past. 

William J. Davidson, treasurer of the F. 
B. Rogers Silver Co., of Taunton, has 
filed the following corporation report: 
Real estate, $8,000; machinery, $10,000; 
cash and debts receivable, $24,692; manu- 
factures and merchandise, $22,855; furni- 
ture and fixtures, $500; total, $66,047. Cap- 
ital, $30,000; accounts payable, $4,008; 
floating debt, $20,600; surplus, $11,349; 
total, $66,047. 








Canada Notes. 





W. E. Sterling, Westboro, Ont., has sus- 
tained a fire loss. 

J. M. Keen, of J. M. Keen & Son, Digby 
N. S., died recently. 

The assets of Joseph Couture, Hull 
Oue., insolvent, will be sold March 3. 

The assets of Rosenberg & Holter, Fort 
William, Ont., also recently assigned, have 
heen sold. 

Oscar Wasson, Quebec, has assigned, 
Bedard & Belanger have been appointed 
provisional guardians. 

Walter J. Barr, president of the Gold 
smiths’ Stock Co., Toronto, is spending a 
fortnight at Atlantic City. 

Von Gunten Bros... Chatham. Ont.. have 
purchased the stock of F. W. Sanguin: 
Wallaceburg, who recently assigned. 

W. F. Snell, who formerly carried on a 
jewelry business at Strathroy, Ont., diec 
lately in Los Angeles, Cal., as the result 
of a fall. He was 50 years of age. 
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Capitalize your experience 1n re- 
pairing and selling watches. See ‘ 
how this jeweler does it. 


“Take Pride in Your Watch 


You trust it with your reputation for 
promptness, you rely upon it a dozen ‘ 
times a day. Carry a watch that makes 
you sure of yourself. It is an asset to 
own an 


Ilinois-Springfield Watch 


We've been selling and repairing watches 
for a good many years. We know the q 
weaknesses of every make and the good 
points, too. On our experience we recom- 
mend an Illinois-Springfield Watch every 
time as the best watch at the price you 
want to pay, and, grade for grade, a little 
lower in price. 


The price range is from $15 up and it is 
extravagant to pay less, or more than we 
ask. You'll learn something to your ad- 

vantage if you'll talk over the watch 
question with us.” 


One of a series of 3 paper talks used by a very suc- 
cessful retail jew ter. Tr it m your local newspapers. 


Illinois Watch Company 


Springfield 
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Chicago Notes. 


B. C. Allen and family are at Atlantic 
City, N. J. 

L. H. Schafer has returned from a trip 

Detroit and Cleveland. 

W. C. Penfold is on a visit to the fac- 
tory of the F. H. Sadler Co. 

E. Gittler has removed from 611 E. 47th 
St. to 65th and S. Halsted Sts. 

Henry Bernberg is visiting the city trade 
in the interests of Alfred Elsner. 

E. Mancinelli, 902 S. Desplanes Ave., 
has removed to 917 S. Halsted St. 

Filippe Tenerelli, 531 Milwaukee Ave., 
has succeeded by Gaetano Lamanno. 

Adolph Schwob and his little son Julius 
spent last week here visiting the trade. 

Sol Lachman, of the I. Lachman & Son 
Co., Seattle, Wash., was here Iast week. 

Peter A. Miller, 2256 W. 22d St., has 
opened a new store at 1765 W. 47th St. 

Franz Eschenburg, of the E. A. Brown 
€o., St. Paul, Minn., was here last week. 

Sydney Prince, catalogue maker, is on a 
trip to the Pacific Coast and the exposi- 
tion. 

Emil Noel purchased a car last week and 
is visiting the trade in his machine. 

D. I. Dunn, of L. H. Schafer & Co., 
was confined to his home last week with 
vrippe. 

Chas. M. Slemmons is recovering from 
his recent operation, and is now able to 
be about. 

F. E. Hyatt, general sales agent of the 
Philadelphia Watch Case Co., was here 
last week. 

Carl Lochau is now visiting the city 
trade in the interests of the Juergens & 
Andersen Co. 

On May 1 J. Ziegler & Co. will remove 
from room 710 to room 802, Columbus 
Memorial building. 

H. M. Kohn and Leo Stein, of the Stein 
X Ellbogen Co., are on a trip to the San 
Francisco exposition. 

EK. M. Stark, of the North American 
Watch Co., has returned from an extensive 
tour of South America. 

H. M. Teeple has given up the line of 
C. A. Vanderbilt and in future will handle 
only the S. Cottle Co.’s line. 

H. C. Barr is now representing the AIl- 
lison Mfg. Co. in the west. Mr. Barr was 
formerly with Benj. Allen & Co. 

J. H. Manheimer, son of Louis Man- 
heimer, will hereafter call on the trade 
formerly visited by Phil Winterberg. 


Frank C. Shinn. of the (Gatlana. Fisher 


Co., and Percy D. Lucas, of the Frank 
W. Smith Co.. visited the trade here last 
week. 

Chas. A. Whiting, of the Whiting & 
Davis Co., was on a visit here last week 
to Frank E. Whiting, western manager for 
the concern. 

In addition to the Leach & Muller line, 
Larry Edwards is representing the A. T. 
Cross Pencil Co., Providence, R. I., maker 
of clutch pencils. 

The many friends of Edward Teich- 
man, of the R. Wallace & Sons Mfg. Co., 
will be glad to learn that he 1s recover- 
ing from a serious illness. 

The Chicago office of Allsopp Bros., C. 
W. Thomas in charge, will remove on 
May 1 from room 710 to room 802, Co- 
lumbus Memorial building. 

Stanley Szafranski, retail jeweler at 2827 
\\. 22d St.. has filed a voluntary petition 
in bankruptcy, scheduling liabilities of 
$1,461 and assets of $1,551. 

Ignazio Meccia, of Meccia & Manno, 
515 W. Oak St., died here recently leav- 
ing an estate of $4,500 to be divided be- 
tween four sons and two daughters. 

Rudolph Geisler, credit man for the 
Norris-Alister, Ball Co., who has been ill 
in Los Angeles, Cal., is expected here 
this week. Mr. Geisler is much improved 
in health. 

Phil Winterberg asked Louis Man- 
heimer to cancel his contract last week 
and jumped to the Federal League. Here- 
after Mr. Winterberg will pitch for 
Sproehnle & Co. 

Detectives left here last week for Mil- 
waukee to arrest J]. R. Germane, whose 
one-year term of imprisonment for passing 
bad checks has expired. He is wanted here 
for passing a bad check for $140 on C. D. 
Peacock. 

The sale of the R. Chester Frost Co. 
stock to Ben Roth for $450 has been set 
aside and a new sale ordered. Herbert L. 
Joseph, a large creditor of the Frost con- 
cern, objected to the sale on the ground 
that the stock was sold too cheap. 

Milton Sandfelder was confined to his 
hotel last week with a bad case of 
ptomaine poisoning. Mr. Sandfelder at- 
tended a banquet of the “Greeters” and 
was greeted with a shower of “Peco” 
sausages, with the result that he was 
laid up for repairs for several days. 

Ben. E. Gillet, of Tlubbell, Mich., recent- 
ly returred to that town after a purchasing 
trip here. He reports business a great deal 
better in hts vicinity. owing to the fact that 


the mines are work ne in full ferce and 


everyone 15s looking forward to a prosper- 
ous season. 

H. Holsman, formerly of Holsman & 
\lter, will open a wholesale jewelry busi- 
ness at 179 W. Madison St., May 1, under 
the name of H. Holsman & Co. Herman 
A. :Bredel, formerly in charge of the 
watch department of the A. C. Brecken 
Co., will be connected with the concern, 
and is now at work on a catalogue. 

“Joe” Ritter is a hero and in line to 
receive the double-cross. One night last 
week, while escorting a beautiful young 
lady to her home, “Joe” was set upon by 
two rivals, but he beat them off and ar- 
rested them. “Joe” is a deputy on Mayor 
l'unkhauser’s staff. His assailants were 
fined $5 and costs each. 

In the matter of Berg & Co.. Wm. F. 
Juergens has been made trustee. Credit- 
ors have agreed to accept 60 cents on the 
dollar, payable in a year. At the end of 
this time, in case the 60 cents is unpaid, 
the creditors are to dispose of the stock 
until the 60 cents is paid, and failing to 
receive that amount they will share pro 
rata on whatever its realized. 

The many friends of John Schmelzer, 
Centralia, lll., were grieved to receive cards 
announcing the death of his wife, Anna L. 
schmelzer, which occurred at her home, 
N28 EF. 3d North St., March 22. Mrs. 
Schmelzer was 45 years old and was well 
known to Mr. Schmelzer’s large circle of 
acquaintances in the jewelry trade. The 
funeral services were held at the Scheml- 
ZeCr residence, March 24. 

\n important decision as to patents on 
adding and calculating machines was hand- 
ed down March 25, 1915, by Federal Judge 
Landis, in the United States District Court, 
on a suit brought by Felt & Tarrant Mfg. 
Co. for infringement of the Felt comp- 
tometer patents by the Burroughs Adding 
Machine Co. The suit, which has been 
pending for several years, has been de- 
cided in favor of complainants. The de- 
cree for injunction and accounting was en- 
tered March 27. The defendant took the 
usual appeal. Ihe decree covers every one 
of the 5&8 claims by the plaintiff. The suit 
was conducted and argued by Henry Love 
(Clarke, of the firm of Munday, Evarts, 
\deock & Clarke, of counsel for the Felt 
& Tarrant Mtg. ©., in pattent matters for 
a number of years 

The many friends of C. P. Dungan, of 


the International Silver Co., will be sorry 
to hear of the deat of his mother, Mrs. 
Alicia Dungan. who passed away at her 
residence im Wak Park on March 21, 





THE 


\] . } 
~ \ - NVi« ( 
_ 
‘it. Carmel Cemetery 
° , 
> 7 ?- 
SI il \ i i} C]  ¢ st 1] Lii't 
. ] 1 - 
+ | , 7\T 
é \ eC Ggeciareqd April ) 
i ; . +; _+ 
i - mi Sd i YaVLALI' at 
" 7 ~ 7 
r4 ‘ t 4 . < 
‘ S1L] 
er cent I estate QI 


V ojtecki ta vel t 1037 

is ‘ cs 

Ce nt. im thie state 

Stat ye welry Co. has been de- 


will 


\ } . ?— ] : } 
. second and | dividend 


77 
, ’ 
| ‘ Liit? ii 
‘ 4 ] 
\ | z ( Ls T1cCt Li } 
1 1 
. I (JK la I if (JkKia Lillis 
, ~ ? ™~ ’ 7 7 Tt) ? ’ 
i ‘ ca ii t Cit 
1] ») 
) , 
7 
- ] if . = Lit \ ‘ 
« , 
- ¢ c ne "4 wered TO! 
5 1] 
‘ i _ 
VECK Sit Liicy Were 
] 4 . +1 \ ; 
at the ° Cav Ces a a 
‘ \ le TS ’ ira © LLit 


seirert, Trormer;riy it Sadl@Csinall [OT 
arrested 1n De- 
+ ] “CY vs. sj | j ) 7\ 7 , 
S VECK  { ar 2eCqd Wil KIGhHNaAppINng 


—T | - : ~7\} . ] hean 
aTTANITS (4 ir21nNe robbery ila V« eeTi 


brought hack 
eeting t| creditors of Nathan 
i245 = \\ Taylor St., will 
Lil nica mces ot the Na 


ewelers oar f Trade this week 
es ST O00 ill | is assets | f halt 
Ff. Crawley, who is traveling on 


Illinois Watch Co.. re 


_ _ Be 
aught a 410-pound =§tish tt the 
De ae m1, : , 
itTaiina Siagntlas LOT yraphs oO! 


il: le ie, ne Site 
aa V it \ cA i ‘ { i Lia. 4 bit Were rée- 


: . ' 
in Chicag last week 
hicag thees otf Dieges & Cleitst,. 
‘ 1} : — 
‘ Sch ai ' ] ] ilding \\ 4 broken 


t Sunday and $4,100 of jewelry 


1 14 . ‘ . ] = 

let iult was opened with 
| 7 

i\binati e thieves tested all 


iry with acid, and took only the 


‘ 
\\ hi ¥ 
+ Associati 1} ad 
eting at Springfield, March 30 
. ? " ** > 7147 | ‘ Ly * , ~ 
. Va St Tufrt r DpUusInes 
‘ ‘ 
i 1} ? +) ring ‘ 
i { ‘ : i rit 4 iim. says 
‘4 ‘ = 
ii ’ > - : . “+2 
4) s introduced in the State 
‘ P ] ] t “() 
~ ‘ VEeeKS i111] - ) 
| 7 
‘ , + sir)? ‘ , 
Fs la I Lis Css 
, 
} T rs. ? ( Al TS : 7 COT i 
- ‘ + ? . 
Si] ~ p> \ il Wil isla al \ e! 
’ | } - . ‘ 
vymakers ronts ave el 
; ‘ 
1 existence ind thousat iS 
‘ s¢ 
t employment 
\4 7 7 . | te 1749 ‘ 
{ it) TORC] was aWadi 
, ¢ 4 am _ = 
f $1,900 against the Chas 


1 } _ 

bale when tsTraves Was ] th: 
ag 1 ‘ 1 : 
‘ S(T \ve and \ lATK “Tt 

1 ) 

eas part f this store to Poe 


\\ abash \ ve. alld 
owner of the build- 
rected = te a loan bh 
s. Poe could not get 
sued for the 


siness on the 
possession of 
and 


mises, expense 


ible caused him 


De Mariano. 
Newman and 


ase of the People vs. J 
Newman. 


Daniel 


been introduced in the 


JEWELERS’ CIRCULAR-WEEKLY 


large of embezzling 


SAC ONY Prom feNLarial W\ \ 
Vas Settles is] veek 1] ravVO! 
efendants lhe State’s attorney 
lled” the case against DeMariano and 
+ m as the State’s witness against tl 


Vewmans ludge ©O’Connor instructed the 


Y¢ 4 ( T¢ Al TT. 77 ( 
7 7 ’ ‘Tf ’ ’ Lh 
( ( 1} ( - ft { uit \ {) i Witn- 
? ] 7 ’ ? TY 7 ¢? 1, ld 
x { ~ i ‘ le ul] i Cc ‘ 
' ‘ ‘ 
iT { { 7 ] i] it ()] ad a 7) 
| ( \ ¢ Vitlalis 








» MILWAUKEE ; 
bat ag Part ex an \ is . 
vot. — rye at SW Face ss 





ohn \V . 
’ 1 ’ | 

Wn \Webe ( Cit asd VYVCdaIs 
7) ry °F 7 ] 7 17 ’ © | 1]-] 
eC i dl ii cAl i ~ LCi t iif a Wl is \ 
; ] ] 

’ ~ i } ‘ a> at’ ¢ 

’ 1 , 

‘ ~ { ‘ ~ { 
7 7 

ial if \\ 1S 

' ) 

\\ \ SLC] *  \ ‘ \\ } 


: j 41 \ . , . \ 
an otthcial ot the Wisconsin -Associat! 


ptometrists, recently conducted a high! 
uccesstul clear sale whiucl term 
Trice-Teqdti L1O Sadi | Vas ( | he 
st ever held in Shebovea 
lhe Rank « | teram Co. 1s the title of 
cCV\ Vell a \lilwaukee. Wis.. 


it in the fron block. Henry W. Rank 
silverware 
Bunde 
\lotteram has been 
jewelry busi- 
and of late 


( Pcs L & \ ATs AS eT 


, 


| 
uver and general salesman tor the 


and wholesale 
4 “Ji) years 
has traveled | 7 the \\ a SC)7] | 
i S.. 


\lembers ()] the \lulwauke (opti 


ety held an interesting educational session 
it their regular monthly meeting at the 
Hotel Wisconsin on March 19. ¢ |) 
Waugh, secretary of the Wis- 
consin Association of 
paper n “Subj tive Optometry 


rr. O. I 


Milwaukee. 


()ptometrists. 


Ran lolph, pre sident 
eral Optical Co., Milwaukee, presented a 
paper on “Thi 
Toric and 


ene" — 1110. war 
Archie leo at oe \ « KI] \\ 1) ViliWwal 
. ' ] - +] ] " 
kee jeweler, rece! received , ron 
\ . 2 , ‘ rer ae ‘ ] : ; 
Will Stein, a jewel nerly « love 
the leotme yer store, W »>IS NOW seell’yd a 
re- — ] , L4\] 
tive service in the taerman arm V\ rie 
+lra ~~. . ¢ = | e | = ew . Ilana 
ii¢ Caf©rt Wad LCCC VY 4 i i i { i i | ia Vv < i111) 
‘ ' , : F aif 
representativ: fa New 1oOrk matlutactut 
112 COnCEeETT) Wials ] { i ae Cy] ST T ¢ 
1 P ] ] 
i TOUT it OSTell - empet , iit 
SLT revimey;n! it \\ CT ¢ 1! iselt 
~ ~ 1] | ] ] - { iTS ie ; 
, . | \ | — 
4 is Lo ( ¢*] c(i Vi Walk ‘ 
7 ‘ . . ‘ 
H cun l¢ S 114 VVal \\ 1s is 
riya)? ‘ ~ 7 a (ig? | f ] ‘ 
4 oo. S| . | ’ | 
Tile { ‘\ 1] ( ‘\ { \ | 
NTI nas li! s( i terest 10 lie Dus! 
ess lhe new ¢ er) is a capital stock 
~ ‘ rr ’ 
S10.000 and the incorporators are Ek. H. 


Rum 


Anna | 


Mr. Rummele will now devote 


Rummele. FE. L. Kriel and 


mele. most 


of his time to his aut 


— 


mobile business an 


ST iT 


interested 


Mr. Kriel will manage the jewelry 


\Visconsin jewelers are much 
in a new. minimum wage bill which has 
lj State Legislature by 
Assemblyman Vint, of Milwaukee, provid- 
week for 


Mr. Vint 


ing a minimum wage of $10 a 


women workers in Wausconsin. 
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in a pawnshop at Wilmington, Del., on 
\Miari b and when an attempt was made tO 
arrest the men ma =the main street tney 


ofhcers, killing Tierney 
The 


opened fire n the 
wounding three others 


special 


and seriously 


\ttorney-General 


called a session 


of the court. and following the conviction 


of Krakus he 


was placed in the workhouse 


to await sentence 
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George Detmering left this week for Iin- 
diana for Joseph Noterman & Co 
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H. Ik. Schipper, of the Schipper Jewelry 


Co., Hamilton, O., has bought his part- 


ner. Tom Boh, and will continue the busi- 


\. Plaut as returned trom lorida 
wher Cc spent the past LV nonths 
(george M bra mn 1t | i. & | Plaut 
starts east next week. 

Jacob H Reinstatler, jeweler of &4 
Clark St., has been contined to his home 


for several wee ks by ad severe attack 
erip. He is slowly improving. 

\rthur Hirshfield and Miss Clara Stern, 

both of the D. Jacobs’ Sons Co., announce: 
their engagement. lhe wedding will be 
celebrated the first Of next year. 
‘rank Herschede and Charles \W\. Lucius, 
f the lrank Herschede C 
York on their annual Spring trip. They 
are registered at the Hotel -\stor. 

o. a fh rommey: L£ of the Klein Bros. C 
returned Saturday from a trip in the cen- 
tral part of Ohio. FE. F. Hill is here atter 
five weeks in Wisconsin. E. M. Klein re 
turns shortly from a trip through Indiana. 

\lbert P. Honer, a manufacturng jewel- 
er at 410 Central Ave., has made another 
purchase in Hyde Park. He has bought one 
if the finest bungalows on the main ave- 
nue and included in the purchase is about 
one acre ot ground. 


i'd H. Croninger, secretary of the \W\V hole- 


sale Jewelers’ and Manutacturers’ Asso- 
ciation, has been appointed on the boosting 
committee of the Industrial Club, Coving 
ton. L. Dow Croninger, his son, 1s con- 
ned to his home by sickness. 
Joseph E. Smith, Lockland, O.., 
was called to Baltimore March 18 to the 
vho 1s not ex- 


ieweler, 


bedside of John E. Beck, 
pected to live. \ir. Beck 1s suttering from 
an attack of bBright’s disease, which has 
kept him confined to his home for the past 
vent 


\irs. E 


jeweler, sustained a fractured hip, had sey 


Bb. Scott. wite of a Batavia. ©.. 


eral ribs broken and was otherwise injure 

when she was knocked down and into the 
gutter by a drunken man on the streets of 
Dbatavia on March 13. Her assailant is un 
known. 

John Selbert, Frankfort, Ky., was in town 
last week to attend the Scottish Rite re- 
union. Other jewelers in the city were: 
tk. D. Freeman, Osgood, Ind.: A. T. Ban 
held, Catlettsburg. Ky.; C. W. Wilson, Fal 
mouth, Ky.; 1. N. Sparks, Sabina, O.; W. C. 
Carroll, Lebanon, Ky.; S. S. Van Hoye. 
Shelbyville, Ind.; Clarence M. Wright. 
Lexington, Ky.; C. E. Harner, Morrow, 
O.; S. W. Charles, Manchester, O.; P. W. 
Starks, Manchester, O.. and Mr. Kohn. of 
the Kohn, Charleston, 
W. Va. 

The will ot William Fink, Main St. 
jeweler, whose death was noted in the last 
issue of THE JEWELERS’ CIRCULAR, was of- 
fered for probate last Thursday. He left 
$1,200 to Spring Grove Cemetery for the 
perpetual care of his family burial lot. He 
left to his daughter, Luella M. Butler. all 


Coppelman Co., 
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money in the Building Association, notes, 
stocks and bon excepting $7.000. which 
is to be held in trust for his grandson, 


attains Nis 


William kink Butler. until he 


majority. The grandson 1s also to receive 
us 3Yd-degree Scottish Rite rin: To his 
sister, Helen Fink, he left the property) 
1424 Main St. and all t fixtures and tur 
niture therein. Of the jewelry stock and 
business at 1421 Main St. he left two-thirds 
to his sister. Helen link. and one-third t 
Ls epnew Villiam ink He le tf IS 


nephews \mort link, edy 


: | 

yi 
vert Fink. and his niece. Mrs. Alvina [hr- 
hardt. each S500 t we paid bv his sister 


and daughter. 


\rno Dorst, of the Dorst Co., jewelry, 

a | . 1 . 
Was one Of the principal withesses im a 
Cel) cdi QT Lcis( 172 (111011 it] dorst Was 
merel a witness 11 tne ase. pu Was 


also the means of identifying the detend- 
al H. S. von Sommers.. alias “Van -Ant- 


werp,” alias “William Snider,” as a man 


wanted in Maly cities and the ma Wil 
had obtained a ring valued at S380) trom 
him. Mr. Dorst testitied that he had on 
Dec. 19 sold to von Sommers, who declared 
imself to be a son of a German count, a 


diamond ring for $380 which von Sommers 


said he wanted to give his wite \ir. Dorst 

° 4 1 1 | | | | Ar 
<ai4] the man had given him a cCneck TO! 
' ' : ~ § , | . wt ] l- he 
i] rine. mit atter 10 reached ne pank 1ii¢ 
vas notitied that von Sommers had only 
sZt?) there. lhe wite testifi d she had nevel 


seen the ring. After a few weeks Dorst 
went to the police department to make a 
complaint, and there found von Sommers’ 
picture in the rogues’ gallery. The wite 


was then taken 


too. and the suit for divorce followed. 


Von Sommers, who is wanted in several 
cities. has a lone record of matrimonial 
ventures. The Cincinnati police have sent 
his description throughout the country 1 


~~ 


hopes of bringing him back here to answer 
the cnarge ot defrauding the Dyorst Cn 











J. C. Claus, head of the Claus Shear Co., 


he active 


of kremont, O., has assumed t 
management ot the concern. 

Ceil A. Lambert, Geneseo, IIl., has ac- 
cepted a position as watchmaker at the 
Judd-Gross Co., 251 Summit St. 

A, a Heesen, president of the Ohio State 
\ssociation of Retail Jewelers, has re- 
turned from a trip to Piqua, O., where he 
was the guest of A. L. Thoma. 

The Vogel-Leavett | Oo. Ine.. domme busi 
ness under the firm name of the Voge 
Jewelry ( X11 Adams St., 
open tor business the first otf April. 

Miss Farrell, daughter of a Broadway 
jeweler, has announced her engagement to 
J. D. Dennis, a young business man. The 
wedding will take place some time in April. 

L. P. Christiancy, a well known Toledo 
jeweler, who for years occupied a store at 
07 Madison Ave., has removed to Huron 
St. The move was compulsory, as the 
building in which the store was formerly 
located is being wrecked preparatory to the 
erection of a modern structure on the site. 

The Ohio Association of Retail Jewelers 


expects To 


to identify the absent man, 


teed 


iS trv1lne ul a lew expe©rimer { ls Veal 
+ | : “ cai . \ iy -} rey in Ti) SeCeT) 
i1¢ resul VOICN remalns t ' Cll 
ihe othcers are making an attempt » hane- 
| a < - - < seh ‘4 
dle the convention program without as- 
; ; 1 ! me. :, 
sistance trom proressionai advel sing mer;n 
\. L. Thoma. chairman of tl program 
“ommiu1tte and treasurer or the ational 
: - ; _ ' 
association aS Tne WOTK direc 1 I v¢ 
and 1S doing tne greater share l. he 
‘ 1 | l s | 
Dric¢ 1 i ertising’ nas veen nai 
] ] + . ] ‘ ] : *Y’? ’ TY >» 
and the ofmeers nope to Make Ilo money 
@ | - q 1, | a f 7 
ror tiie rgvganization out or tn Drograim 
yr P = a) al hea trada Th"... = 
and Lit) if cA L le ss eX Dells¢ } Le . A a‘ i f1€ 
- | | , > > 4 : ™ 4 ‘ , > > > > 
organization Whlll Dé itl \ COLT1Zdall OT Lille 
1 1 , Se leratan , | " | , 7 
metnods used in soicuine ana O rom- 
: ‘ ad - - . + , +1 
ises made. and it is believed the meth 


will be more satisfactory than under tor- 


mer arrangements. When the program is 
- ] ] 1 » 

printed and the WOrTrkK al ver tne success 

or failure of this plan will have been dem- 


. ae 
ONStrace dl. 











visited Wetroit last week. 


James O’Rourke, of Richmond, brought 
his family to Detroit 
Schultz, with Kunz & Rogers, 


one day last week. 

Harry 
was confined 1 is home by illness all of 
last week. 

\W. L. Gepp has give! 
to William N. Warren on stock and fix- 
tures for $2,200. 

\n auction sale has been started on 
Michigan Ave. adjoining the jewelry store 
of Evan E. Thomas & Son, 

William Trost, of Cowan & Trost, 
Bowles building, was in Lexington, Ky., 
last week visiting his old home 

The annual meeting of Wright, Kay & 
stockholders was held recently and 
the old ofteers re-elected and a dividend 
declared. The showing for the yéar was 
such as to win the commendation of the 


4 chattel mortgage 


( ¢ 


stockholders. 

The Christe-Oppenheim Co., fire insur- 
ance adjusters, is conducting a sale of the 
Nederlander auction jewelry house stock 
in the store at 210 Woodward Ave.. where 
the Nederlander auction was conducted 


some months. 


= 


\ fight between two young men shortly 
atter midnight one night last week re- 
sulted in the smashing of one of the show 
ft Wright, Kay & C \ mem- 
ber of the firm was called by the police 
and investigation | nothing 


° | 
ViIndows 


’ 
snower +} if 
1 | 
| been stolen 


W. H. Hambure had a rather exciting 


return trip trom his vacation tour of the 
acific Coast ihe train on which he was 
a passenger was in a wreck in Kansas. a 


number of coaches roing ott tne rails. 
\lr. Hamburg visited both expositions and 
also all the principal cities and Winter re- 
sorts of the Coast. 

Edward Green, alias “Ed Lawrence,” 
alias “Chicago Red,” was arrested by De- 
tectives Plies and Grossman here last week 
and held for the Chicago police in connec- 
tion with a diamond robbery in that city. 
Green admitted that he had been tried for 
robbing M. J. Spiegel in Chicago. but said 
he was acquitted because of insufficient 
evidence 
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.uctions are being conducted at the 
stores of Sam Smith, 19 N. Broadway, and 
Broadway and 


the Kothman Jewelry Lo. 
Pine St 

J. J. Burke, president of the Brooks 
Jewelry & Optical Co., has just returned 
from his annual trip to Texas cities. He 
left St. Louis March 16 and visited [ort 
Worth, San Antonio, Galveston and Hou 
ston, renewing acquaintance with the cus 
tomers of the firm. 

The following out-of-town jewelers wer 
in St. Louis during the past week: I. A. 
Collins. Sullivan, IJll.; Alonzo Hobbs, 
Shawneetown, Jll.; S. Kruger, Wichita 
Falls, Tex.; Joseph Knapp, ot the Knapp 
lewelrv Co.. Belleville, lll.; G. A. Donald 
son. Girard. Ill. and M. Rosenberg, Du- 
quoin, Ill 

\ meeting of creditors of August Kurt- 
zeborn, Jr., was announced for Thursday 
at the ofhce of Referee in Bankruptcy) 
Coles. No creditors appeared, and as there 
are no assets other than such as are exempt 
no trustee was appointed. It was ordered 
that no other meeting of creditors be held 
and the estate was closed. 

An exhibit of the smallest screws manu 
factured in America is attracting interested 
attention at the store of the Hess & Cul 
bertson Jewelry Co., ith and St. Charles 
Sts. They are so small that it takes 583,335 
of them to make a pound and they have to 
be examined through a microscope. They 
are used in the smallest Elgin watch, th 
smallest timepiece made in this country. 
‘They are being exhibited by ]. M. Lott- 
house, agent for Rose’s Mechanical Works. 

Fannie Hochman, of 7800 Michigan Ave., 
has filed in the Circuit Court a suit against 
the S. Pian Time Payment Jewelry Co., 
925 Franklin Ave., for $5,000 damages on 
account of a suit which the Pian company 
brought against her in a justice court for 
$102 on an account. The justice court sutt 
was tried in Justice Gorman’s court Fel 
17 and the verdict was for the defendant. 
The plaintiff, who is in the grocery busi- 
ness at the above address, alleges that her 
‘redit was impaired by the action of the 
Pian company in bringing the suit against 
her, and that she has been injured to the 
extent of $5,000. 

A. L. Alpiser, a jeweler of Edwardsville, 
Ill.. conducted the funeral of his father, 
Virgil Alpiser, of San Antonio, Tex., Mon- 
day afternoon of last week. It was the 
wish of the elder Alpiser that none but 
members of his family take part in the fu- 
neral services. He directed that A. L. Al- 
piser be in charge of the services and that 


he and the five other sons of the deceased 
be the pallbearers. The senior Alpiser died 
the Wednesday before at San Antonio and 
the body was taken to his old home at Cen 
tralia. A. L. Alpiser read a sketch of his fa- 
ther’s career, read passages from “Changes 
Life” and offered a prayer. Then he and 


; 
, 


the other five sons, Paul, Marion, Octave, 
Roland and Constant, all of St. Louis, car- 
ried the body of their father to its last 
resting place. The elder Alpiser had been 


11 business at San Antonio for 12 years 
Before that he was in business at Ce 
tralia. 

lt EKthereal Adams, of Belleville, IIL, ever 
steals another watch he will look closely to 
the price tag and see that it 1s not valued 
at more than $15. Neglect of this small 
matter has landed him in the penitentiary 
with an indeterminate sentence of from one 
to 14 years ahead of him, whereas if he 
had stolen a watch worth $15 instead of 
one worth $21 he would have gotten oft 
with a jail sentence. After Adams _ had 
pleaded guilty in the’ Belleville Circuit 


Court to grand larceny his attorney tried 
to show that 1t wasn’t grand larceny at all 
but petit larceny, because the watch he had 
stolen was a $15 watch. Leroy Wehrle, of 
the jewelr\ firm of Wehrle & Son, was 
called in tle Jooked at the watch and said 


it would be cheap at $21. Judge Crow said 
that made it grand larceny, and Adams was 
sent to the penitentiary. 

The I. W. Drosten Jewelry Co. has been 
given a verdict for $50 in Judge Koerner’s 
division of the Circuit Court against the 
Wallerstaedt Mfg. Co. in a suit growing 
out Of damage done by plumbing leakage. 
The Wallerstaedt company is a subtenant 
of the Drosten company in the building at 
“th and Locust Sts. The Wallerstaedt 
company filed suit in a justice court against 
the Drosten company tor $300 for damage 
alleged to have been done to the Waller 
staedt stock. The Drosten company filed a 
counter-claim, alleging that the leakage was 
due to the negligence of the plaintiff in 
allowing the pipes to become clogged and 
that it resulted in damage to the Drosten 
stock ln the justice court the Drosten 
company was given a verdit of $114, the 
full amount asked. The plaintiff company 
appealed to the Circuit Court. There the 
verdict was in favor of the Drosten com- 
pany for $90. 

\n expert managers’ bureau, the first in 
the United States, was organized Friday 
in connection with the Business Men’s 
League. About 25 export managers are 
charter members. F. Ernest Cramer was 
elected chairman and James A. Troy sec- 
retary) George W. Doonan, commercial 
agent in charge of the local office of the 
United States Bureau of Foreign and Do- 
mestic Commerce, deemed the organization 
of such importance that he telegraphed de- 
tails concerning it to Washington to be 
published in the Government’s paper Com 
merce Reports. Round-table discussions are 
to be conducted by the new organization at 
fortnightly meetings which are to be held 
at the offices of the Business Men’s League. 
The St. Louis consular representatives of 
Central and South American countries will 
be asked to address the meetings and ex- 
plain trade conditions in their countries. 
The different countries will be studied in 
turn. The first campaign of the bureau will 
be to extend the custom among St. Louis 
exporters of having consular documents 
and invoices of foreign shipments certified 
in St. Louis instead of New Orleans or 
New York. In that way the income of St. 
Louis consuls will be increased and St. 
Louis will get the credit of originating a 
very large share of foreign trade ship 
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W. Hl. Player has opened a jewelry store 
at 2ith and Indiana Sts 

Mr. and Mrs. H. A. Dragon, of the Jac- 
card Jewelry Co., have just returned from 
New York, 

Lhe wholesale houses are very busy now 
lilling orders for class pins and rings and 
other college jewelry. 

lt 1s reported here that C. J. Benson, 
Lees Summit, is going to quit the jewelry 
trade, and is closing out his entire stock 
at auction 

Mr. and Mrs. W. A. Corbin, formerly of 
\ttica, Kans., returned this week from 
Pittsburgh, Pa., and are looking for a suit- 
able business location in Kansas City. 

J. Ht. Mednikow, of J. H. Mednikow 
& Co., with headquarters at New York and 
New Orleans, is showing his Spring line 
to the retailers of Kansas City this week. 

Mrs. Diamant, who died suddenly at 
her home here March 21, was the wife of 
1). Diamant, who formerly ran a pawn- 
shop at 6th and Main Sts. She was the 
mother of Sam and A. D. Diamant, both 
ot whom have pawnshops in Kansas City. 

\mong those who visited the trade in 
Kansas City the past week were: Mr. and 
Mrs, E. L. Murray, Arcadia, Kans., I. L. 
Wardin, Topeka, Kans.; Harry A. Tibbals, 
Ikmporia, Kans.; T. M. Black, of Henry- 
etta, Okla.; E. L. Thurber, Warrensburg, 
Mo., and W. !1. Haldeman, Morrill, Kans. 

Oppenstem Bros. have a diamond window 
which is very effective and a little unusual. 
The window is a half square, with back- 
ground and drapings of gray and black 
velvet curtains. There is nothing in the 
window but mounted diamonds, which 
range in value from $5 to $5,000. The 
mountings are of almost every conceivable 
design. The lights are very strong and are 
so concealed that it appears as daylight 
Judging from the number of people always 
before the window, it must be pleasing to 
the eve. 








New Enterprises. 





Alvin Herman will soon open a new 
jewelry store at Brighton, Colo 

H. Levinson has engaged in business at 
256 S. Broadway, Los Angeles, Cal. 

Frank A. Persohn has opened a retail op- 
tical business at Clay and Liberty Sts., Bal- 
timore, Md. 

The New Haven Jewelry Co. is the name 
of a concern that has been incorporated at 
New Haven, Conn. 

The Cut Rate Jewelry Co. is the name 
of a new concern located at 503 N. Eutaw 
St., Baltimore, Md. 

Klis I). Rummel has started in business 
on his own account at 33317 Jamaica Ave., 
Richmond Hill, L. I. 

J. M. Golden has started in the whole- 
sale jewelry business in the Phelan build- 
ing, San Francisco, Cal. 








Last Thursday a negro sneak-thief, by 
pretending to purchase goods, stole a pair 
of $18 cuff buttons from Simon Nelson, 
St. Paul, Minn. 
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Vi. Mayer, of Mayer & Weinshenk, has 
just returned from his annual visit to the 
eastern jewelry markets. 

Mr. Long, of the Baird-North Co., Prov- 
idence, has come to San Francisco in the 
interests of the company’s exhibit at the 
fair. 

Louis Tiffany, of New York, and a party 
of friends care here from southern Cali- 
fornia a few days ago to visit the expo- 
sition, 

O. L. Wuerker, Los Angeles, stopped in 
San Francisco to see ihe exposition the 
past week en route home after a business 
trip east. 

When in town the past week on a com- 
bined business and pleasure trip, M. Mark- 
hein, Stockton, Cal., was accompanied by 
his wife and daughter. 

To attend the exposition was the princi- 
pal objejct of the recent visit of O. M. 
Winterhalter, of Towle-Winterhalter-Han- 
nifin Co., Butte, Mont. 

Manager T. L. Lyons, of the Lyons Gem 
Co., has returned from an eastern trip, and 
expects to spend some little time in the 
San Francisco Bay district. 

George A. Jochum returned to head- 
quarters the first of the week after calling 
on the trade in the northwest in the inter- 
ests of Enos Richardson & Co. 

Burton E. Chapman, Pacific Coast rep- 
resentative of the Elgin National Watch 
Co., is expected home the end of the week 
from the southern part of the State. 

FE. C. Kallerup, formerly with Shreve & 
Co., has purchased the retail business of 
Geo. Peterson, 316 Clement St., and is 
making some improvements in the store. 

J. W. Payne, manufacturers’ representa- 
tive, who opened offices a short time ago 
in the Head building, is making a tour of 
the northwest, after which he plans to call 
on the trade in southern California. 


A new front is being installed at the 
store of M. Lossman, 2524 Mission St., and 
changes are being made in the interior ar- 
rangement which will make for conve- 
nience and improved appearance generally. 
Mr. Lossman moved to the Mission district 
only a few months ago from downtown. 

Among the out-of-town visitors to call 
on the San Francisco trade the past week 
were: Benj. Levy, Newman; Edward Haas, 
Haywards; O. L. Wuerker, Los Angeles; 
J. J. Fretwell, Los Gatos; C. P. Jacobs, 
Vallejo; Carl Noack, Sacramento; Ed- 
ward Wood, Modesto; M. Markheim, 
Stockton; A. F. Wall, of Wall & Doherty, 
Honolulu; T. H. and O. M. Winterhalter, 
of Towle-Winterhalter-Hannifin Co., Butte, 
Mont. 

The Palace of Machinery at the exposi- 
tion might seem unpromising from the 
jewelers’ point of view, but here they will 
find a large display of semi-precious stones 
such as opals, jades, lapis lazuli, amethysts, 
turquoise, gold stones, onyx, etc., in con- 
nection with the exhibit of the Carborun- 
dum Co. The different stones are shown 
in their rough or crude state and after cut- 
ting with carborundum wheels and semi- 
polished with carborundum grains. 


The Burr W. Freer Co., which repre- 
sents the Hamilton Watch Co., Hamilton 
& Hamilton, Ketcham & McDougall, the 
Alvin Mfg. Co., C. A. Vanderbilt and H. P. 
Sinclaire & Co., is now occupying its new 
quarters on the sixth floor of the Sachs 
building, which provides much better fa- 
cilities than the old location on Market St. 
afforded, the floor space being larger and 
the building of mere substantial construc- 
tion. The place is finished in golden oak, 
and many new fixtures have been installed. 

Percy Marks, of Sydney, Australia, 
known throughout the British Empire as a 
connoisseur of opais and precious stones, 
arrived in San l'rancisco a few days ago 
to exiibit, by special appointment of the 
Government of New South Wales, what is 
said to be the most complete collection of 
luminous stones of the Antipodes ever 
shown. Mr. Marks announces that the 
Australian Government wishes to demon- 
strate at the Panama-Pacific International 
Exposition the fact that many valuable 
opals, especially the black ones, are found 
exclusiveiy in a limited section of the Com- 
monwealth, known as the “Lightning 
Ridge,” about 500 miles from Sydney. 

W. E. Graves, western representative of 
the Pairpoint Corporation, the Watson Co. 
and the Thomae Co., is getting settled this 
week in his new location on the fourth 
Hoor of the Sachs building, 140 Post St. 
The place has been nicely fitted to accom- 
modate his business, the woodwork and 
furnisliings all being of mahogany. In one 
corner he has installed a special room for 
the display of cut glass, and his other 
lines can be shown to advantage in the 
large glass cases and on the specially de- 
signed tables for that purpose. Mr. Graves 
has a comfortable private office overlook- 
ing the street. The lighting system serves 
two purposes, as he has utilized samples 
from the Pairpoint Corporation throughout 
the establishment. 





Pacific Coast Notes. 


Gerald Bebely, formerly of Bisbee, Ariz. 
is now identified with the Erickson Jewel- 
ry Co., in Douglas, Ariz. 

F. J. Bassett, formerly head watchmak- 
er with M. J. Reddy, Medford, Ore., has 
accepted a position with W. C. Anderson, 
East Auburn, Cal. 

John Ramage, after having been located 
at Jacob’s drug store, Imperial, Cal., for 
the past four months, has bought out B. 
Burstein and taken over that business. 

The store of John Olsen, Jr., a retail 
jeweler at Salinas, Cal., has been attached 
for $700 by local creditors. The liabilities 
are reported to be in excess of the assets. 

Louis Rosenthal, for many years in busi- 
ness in Globe, Ariz., has secured a location 
in Miami, Ariz., which is being renovated 
and remodeled for occupancy at an early 
date. 

R. H. Reed, formerly connected with the 
Coe store, Fallon, Nev., and later engaged 
in business for himself there, died sudden- 
ly at Rawhide a few days ago at the age 
of 62 years. He is survived by his widow 
and two daughters. 





W. F. Parks, Camden, Ind., has moved 
to Burlington, Ind. 
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Omaha. 


J. Christianson, North Bend, Nebr.. is 
conducting an auction sale. 

Albert Edholm and two daughters have 
gone on a pleasure trip to New York. 

S. \W. Lindsay, formerly of Omaha, has 
engaged in business again in California. 

Mrs. C. L. Shook, of the Shook Mfg. 
Co., spent a few days in Ashland last week. 

Harry Ryan, of the Ryan Jewelry Co 
is spending a few weeks on a ranch in the 
Sand Hills. 

L. Fk. Brown, father of C. B. Brown, 
who has been visiting his son for the past 


home last week 


SIX weeks, returned 

lire in the room of A. F. Jensen, manu- 
facturing jeweler in the Ranege building, 
last Wednesday damaged the interior and 
plant to the extent of $500. 

Among the out-of-town jewelers in 
Omaha last week were: John Ring, 
Hooper, Nebr.; John Morris, Carson, 
Nebr.; K. K. Lettsch, North Bend, Nebr., 
and W. F. Cash, Underwood, Ia. 

\ letter from Ired Brodegaard irom 
Vancouver states that the climate there 
does not agree with him and he will leave 
at once for San Diego, Cal., and hopes to 
shortly be able to return to Omaha 

Joseph P. Frenzer has just executed in 
his own shop a very handsome diamond 
necklace which is regarded as a work of 
art. There are 10 platinum links, 21 parts 
in each link, and the piece is set with 42 
diamonds. The necklace is regarded as 
one of the handsomest ever made in the 
west. It required his workmen four weeks 
to execute the ioh. It was a special order 
and Mr. Krenzer personally drew the design 
and superintended the work. 








Pacifie Northwest. 


S. S. Grant. Ritzville, Wash., was a re- 
cent visitor in Spokane. 

A receiver has been appointed for Ken- 
nedy Bros., Tacoma, Wash. 

The assets of the John Panton Co., Seat- 
tle, Wash.., have been sold for the be nefit 
of creditors. 

Kk, J. Hepburn is remodeling his store 
at Walla Walla, Wash., in order to gain 
more space by the installation of a bal- 
cony. 

Walter H. Warner, of Snohomish, Wash., 
has filed a petition in bankruptcy. The 
first meeting of creditors will be held in a 
few days. 

W. H. Schroeder, of Coquille, Ore., 
has filed a voluntary petition in bankruptcy, 
with assets listed at $1,786 and liabilities at 
$3.426. The first meeting of creditors was 
held on March 23 for the election of a trus- 
tee. 

A window at the store of F. Abendroth, 
$12 Morrison St.. Portland, Ore., was brok- 
en a few nights ago, and articles valued at 
$600 were taken from the display, including 
bracelet watches, pendants and 80 or 90 
rings. The robbery was not discovered 
until Gus Abendroth, brother of the pro- 
prietor, opened the store the next morning. 
The hole in the glass was just large enough 
to admit a man’s arm. The police are now 
working on the case in the hope that the 
robber may be apprehended. 
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manager of the Ball time inspection service, 


wusiness and visiting the local 
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inspectors 
The auction of Feder & Co. continues to 


draw go d crowds, and the stock seems to 
be being disposed of rapidly and at fairly 
good prices. 

FEF. F. Whittemore, 853 S. Broadway, has 
met with a severe affliction in the loss of 
his mother by death. She had her home 
with Mr. Whittemore. 

The M. Deman Jewelry Co., 514% 5S. 

Broadway, had an auction sale lasting two 
or three days last week, and then decided 
to resume regular sales. 
\ll the traveling men of the W. Rey- 
nolds Co. are now out on the road except 
C. E. Brain, of the optical department, who 
las just returned from a trip 

Burton E. Chapman, of the Elgin Na- 
tional Watch Co., is here superintending 
an exhibition of the operations of the EI 
gin factory in a moving picture theater. 
lway Department Store has 


to 


The Broa 
been attracting a good deal of attention 
the Rog rers Bros. silverware by displaying 
a living model in costume of the 1847 girl. 

Mr. and Mrs. Louis Nordlinger, New 
York, have left here for Santa Barbara, 
and will visit the resorts along the Coast 
northward, and then visit the exposition at 
San Francisco 
W. B. Kelly, 555 S. Broadway, who 1s an 
ent for the management of the Panama 
California Exposition at San Diego, is dis- 


playing a number of interesting medallions 


and other souvenirs of the exposition. 
R. Applegate, of the material department 
) W. Reynolds ,has been absent 
from the city for a few days attending the 
Souther alifornia Christian Endeavor 


Convention at Pasadena. to which he was 


sent as a delegate. 
J. L. Miller, of the E. Bastheim Co., wil! 
start for San Diego in a few days. Mr. 


pastheim and George Germain, of the same 
company, will make the tour of the “kite- 
shaped a in Mr. Bastheim’s automo 
bile, ling on the trade en route. 

— er, of Dreicer & Co.. New York 
sii and pearl merchants, has been 
visiting here. He expressed amazement at 
the growth of this city, and said that he 
knew of no other city of its size which 
contained such splendid jewelry stores. 

Mr. Gronan, who not long ago moved 
from Vermont Ave. and opened a store at 
217 W. 9th St., has now moved to Los 
Angeles St., near 5th St., and his place on 
W. 9th St. has been taken by A. Lippert, 
who formerly did an instalment jewelry 
business, but has recently been engaged in 
other matters. 

Giuseppe F. Ghisi, head of the art de- 
partment of S. Nordlinger & Sons, has 
not been heard from since he left here for 
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lhe tollowing out oft-town lewelers have 

been in Los Angeles recently: Frank De 


\rman, Ontario; R. R. Day, Claremont; 
(. K. Gillette, Watts; William Kern, A. 
rotsch, Redondo; W. G. Barks, Mon- 
rovia: Thomas Finch, Covina; G. B. 
Power, Upland; W. A. Manson, San Ber- 
nardino; A. G. Bates and wife, Corona; 
Carl G. Strock, J. H. Padgham, Santa 
na: A. D. Matz, San Fernando; I. Maca- 
tec. Lankershim; F. C. Foster, Burbank; 
J. H. Reid, Santa Monica. 


INDIANAPOLIS 


} —— = 


isere) (*'* 





J. F. Kiser, Muncie, was here last week 
attending the convocation of Scottish Rite 
Masons. 

Mr. and Mrs. Enrique C. Muller are 
spending a few weeks in Hot Springs, Va., 
and New York. 

leo Markowitz, secretary of the Fk. & M 
Jewelry Co., is spending several weeks in 
Texas visiting the trade 

W. J. Hoffman, of Hoffman & Co., is 
ick at his home in this city. He has been 
in poor health for some time. 

Mrs. Charles W. Lauer and daughters, 
who have been spending the Winter in 
California, are expected home in a few 
days 

burglars entered the Mio store of 
James E. Ward at Worthingto n one night 
last week and stole about $50 sie of mer- 


‘-handise. Entrance was gained by smash- 
ng the plate glass show window. 
Ralph 1} ( lark. t (lark A Raber. Ol 


\nderson, and president of the Indiana Re- 

il Jewelers’ Association, was the princi- 
pal speaker at a banquet given by the Sul- 
livan Merchants’ Association at Sullivan 


Among retail jewelers in the city last 
week were: Aaron Pursel, Noblesville; O. 
RK. Johnston, Milroy; J. W. Thompson, 
Danville; W. W. Dale, Sr., Worthington; 
y. I. Kiser, Muncie: Mr. Killmer, of the 

Imer, Arnkens Jewelry Co., Frankfort 
LD). A. Reitzel, Clayt 

Charles Mayer & Co. last week had an 
nteresting display of how cut glass is 
made. [he demonstration showed _ the 
process of making the diamond poinsettia 
pattern, and was in charge of F. L. More- 
roft, a representative of the Ideal Cut 
Glass Co., Syracuse, N. Y. 

J. P. Mullally has an interesting display. 
It consists of a large metal frame on which 
are mounted eight clock dials, the clock 
movements being back of the frame. The 
eight clocks show the difference in time 
between Indianapolis and seven of the 
larger cities in Europe in the war zone. 

The will Ferdinand L. Mayer, senior 
partner of Charles Mayer & Co., who died 
recently, has been admitted to _ probate. 
The estate is valued at about $140,000 all 
of which is left to the widow, who is named 
as executrix. The will asks that the widow 


1915. 


S 1000 ir to the support ot the 
\laver Chapel, which was founded by Mr 
\laver several vears ago. 

\ $100 la valliere mysteriously disap 
peared from the store of J. P. Mullally a 
few davs ago. The piece was left at the 
store t be repaired, and after the work 
had been done it was put with finished jobs, 


hut when the customer called an hour later 


it could not be found. Pinkerton detectives 
have been investigating. The la _ valliere 
was of platinum and had two drops, eac! 
‘t with a diamond 
of local 
the store it (reorge 
ago and discussed plans for reviving the 
old Indianapolis Retail Jewelers’ Associa- 
tion. It was decided that another meeting 
shall be held soon at which plans will be 
made for a banquet for local retail jewelers 
at which the association will be revived. 
The association has been inactive for two 
or three years, but its influence is now 
needed in correcting a number of trade 
evils. It is also planned to have an active 
local organization to assist in entertaining 
the Indiana Retail Jewelers’ Association 
when it holds its convention here this year. 


Rochester 


retail jewelers met in 
S. Kern a few nights 











Philip Present was in Los Angeles last 
week on a business trip. 

The Rochester Retail Jewelers’ Associa- 
tion will meet in the Elks’ Club rooms 
Thursday evening, April &. 

Briggs & Reid, jewelry auctioneers of 
Chicago, are conducting a successful re- 
moval sale for Humburch Bros., 182 Main 
St. The concern has been in business more 
than 40 years. 

\n explosion which occurred recently 1n 
the shop of Joseph Phillips, 153 Clinton 
\ve. N., scattered jewelry about the place 
anda a’ fire followed the explosion. The 
store was wrecked and the ceiling, walls 
and floor scorched by flames. The jeweler 
got out of the way just in time. 

\t the Rochester Rotary Club dinner 
eld last Thursday S. D. Burritt reserved 
one table tor the local jewelers. Mr. Bur- 
ritt left on Sunday for New York, where 
he will be for a week, to attend the photo- 
graphic convention in the Grand Central 
Palace. Mr. Burritt is identified with the 
Illex Optical 

Ellery A. Handy will open his new store 
on Clinton Ave. S. on \pril l. The ceiling 
of the store is of metal, with indirect elec- 
tric lighting. The walls are tinted a robin’s- 
egg blue. Mahogany cases line each side 
of the store, and all goods are displayed in 
plate-glass cases. The window platforms 
are raised inlaid wood. The show win- 
dows are illuminated by invisible electric 


lamps which are concealed in glass cases. 
At the front entrance is a large mahogany 
bench for customers’ use. This store 1s 
located in one of the most thickly peopled 
sections of the city. Mr. Handy has leased 
the store for five years, with future op- 
tions. 


James Jones, a jeweler who was in busi- 
ness for many years at Troy, N. Y., died 
Tuesday, March 23, at his home at Water- 
vliet, N. Y. He was born in Watervliet 
S() vears ago. 
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J. \W. Dunlap, Greenville, has been ill at 
his home for some time. 
C. Ivan Asquith, a jeweler and watch 


maker of Germantown, Pa., has opened a 
new store at 6 W. Seymour St. 

The Howald jewelry house at Wood- 
lawn, Pa., has been conducting an auction 
sale for the purpose of reducing stock. 

B. H. Tiffany, formerly associated with 
Jonn Hughes, Liberty St., has accepted a 
position with S. H. DekKoy & Co. Smith- 
ield St 

Chris Meader, Scottdale, was in the city 
curing the past week buying supplies. Mr. 
Meader has been confined to his home 
most of the Winter suffering from in- 
flammatory rheumatism. 

The Crescent Loan Co., of which Louts 
Shoop is the manager, will be located on 
or about May 1 at 6227 Frankstown Ave. 
The present quarters are inadequate for the 
business, and because of this the company 
is taking the entire building at the above 
address. 

Among the out-of-town buyers in the 
city during the past week were: John 
Linnenbrink, Rochester; H. S. Malone, 
Monacca; J. M. Berryhill, Mt. Pleasant; 
J. N. Rosendahl, Irwin; R. W. Kuhn, Kit- 
tanning; J. W. Kerr, Rimersburg; L. A. 
Schmidt, Dillonvale; Eugene Willkow, 
Leechburg; R. A. Cunningham, Leech- 
burg: F. H. Hayes, Washington; F. A. 
Heberline, Ambridge. 

H. T. Reeves, of the American Optical 
Co., will give a special illustrated lecture 
at the regular monthly meeting of the 
Pittsburgh Association of Optometrists, 
April 20, in the Wabash building. Prof. 
W. B. Needles, Kansas City, Mo., will 
ceive an illustrated lecture at the Anderson 
Hotel next Tuesday evening. All jeweler- 
opticians and  jeweler-optometrists are 
urged to attend these lectures, which will 
be of an educational nature. 

Interest was manifested last week when 
announcement came from Harrisburg that 
the Walton trading stamp bill had been 
amended so as to require a license of 
$2,000 for all firms, persons or corpora- 
{ions engaging in the business. A fourth 
of this fee would go to the State and the 
remainder to the county to be used for the 
repairing of roads. There are quite a 
number of jewelers who are trusting that 
the bill will pass in its amended form. 
The trading stamp bill has been given 
several hearings at Harrisburg by the Mu- 
nicipal Corporations Committee and as a 
result of these the measure was amended. 

The John M. Roberts & Son Co. has 
been advertising that it will accept trad- 
ing checks the same as cash. This con- 
cern, however, is not giving them to bring 
custom. J. Loughrey Roberts said that 
his house would not be bothered with giv- 
ing trading checks or trading stamps, but 
was perfectly willing to accept the trad- 
ing checks the same as cash. The an- 
nouncement that the Roberts store was 
giving trading checks caused several let- 
ters to be written to the house from out- 
of-town jewelers requesting information 
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as to how the plan worked out, but the 
giving of such things to get business is 
hot approved by the Roberts concern. 

Alfred Anderson, the former night 
watchman at the jewelry store of the Gro- 
gan Co., Sixth Ave. and Wood St., arrest- 
ed in Erie and brought to Pittsburgh to 
answer a charge of stealing $585 from that 
firm, was before Judge Ford last week for 
sentence, and was paroled. Anderson de- 
tailed a rather graphic story in court and 
told how he had been going by the name 
of Adolph Lichter. The police at the time 
of Anderson’s arrest found papers on his 
person in the name of Lichter, which it 
appears was the name of a shipmate of 
Anderson’s who had perished in an acci- 
dent at sea. Anderson’s candor gained the 
sympathy of the court and there was no 
undue desire to be too hard on him, as he 
is not regarded as @ criminal at heart. In 
order that dishonor might not rest upon 
the name of Lichter, and with a little sym- 
pathy for Anderson, it was decided to place 
the man on probation, following his plea 
of guilty, thereby absolving his ship- 
mate from all blame. How Anderson 
came to take the money has already been 
told in THE JEWELERS’ CrrcULAR. An em- 
ploye of the Grogan Co. forgot to put the 
money in the safe, and telephoned to An- 
derson to put it in a secure place, and An- 
derson left town, being arrested two weeks 
later. He was sorry that he took the 
money less than an hour after he left the 
store. 

Next Thursday night promises to be a 
gala one for the members of the Jewelers’ 
24-Karat Club and their friends. The oc- 
casion is the seventh annual banquet of 
the club, and the first affair of its kind 
at which the ladies will attend. The ban- 
quet will be held in the spacious English 
room of the Fort Pitt Hotel. The mem- 
bers of the club and their friends are 
asked to gather promptly at 6.30 P. Mm. 
From this time until 7 o’clock the usual 
reception will take place. From the latter 
hour until 9 o’clock the banquet will take 
place, followed by an hour of speaking. 
Promptly at 10 o’clock the minstrel en- 
tertainment will begin, with many promi- 
nent members of the trade making their 
first appearance in burnt cork. Walther 
Riddle, a prominent alumnus of the Uni- 
versity of Pittsburgh, who on former occa- 
sions has acted as toastmaster, will serve 
in the same capacity this year. Invoca- 
tion will be by the Rev. Dr. T. R. Schmale 
There are but two speakers for the eve- 
ning, Edward A. Woods, a prominent life 
insurance man of this city, whose subject 
will be “Wealth and Progress,” and Dr. 
J. H. Boetcker, on “Jewels.” The com- 
mitteemen in charge include: Speakers’ 
committee—Sam F. Sipe, J. Loughrey 
Roberts, J. Harvey Wattles and August 
Loch; banquet committee—Francis A. 
Keating, William O. Harrison and J, 
Clare Crawford; entertainment commit- 
tee—J. Clare Crawford, J. Scott Blair and 
G. H. Snyder; printing committee— 
Charles H. Holyland, R. M. H. Jantzen 
and C. S. Wiley. 








The estate of Charles E. Prouty, Brad- 
ford, Ill, has been succeeded by John 
Trimmer. 





Laneaster, Pa. 
> 


Charles Scherer has gone to New York 
for a week on business combined with 
pleasure. 

Cyrene Commandery, Knights |emplar, 
Columbia, last week elected H. F. Vergey 
A trustee. 

R. A. Dietz, Hanover, Pa., was a visitor 
lere last week, as was W. W. Wattring, 
Prospect, O. 

Jacob R. Bucher left March 26 for a 
month’s visit to the Panama-Pacific and 
San Diego expositions. 

John A. McCracken, of St. Louis, 
stopped over here last week to see friends 
en route to New York. 

S. E. Fegley & Bro., formerly of 38 N. 
Queen St., have removed to a handsomely 
htted store at 16 E. Orange St 

Robert Kirk, of Pittsburgh, stopped over 
in Lancaster on March 25 and 26 on his 
way home to Cleveland from a_ business 
trip to Liverpool and Manchester, Eng- 
land. — 

The York Watch & Clock Hospital, York, 
Pa., of which J. Luther Myers is pro- 
prietor, will open about April 1 for repair 
work. A small stock of clocks and watches 
may also be carried. 

Archie C. Boyer, of Baltimore, spent 
several days in Lancaster last week on 
business prior to making an extended 
business trip through New York and sev- 
eral of the New England States. 

\ young man pleaded guilty in court 
last week to forging his father’s name to 
checks which he gave to S. Kurtz Zook 
for jewelry purchased and to Earl Herr. 
Hie was sent to prison for one year. 

The beautiful silver trophy cup offered 
by the New Era, a local newspaper, to the 
winner of the city championship basket- 
ball series, has been on exhibition in a 
show window of the jewelry store of W. 
W. Appel & Son, which furnished it. 
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C. S. Miller, of Whitmore, Lynn & 
\lden, was married last week to Mrs. B. 
Callahan. 

Rumors have been current here that a 
New York jeweler is to open a_ branch 
store here on F St. No name has been 
mentioned. 

W.C. Shaw, of Shaw & Brown, who has 
been suffering a nervous breakdown and 
who has been away from the store for sev- 
eral months past, 1s again able to be at the 
store. 

Galt & Bro., of 1107 Pennsylvania Ave., 
have joined the “clean-up and paint-up” 
movement, inasmuch as they are having 
their establishment repainted and general 
repairs made. 

Frank Spies, formerly with the Whiting 
Mfg. Co., made his first trip to Washing- 
ton last week as the representative of the 
Archibald-Klement Co., Newark, N. J. 
Among some of the other jewelry sales- 
men here last week were: Mr. Elmore, of 
the La Pierre Mfg. Co.; Mr. Allsopp, of 
the Allsopp-Long Co., and Mr. Gray, of 


the Thomas Co. 
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Manipulation 


| of Steel in 
) Watch Work 





By John |]. Bowman 





Process Patent Applied For | 
| 


The Very Latest 


in cut glass. The flowers in this design | 

are delicately colored and when laid out on 

white linen tablecloths present at once a 

fascinating and handsome appearance. | 

This is an ideal jeweler’s line. 

The Jewelers’ Circular Publishing Co 
11 John Street, New York 


R. H. PITTMAN CO. . 


Tioga Co. | AWRENCEVILLE, PA. ; 
— Reduced Price, 50 Cents, Postpaid 


Send for full particulars and samples. 
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$15-°° Sample Assortment 


Barrel containing eight pieces, as 
shown in illustrations. 

All cut on best quality lead blanks and 
hand finished. 

ORDER ONE BARREL NOW on 
approval and you will surely order 
more. 


CRYSTAL CUT GLASS CO. 


HONESDALE, PA. 



































PRACTICAL COURSE IN ADJUSTING 


Published Price, $2.50. Special Reduced Price, $1.50, Postpaid 





THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, 11 John Street, New York 











Domino Sugar Tray TWO SPRING SPECIALS ee Sey 


= — 








AT VERY LOW PRICES Soe 
Ser is a Sample order and let the goods talk for themselves. A large -_ ~ — 
line ot Specials to select trom. > 


CLINTON CUT GLASS CO. Inc., Aldenville, Pa. 


New York Show Room 66 Murray St. 
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W. H. Appel, Allentown, was in the city 
during the weck. 

The personal] effects of M. M. Bovard, 
Manayunk, who died recently, were ap- 
praised at $19,000. 

C. W. Smith, who is with his brother, 
H. W. Smith, 717 Sansom St., 
to his home with the grip. 

Mr. and Mrs. Sol. Sickles, of M. Sickles 
& Sons, will visit California in July. They 
will be members of the Lulu Temple 
contingent which will take a special train. 

Louis Stern, of Louis Stern & Co., is at 
the factory in Providence. [red T. Barry, 
of this house, is in Boston this week. He 
will spend the Easter holidays at the sea- 
shore. 

John F. Schaaf, a manufacturing jewel- 
er at 35432 Germantown Ave., reports that 
he does not contemplate retiring from 
business owing to ill health, as was stated 
in this column last week. 

Charles Rudolph, Wilmington, formerly 
in the jewelry business at the stand 
founded by his father more than 50 years 
ago, has been appointed a street railway 
commissioner of that city. . 


1s confined 


A powerful stream of water thrown from 
a fire hose into the burning room of the 
jewelry manufacturing shop of Samuel 
Korff, 114 N. 8th St., last Thursday morn- 
ing struck a crucible containing $1,000 worth 
of molten gold. After the fire and before 
the firemen knew it, they had thrown the 
debris containing the gold scattered through 
it into the street. Mr. Korff says that a 
diamond scale, valued at $85, and a gold 
scale, worth $50, were broken. The gas 
flame under the crucible is believed to have 
set fire to the furnishings in the room. 
which were valued at damaged to the ex- 
tent of about $100. 


Earl Streator, a youth of 19 years, was 
forcibly impressed with the fact that hon- 
esty is the best policy last week. Streator 
has been unemployed for nine months and 
was on a search for work, when at Broad 
and Callowhill Sts. he picked up a package 
which had been shipped by Henry Freund 
& Bro., New York, to a customer in this 
city and which had been lost in transit, 
probably by being jolted from a wagon 
while crossing the trolley tracks at that 
point. The package contained diamonds 
worth $500 and, though sorely tempted, 
Streator at once took them to the office of 
the express company. As a reward for his 
honesty the express company immediately 
gave him a position, the thing which Strea- 
tor needed the most. Streator lives at 1350 
W. Silver St. 

A ponderous steel door, which was in- 
stalled a year ago as a safeguard follow- 
ing a robbery, did not prevent thieves from 
gaining entrance last Monday night to the 
jewelry store of Goldstein, Grossman & 
Herback, 703 W. Girard Ave. The intru- 
ders were industriously engaged in gather- 
ing plunder when discovered by Policemen 
Smith and Frantz, who entered the store 
with drawn revolvers. The robbers see- 
ing the bluecoats fled, leaving behind them 


Abit Py 


trail of silverware and jewelry which 
they dropped as they ran. Shots from the 
policemen impelled the fugitives to surren- 
der, but not until] they were exhausted from 
running. The prisoners said they were 
Joseph Manosowki and Joseph Pawloski. 
They have been remanded by Magistrate 
Lmely to await trial. 








Trenton, N. J. 


Preparations are now being made by the 
local merchants, including a number of 
jewelry firms, for the observance of Sub- 
urban Trade Day, which will take plac: 
early next month. The day is set aside in 
an effort to stimulate trade among the local 
merchants. 





Thomas Trapp, the city’s veteran jeweler 
and one of the oldest merchants in the 
State, 1s now conducting a small business 
at his home on FE. Hanover St. Mr. Trapp 
is frequently consulted by jewelers and lay- 
men in regard to the value of precious 
stones, particularly diamonds. 

Mrs. Ida Altsitzer, probably the only 
woman jeweler in the State, is now estab- 
lished at 186 S. Broad St., where she re- 
cently moved after a long tenancy of her 
store on E. State St. She is now adver- 
tising the business in her own name in 
stead of that of her husband, the late Na- 
than Altsitzer, who died about a year ago. 

Bernhard Cohen, jeweler of 163 S. Broad 
St., has added another venture to his busi- 
ness enterprises. With Roland C. Billing- 
ham and Solomon H. Vogel he has formed 
a real estate and insurance company. The 
concern has been incorporated and given 
the name of the Trenton Loan & Realty 
Co. Mr. Cohen has been chosen president 
of the new company. 

A new jewelry store has just been opened 
at 190 S. Broad St. by N. Aaronson, a 
practical jeweler and watchmaker who has 
been identified with the trade for several 
years. The establishment has been fitted 
to fully meet the requirements of the busi- 
ness and completely stocked with salable 
jewelry and watches. Mr. Aaronson han- 
dies also a small line of musical instru- 
ments. 

The local jewelry firm organized under 
the name of Shawe is conducting an exten- 
sive removal sale preparatory to transfer- 
ring its stock and fixtures to a more mod- 
ern and commodious store building. The 
sale will be continued for about two weeks, 
after which the establishment will likely be 
closed pending the completion of the work 
of removal. The Shawe firm opened its 
store here only a few months ago and has 
built up a very prosperous business, special- 
izing principally in novelty jewelry. 

The ‘“Buy-in-Trenton” movement that 
was instituted several weeks ago by the 
Ad-Craft Club is gathering impetus every 
day. It has been taken up by the mer- 
chants’ committee of the Chamber of Com- 
merce, which has determined to make it an 
all-the-year-round campaign. Under the 
auspices of the committee definite organi- 
zation has been given the movement, and 
membership is being urged upon all retail- 
ers. One of the new features initiated by 
the committee is an emblem for display 1n 
the windows of the merchants’ establish- 
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ments showine thev are members ot 
ry 


movement. tlhe emblem has been copy 
righted and will be given only to those 
storekeepe rs who have joined the organ! 
zation. It has been designed expressly 
decorative purposes or for use in trans 
parencies, and will be utilized as the bas: 
Among th 
jewelers of the city who are displaying the 
emblem are the Rowe Jewelry Store, Fort 
& Goodwin, A. F. Williams. Karl Weidel 
Cook & Jaques, Bernhard Cohen, Georg: 
R. Custer, Frederick Pfleger and Mrs. Ida 
\Itsitzer. Already the membership 1s mor 
than 200. | 


for the publicity campaign. 











Charles Seagoloff has returned to this 
city and opened a store at 505 N. Eutaw St. 
under the title of the Cut Rate Jewelry Co. 

Carl Sanner, 40 vears old, was delivered 
yy the local police to the authorities of 
Wilmington, Del., having been arrested 
here charged with obtaining several watches 
under false pretenses. It is alleged that 
Sanner. who is a watchmaker, got a num- 
her of timepieces from persons in Wilming- 
ton on the pretense that he would repair 
them. According to the local detectives he 
repaired them and then proceeded to pawn 
most of them. 

lecik Berman, 77 years old, died at his 
home 2227 Pratt St., last week. He came 
to this country from Russia about 27 years 
ago, and for many years was engaged 1n 
the jewelry business here, retiring about 
ld years ago, and from that time on gave 
most of his time to charity and religious 
work. Last December his wife died and 
it is thought by the family that grief over 
her loss hastened his death. He was 
buried by her side in the Hebrew Cemetery. 

Jacob Levi, whose death was noted in 
Tue Jewerers’ CircuLcar last week, re- 
membered many benevolent societies and 
three of his employes in his will that was 
filed for probate the past week. The resi- 
due of the estate was divided into four 
parts, two Ol them to go to the widow and 
one each of the remaining two parts to go 
to Philip and Sidney Levi, his sons. Mrs. 
Levi is to get the home and all of its con- 
tents. The three employes remembered 
were Solomon Rose, $500; William Rob- 
erts. $100, and James Singleton, $100. 

Declaring that he stole because he could 
not get honest work, William Jenkins, col- 
red, pleaded guilty to smashing a window 
of the C. C. Crooks Co., 114 W. Baltimore 
St.. when his trial came up in the Criminal 
Court last week. He was held under a 
suspended sentence by Judge Bond. Jen- 
kins was released from jail only five days 
before he was again caught in the act of 
stealing 17 watches from the Crooks win- 
dow. valued at $170. He pleaded that he 
had hunted the city over for work, but 
without success. As he was down and out 
and needed money, he decided to break into 
the jewelry window. 

M[Irs. Hannah Friswell, Norwich, Conn., 
by the Wm. Friswel3 


has been succeeded 
Co. 
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Pairpoint Genuine Hand Cut Glass 


Makes Steady Customers 





Because it is made of the highest 
grade material and sold at a reasonable 


price. 


Because everything about it 1s new 
and up-to-date, except the quality and 


that 1s old fashioned. 


Because it brings them back for more 


of the same kind. 


Because it is a strictly hand blown— 


hand cut glass. 
Not pressed. 


You can depend on it every time. 








Twenty-third St. 











Photographic Books | 


showing any of these 


lines complete loaned 


to the trade on appli- 
cation for inspection : 


Cut Glass: Silver Plate 


| : Electric Portables 


Prize Cups: Brass Goods 





Sheffield Reproductions. | 
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WRITE US 
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On and after May jl|st 
our New York salesroom 
will be located at 43-47 
West Twenty-third St. 
In the meantime we 
should be pleased to show 
you our new and beauti- 
ful patterns at the old 
stand 38 Murray St. Be 
sure and visit us when in 


New York. 
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Cut Glass 
That 
Retains Its Beauty 








The Pairpoint Corporation 


Factories: New Bedford, Mass. 


MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 717 Market St. 


Branches 


NEW YORK, 38 Murray St. 
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The Truth About Cut Glass and the Jeweler. 








By Albert R Krantz. 

















KEW weeks ago I heard a jeweler in 

a certain southern city, in the pres 

ence of four or five customers and in a 

stentorian voice which should have been 

properly utilized in a union station or a 

boiler shop, remark that 

out of style and 1s not selling like 11 
used to.” 

Although this jeweler himself handled 

cut glass, and all probability the people 


“cut glass 1s goime 





cut glass the country over to hear the same 
or a similar story from nine out of 10 
jewelers who handle the product that the 
question assumes the proportions of a 
problem to be intelligently investigated and 
definitely settled. It 1s then that the aver- 
age mind, however lacking in analytical 
power it may be, refuses longer to accept 
this statement as an ordinary “excuse” or 
as a mere personal opinion, but begins to 





DIPPING OR ACID ROOM, WHERE CUT GLASS IS POLISHED. 


in his store at that time mentally decided 
that the next time they wanted to buy a 
gift in that line they would visit his place 
of business and relieve him of some of the 
“stickers” on his shelves, this incident 1n 
itself would not constitute such a remark- 
able proceeding as to cause more than 
casual surprise to the ordinary person. 

It is only when it becomes the painful 
misfortune of men who produce and sell 


page 103.) 


receive it as either a destructive fact to be 
reckoned with in the very near future or 
as an utter delusion on the part of the peo- 
ple who continue to propound 1 

broadly speaking, the cut glass business 
up to the present time can be safely divided 
into two well-defined eras—the first, which 
existed up to relatively a few years ago. 
the age of rare high-priced, super-quality 
cut glass ware which was sold principally 
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by jewelry and crockery stores, and was 


considered luxury ; 
event I 


sudden cheapening oft 
] 


1every sense a positive 
marked b\ the 

pressed blanks, the 
prices, the neglect of quality by certain 1l- 
legitimate concerns, the gradual inception 
f the idea that cut glass was as much of 
a necessity as a luxury and the consequently 
fostered growth of small manufacturers in 
large numbers, might well be 


the sece nd era. 


termed the 
department store epoch in cut glass history. 
There is little doubt that it was the be- 
ginning of this department store per1rod 
which marked the conception of the there- 
tofore unthought of idea that cut glass was 
becoming unpopular. With a certain class 
of people it did become unpopular, for as 
soon as they found that cut glass was ac- 
cessible to the great masses of the people 
in the country this class immediately re- 
fused to consider it as a gift; and for the 
same reason that they will not even look 
at clothes unless they come from Parts, 
they refuse to longer accept cut glass ware 
beautifying their homes 
But did this make cut glass unpopular? 


With the minority, yes; with the majority, 


most decidedly no. To-day there 1s more 
real cut glass ware sold than ever before; 
and although the pront on a single piece 
may not be as large as in the olden days, 
the man who knows how to sell cut glass 


~——« 


knows how to get relatively good profit 
out of it by buying right and by more rap- 
idly “turning over” his stock 

Che fault to-day les not with the cut 
‘partment stores, not 
upon the 


jeweler himsel i his, you say, 1s a sweep- 


glass, not with the d 
vith the people; it rests primarily 
ing generality; yet how can we account for 
the fact that in some cities there are jewel- 
ers who continually complain that cut glass 
is unpopular and that they can no longer 
sell it, while directly across the street 1s 
a man in the same business who sells more 
in cut glass than in any other line and who 
delights in handling it? The difference 1s 
just this—the latter knows how to sell cut 
glass. 

“Oh, I can't 
with the department stores on tl 
they have all the advantage,” he stops try- 
ing to make 100 per cent. profit on the ar- 
ticle and puts his efforts on the more fre- 
“turnovers.” Instead of encouraging 
ie customers who come and claim that 
unpopular and 
he en- 


“ompete 
lis article; 


Instead of saying, 


quent 
cut glass ware is growing 
leading them to some other article, 
deavors to prove that the opposite 1s true, 
at the same time describing the beauty - 


artisticness of the piece he has on disp ay 
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Bergen Rich Cut Glass 


OUR NEW No. 51 CATALOGUE 


Now ready for distribution 


For the Spring Trade 


Cut Glass Novelties, Silver Deposit Ware, Plateaux, Brass Goods. We 
ann manufacture the Glass in both Engraved and Cut. 





























ze 


TH, 
7 














Our Motto 
Is QUALITY and PRICE 


with our GUARANTEE 
back of it. 





























Our Salesmen 


Are now on the road with our new lines, and we kindly ask you to look 
our samples over before placing your Spring Order, or call at our different 
Salesrooms, where we keep a full line of samples on display at all times. 


The J. D. BERGEN CO. 


Main Office and Factory: MERIDEN, CONNECTICUT 


NEW YORK SALESROOMS CHICAGO SALESROOMS 
50 Park Place 10 S. Wabash Ave. 
San Francisco Representatives: St. Paul Representatives: 
The Associated Manufacturers Importing Co., 871 Market Street E. G. Spindler & Bro., 501 Ryan Bidg. 
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March 31, 1915. 


and thereby arousing the buyers’ interest. 
The jeweler who deliberately encourages 
this idea on the part of a prospective buyer 
or refuses to disillusion him is not only 
injuring the cut glass business, but he 1s 
working directly against his own interests. 

Then, the merchant who “knows how” 
buys special articles from time to time and 
advertises and displays them to the best 
possible advantage. He brings his cus- 
tomers to the point of looking for his spe- 
cials in cut glass, just as they look for 
special sales tn any other line. He buys in 
small quantities but intelligently, choosing 
when he wants something special a line 
which is cheap enough to admit of special 
prices but not so cheap as to be of inferior 
quality and thereby ultimately cause dis- 
satisfaction among his customers and the 
final loss of his cut glass trade. 

Lastly, this jeweler keeps constantly after 
new things and aims always to get new 
items to his store first. When he finds that 
certain articles are stickers, no matter how 
firmly he may try to push them, those 
pieces are sacrificed and replaced by some- 
thing new. Asa result he makes his profit 
while the public is still interested—while 
the article is still a novelty—and the com- 
petitor who tries out the same thing a 
month later finds himself loaded with un- 
salable stock. 

Cut glass is here to stay because, in the 
first place, it fills a position in its particular 
field which is unique in itself and for which 
no adequate substitute has yet been discov: 
ered, namely: it provides the best values 
and the biggest display for the least amount 
of expenditure. No line in silver, in crock- 
ery or in china and glass ware can reveal 
such unprecedented values, such beauty and 
artistic character, or such conformity to 
ordinary usages, as well as to purposes of 
ornamentation, for the same money as the 
present-day lines of cut glass ware. Many 
jewelers will tell you that even people who 
say that the product is unpopular recognize 
this obvious fact and in the end will buy 
cut glass on account of it. A few will go 
even further and say that this fact is caus- 
ing an increased demand for cut glass, be- 
cause the average person has less money 
to spend to-day, or at least spends less 


effaced some of these processes, and time 
and progress have changed others, but its 
production is just as much a work of art 
to-day as it was ages ago, its influence 
toward refinement and beauty just as pre- 
dominant. The age of the Renaissance 
marked the period of architecture which 1s 
radically different from that of the present 


day.* The humanistic period in painting 
brought forth works which are unlike those 
of the 20th century. Yet we cannot say 


that architecture and painting to-day are 
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year more jewelers have been making full 
window displays of cut glass than in pre- 
vious years. When trade is normal and 
the regular volume of business is being 
done the quantity of glass sold must be 
greater than at any previous period. Then, 
too, the number of cut glass factories has 
ereatly increased. 

THE JEWELERS’ CiRCULAR has for the last 
year energetically put before the jewelers 
of the country the fact that those of them 
who neglect the cut glass branch of their 
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not included in the world of art. We can- 
not believe that architecture. and painting 
will become unpopular and lose their pre- 
eminently artistic character. So it is with 
cut glass ware, and the sooner the jeweler 
recognizes this fact and brings it to the 
attention of the dissatisfied consumer the 
better it will be for all concerned. Then, 
and not before, we may look for a time 
when the idea of the unpopularity of cut 
glass will be forever dispelled in the minds 
of the people. 





In publishing this article the question 
arises, Is Mr. Krantz quite correct in his 
premises? That jewelers of a certain class, 


business are losing golden opportunities and 
that their yearly profits suffer seriously 
thereby. ‘That its campaign has been suc- 
cessful (and it 1s hoped it will continue to 
be so) is evidenced by the fact, as stated, 
that more jewelers are making efforts to 
sell cut glass and that those who make the 
effort intelligently reap the benefit. 

During the past season cut glass has suf- 
fered with other merchandise which may 
be regarded as more or less a luxury; but 
when the tide has turned—and it 1s now at 
its turning point—the cut glass industry 
will boom. 

THe JEWELERS’ CIRCULAR is thoroughly 
in accord with Mr. Krantz, and feels that 














than the buyer of former times, and his 
purpose is to make the biggest display pos- 
sible when he does proceed to buy. 

Cut glass is here to stay because, sec- 
ondly, it has a recognized place in the field 
of art and its manufacture has always been 
and always will be the production of an 
artistic product. The original conception 
of workings in glass dates back almost to 
the beginning of time. Centuries have 
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or some jewelers, are not doing as much 
as heretofore in cut glass is granted. But, 
on the other hand, are not more up-to-date 
jewelers to-day selling cut glass than in the 
olden times? They may not be selling in 
such large quantities owing to the advent 
of the department store into the business 
and the cheapening process of production. 
Still it has been noticed by men traveling 
from town to town that during the past 


the jeweler himself has been or is respon- 
sible to a large extent for a continued 
feeling of repulsion among his few cus- 
tomers—for they cannot be many—toward 
cut glass, because he has not pointed out 
that the cheap “junk” as sold by depart- 
ment stores at sales prices is cheap in qual- 
ity, but that the price is not cheap and 1s 


(Continued on page 99.) 
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New Creations 


offered by us from time to time are 
each of them MASTERPIECES, that are 
the result of thoughtful study by the 








artist designer, careful execution by 
the highly trained artisan, and the 
watchful inspection of our factory super- 
intendent, who allows nothing but 
absolute perfection in cut glass to leave 
our factory, yet our prices leave you a 
good margin of profit. Write us and we 


will tell you more. 


Cuthill Cut Glass Co. 


MIDDLETOWN, N. Y. 














Fine China For Every Use 


INCORPORATED 


TRENTON, N. J. 


Walter S. Lenox, Pres. 
































IN'STRODUCTORY OFFER 


as shown, including Pkge. Charge, F.O. B. FACTORY, for 
l—i-piece berry set; one 9-in. 1—Ilwo-handled olive 
bowl; six 4%-1n. berries. i—1l'wo-handled pickle 
l--i-piece water set; one halt (’2-1inch footed bowl 
gallon pitcher; six tumblers. 
l—_-Sugar and cream sét. 
|—5*%-inch handled bon-bon. 


| 

1—5%4-inch footed comport. 
1—l ooted jelly. 

1—Pint cream pitcher. 


er ¢- Vase. 

|—7-inch salad. —8*4-inch ice cream nappy. 
1—9-inch salad. 1—Two-handled comport 
|—7%-inch nut bowl. 1— I hree-pint pitcher. 


any article you wish. Our 88-page cut glass catalog will be sent with each order. 


NEW YORK OFFICE [Imperial glass company 


COX & LAFFERTY 











26 Park Place Bellaire, Ohio 


30 Pieces of Genuine Hand Cut Glass $19 OS 
° 


Each item will be invoiced at its individual price so you can reorder | 
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Products for the Jeweler in the Glass and China Markets. 


A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 
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: dan modern “Rock Crvstal”  cuttine 
Was first mai popular in Eneland 


and was put on the market by the Webbs, 
of Stourbridge. But it was some time be- 
fore manufacturers in the United States 


were able to produce it here: in fact, it 














DOMESTIC ROCK CRYSTAL WARI 


has only been of recent years that the im- 
ported product had any rival here. Within 
the past decade or so America has been 
producing rock crystal ware of exquisite 
workmanship and design that holds its own 
with any in the world. 

The group of rock crystal ware on page 
97 (No. 155) is from the tactory of the 
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English originators and is well known as 
Webb glass The delicate workmanship 
will be distinctly discernible in the illus- 
trations. 


The next group (No. 156) shows how 
\merica has forged ahead. It depicts ele- 
vance in shape as well as in design and 
execution. It will be noticed how delicate 
and refined are the outlines of the various 
shapes, and how simple vet decor 
the designs. This ware is known as “[den- 
ig taken from 


hall” glass, the name bet 
“er uck of Eden- 


T 


I 
Longtellow’s poem “The | 


Res 99 . 
hall . 
lhe drinking cup of crystal 
| . «af sl, lea pl . a ol ] ] 
Lhey iti it Lic LUCIAN Wa Edenh; 
lhe two dishes in group No, 157. on this 
, ] —- . a . ta] ™ ; ‘ - 1 hy ] 1 
page, SNOW TOCK rvstail or copper wileel el 


graving on heavy glass blanks. One is a 
very natural reproduction of grapes and 
illustrates how closely nature can be imi- 
tated on glass by clever workmen, while 
the other in the group shows floral and 
foliage work This, too, 1s an excellent 
example of this branch of the cut glass 
industry. 

lhe jug shown in No. 158, on this page, 
illustrates what can be done with the small 
copper wheel in reproducing animal life. 

Group No. 159 shown here is the work ot 
another American cut glass tactory, show- 
ing that for this class of goods the United 
States is not behind any country, and with 
the protective tariff in its favor should 
fear no outside competition. There are 
quite a number of factories now which are 
producing this ware in a very able man- 
ner and have materially cut into the im- 
ported. 

No. 160 depicts a popular style of all- 
Horal decoration well distributed over the 
piece, giving a rich effect, at a moderate 
price, while No. 161 (page 10) shows flora! 
and mitre work in combination. The style 
yf decoration 1s more popular than the all!- 
Horal, as the geometrical cutting lends a 
luster that is hard to get with all-floral. 

The basket shown 1n No. 162 (page 101) 
is a seasonable article to handle. Flower 
baskets of this description are made in a 
oTeal variety f sizes and styles. 

Vases this year ft cut glass are more 
yopular than ever; in fact, most cutters 

flower vases are 
The three 


. ‘ ° t+) 
p1eces SHOWT 11) OTOUP NO, LO.) (pad2@e 


say that water sets and 
their biggest lines this season. 


priced. 

The illustration of fine china given on 
page 103. in group No. 164, shows the 
novel yet striking designs that are preva- 
lent this season. Stripes in black and 
white, broad stripes, narrow stripes, but 
ail vertical stripes. This picture also shows 
new shapes in vases, new candlesticks, with 
china shades decorated to match, Then 
the tea service is another departure in this 
same style of decoration. All these pieces 
are new and should be good sellers. Jewel- 
ers ought to get in the field first; don’t let 
your competitors beat you to it when new 
goods are offered. This is an American 
product, which means quicker delivtry than 
if imported. 
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The Truth About Cut Glass and the Jeweler. 


Mii Me / trom page 97 ) 
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~ wiv ‘ real LJ ¢ ? Tié 
truly cut glass, cut a finished 
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is the only kind he handles, and that he 
omfers a venuine artic! at a tatr margin Of 


profit. 

The dithculty may lie in the fact that the 
jeweler has not taken the trouble to post 
ie method of man 
ufacture, and the various merits of ditterent 
cuttines and the ditterence etween the 
blanks upon which the cutting ts put 

Here again THe JEWELERS’ CIRCULAR 1S 
doing good work in publishing useful in- 
formation alone these lines. attempting to 
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No. 160—ALL-FLORAL WATER SE1 


| 


educate the uninitiated, as in this current 
issue in answering Mr. Campbell’s letter. 

Further contributions along the above 
lines will be welcomed by THE JeweveErs’ 
CIRCULAR. 
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A New Pattern 1n 
 . 

[ 1853 (@)} cur ctass | 
Send for CIRCULAR B showing complete 
line with prices of the 2584 pattern and 
the “Muncy,” another new floral design. 














J Hoare & © 





CoRNING, NY. 








This is the time to buy Vases 


No. 1885 _ 
6-in. Arco Vase tor cut flowers. These are the 


Vases you need. We have a 
great variety of shapes and patterns of excellent 


quality at most reasonable prices 


NN A No. 1018 
6-in. Albion Vase 


Send for particulars. 
iS ocinieneticneenitiniitemeianee 
THESE WONDERFUL VALUES 
are just what vou want for inexpen- 
sive, high-class gift trade. 


KELLY & STEINMAN, Inc. 


Cut Glass Manufacturers DEPOSIT, N. Y. 
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No. 351. ORANGE BOWL. 





ordinary. 


Samples will be sent on application, 
WRITE NOW 





HONESDALE, PA. 








“CHIPPENDALE” 


THE LINE FOR WEDDING GIFTS 





Chippendale 10 in. x 6% in. $10.00, subject to catalog discs 


AS GIFT WARE it is prized for its 
beauty and quality, and for THE HOME 
OUTFIT it is cherished as far above the 


T. B. CLARK & CO., Inc. 
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Here 
Isa 
New 
One 


This “Russian Cosmos” design is our 
latest, and it is creating quite as much 
sensation as our celebrated American 
Beauty Rose pattern. 





8 in. Bowl No. 426 











The 8-inch Bowl costs $4.50 list. You 
should send for a sample and judge its 
value for yourselt. 


The design is made complete on all 
shaped blanks. 
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DEMER BROS. CO., Inc. 


HALLSTEAD, PA. 
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The Art Glass Trade’s Oracle. 





His Suggestions, Criticisms and Opinions. 

















HE letter printed below is only one ot 
many received asking that information 
be given to enable the writers to become 
more familiar with the cut glass industry: 
DeNTON, Tex., March 9, 1915. 
Jewelers’ Circular Pub. Co., New York: 

Dear Sirs—I have just finished reading your 
article on selling cut glass. I realize my lack of 
knowledge on this subject and would like very 
much to have all the information you can send 
me Also please explain what rock crystal glass 
is and whence the name. Thanking you in ad- 
vance for your favor I beg to remain, 

Yours truly, GROVE S. CAMPBELL. 


THE ANSWER, 
GG. S. CAMPBELL: 

Dear Sir—Replying to your favor of the 
9th inst., in order to know intimately about 
the actual manufacture of cut glass a visit 
to a cut glass factory would help you ma- 




















No. 161—COMBINATION CUTTING OF FLORAL 


AND MITER WORK, 


terially. If you are ever in a city where 
there is such a plant you certainly should 
avail yourself of the opportunity of going 
over it. 

In the first place, it is necessary to know 
something of the blank from which the 
piece 1s cut. 

There are many kinds of blanks, the best 
being what is known as a plain lead blank. 
This contains a large proportion of lead to 
give it weight and the resonant ring; and 
another important ingredient is _ potash, 
which gives it the pure crystal appearance, 
although other important component parts 
must be of the best and purest, such as the 
white sand that is used in making the glass. 
If the wrong kind of sand gets in it will 
discolor a batch of glass. In order to get 
all the iron particles from the sand, which 
cause discoloration in some cases, it is run 
through a chamber fitted with magnets to 
which the particles all adhere, thus clearing 
the batch of the iron. 

This blank is called plain in contradis- 


tinction to blanks that have a pattern im- 
pressed upon them in a mold, and ts, as the 
name indicates, absolutely plain, with rough 
edges where they have been broken off by 
the glassblower. 

This plain blank has a pattern painted 
on it in red paint, and it is over this mark 
ing that the rougher, who is a trained ar- 
tisan, “roughs” in, with the grinding or 
cutting wheel, the design that is afterward 
smoothed by a less skilled man. The rough- 
ing-in process has to be carefully done, as 
the pattern must be most accurately cut or 
the design will not be regular. 

The smoother, who next receives the 
piece, has a stone wheel which smooths 
out the rough sides of the cut and makes 
an absolutely smooth groove or cut. Then, 
too, the smoother must look all over the 
piece to see if there are any wrinkles on 
the plain surface of the glass—that is, the 
parts of the glass that the wheel does not 
touch in cutting the design—and if he finds 
any he has to smooth these out with his 
smoothing stone. The piece is then ready 
for the polishing process, which 1s accom- 
plished by dipping it into a bath of acid. 

\ll the pattern or design is a gray or 
mat finish, and stands out in bold reliet 
from the smooth surface of the blank. It 
is the action of the grind or cut of the 
wheel that gives this finish; just the same 
as though you were to rub a stone on a 
piece of glass, when you would notice that 
it would destroy the smooth surface and 
leave gray scratches. It is this gray finish 
that the acid eats away, leaving the whole 
piece brilliantly polished. The piece is then 
carefully gone over with a wooden buff and 
further polished until there is not a blem- 
ish in it. 

During the process careful examination 
of the article has been made. First the 
blank is inspected to see that there are no 
stones, blisters or bubbles in the glass; or if 
there are, and they are in such a position 
that the pattern can be marked over them, 
they are thus eliminated in the cutting 
process. If this cannot be done, those with 
such imperfections are either returned or 
used as seconds. 

When the piece has been carefully 
washed, dried out with sawdust and given 
a tinal polish by the girl it is wrapped up 
in the finest tissue paper, before the outer 
brown-paper wrapping has been put on, and 
is ready for shipment. 

This is the process through which the 
finest heavy all-cut or genuine cut glass has 
to go through. 

Now, another class of cut glass, and one 
that has become extremely popular, has part 
of the initial work eliminated in the prepa- 
ration of the blank for cutting. The blank 
itself is made of the same quality glass, 
only instead of being plain it is pressed 
into a mold, which has first been prepared 
with mathematical precision, containing the 
design or pattern of the piece, so that when 
the molten glass is dropped into the mold 
and the plunger descends, pressing the glass 
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into the cutting and shaping the piece. A 
pertectly “roughed-in” blank is the result. 
Thus the saving of the labor of the skilled 
rougher is eliminated and that cost saved; 
but against that is to be put the cost of the 
mold and the additional cost per pound of 
the pressed blank over the plain blank. 

The “roughed-in” blank, therefore, is 
ready tor the smoother at once, after which 
it goes through the same process as the 
plain blank. 

When these blanks were first made it was 
easy to distinguish them from the all-cut 
glass by feeling inside the piece, when cor- 
rugations would be distinctly discernible. 
These resulted in the cooling process. The 
molten glass, being at a tremendous heat 
when pressed into the mold, would cool off 
a little unevenly, as parts of the piece 
would be thicker than others; and where 
the pattern was impressed it was, of course, 
the thinner and would cool off quicker. 
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No. 162—SEASONABLE FLOWER BASKET. 


Thus, when cold, slight waves would be 
felt inside a piece. 

But, in the improved condition of the 
manufacture of this product, by some sys- 
tem this has been obviated to a very large 
extent and it would take an expert to dis- 
tinguish between some “roughed-in” blanks 
and the plain ones. A customer buying for 
home use certainly could not. 

Now, there is still a cheaper line of cut 
glass. It is pressed, but is made of lime 
glass instead of lead. This has no resonant 
ring and is much lighter in weight; besides, 
it is not as good a color. It is only of re- 
cent years that this kind of glass could be 
polished with acid; but a solution has been 
discovered whereby it will take the acid 
polish as well as lead glass, but whether it 
will hold it as well is a moot question. 

The difference in price in this class of 
goods is the difference between the cost of 
the blanks. You are familiar with the 
pressed glass that is sold in department and 
5 and 10 cent stores; this is the class ot 
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We manufacture the 
largest variety of 





Crystal 
Cut Glass 


Lamps 


and can make im- 
mediate delivery. 
Write for our latest 
catalogues on Lamps, 
made in all sizes. 
Get sample of Lamp 
illustrated, 12 inches 
high, 6 inches across 
Dome. 


Complete with Bulb F. 0. B. Our Factories; 
md Faire SP OeDO echt te 


CENTRAL CUT GLASS CO. 


1114 East 63rd St. CHICAGO, ILL. 














Unprecedented Cut Glass | #7 PIECES 


OFFER $412 














8-inch Deep Bowl. Chair Bottom and 
Floral Combination . | | | . $1.75 





I—&-inch Low Bowl. Chair Bottom and 

Floral Combination . | | | . 1.25 
1—8-inch Nappy __. . 1.10 
I—6-inch Nappy __. | 67 | 
1—10-inch Sandwich Plate | 2.50 | 
1—12-inch Sandwich Plate | . 3.50 | 
1—pair Sugar and Cream | | | . 1.10 | 
I—2-handled Bon-Bon. All Floral | , 8o | 
1—Nabisco Tray. Combination Cutting . 1.00 
1—Square Shaped Spoon Tray. All Floral. 85 
1—Domino Sugar. Combination | .60 
1—Sardine Box or Wafer Tray. Combination 1.00 
1—Sardine Box or Wafer Tray. All Floral. 80 
1—Fern Dish with Lining. 7%-in. All Floral 1.65 
1—Fern Dish with Lining. 8-inch. All Floral 2.00 
1—3-pint Water Jug. All Floral . | . 1.60 
6—Tumblers to Match. All Floral — . . 2.49 
I—New Style Sweet Pea Vase. 12-inch 

Combination _. | : , _ 3.00 
1—2-piece Punch Bowl. 8-inch. All Floral. 

Base makes a Sweet Pea Vase . , 3.00 


1—10-inch Punch Bowl. Rich ¢ ‘ombination 7.00 
1—10-inch Flower Basket. Rich Combina- 
tion (worth $5.00). . 4.00 


Stage Bros. Cut Class Co. ne ‘Tioga Go., Pa. 

















Quality 

Our 

First 
Consideration 


But Our Prices Will 
Please You 











No pressed blanks used in our whole output. Nothing 
but GENUINE ALL-CUT GLASS. Special JUGS 
and VASES expressly for the jewelry trade. 


LET US CONVINCE YOU 








PRICES and SAMPLES 
furnished responsible firms 
on application 


Conlow-Dorworth Co. 
ROXBOROUGH, PHILA.. PA. 











Dety Competition | 


by selling this fi 
10-in. Cut Glass | 


Sandwich Plate 


at $1.98 each 


You will make a good 
profit and many friends. 


Write 
Giometti Bros. 
Corning, N. Y. 


























=a A OD BAUMANN 


Manufacturers 


| GENUINE IVORY GOODS 


Also Tortoise Shell. Silversmiths’ Supplies. 
Repairing in all its branches. 








54 West 37th Street NEW YORK 























‘inca 1 he Buyers’ Directory 
Price. 50c. The Jewelers’ Circular Pub. Co., New York 








Rueckert Manufacturing Co. 
SAMPLE CASES 


TRAYS AND 
TRUNKS 


Complete Outfits for 
JEWELRY and SILVER- 
WARE SALESMEN 

162 CLIFFORD STREET 
FO tel PROVIDENCE, R. I. 


New York Office: 9 Maiden Lane 





PATENTED 


CLIMAX TRAY 
Agents For 
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glass that is used in producing the cheaper 
kind of cut glass. In fact, it has been 
known for some of the smaller makers of 
this class of goods to go to a 5 and 10 cent 
store, buy some of the pieces being sold 
there, cut them over, and sell them as cut 
glass. Of course they are cut, but it would 
not do for high-class jewelers to offer them 
for sale. 

There is still another kind of cut glass 
that is divided into further classes, the 
light-blown cut and engraved glass, and 
among these is the rock-crystal cutting that 
you inquire about. (Your question regard- 
ing rock crystal 1s answered in another col 
umn of this department. ) 

The high-class rock-crystal or copper- 
wheel engraving is more often applied to 
the light glassware, although many highly) 
ornamental and expensive pieces of heavy 
glass bear copper-wheel engraved designs. 

With this tool beautiful work is accom- 
plished—flowers and foliage that are exact 
reproductions of nature; fruit that so re- 
sembles the actual thing that if it were 
nly colored you would reach for it to eat 
it. The small copper wheel used in this 
work enables a workman, who must be of 
artistic caliber, to execute wonderful and 
exquisite work. 

Che cheaper yet quite ornamental work 
is done with lime blanks. The great ad 
vantage of this ware is its price. Many 
people like to satisfy their esthetic tastes 
by having their tables decorated with pretty 
glassware, yet cannot afford to spend the 
amount of money involved in purchasing 
the heavy cut glass or the rock crystal. 
Even if they can afford to possess it they 
don’t care to use it daily, but rather place 
it in cabinets, only using it for special 
events. So they purchase for daily use the 
cheaper grade, thus always satisfying their 





No. 164 


artistic natures and eliminating the great 
cost in breakage. The average person can 
afford this mild luxury without feeling that 
the Polish maid or green servant will ruin 
the articles. And the profit from the sale 
of this class of glassware is proportionately 
as good as the high class, and could in no 
way injure a jeweler’s reputation in the 
handling of it. 

In conclusion, should this not cover all 
the points you are desirous of seeking 


NEW DOMESTIC CHINAWARE OF 
VERTICAL STRIPE 


knowledge about write further and | will 
endeavor to enlighten you. 
* * * 

There are many subscribers to THE 
JEWELERS’ CIRCULAR who can benefit by the 
reply to Mr. Campbell’s letter. It is on 
their account that the letter is answered in 
this column. The various illustrations of 
modern rock-crystal cuttings and other cut 
glass will further help to instruct those de- 
sirous of knowing more about this product 

k x x 

In giving all this information about the 
various kinds of cut glass it is with the 
distinct object in view of getting jewelers 
to take a keener interest in the line; to get 
them to see the great possibilities for profit 
and show them how they can materially in- 
crease their annual sales if they will only 
pay good attention to this lucrative and 
pleasing branch of their business. The op- 
portunities were never greater than now 
for showing good cut glass in contradis- 
tinction to some of the cheap “junk” of- 
fered by many department stores. Nor has 
there ever been a greater variety of pat- 
terns and designs to display. The possi- 
bility of controlling certain patterns for 
one district or being the sole agent in a 
city for some reputable cutter is greater 
now, so that a jeweler can arrange to elim- 
inate competition provided that he will be 
willing to put in a fairly good stock of the 
line. If any jeweler wants to know who 
will do this I will gladly give him the 
names of several firms. Str ORACLE. 








Polishing Cut Glass. 


HE picture on page 95 shows the in- 
terior of an acid room or dippin: 
shop in a cut glass factory. This is where 
the polishing is done. The ware is brought 





HIGHEST GRADE, SHOWING NEWEST 
DECORATION, 


in here, after it has been finally smoothed, 
to be polished. The operator, it will be 
noticed, wears rubber gloves. It will also 
be seen that above the acid vat there is a 
canopy above which is attached a pipe lead- 
ing out-of-doors; also a suction fan 1s fixed 
so that all the fumes from the acid while 
the dipping is going on can be carried away 
out of the building. The operator places 
the pieces of cut glass (in this case he has 
two bowls) upon copper-wire trays with 
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handles, or baskets, and immerses them in 
the acid solution the prescribed length of 
time; then into another vat, after which 
they are rinsed off in a further vat or tub 
in which is clean running water. They are 
then handed out to have the wax removed 
and to be washed and cleaned by girls pre- 
paratory to wrapping. The wax is placed 
over the glass upon the surface which it is 
not necessary to have the acid touch. 
After this dipping or polishing many of 
the pieces have to go back to the cutting 


























\o. 163—NEw VASES. 
bench to have what is called the “graying” 
done; that is, the flower decoration or 
other ornamentation put in that is of dull 
gray or silver finish, not bright-polished. 

In years gone by this method of polish- 
ing was unknown and each piece had to be 
polished by hand on a buffing wheel with 
rouge. Cork was used in polishing the fine 
rock-crystal work. 








Origin ef the Term ‘Rock Crystal.”’ 


so Se CRYSTAL, which has been used 
for many years in the arts and crafts, 
is a colorless, transparent, crystallized 
quartz. It is often used for ornamental 
purposes, sometimes elaborately carved and 
engraved and made into glasses, seals, etc. 
Jt occurs in hexagonal prisms, is transpar- 
ent and unclearable, and has a hardness 
of 7. In composition it is of pure silica. 

The word crystal is derived from “Krus- 
tall” ice, from the belief of the ancients 
that it consisted of ice in a petrified state. 

Among the Egyptians and Assyrians it 
was used to some extent for sacred scarabs 
and cylindrical seals and among the Greeks 
and Romans for intaglii. The Greeks also 
fashioned the crystal into vases, some ex- 
amples of early date coming from Cyprus. 
But it was above all at Rome, in the period 
of greatest luxury under the Empire, that 
this precious material came to be regarded 
as of extreme value and to be sought for 
so that it might be worked into drinking 
cups. A mania took possession of the fash- 
ionable world, enormous sums being paid 
for perfect vessels. We know that Nero, 
informed that his Empire was lost to him, 
dashed to the ground two crystal bowls 
engraved with scenes from Homer, that 
the world should be the poorer by their 
loss and that he might in some degree re- 
venge himself upon mankind. 

With the decline and fall of the Empire 
the demand and the art declined, yet we 





(Continued on page 123.) 
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Beautiful 
New 10-Kt. 


Waldemars 


Let us submit 
samples for 
your 





inspection 
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‘ ustratioj at LOM shor SECTIONS OF 


HESE attractive Waldemars, just produced, are I-very one has the w 


not flimsy 2 and 3 dwt. chains, but highly sub forty years of spec 
stantial patterns with a man’s size swivel and mons to put a finis 
spring ring. They are designed first and last for that of any other h 
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That this departmert shall prove mutually bene 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tux 
Jewelers CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 
























































| A Simple and Desirable Stockkeeping System 


Suggestions for Increasing Storekeeping Efficiency—A Plan to Enable Retailers to Know at Any Time the Exact State 
of Their Business—Preventing Leaks by Knowledge of 





Written expressly for The Jewelers’ Circular. 


Every Detail. 
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PART 

(Continued from March 24.) 
STOCKKEEPING system that will do 
no more than keep a jeweler posted 
the amount of stock on hand 


about 1S 





the ,total cash received, less cash paid out, 
added to the amount used for change 
should correspond with the amount of cash 
in the cash drawer. If it not, all 
transactions should be checked over in an 


does 
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worth the trouble of keeping posted up to 
date, but the system under discussion will 
do more than that. 

In Part | we showed how it would keep 











effort to secure a proper balance. If there 
is more money in the cash drawer than the 
records call for, it (a) sure that some 
item has been sold without a record having 
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track of the stock by means of stock rec- been made of it, (b) or some amount “re- 
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ords. We will now show how these rec- ceived on account” has been missed 1n mak- 


ords may be further used in the account- 
ing system of the store. 

As a usual thing there a certain 
amount of money placed in the cash drawer 
each morning for change. Each evening 


is 


ing the entries, (c) or a mistake has been 
made in making the change. If there is 
less in the drawer than there should be, 
it is (a) due to some cash purchase having 
been made and not entered, either for stock 


Or as a business expense; (b) or the 
amount has been stolen, (c) or a mistake 
has been made in making the change. 

It is absolutely necessary that the cash 
in the drawer be made to balance with the 
cash receipts according to the day journal; 
therefore if an adjustment cannot be se- 
cured by rectifying the mistakes that have 
been made it will be necessary to keep 
track of the “excesses” and “deficits” in or- 
der that the sheets may be made to balance. 
These may be privately kept and the differ- 
ences added to or deducted from the cash 
receipts at the end of each week or month. 

lt is possible that mistakes will occur oc- 
casionally, but if the same error persist- 
ently shows itself the reason should be 
sought. If it merely carelessness it 
should be corrected by a strict reckoning 
with the person making the mistake. All 
mistakes can be prevented by carefulness, 
that there is no reason for their con- 
tinuance. Avoid mistakes. In looking for 
disagreements it will also be well to go 
over the additions of the various columns 
to see if any mistake lies there. 

Having adjusted the cash and secured the 
totals of the various columns, we will pro- 
ceed to make the entries in the daily record 
of “Cash Paid Out,” shown in Fig. 3 (see 
issue of March 24), and “Total Sales, Cash 
Received” (Fig. 4). In these two records 
are to appear all the transactions of the 
business for each day of the month, totals 


1S 


SO 


only being used. 

Let us first look over Fig. 4, the amount 
of the receipts for the month being record- 
ed daily. The dates printed in the form 
make it easy to follow and avoid mistakes. 
This form is divided into four subdivisions 

one for record of “sales,” one for record 
of “profits” on the sales, one for amounts 
received on collections, repairs and from 
other sources, and one for keeping track 
of the amount of stock purchased. 

We will consider these in the order given 
on the form. First, the sales for cash and 
for credit. This requires little or no ex- 
planation. The total cash sales for the day 
are entered in the “Cash Sales” column, 
those sold on credit in the next column; 
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SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 
Mr. Retailer: 


Are you now familiar with the advantages 
of the SOLIDARITY PATENT RE- 
VOLVING PENDANTS? 


No additional cost to you. 


Full information through your Jobber or 
from us. 


SOLIDARITY WATCH CASE CO. 


(Established 30 Years) 
$3 MAIDEN LANE, NEW YORK 


LOUIS J. MONTAGNON, Sec’y-Treas. 
GEORGE SALZGEBER, Ass’t Sec’y-Treas. 
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the two kinds of sales added form the total 
sales for the day. 

Second, the profit column. This item is 
secured by adding together the amounts of 
the “cash” and “credit” sales at the selling 
prices and deducting the same sales at cost 
prices. From this amount any losses made 
in exchanging goods, as shown by “cash 
purchases,” must also be deducted. This 
will form the amount to be entered in the 
profit column. 

Third, the cash received with cash sales. 
This section is devised so that the business 
done in repairing may be kept separate 
from the business of the store as repre- 
sented by its sales of merchandise. It is 
necessary, also, to keep these two kinds of 
business separate so that the amount of 
goods on hand can be determined. The 
headings of the different columns in this 
section explain their use. The first column 
is for amounts paid on account; the sec 
ond for discounts taken on all bills paid. 
lt is presumed that all goods are entered 
costing “invoice” price; all discounts 
taken are considered to be and treated as 
profits. This avoids entering 
“net” prices when it is not known whether 
all the discounts available are to be taken 
or not. 

The columns for “Jewelry Repairs” and 


as 























WATCH REPAIR 
= | a Ae 
} Rece 7 NAMI ADDRESS No | Make | No. Movem't 
MN - —— = === + 2 =——= NS 
h | 
4---— + _ —_—=~- + _ ——_—_ — — —$--- 

j eed a 
FIG. 


for “Watch Repairs” need no explanation. 
The total amount received each day for 
these separate items are entered here. The 
next column shows the total cash receipts, 
in which the totals of the “Cash Sales,” 
“Collections,” “Discounts Taken,” “Jewelry 
Repairs” and “Watch Repairs” are to be 
entered. The next section takes care of 
the purchases of merchandise for resale. 
These columns show the appropriate en- 
tries to be made there. 

In Fig. 3 the disbursements are taken 
care of in a similar manner to that of the 
receipts. 

This form is divided into three sections 
—first, the actual cash spent by the jewel- 
er; second, the bank account, and third, a 
statement of the loss and gain for the day. 

The first column in the “Cash Expended” 
section of the form is for summing up the 
allowances made in the course of trade, for 
defective service, for mistaken charges, for 
defective merchandise, etc., including any 
amount rebated for any cause whatever. 
To this is added the amount of interest we 
have to pay on borrowed money, on over- 
due notes and accounts, and for any other 
purpose for which interest may be paid. 

The next column is for the expenditures 
made for personal account. It is customary 
with some jewelers to take no stated sal- 
ary; or if it is understood by the jeweler 
that he will pay himself a stated salary, he 


goods at. 


will often not pay himself at stated in- 
tervals but will draw such amounts as he 
requires when he needs them. Then this 
column must be used. But if he pays him- 
self a stated salary, on stated occasions, 
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This column takes care of all “bills 
payable” that are paid, when they relate 
to the purchase of goods on credit. 
The next column is a total of all 
preceding columns of this section, 


stood. 


the 
and 












































he will hardly need this column, unless he needs no further explanation. This sec- 
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is in the habit of overdrawing his salary, 
which we will not encourage. 

The next column is used for keeping 
track of “productive labor” and for the 
payments for “fixtures and _ furniture.” 
Both of these are of permanent value, and 
should not be charged into expense with- 
out first showing the asset to the business 
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of which they consist. The productive 
labor will be done in the “repair” depart- 
ment; and where optical goods are sold 
and eyes are tested, and a charge made for 
the testing, this will also be productive 
labor. All “fixtures and furniture” should 
be kept track of separately and depre- 
ciated a certain per cent. every year, the 
amount of the depreciation usually being 


tion takes care of all the cash paid out of 
the store for every purpose except that 
paid into the bank on deposit to the credit 
of the store. 

The next section is merely a total of the 
“bank account” as it should appear in the 
bank book. The “deposits” at least will all 
appear and the amounts withdrawn should 
be shown in the monthly statement made 
by the bank, whether in the form of a 
separate statement or entered in the pass 
book at the end of the month. 

In these columns should appear the daily 
deposits and the amount of the checks is- 
sued against the account each day. The 
difference between these two columns will 
always be the amount on hand at the bank 
tc the credit of the jeweler. If there is at 
any time a difference in the amount on 
hand, as shown by the bank’s passbook, 
and this account, it will be due to the fact 
that checks have been given by the jeweler 
which have not yet been presented at the 
bank for payment, and consequently have 
not yet been charged against the jeweler. 

The next section is a statement of the 
“loss and gain” for the day. If there are 
any losses made in purchasing and in re- 
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10 per cent. of the “fixture and furniture bates they may be added together and 


account. 

In the business expense column all items 
of business expense settled for must .be 
shown. The next column corresponds to 
the column similarly marked in the day 
journal, and is merely a total for each day 
instead of a detailed statement. 

The column next shown, payments 
goods purchased on credit, is easily under 


On) 


placed in the first column of this section, 
marked “Loss.” The “gross” gain or loss 
may be secured by deducting the sales at 
cost from the sales at selling price. The 
“net” gain may be computed by deducting 
all expense and loss charges from the gross 
gains, and the “net loss” by adding these 
to the gross losses, if any. 


igs. 5 and 6 are forms similar to Figs. 
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Tee Notice 


AS TO SCARF PIN PROTECTORS 


On November 17th, 1914 Judge Sanborn, United States 
District Judge Southern District of New York, decided 
that the Scarf Pin Guard called the UNEEDA GEM 
SCARF PIN GUARD is an INFRINGEMENT of the well 
known Hold:On Clutch, and gave us a decree against 
the defendants, together with costs. 

The trade is warned again not to handle or sell the 
following guards, as they are infringements: 


LUCKY—UNEEDA GEM—E.Z.—VERY BEST—HANGON 
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We intend to stand on our legal rights and prosecute 
all dealers or firms handling any of these infringing 
devices. 

a phot: ee eae | The “HOLD-ON”’ is the best and is guaranteed— 
3 rts to love why incur any risks by handling infringements ? 


| | HOLD-ON CLUTCH CO., 85 John Street, N. Y. 
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‘ Counselin Patent Causes 
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» and 4 adapted to a monthly analysis in- 
stead of to a daily and a weekly analysis. 
At the end of each month the transfer of 
the totals for the month 1s made. Each of 
these sheets are good for three years, and 
the ease with which the business for dif- 
ferent periods may be compared is worth 
mentioning. Every jeweler should com- 
pare not only “sales” but should compare 
“expenses” carefully with corresponding 
periods of previous years, and from these 
comparisons make deductions or analyses 


that are beneficial to the business man- 
agement. 
In Figs. 7 and 8 there are shown, re- 


spectively, two forms that are of great 
value to the jeweler who has much repair- 
ing to do or little. Any jeweler can see 
low to fill in these records by reading the 
heading of each column. These should be 
placed in the workshop and properly filled 
out as each “job” is finished or “turned 
in.” If the work is hired done the work- 
man should be compelled to keep these rec- 
ords accurately, for only in some such 
manner can the jeweler know whether his 
repair shop is a paying or a losing invest- 
ment. 

In Fig. 9 are shown two forms, one for 
the annual statement of the “assets” and 
one for the annual statement of the “lia- 
bilities” of the firm. These forms will 
serve for a period of 12 years, and this 
method of having these statements conve- 
nient for comparison is handy. 

Little need be said of these 
every jeweler will understand 
The columns having no headings may be 
used for showing, first, the difference be- 
tween the total assets and the total liabili- 
ties—i. e., the present worth of the busi- 
ness—and second, for showing the “net 
gain” for the year, for we will be sure that 
no jeweler who uses these forms will make 
a net He will be warned in time 
enough to ward off catastrophe should it 
threaten him. Therein lies the beauty of 


as 


forms, 


their use. 


loss. 


Enthusiasm as a Sales Force. 


Mary L. KNISKERN, in The Business Phil- 


osopher. 


By 


Keep your candle of enthusiasm burning and 
it will radiate the spirit of your purpose 
to those with whom you come contact. 
OME people’s 

candle on a birthday cake. 


in 
enthusiasm is like a red 
The color 
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truth and power in the physical, intellec- 
tual, moral and spiritual life of man. 

The habit of looking Nature squarely in 
the face, and delving deep in her heart 
for guidance and wisdom, is a habit worth 
cultivating. She will reveal wonderful se- 
crets if you make yourself worth it. But 
she will not reveal the truth nor disclose 
her heart to him who habitually breaks the 



















































































is all right; it is beautiful to see; but the laws of life and thus separates himself 
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trouble is it doesn’t last very long and is from the sources which nourish and 
lighted but once a year. The question is: strengthen. To constantly break the laws 


What color is yours? How long does it 
last? How often is it lighted? If it burns 
24 hours, and is lighted every morning, you 
have one quality that makes for success. 
A great many things in this world are 
like water. Enthusiasm is one of them— 
it never rises above level. You 
cannot argue, nor persuade, nor convince 
a customer up to a higher point of belief 


its own 

















a thoroughly good stockkeeping and ac- and faith than your own enthusiasm has 
counting system. ° lifted you. 

In Fig. 10 is shown a form for record- It is a curious fact, but true, that you 
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ing the particulars of invoices of all goods 

received and stocked, bills payable and bills 

receivable. There is a column for record- 

ing the totals of all goods returned to the 

manufacturer or wholesaler for any reason. 
(THE END.) 








Clarence Syverson, a jeweler at Center- 
ville, S. Dak., is holding a closing-out sale. 














can peer into the heart of Nature and find 
a formula all written out as a guide for 
the conduct of life. It is as if the Creator 
had worked out a rule for everything in 
this great physical creation and, on finding 
that it worked so well, applied it to his 
next but no more complex creation—man. 
The same laws of source, supply and in- 
crease that are in Nature apply with equal 


of life is to gradually close the door of 
all the senses, so that one cannot see nor 
hear nor feel nor touch the hidden springs 
even though he would—nay, even though 
he seek them in tears! 

The majestic river, serene and undisturbed 
in its mighty power, was at its source only 
a little spring. But it started out, traveling, 
singing on doing all the work 
which Nature assigned it at the time. It 
did not look forward with anxious care 
It did not know that it would gather to 
itself force to turn the wheels of a hun- 
dred mills, or that great ships would sail 
upon its bosom. Perhaps it was hidden in 
some dark forest, and served only the birds 
and little creatures, but it rendered 
service in one form or another. And then 
it moved on and on! There is no standing 
still in Nature. Increase, growth, develop- 
ment is the law. As it went on its way it 
gathered more life, more strength, more 
power from other springs and other rivu- 
lets and rivers, inceasing ever, until its 
work was done and it was lost in its ocean. 

We should be like the river of water! 
If we want enthusiasm we must read, 
study, think; we must work, observe, an- 
alyze, for are the sources en- 
thusiasm. 

Like the river, so small in the beginning, 
we must gather and absorb strength and 
power from all the various sources at our 
command. We must get what we can from 


its way, 


wild 


these of 


our own environment, always absorbing 
and gaining more life. Abundant life 


means abundant enthusiasm. 
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Making 


Your Advertising 


‘it Your Business. 








Written expressly for The Jewelers’ Circular by Sidney Ashton Bonnaffon. 

















A MERCHANT whose store is located 
in a shopping district of the middle 
and poorer classes attempted to build up a 
trade among the richer class of people. 
He advertised extensively in the news- 
papers, aiming his advertising at this class. 
At the end of an expensive year’s cam- 
paign he gave up in disgust. He had not 
only failed to get the class of trade he 
wanted, but likewise failed to get any ma- 
terial trade at all. As a consequence he 
blamed his failure on “advertising.” 

The appeal used in the advertisements, 
the copy and layout all were strong. The 
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newspapers selected were read by the class 
he wished to reach. In fact, no fault could 
have been found either with his advertis- 
ing or with his store service. The trouble 
was that he had underestimated the impor- 
tance of a great fundamental factor in suc- 
cessful retailing—namely, store location. 
He had tried to bring a rich class of peo- 
ple to the shopping district of a poor class. 
In this case the task he had put to his ad- 
vertising was far greater than it could ac- 
complish. In modern merchandising, with 
competition keen and many stores using 
newspaper space to tell the public their 
story, to attempt such a plan would be to 
attempt a most difficult thing. Advertising 
strong enough to have brought the coveted 
clientele to the man’s store would have 
proven much more expensive than for him 
to have moved to the right location and 
competed on even terms with the other 
fellows. 
FOUR FACTORS IN BUILDING UP YOUR 
TRADE. 


Any plan for developing a business up 


to the limit of its possibilities should in- 
clude a study of the following four fac- 
tors: First, store location; second, serv- 
ice; third, goods, and fourth, advertising. 
Success will depend upon how these fac- 
tors are attuned to the character of the 
merchant’s clientele. 

In choosing a future location or in ana- 
lyzing a present one the merchant must ask 
himself the question, “To what class of 
trade am [ aiming to appeal?” If it be the 
“richer” class, then the location of the store 
should be as near as possible to the heart 
of the district where the “richer” people 
do their shopping. If, on the other hand, 
it be the poorer class to whom the appeal 
is to be directed, then that part of the 
general shopping district which “caters” to 
that class of trade should be chosen. 

Likewise the store service—sales clerks, 
interior display, etc.—as well as the mer- 
chandise itself, must be of a character that 
will appeal to the class of trade it is de- 
sired to attract. 

Then the advertising must be planned, 
both from the standpoint of typography 
and copy, and the character of the me- 
diums, to appeal to the class of prospective 
customer selected. 

It is not the intention here to go into 
all four factors which must be considered 
when contemplating a comprehensive plan 
of advancement. Of the four—location, 
service, goods, and advertising—a_ short 
study of the last will take up about all of 
our limited space. 


DIVIDING BUYERS OF JEWELRY INTO 
THREE CLASSES. 


For convenience in discussion we will 
divide buyers of jewelry into three classes: 
First, the rich or well-to-do class—people 
to whom price is of secondary considera- 
tion and the quality of “exclusiveness” of 
primary importance; second, the middle 
class—people to whom quality is important, 
yet, with but a limited amount to spend, 
they must “shop” for what they buy: 
third, the poor class—those to whom the 
method of payment is the big consideration 
—the “one-dollar-down-and-two-dollars-a- 
week” class of buyers. 

These three classes, considered as cus- 
tomers, differ considerably in a number of 
respects. For instance, the class one cus- 
tomers buy repeatedly from week to week 
or month to month. The volume of pur- 
chases of just one of these customers in a 
vear may amount up considerably. On the 
other hand, the class two and three cus- 
tomers buy jewelry at much rarer intervals. 
Hence if the endeavor be to build up a 
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clientele among class one success will come 
from gaining and holding the patronage of 
individuals. On the other hand, it is harder 
to hold class two and three customers, be- 
cause so many months elapse between their 
purchases. When they desire to buy a 
piece of jewelry they will go where they 
think they can get the most for their 
money. And the advertisement that has 
made the last favorable impression upon 
them will probably win their patronage. 

It is vitally important for the merchant 
who desires to build up a big and prosper- 
ous business that he specialize on a store 
service planned to efficiently meet the needs 
of one, and only one, of the three classes 
named. 

In deciding which of the three classes it 
is desired to develop a merchant should 
ask himself which class he is personally 
best fitted to handle. As has been stated, 
the class one buyer demands an unusual 
amount of service. This buyer must be “‘ca- 
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replenished and replaced with newer, better 


goods. 

‘The fortunate early placing of these import 
orders has preven any interference with 
deliveries or advance in price due to war 
conditions abroad. 


INSPECTION IS INVITED 


9022 CHESTNUT ST. 











Fic. 2. 


tered” to, cultivated. Many of the custom- 
ers will expect the personal attention of 
the proprietor of the store. In building 
up a trade of this kind the personal equa- 
tion amounts to considerable. 

The class two customers, on the other 
hand, expect “big value” for the money. 
While they do not buy as much per cus- 
tomer as the buyer of class one, yet if they 
are thoroughly satisfied with their first 
purchase the store will not be forgotten 
but will be recommended to their friends 
and remembered when another article 1s 
to be purchased. To a great extent, how- 
ever, especially in the larger cities, this 
second class is a single-sale prop»sition; 
that is, a very great percentage of the buy- 
ers will never again return for a second 
purchase. 

The work of the advertising, whether 
directed at one or all of the three classes 
of buyers named, is twofold: First, to 
create sales of the article advertised, and, 
second, to make the store name known to 
one class as the store that can best fill their 
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needs. The former work can be accom- 
plished immediately. The latter takes 
months, and years, to accomplish. 


APPEALING TO THE RICH CLASS OF BUYER. 


Let us first consider the advertising 
problem of the man who is endeavoring 
to attract and build up a clientele of class 
one—the buyers to whom money is of sec- 
ondary consideration. Prices, then, as far 
as our advertising is concerned, may in 
most cases be omitted. This class of buyer 
rather expects to pay a little more for the 
exclusive article, and it is not altogether 
undesirable that he feel that this is the 
store where prices are a “little” higher. 

The work of the advertising is to give 
the “name on the box” a value. People 
must be taught to say when choosing a 
gift of jewelry, “Of course, it must be 
purchased at ‘Blank’s,’ even though it does 
cost a little more.” 

Customers of this kind must be “catered”’ 
to. The service that is extended to them 
is important, for they may purchase an 
article as often as once a month. The ad- 
vertising must build up in their minds an 
appreciation for the store. Prices to them 
are not of first importance. Hence the 
advertisements must emphasize the quality 
of service and the exclusiveness of the 
jewelry. 

THREE TYPES OF ADVERTISEMENTS. 

The advertisement may be one of three 
kinds: Nothing more than a short, artistic- 
ally displayed announcement, as Fig. 1, or 
a more detailed announcement, Fig. 2; or 
it may be an interesting little story about 
the store, its service, the goods that are 
sold, or a little incident similar to that used 
in Fig. 3. 

Each of these three advertisements ap- 
peal to our class one of buyer. The digni- 
fied tone of the copy, the distinctiveness 
and artistic arrangement of type, the plen- 
tiful use of white space have given these 
advertisements the atmosphere of elegance 
that is so important. There is little if any 
description of the articles advertised. No 
prices are given. The attempt has been 
little more than to convey the impression 
of “exclusiveness” in store service and 
goods. 

Caldwell’s advertisement (Fig. 2) an- 
nounced a display of “Foreign Artistic 
Merchandise” at a time when importations 
were difficult. They also announced that 
there would be no advance in the prices 
of the goods. Here is an example of 
where current events may be woven into 
advertising, making it more interesting 
than it otherwise would be. Much care 
should be taken, however, to be sure that 
there is always a clear connection between 
the “current event” mentioned and the ar- 
ticle or service that is to be advertised. 

The Baily, Banks & Biddle advertise- 
ment (Fig. 1) is merely a reminder of the 
Baily, Banks & Biddle store. The firm’s 
reputation having already been established, 
however, this brief announcements is prob- 
ably effective. Such a style, however, 
would hardly do for the merchant who has 
a reputation to build. 

This brings us to consider the advertise- 
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ment of Lambert Bros. (Fig. 3). Here we 
have an advertisement that is a reputation 
builder. First, the illustration, headline and 
typeset all attract our class one. Then a 
little happening is told suggesting the char- 
acter of the store, its clientele, its service 
to customers and its length of time in busi- 
ness. It also suggests how old-fashioned 
jewelry may be made over for modern 
wear—a feature of their service. 

The reader of this advertisement absorbs 
important advertising facts while appar- 
ently reading only a trivial incident. He 
or she is favorably influenced probably to 











Out of the 
Past 


5 ASI Thursday afternoon we had 
a call from one of the dearest 
id ladies that ever stepped out of a 
Hopkinson Smith novel into workaday 
New York 

You just knew by looking at her 
that she considered automobiles vulgar 
and said “Cats-foot’’ when she was 
really angry. 

She brought ue in a number of old 
bits of jewelry to be reset for a grand- 
niece who 1s to be married shortly. 

“I detest modern things,” said she, 
so please don't make these too mod- 
em, 

Nor did we 

For many of the lovely old-fashioned 
settings required very little change—a 
pearl here, a bit of platinum there, 
made, them altogether serviceable and 
new, yet their charm remained. 

Before she left our store we asked 
her how she happened to come to us. 

“Why.” said she, “I've always 
known about Lambert Brothers. My 
dear mother gave me this brooch some 
37 years ago and | am sure she bought 
it here.” 

And so she had—we found the 
record of {that purchase in our books 

And this. mind you, is but one of 
the many instances where the children 
and grand-children of our old cus- 
tomers come back to us, because they 
kno-v that at Lambert's their parents 
and grand-parents found the beautiful 
things they prize as heirlooms. 


Lambert Bros. 
Third Ave. & 58th S 
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a much greater extent by the fact that such 
a “particular” old lady has chosen this 
store than any straight statement of store 
facts or policy that could have been men- 
tioned. 

While it may not be possible to have an 
inexhaustible supply of such anecdotes for 
the advertisement, every effort should be 
made to get from the store clerks material 
of this kind. One advertiser I know of 
has a talk once a week with every sales 
clerk. He asks about the customers that 
have been in that week; who they were, 
their purchases, and whatever praisés or 
complaints may have been made. He seeks 
to learn any interesting or amusing little 
incidents that may happen in the store. 
Another advertiser spends one day each 
week behind the counter himself in order 
to get ideas for his advertisements. There 
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is no end to the valuable advertising ideas 
that can be picked up in these ways. 


BUILDING THE ADVERTISEMENT. 


Our class one buyer has certain tastes 
which we must appeal to. For example, 
the advertisement must have a refined at- 
mosphere about it. The bold, black ad- 
vertisement will not do. It must be deli- 
cate, light, artistic. The type used must 
help to give this atmosphere. “Chelten- 
ham” is a good type face to select for 
this purpose. In laying out the advertise- 
ment a plentiful amount of white space 
gives richness and distinction to the ad- 
vertisement, and will help to get the effect 
we want. An illustration such as used in 
Fig. 3 attracts attention and has the neces- 
sary “human interest” appeal. 

While conforming to one of the three 
specimens shown, the advertisement should 
have a certain style of its own. An ar- 
tistic store monogram can be secured, for 
example, and used in all the advertise- 
ments. Sometimes it is well to have the 
store mame hand-lettered and a cut made 
of it for use whenever the name appears 
in the advertising. This “individuality” 1s 
very important. Type, typographical ar- 
rangement, use of white space, hand-letter- 
ing and illustrations will help to get this 
individuality. 

In selecting a newspaper, or newspapers, 
one should be chosen which is read by the 
class of people whom it is desired to reach. 
This information can be obtained partly 
from the newspaper people and partly from 
a study of the publication itself. News- 
papers which accept fraudulent or “ques- 
tionable” advertising are to be avoided. 
The policy of a paper in this respect is 
usually a good indication of the amount of 
confidence its readers are likely to have in 
the advertising it carries. 

The size of space to use depends upon 
the amount of work it is desired to accom- 
plish. A certain merchant just opening a 
large store used a series of quarter-pages, 
one each day, telling his prospective clien- 
tele about the store, the goods and the 
service. The advertising used was strong 
enough to start considerable business at 
once. After running 12 insertions of this 
size the space was reduced to 150 lines, 
where it has since remained. 

No set rules can be laid down as to the 
right amount of space to use—ordinarily 
from 50 lines to 200 lines, three days a 
week, depending upon the size and char- 
acter of the business and what it is desired 
to accomplish. Generally speaking, it will 
be found profitable to increase the space 
approaching the holidays and decrease it 
in the off-seasons. 

Another important question is that of 
the “position” of the advertisement in the 
newspaper. An endeavor should be made 
to arrange for position on a certain page, 
keeping as near as possible to the same 
position each time. 

(To be continued.) 








Sir John Edward Bingham, a pioneer in 
the electro-plating industry, died March 19 
at London, England. He was identified 
for many years with the silver and cutlery 
business of Sheffield. He was born in 
1839. 
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A Handy Lathe Glass. 


Written expressly for The Jewelers’ Circular by Luther Cochran. 


























LTHOUGH there is a glass of this 
kind on the market, many workmen 
prefer to make their own tools, and make 
alterations in them to suit their needs; 
especially is this so if they have some kind 
of work that is particularly perplexing 
with the ready-made article. 

The compound glass here illustrated, al- 
though it be constructed of crude material 
and roughly made, will serve as well as 
the better-finished article, and if made 
heavier will be more substantial. 

A couple of good, strong lenses, which 
can be found on almost any watch bench, 
a couple of blocks of brass, some spectacle 
eye-wire, and some strong brass wire about 
two millimeters in diameter, together with 
a strip of brass about the width of the 
brass dust band on the head of the lathe, 
and you have the necessary material to 
construct the frame of one of the most 
useful accessories to any lathe. 

First, the brass band must be of sufficient 
length to go around the dust band on the 
head of the lathe, and must be hard soldered 
together, preferably a little smaller than 
the band, so by hammering it lightly and 
stretching it a friction-tight fit may be ob- 
tained over the brass dust band, I have 
seen these glasses mounted on the dust 
band by boring and tapping out a hole and 
screwing the main stem of the frame direct 
in the band; but this mars the band if the 
frame is taken off at any time, and J am 
not in favor of trying to change the model 
of any of the modern American lathes, as 
| think they are about the model of per- 
fection as they stand. 

By making this auxiliary band the glass 
can be put on or removed at will, and with- 
out damage to the frame or the lathe. 

Next take the heavy brass or German 
silver wire, of about two millimeters in 
diameter, and cut off a piece about 50 milli- 
meters in length; this will have to take a 
reverse bend, as shown in the cut A, owing 
to the fact that at times it is necessary to 
get the glass back to get a view of the 
very end of the chuck. Then hard solder 
the wire to the brass band so it will be in 
an upright position. 

A block of brass about 4x6x8 millimeters 
is next drilled with holes in two directions, 


one to admit the wire A going up, and 
another hole for the wire B at right 
angles to the other. These holes must be 
slightly smaller than the wire, and then 
opened up until the wire passes through 
them friction tight. Saw a slot with a 
hack saw from the edge of the block to 
the hole, which will admit of a slight ad- 
justment in the size of the hole so it may 
be tightened down if the wires become 
loose from wear. Cut off wire B about 
the same length of A, and fit it in the 
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HANDY LATHE GLASS. 


transverse hole in the block; hard solder 
a block on the end of this wire slightly 
smaller in dimensions than the first block, 
drill a hole in it the same size as the 
other holes, and saw in from the edge to 
fit another wire, which will play up and 
down to the second and smaller glass. 

A third wire C, slightly shorter than the 
others, is cut off and given a turn at the 
end, projecting out so that in mounting a 
smaller glass on this wire the center of 
the focus of the small glass will come 
directly under the focus of the larger glass 
mounted on the block at the end of the 
wire B. 

The larger or upper glass should be of 
the size of an ordinary watch loupe, and 
of about 1% inches focus. It is well to 


select a good, clear glass, or if the same 
is not obtainable around the shop, order 
a good glass from some optical house so 
as to have one that 1s as near perfect as 
possible. 

The second glass should be smaller than 
the first, and can possibly be obtained from 
a “pivot” loupe. Both should be mounted 
in spectacle eye wire, with the screw clamp 
ends of the wire used. 

This makes it necessary to cut the wire 
in two and adjust the length so when it is 
soldered together it will just clamp the 
glass firmly when the screw is set down. 
Gold-filled eye wire is preferable on ac- 
count of it hard soldering easier than steel, 
and also presents a neater and better look- 
ing job. The eye wires may be hard sol- 
dered on to the block and wire C if the 
workman so desires, but soft solder will 
answer the purpose as well, and in case of 
accident at some time or other they are 
easier removed and new eye wires soldered 
on. If a lens becomes broken it is almost 
always necessary to make a new eye wire, 
as the lenses do not run uniform in diam- 
eter, and to have the lens ground down to 
the size of old eye wire would entail more 
cost and delay than to obtain new wires. 

The length of the main wires A, B and 
C depends largely on the kind of work 
one expects to do. For instance, if he only 
intends to use the glass in pivot work, 
very short wires will do, and allow com- 
pass enough of action of the glass to 
meet all requirements in that line, but if 
he expects to use the glass in connection 
with a face plate his wires A and B will 
have to be of sufficient length to reach over 
the plate. 

Some workmen take to this glass quite 
naturally, while others will not give it 
bench room, preferring to use the eye 
loupe in their eye, craning their necks 
around like a horse reaching through a 
barbed wire fence for green oats on the 
other side. 

This glass made up in this way admits of 
a larger range of work, and once the work- 
man becomes accustomed to its use he 
would not be without it. 

The compound feature of the glass ad- 
mits of a magnifying power on a pivot 
which will show the slightest “bur” on the 
end of the pivot, or the least spring or 
bend can be detected when looking through 
the glass and revolving the work. 

When looking at larger work, as jewel 
setting, all the workman need to do to re- 
duce the strength of the compound glass is 
to swing the small glass to one side, or 
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Wet-Me- Wet 


Trade-Mark Registered. 


Cleans Silver, Gold, 
Nickel and Glass 


Do not allow it to dry 
upon any surface. Wipe off 
with a linen or cambric cloth. 








No expensive Chamois or | 
Polishing Cloths required. | 


In using this bag remember | 
that the principal direction is | 
found in the name WET-ME- | 
WET. Don’t be afraid—wet- | 
it-wet—use it wet. It will | 
harden up after each using, | 
but all you ‘have to do is to | 
wet it wet. Knead it with the 


- | 
Sie ; = re fingers and it is ready for use. | 
Sar ~ neal Wet in vinegar for brass. 


















PAT. APPD.FOR / rat 7 : 

A wonderful success. Order a dozen PARAMOUNT STAKING TOOLS 
ECHARCO ENGRAVING BLOCKS from your jobber and please your The result of perfect workmanship and 
Combine every requirement for an engraver. customers with this new article. material—plus brains. 


— _— 


The inimitable process by 
which Herkules Saws are made 
has resulted in the complete 
satisfaction of all consumers. 
There are no saws just like the 
Herkules, which accounts for 
the ever increasing demand. It 
also accounts for some base 
imitations. The genuine are 
abeled as illustrated. 














Trademark Registred 93158 
for hard Metals 





Herkules Saws 
Trademark Resistred 93155 
for hard Metals a 





The product of Switzerland’s best | ree 
and most experienced file manufac- 


turers. 


Vautier Swiss Files 
































y Te 
PIVOT DRILLS THAT WILL DRILL. 
“THE MASCOT” Price 35 cts. per doz. FOR SALE BY ALL JOBBERS IN THE UNITED 
ptt Bf + STATES AND CANADA 
th! 4 6|8 0 | A | 16 | 18 | 20 | 22 an | 26 || 
































VIEW 


sox | | NUMBERS DENOTE THOUSANDTHS OF AN INCH. Hammel Riglander & Co 
z ? ° 


MASCOT DRILLS 


In a class by themselves. 

















Ee 


47-49 Maiden Lane, New York 





THE JEWELERS’ CIRCULAR-WEEKLY March 31, 1910. 


A 


Announcement 





Everything Comes to Him 
Who Waits 


But the time has now arrived when further waiting might 
prove disastrous. 


This is particularly true now for the buyer of watch cases. 


For many months both our modeling and designing depart- 
ments have worked over time to produce a line unique. 


Never in the history of our institution have the heads of both 
the selling and manufacturing departments been so critical. 


The result of their efforts is now before us. 


In putting this line on the market we are satisfied that its 
appearance to the trade will appeal to the most cautious and 
fastidious buyers. 


This announces that a new line is now on exhibition. 


A failure on your part to ‘take a look’’ will be a grievous error. 


Our representatives are at your service. 





North American Watch Co. 
Mansfield, Ohio 


Branch Offices 


NEW YORK CHICAGO SAN FRANCISCO 
15 Maiden Lane 31 N. State St. 1235 Van Ness Ave. 





The hardness of the gold in N. A. W. Co. gold 
filled watch cases adds years of good service. 
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away trom him, and he has the single lens, 
which gives an excellent view of the coarser 
work 

One job that is very annoying to the 
average workman is to true up a _hair- 
spring in the round and flat. With this 
glass to aid him, and with a little practise, 
he can soon become proficient in the work. 

lf his lathe combination of chucks has a 
No. 40 (speaking of the Webster-Whit- 
comb variety) it will be found that the 40 
will just fit most of the 1&-size roller tables. 

sy placing the wheel, with roller table and 

hair-spring assembled in their places, in 
the lathe, and with the single glass he can 
revolve the lathe and obtain an excellent 
view of the action of tl relative 
to its truth. 

kirst, if the spring is out of true in the 
flat he can determine which way it should 
be bent, and then with a sharp pair of 
tweezers he can grasp the spring on the 
first one-quarter of the inside coil and 
bend it the desired direction. After re- 
peated trials he can get the spring true in 
the flat, and by this time he will be able 
to see the “jump” in it in the round, and 
proceed as before, truing it in the round. 
This bending must also be done on the 
first one-quarter of the inside coil. 

Many workmen true a hair-spring in the 
truing calipers, and become just as profi- 
cient at it as in any other manner, but I 
<an do a much nicer piece of work and in 
far less time by placing the balance in the 
lathe and truing it under this glass. 

A glass mounted in this manner does 
away with all the little unsteadiness of 
the sight obtained through the regular eye 
loupe held in the eye, as when the work- 
man is pedaling away with his foot wheel 
there is bound to be more or less motion 
of the head, and, like looking through a 
high-power telescope, every motion is highly 
magnified, and the work seems to jump 
each time he moves the least amount. 

In turning a fine balance staff, and espe- 
cially in grinding up the finishing work 
and polishing, it is sometimes necessary to 
use the cement chuck; then by extending 
the glass out from the head of the lathe, 
made possible by the length of the wire B, 
he will get a good and unobstructed view 
which will permit him to even make his 
measurements and comparisons under the 
glass which admits of closer work. 

These measurements and plans need not 
be followed implicitly, but each workman 
can be the judge of what he wants to do, 
and build his glass according to his re- 
<cjuirements. 

lf he cares to lend a finished look to the 
tool, he can do so by carefully polishing it 
with tripoli, then gold-plating the whole, 
and as there is very little wear on any of 
the parts except where the wires go 
through the blocks it will retain its finish 
for and not only add appearance to 
his lathe, but be of valuable assistance. 

\nother thing which is not often done, 
but what every customer appreciates 1s to 
show the customer a bent staff pivot by 
placing the wheel in the chuck and revolv- 
ing it, allowing the customer to see the 
damaged part through the lathe glass. Nine 
people out of ten can see through this 
glass and get a better view of a damaged 
pivot than they could through the ordi- 


spring 


years, 


THE 
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nary loupe. In fact, there are very few 
people who can see through the ordinary 
loupe and get an idea of what is trying 
to be explained to them. 

Many a job that runs into several dol- 
lars can be clinched by simply showing the 
customer the defective pivot, or any other 
part of a watch, in this way. 





Broken Jewel Holes. 


CRACKED or broken jewel hole 1s 

usually removed with a tap from a 
hammer and a piece of pegwood used as a 
Hat-faced punch. When the hole is ejected 
the setting is generally opened sufficiently 
for a rub with a smooth-edge tool or rub- 
ber to hold a new stone securely. 

After removing the old stone, if the set- 
ting is deep and undercut rub it 
with the point of the tweezers or end of a 
L-shaped burnisher to receive the new 
stone without shake and form the new set- 
ting. It occasionally happens there is in- 
sufficient setting to secure a new jewel hole. 
The cock or plate should be fixed to a ce- 
ment chuck and pegged true with the hole 
while the shellac is soft, and a new bed and 
setting turned to fit the stone. A graver 
or cutter set back at nearly a right angle 
is best adapted for this work, and the un- 
dercut should depend on the shape of the 
stone; the outer ring or bevel to form the 
setting is best turned with a long-pointed 
eraver. In the case of a thorough hole 
(without endstone), the thickness of the 
must be the same as the old one to 
attain the right endshake, or a thicker one 
might be used if there is sufficient metal to 
lower the seat. The thickness of the stone 
is not so important where an endstone is 
employed. 

When an English hole is the correct size 
for the pivot and the setting too large, the 


stone 


usual course 1s to turn it in the lathe to 
size. Hold the flame of the spirit lamp 
under a cement chuck with the lathe ro- 


tating until the shellac melts. Press the 
setting on the chuck and hold it in posi- 
tion. A peg is now held firm on the rest 
with the point pressing lightly on the cen- 
ter of the stone to “catch the center.” With 
the quick motion of the flywheel the hole 
is pegged true. Turning the brass to the 
dimensions of the old one 1s plain sailing. 
\ sharp graver will be found best for this 
Turn the setting and shoulder to a 
then reversed, 
the opposite 
Finally, boil it 

dissolve the 


‘es 


job. 

vauge measurement; it Is 

shellaced, pegged true and 
side of the setting turned. 

out in methylated spirit to 
shellac. 

Jewel holes have a tendency 
out of the tweezers when being cleaned. |! 
find a pair with rigid broad points best 
adapted for this purpose; the jewel hole 
is easily brushed on the board paper and 
turned without fear of it moving. Sweep- 
ing the floor in search of a lost 


to spring 


jewel hole 
is not a pleasant experience; it invariably 
falls on its edge and rolls until it finds a 
hiding place in a crevice. These accidents 
will happen to the most careful workmen. 
The chance of finding a lost hole is by no 
a certainty, and when the search 
proves futile it is usual to examine our 
stock of holes for a new one. It is not an 


means 


round 
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uncommon occurrence to find the only 
holes the correct size to fit the pivot are 
unsuitable in the brass setting. The safest 
plan in such cases is to turn a setting in 
the lathe from a piece of rod brass and 
set a loose stone which exactly fits the 


pivot. 

| remember on one occasion an appren- 
tice, who showed a remarkable ability for 
distributing an unnecessary amount of his 
work on the floor, lost a cock jewel hole. 
As the part of his day’s search 
proved fruitless, a new hole was turned for 
him, with instruction to be more careful; 


Preater 


but alas! groveling on the floor was re- 
sumed: this time it was the hour hand of 
the same watch. Looking for the hand, 


he found the jewel hole close to it and 
remarked he was sorry he had not lost the 


hour hand before, because it would have 
indicated the jewel hole. 
We now select a stone that exactly fits 


the pivot. Turning a new setting to fit the 
sink in the plate without the old for 
pattern is an intricate piece of work and 
requires very special care in fitting. Catch 
the center of the brass rod with a graver 
Turn a sink to just 
a flat-ended cutter 
edge to form the 
and rub over 


one 


and drill a small hole. 
fit the with 
and the outer 
setting. Insert the stone 
the setting with the lathe running at a 
high speed. The “rubber” should be 
rounding, perfectly smooth, and apply a 
little oil. Next turn down the diameter to 
fit the sink in the plate or cock without 


Stone 


thin 


shake and fit the step in the small hole 
with cutter. The hole and _ setting 1s 
now cut off the rod, reversed, fixed to 


a cement chuck. pegged true, and the other 
side turned off to the required height. In 
a potance hole the back 1s hollowed out to 
the edge. 

Faults in an through wear 
or damage may sometimes be corrected by 
sinking a jewel hole and endstone. Too 
much end shake to the balance. Balance 
foul of cock, plate, stud or index. When 
it is found advisable to sink the setting of 
a hole, it is pegged true on the cement 
and the shoulder turned back the 
desired amount. Care must be taken not 
to reduce the step that fits the small hole. 
Sunk screw heads to the endstones should 
be resunk so that the heads of the screws 
grip the endstone. Rough pivots are pol- 
ished before the jewel holes are fitted. A 
damaged staff pivot is often the cause of 
bad timekeeping. 

Jewelers polish their holes with the finest 
diamond powder on a copper wire. Stones 
are reduced to the required thickness and 
polished on laps charged with diamond 
powder with the lathe running at a high 
speed. | do advise horologists en- 
caged in the repairing branch of the trade 
to attempt grinding or polishing stones. It 


escapement 


chuck 


not 


= 


is a trade in itself. The safest plan in the 
case of a worn or rough jewel hole is to 
replace it with a new one. 








On opening the store at 7.30 a. M. last 


Thursdav a broken show window was dis- 
covered at the store of Fritz Abendroth, 
Portland, Ore., which had been broken by 
a piece of iron. Six hundred dollars’ worth 
of jewelry had been St len 
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SEAMLESS RING BLANKS made in Platinum and Gold 
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SETTING DEPARTMENT 


BAKER & CO., Inc.-Newark, N. J. MUoSON TERMINAL 


REFINERS AND WORKERS OF PRECIOUS METALS-PLATINUM in any Shape and Hardness 
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SIGNIFIES ROY] QUALITY Hall Clocks 
Elliott’s Celebrated Tubular 


TRADE MARK REGISTERED 





Picci ti te i a ie i 


» 














Chime Clocks 
For Over a Quarter Century the , , | 
Leading Gold Watch Case Manufacturers Har - & 
Harrington, 
12 West 45th St 
NEW YORK 











Sole Agents to the T rea: 





J. J. ELLIOTT & CO 














Le Loce - JULES JURGENSEN — Copenhagen LONDON 
Manufacturer of the Celebrated 
WATCHES and CHRONOMETERS 
PARIS GRAND PRIX 1900 
RUDOLPH & SNEDEKER, Sole Agents. 65 Nassau Street, NEW YORK Formerly at 12 Barclay St. 

















any shape. Plate and Wire a AR Beery 


in any hardness. NY CHARLES ENGELHARD 
Refiners, Assayers. 30 Church Street 
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‘* WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
“¥® GRANTED BY THE UNITED STATES AND GREAT 
2ITAIN. THE UNITED STATES PATENTS THAT HAVE 
2/REO AND THE REGISTERED TRADE-MARKS.] 
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UNITED STATES PATENTS. 


ISSUE OF MARCH 23. 


1,182,662. STUD. Louis E. Lapp, Providence, 
R. I. Filed Dec. 8, 1914. Serial 876,084. 

In a stud, the combination of a tubular body, a 
guide plate integral with the tube and provided 
with a longitudinal slot, a rod slidably mounted in 
the tube and « xtending into the slot, a pivot pin 


1915. 





in the rod, a spring engaging the tube and rod, 

a post, ears upon the post engaging the pin and 

embracing the plate, said post being provided 

with a cavity between the ears, and a head on 
the post. 

1,132,859. COMBINED KEY RING AND NAP- 
KIN HOLDER. E tizasetu Gopry Koxt, San 
Mateo, Cal. Filed June 4, 1909. Serial 500,180. 

In a device of the character described, an arc 
shaped member adapted to retain keys, and a por- 
tion having a curved end and tapering sides, said 
portion being provided with a wedge shaped slot 





adapted to engage and hold a napkin, said arc 
shaped member having one end integral with said 
portion and the other end adjacent said portion 
to provide a slot for facilitating the introduction 
and removal of keys to and from the arc shaped 
member. 

1,182,881. POLISHING 
ScHENKEIN, New York. 
Serial 660,861. 

A gem support including a gem holder or pot, 


GEMS. SamMueEt M. 
Filed Nov. 17, 1911. 


\ 
SST OES | 
4G" A 

‘ 





means for adjusting the pot to center the gem in 
the support and an annular member supporting said 
centering means. 
1,132,882. GEM 
SAMUEL M. SCHENKEIN 


MACHINE. 
York. Filed 


POLISHING 
New 


, 





June 7, 1911 Serial 631,747. Renewed Feb. 
17, 1915. Serial 8,888. 
\ dop having a pot holder, a pot, means for 


THE 
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holding the pot against rotation in the holder, 
means for securing the pot in the holder against 
longitudinal movement with relation to the pot. 
1,182,912. POCKET CLIP FOR SPECTACLE 
CASES OR OTHER ARTICLES. GarpDNeEr 
M. Burcess, Providence, R I. Filed Feb. 12, 
1914. Serial 818,244. 
In a pocket clip constructed from 1 single piece 
of wire bent to form a spring clamp having oppo- 
site jaw-members adapted to bind upon the article 





to be held in place in the pocket, with an exten- 
sion of the wire bent in a helical coil to form a 
spring adjacent the jaw-members, and an exten- 
sion of the wire from the spring bent to form a 
finger-lever adapted to be operated by said spring 
to cause it to grip the edge of the pocket. 


1,182,974. 3AG FASTENER. Jacos RiItTTeEr, 
New Y ork. Filed Nov. 16, 1914. Serial 
872,454. 

An improved lady’s hand bag, comprising frames, 


frame to the 
adapted to 


passing from one 
with a projection 


portion 
provided 


a VORKeE 
other and 








engage one of the frames, a secondary lock within 

the yoke portion, and an apron beneath the yoke 

portion for disengaging the yoke portion from the 

frame. 

1,133,026. SPOON AND FORK CONSTRUC- 
TION. Gustav HEIDELBERG, New York. Filed 
Jan. 24, 1914. Serial 814,102. 

An article of table-ware consisting of a one- 
piece structure comprising a concave bowl, a 
shank extending backward from the rear edge 
thereof, a downturned hook at the outer end of 
said shank forming an acute angle therewith, and 











a handle proper extending rearward from the lower 
end of said hook at an acute angle thereto and form- 
ing a rest substantially in the plane of said bowl, 
said shank forming an elevated bridge between 
said bowl and handle adapted to serve as a grip 
when the spoon is in horizontal position. 


1,133,247. PIN FASTENER. Tuomas Cart 
SPELLING, New York. Filed Feb. 18, 1914. 


Serial 819,417. 
\ pin fastener of the character described com- 
prising a base, a pin member secured at one end 
thereto and passed beneath the bottom and over 





the top of the base adapted to be free to open 
both on top and bottom to secure opposite ends 
of a fabric in place, and means for detachably 
fastening the pin in place, substantially as and 
for the purpose described. 
Designs. 
7,128. BADGE OR SIMILAR 


Metvitte C. BarNarRp, Winthrop, 


ORNAMENT. 
Mass. Filed 
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47.181. WATCH FOB Tyndall, 


BUTTLER 


RED 





S. Dak. Filed Dec. 10, 1914. Serial 376,581. 














Term of patent 7 years. 
47,182. SPOON BOWL. NicHoLas DEDRICK, 
| . t—! 
Manitowoc, Wis. Filed Nov. 6, 1914 Serial 
870,711. Term of patent 14 years. 

17,142. DISH OR SIMILAR ARTICLE. Jamas 
N. Ovens, New York. Filed Dec. 16, 1914. 
Serial 877,603. Term of patent 7 years. 

47,145. FOB. James E. Price, Pueblo, Colo, 
Filed Jan. 27, 1914. Serial 814,829. Term of 
patent 344 years. 

47,148. BRACELET. Frank F. WeEtts, Kansas 

‘ God Ne _ } 
4] t . 4g 
a , 
( \I Filed De 14, 1914 Serial 
a } Lé¢ { patent 31,4 years 
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Attractive Gallery Patterns 


Furnished in iOK. and 14K. Green Gold if desired 
PATENTS PENDING. 





160 252 160™ 
lo] SOS2S2S2SLSLSSLS i61™ 

162 OOD OOOO OOK 162” 33888 953502 
163 FOOBOO OOOOH: 163™ 919 BABBBBEGB 
164 = =—_—-RRRRRRRRRRERARALT 164™ 

165 *S2SPSPSPSPSPSPSPSPSOSOSOS: 165™ 


1606 S2SPSPSPSPSLSPSOSLSLSOSOS: 166™  xzsessesseseseseseses 

167 S2SeSeSesese 167" SESVSESRSPS2 
166" 
169 QABDWYwWs 169” 

174 RRRRRRRCRR 174" § seppEpRp ES 
179 CB 820 173" Zee 
176" AA 
177 J]ERREEIEr 177" aera 


SCE, 


178 178” 


Blancard §& Zo., Tne. 


Settings, Galleries, etc. 
96-98-1000 Maiden Lane, New York City 








Watchmakers, Attention 


The i 
Following ——— 
is a 
Formula 
for a 


Perfect 


K Ol. 
and | Sn wy rg 





Specific Gravity 15.5° C. = 0.9219 
Saponification Value = 278 

Iodine Number = 29 
Viscosity (130° F.) = 61 Seconds 


This has been determined by a large number of tests, and is the 
first scientific information ever given to the watchmaker. 

Purchasers of Watch and Clock Oil can verify this by any reli- 
able chemist, or by any of the large Watch Manufacturers of the 
country. 

Pure Porpoise Jaw Oil is the only Oil in the world that will meet 
this chemical requirement. We are the only manufacturers who pro- 
duce this Oil from the Porpoise to the watch pivct. 

Porpoise Jaw Oil is the only known Oil that will stand three 
years in the jewel of a watch without evaporation, creeping or oxi- 
dizing. 


This Oil i is used b bana Per Cent. of the Watch Manufacturers 
and Repairers in this 
NEW BEDFORD 


WILLIAM F. NYE, "mass. 














Send for Large Display Cards 


FURNISHED FREE 


NEWSPAPER CUTS ALSO SUPPLIED 
FOR ADVERTISING 


















































As we returned it 




















GEORGE M. BAKER 


85-91 Page Street PROVIDENCE, R. I. 


REFINER 


OF COLD, SILVER AND PLATINUM 





Our solicitation for a trial shipment of sweeps or 
any kind of refinings is based upon our motto: 


‘Prompt and Satisfactory Returns” 


Send us your next lot of refinings 
































E) are specialists in repairing, refinishing, relining all kinds of 
Mesh Bags, Bead Bags, Vanity Cases and Jewelry; Silver, 
Gold, Gun Metal Plating. We carry a large stock of mount- 


ing findings, etc. 
all German | 00 
tema 


PAIRING , 
PLATING Silver Mesh 
LINING Bags 


iginal pioneers and lar ‘gest Mesh Bag Repair business in the 
Un ited States. A good profit in this business for you—co-operate 
Be connected with the best. 
k with speed at lowest prices. 


with us. 
VJuaity wo! 


Repairs to 


A. A. LUPIEN CO., Mesh Bag Repairing 


4 Bailey Street, Attleboro, Mass. 


Send your Mesh Bag 








NEW THURSTON FILING MACHINE 


Built for Filing, Blanking, Trimming, 
Punching, and Drawing Dies, or anything 
to be filed accurately. By adjusting the 
table to the graduated plate, any desired 
amount of clearance can be obtained in 
a cutting die, from ome to ten degrees. 
By setting the machine at zero, the walls 
of a drawing die can be filed or lapped 
perfectly square. 

lhe number of strokes can be adjusted 
by the slot-headed screw in the driving 
disc, carrying further from or closer to f 
center, as the case may require. Speed 
from 300 to 850 revolutions per minute. 


Price of machine complete with countershaft, $86.50 
Send for Illustrated Catalogue. 
THURSTON MFG. CO. $19 Eady Street 

° * Providence, R.1. 
Manufacturers and Engineers of 
Special Machinery, Fine Tools, 


Saws, Burrs and Cutters for Jewel- 
ers and Silversmiths. 
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BRITISH PATENTS. 


AF SPECIFICATIONS, 1912, FROM The 
trated Oficial Journal.) 
ISSUE OF MARCH 10, 1915. 
25.661. CIGAR CUTTERS. J. H. Astruck, New 
Yerk NOV 10 
The cigat utter comprises a ising, Cuttinyz 
member 14 slidable therein over an opening 11 
in the casing adapted to receive the cigal end, and 
a tightly fitting cover i6 removably secured by 


provided with a recess 


which the cutter works. fhe cutting edge 
yrmed on a steel shoe 21 riveted to 


pins 19 in the casing and 
through 


is inclined and f: 


the slide 14. The cutter is pressed by a spring 29 
into the open position, in which position a pro- 
ection 28 butts against a shoulder 17 on the cover. 




















(in the side opposite the spring, the cutter has a 
notch 81 which engages a shoulder on the cover to 
hold the cutter closed, sufficient play being left 
between the sides of the cutter and the cover to 
allow the notch 31 to be disengaged from the cover. 
The notch 31] dispensed with, the cutter 
then normally occupying the open position. The 
spring may also be omitted. The cutter is guided 
n the casing by the projection 25 and the hook 
26, to which the spring is attached. 


25.708. CIGAR CUTTERS. A. 


may be 


Brerart, Newark, 


N. J. Nov. 10. 
The cutter comprises a plate a of oval shape 


having a cutting-hole d with a beveled edge and 
an eyelet b in which is a pivot for a cutting-lever 
g. The plate a has a finger-hole c which is cleared 
by a cut-away portion of the lever g in the closed 





position, in which position the lever extends be- 
yond the plate to facilitate opening. A headed 
stop-pin on the lever g engages a guiding-slot e 
in the plate. A projection k and recess / are pro- 
vided on the separate parts to hold them closed. 
The cutter may be suspended from a chain by the 
eyelet hole b. 


25.746. COLLAR STUDS. S. Grirrirn, Bir- 
mingham. Nov. l1l. 

In a two-part collar stud or the like, of the 

kind in which a headed stem is inserted in a 


tubular shank and held by a spring in the base, 
a thin metal corrugated back-plate a is employed. 


FIG.I 





b~c 





The usual two-armed spring e, with which the 
stem d engages, is supported by the annular pro- 
jection b of the corrugated plate, while the central 
recess c receives the end of the stem. Instead of 
an annular projection, the plate @ may have 
parallel or other suitably disposed corrugations. 
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aid. 4 See TICKET CASES. M. R. ! Pope, 
Merkshire. Nov. 11. 
\ holder fer railway and hike tickets comprises 


T¢ eptacl closed at one eT | by 


which a 
thereot has 


a pivoted cuttet 
return ticket 


been 


and a fixed cutter a hy 


can be divided when one end 


ished into a compartment ,¢ f the rec eptacle up 
to i COVE! oO! door at the opposite end. The 
FIC I. é 
9, Lc FIC 4. h : 








severed portion outside the receptacle is then 
placed 1n a compartment d, in which it is held by 
i spring. A pivoted flap f, when opened, enables 


a tull-sized ticket to be held between flanges g, h. 


lhe cutters a, a' are curved so as to approach each 


ther at the same angle at all points while being 
losed 
26.838. HATPINS. H. A. Wupmer. London. 
Nov. 11. 
(_onsists mn securing a point-protector ri by 


neans Of a chain to a spring drum 3 or the like 


iC 3. 
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paTe eer 





the pin and adapted to 
close to the head when 


mounted in the head of 
cause the protector to lie 
not in use, 
20,077. CLOCKS. E. C. Crerc, Paris, Nov. 12. 
Striking Mechanism; Chimes; Winding Appa- 
ratus, Electric.—An electromotor is employed to 
actuate the chiming-mechanism of a clock and, 
when its direction of rotation is automatically 
reversed, to actuate the striking mechanism and 
wind up the mainspring of the movement. The 
motor (not shown) is geared through a worm 14, 
Fig. 5, to a wheél 50 fixed on an arbor 51. On 
this arbor are fixed two clutch members 50a, 58, 
having oppositely-disposed teeth, engaging with 
spring-pressed pinions 538, 54, loose on the arbor. 


The pinions gear respectively with a wheel 15, 
and with teeth 55 on the drum 56. Thus, when 


the motor-driven arbor 51 rotates in a certain 
direction, the wheel 15 is rotated, actuating the 
striking mechanism by means of pins 16 and 
winding up the mainspring 17, one end of which 
is attached to the wheel; when the arbor 51 
rotates in the other direction, the drum 56 is 
driven, actuating the chimes by suitable means, 
such aS pins on its periphery. Fig. 4 shows the 
reversing-switch for the motor, consisting of a 
pivoted arm 65 carrying contact-fingers 66, 67, 
adapted to rest on insulated blocks 69, 70, 71, 
which are connected by wires 9 to the terminals 


of the motor. The motor circuit is completed 
through the clock framework when an arm 75 


rests on an insulated block 68, Figs. 1 and 4. 
Every quarter of an hour an angle-lever 23 escapes 
from one of a set of pins 25 on the minute-wheel 
24, and is pulled over by a spring 74 connecting 
it to the atm 75, whereupon a pawl 27 pushes 
aside the arm 75, making contact at 68 and at the 
same time disengaging the rack 30. When only 
the chimes are to be actuated, the position of a 
notched disc 76 rotating once an hour is such that 
a finger 45 on the rack rests on the disc, prevent- 
ing the rack from falling. The reversing-switch 
being in the position shown in full lines in Fig. 
4, and the motor circuit being closed, the chiming- 
drum 56 is rotated through a fraction of a revolu- 
tion. When the chime has been sounded, one of 
three pins 61 on the drum, Fig. 5, turns the 
hammer-arbor 20 by means of an arm 20a. This 
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to the chimes, the notch in the disc 76 allows 
the rack to fall at the instant of its release, to 

position determined by the snail 32 The barre! 
6 the perates, as previously described, and 


(the fourth one), a pin 
igs. 4 and 5, engages an arm 
the contact-fingers 66, 67 into the 
position shown in dotted lines. This reverses the 
iotor, the stops, and the wheel 15 is 
winding up the spring 17 and actuating 
the hammer 21 by means of the engagement of 
pins 16 with an arm 19 on the hammer-arbor 20. 
\t the first upward movement of the hammer, the 
12 lifts the pawl 27, allowing the upper end 
of the 75 to engage with the teeth of the 


at the end of the chime 


barrel, 


o> and shifts 


lrum 56 


driven, 


arm 


piece 














he 











rack. Each subsequent downward stroke of tre 
hammer causes the rack to be raised one tooth 
by the action of a gathering-pallet 38 pivoted on 
a spring 77, which is engaged by an arm 41 on 
the arbor 20. When the rack is restored to its 
initial position, the piece 75 springs under the 
end of the rack, breaking the motor circuit at 68. 
Subsequently, before the next movement of the 





122 THE JEWELERS’ CIRCULAR-WEEKLY March 31, 1910, 








Special Announcement 


Swartchild & Company's New Catalog 
No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. A 
ri ed ye Pe catalog that every Watchmaker, Jeweler, Engraver and 
‘ie panel Ny ies Optician should have. Sent FREE upon application to the 
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SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 East Madison Street Chicago, III, 








We Will Repair the Mesh 
Resilver and {Reline with 65 Cc 


The powerful suction at both hoods draws in all the dust. kid or silk any mesh bag for Size 4 to 7 inch. 


You can recover more value from this dust when sent to SPECIAL PRICES FOR LOT 
so 
the refiner or smelted down by your- F DOZEN OR MORE 












LEIMAN BROS. scif. This is proven by the fact that Guaranteed to Look Equal to New 
almost every factory of note uses the and Give Perfect Satisfaction. 
Polishing machine. Wherever a record of re- STERLING SILVER, SOLID GOLD, GILT AND BEAD BAGS 
if) us r turns from sweeps is kept this ma- REPAIRED AND REFINISHED. ALSO REAL GUN METAL. 


chine is found to be of great value— 


a small amount of gold makes a CHARLES GRABHORN 


dollar, so you see you are not too 


Collector 





small to have one, It pays for itself—no matter how | - - siimats dines ge ‘i sai tins en , 

, Steriing and German Stiver Mesh Bags, Gold and Silver Electroplat- 
little work you do. ing im All Its Branches. Silver and Jewelry Repairing. F 
LEIMAN BROS., 628 John St... New York 20 Maiden Lane New York 
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) 7, || Razor -® 
| ] | MORE simple, 
e C ) J 4 more durable, more 
iy 3," 56 “," 34" 4" shapely and especial- 


. ly more easily kept 

in good condition 

HERPERS BROS. NEWARK. N. J. te 

ESTABLISHED 1865 razor. Note the flexi- 

bility of its protecting 

comb, which allows 

the blade to fall 

easily in position and 

adjust itself auto- 
matically. 


1g 
Send for Price-List | | 


MATHEY BROS., MATHEZ & CO. 


Sele Agents 15-17-19 Maiden Lane, N. Y. 














HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 


Office and Selesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortlandt 
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lever 23, a pin 72, Fig. 1, moves an arm 73 fixed 
on the arbor 64, thereby shifting the reversing- 
switch into the position shown in Fig. 4, so that 
on the next closure of the motor circuit, the motor 
rotates in the direction necessary for operating the 
chiming-drum 56. 

The specification as open to inspection under 
Section 91 (3) (a) describes also a clutch which 
is generally applicable to electrically-wound clocks, 
and is for the purpose of preventing damage if 
the motor rotates in the wrong direction. The 
clutch is a modification of the arrangement shown 
in Fig. 5, the pinion 54 being replaced by a collar 
fixed on the arbor 51, against which the spring 59 
abuts. This subject-matter does not appear in the 
specification as accepted. 

Driving Mechonism, Spring.—The driving-spring 
17 is of the form shown in Fig. 5, one end being 
frictionally connected to a wheel 18 loose on its 
irbor, so that overwinding is prevented. 

25,993. DRESS FASTENINGS. T. Morton, 
Birmingham. Nov. 153. 

An extensible brooch or like dress fastening for 
use with soft collars comprises two tubular body 
portions a, Figs. 3 and 5, carrying studs b and en 
closing a slotted link c. Each end of the link ¢ 
has an inward projection for retaining in posie 


a, FIG.3. a 
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tion a spiral spring e, the other end of which 
bears against a collar f secured within the open 
end of each tubular part a. When the brooch is 
contracted, the ends of the portions a abut. In 
a modification, Fig. 9, each body portion a is 
provided with a hinged clasp b having a ball end 
h1 co-operating with the pin g. The clasps are 
held open or closed by blade springs h contained 
hy the portions a. 


Application for British patent, 
3,413. HATPINS. Frank GeorGe Heppon, 





UNITED STATES TRADE-MARK. 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and is published in compliance with Section 
f of said Act. ] 





TRADE-MARK PUBLISHED MARCH 23, 1915. 

Ser $3,622. (CLASS 23. CUTLERY, MA- 
CHINERY, AND TOOLS, AND PARTS 
THEREOF.) L. H. Ketter & Co., New York. 
Filed Jan. 2, 1915. 





No claim being made to the words “Saws No,” 
and “Brand.” 

Particular description of goods.—Jewelers’ pierc- 
ing-Ssaws. 

Clarms use since Dec. 23, 1914. 
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103,246. CERTAIN NAMED ARTICLES MADE 
OF OR PLATED WITH PRECIOUS 
METALS. MontGomMery Warp & Co., InNc., 
New York and Brooklyn, N. Y.; Chicago; 
Fort Worth, Tex.; Kansas City, Mo., and 
Portland, Ore. 

Filed Feb. 28, 1914. Serial 76,249. Published 

Jan. 12, 1915. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


[Reported for Tue Jawerers’ Cracutar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Cases, New 
York. ]} 





Design granted March 12, 1901, for 14 years. 
34,197. SADGE OR SIMILAR’ ARTICLE. 
James F. Hunt, Baltimore, Md. 








Origin of the Term “Rock Crystal.’’ 


(Continued from page 103.) 


ee #&.&..._- _ _ 
——— a 


find mention of crystals here and there 
through all the Middle Age in chronicles 
and inventories. We read that Gregory X.., 
in 1271, sent by Marco Polo “many fine 
vessels of crystal as presents to the Great 
Khan,” the most splendid and_ precious 
things that the Pope could command. 

sut it was at the beginning of the 15th 
century that rock crystal again came into 
its own, reaching the height of its popular- 
ity and technical perfection in the 16th cen- 
tury. It is to this finest period that the 
pieces in the famous Altman collection be- 
iong, the work of two schools, the Italian 
and the German. 

in the issues of March 17 and Feb. 17 
of [HE JEWELERS’ CrRCULAR will be found 
iliustrations of two fine rock crystal vases 
and a rock crystal drinking vessel. 

It will readily be seen from the foregoing 
how the name of rock crystal was adopted 
for fine work on pure crystal glass. It is 
hbeieved that Webb, of Staourbridge, Ene- 
land, was the first to adopt it. 








Trade Gossip. 





Cut glass has long been acknowledged 
as ideal for wedding gifts. This year’s in- 
dication are that it will be even more popu- 
lar than ever. Jewelers should not neglect 
this product, but rather put in a good sup- 
ply of varied shapes and styles. There is 
to-day a much greater selection and of 
patterns more attractive than ever. 

In addition to its well-known line of fine 
china tableware and novelty items of all 
kinds, the house of Lenox, Inc., is equipped 
to produce special restaurant, banquet and 
tearoom services for fine hotels and clubs. 
This firm has just secured a commission 
to furnish a very large restaurant service 
to the Bankers’ Club that is to be housed 
in the new Equitable building on lower 
sroadway, New York. The service wil! 
be carried out on the Lenox R/E bone 
china and has for decorative motive, placed 
in the center of the rim, a band of plum 
color framed with burnished gold lines and 
broken by the club monogram “B.C.,” pre- 
senting a very effective and pleasing ap- 
pearance. 


Henry Endemann Commits Suicide in 
New York Hotel. 


SR 

Henry Endemann, who had been promi- 
nently connected with the china and glass 
trade for over 25 years, committed suicide 
on Tuesday morning, ‘March 23, at the Ho- 
tel Astor, New York, by shooting himself in 
the temple. 

He lett his home in the baywater section 
of Far Rockaway Monday morning for his 
place of business, and that evening tele- 
phoned his wife that he had been detained at 
the office on business and would return ona 
late train. Shortly after midnight he went 
to the Hotel Astor and registered and was 
assigned a room. About 1 o'clock in the 





THE LATE HENRY ENDEMANN, 


afternoon on Tuesday a maid on the fifth 
floor heard a shot, which she traced to Mr. 
Endemann’s room. The door was locked, 
and she summoned the house detective and 
entrance was effected through an adjoining 
room. Endemann was found lying fully 
dressed before a mirror in the bathroom. 
On the floor beside him was tound a new 
revolver. 

Henry Endemann was born in Dortmund, 
Westphalia, Germany, on Feb. 10, 1860. 
When a young man he came to America 
and obtained employment with Herring & 
Jahn, of Philadelphia. In the late ‘80s he 
came to New York and became a book- 
keeper for the firm of F. W. Buning & Co. 
About 1894, when Mr. Buning died, he pur- 
chased the business from the estate, and 
with H. R. Churchill formed the business 
of Endemann & Churchill, which continued 
until July 1, 1910. 

The firm iad been American representa- 
tives for L. Bernardaud & Co., French 
china manufacturers, and S. Reich & Co., 
Vienna glass manufacturers, but on the 
above date the former concern began op- 
erating its own business in the United 
States. with Mr. Churchill as manager. 
Mr. Endemann took over the Reich ac- 
count and began business under his own 
name. 

Mr. Endemann was for many years active 
in German social circles, being a member 
of both the Arion and Liederkranz socie- 
ties. He was also president of the Pottery, 
Glass & Brass Salesmen’s Association dur- 
ing 1904 and 1905. 

Deceased is survived by a widow and one 
son, Henry, Jr. 
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WATCH CASE MAKERS & REPAIRERS 
oN. FELIXE SONS 
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WATCH MATERIALS: TOOLS-JEWELERS FINDINGS 


pm ESTABLISHED 1865 50-56JOHN ST, NEW YORK 
FOP ALMA (AANA 


Can You Get Better Prices Than These for Your 
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10 Kt...40c. per dwt. We have been serving our customers satisfactorily for over 61 

12 Kt...48c. per dwt. years. We pay special attention to mail and express orders; 
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18 Kt...72c. per dwt. b 1ade within 24 hours. Our reputation is our strongest Special Platinum For Jewelers : 
oe oS : tit per teh guarantee. Any Shapc and Degree eof Hardness 
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Special Notices. 


Payable invariably in advance. 





Wanted” 3c. a word; minimum charge, 75c. 






25 words. Additional words, 3c. per word. 






s1 ome 







advertisement. 
Display cards, $4.00 per inch. 













containing their advertisement. 


Rates under all headings except “Situations 
SITUATIONS WANTED Ic. a word for first 
Heavy type Sc. a word; minimum charge, 
Name, address, initials and abbreviations count 


as words, and are charged for as part of the 


In all cases, if answers are to be forwarded, 
1t*c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 






















Situations Wanted. 


mum charge, 25c. 


retere! . \ae 
Circul 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 


TEWELER \ND E a 2p ER. first class: best 


lress . 438. , care Jewelers’ 












TeTences W1Ve»ni, 


MISS BARONN, 7 W. 124th St., New York, 
seeks position as double entry bookkeeper; best 










yOls ind hnest references. Address 


J. A., 475,” care ccouined Circular. 


WATS HM \KER wishes position; American; ha: 











‘‘Results, 322,” care Jewelers’ Circular. 


SALESMAN, 25, established trade east and middle 
vest. desires line at once; reterence. Address 



















HUSTLER, first class trade, large tollowing, east- 
ern and western territories, tle for position 
A igress , Integrity, $50, care Jewelers’ { ] 








IEWELER wishes a position to take charge 


to suit. Address ‘**C., 103,’ care ye welet 


/ 


; 
1 
( 


latinum jewelry factory with a reliable firm; 











ae liar. 


s _ ESMAWN desires position to travel for a manu- 
turer in the city on a commission basis; best 
eferences. Address “‘X., 466,’’ care Jewelers’ 














CLOCKMAKER desires position; young, marrie 


man with long factory experience, can do tine 
mec lanical. Address a 356, cate Jewelers 
( . wiat 











derson, Ind. 


BOY OF 19, a hustler and good business ability, 
wants to learn jewelry business; what can you 
offer? Antonio Carney, General Delivery, An-- 












cnester,©, N _ 


JEWELRY COLORER, plater, polisher, maker of 
all kinds of solutions, wishes steady position. 
C. J. Novak, 170 E. 88th St., New York. 





“NGRAVER and jewelry repairer with all around 
store experience wishes a position in New York. 
\di leune “K., 389,’ care Jewelers’ Circular. 





FINE WATCHMAKER and engraver, 29, Swiss 
man, having a whole set of tools, wants posi 
tion, in country preferred. Address ‘**A., 407,’’ 
care Jewelers’ Circular. 





YOUNG MAN, 2% years’ experience in store; 
clock, jewelry, repairing, assist at watch work, 
plain engraving \ddress Michael Brill, 344 


Grand Ave., Beloit, Wis. 








WATCHM \KE 2 wi wighes position: has tools, tinest 
references; can repair jewelry, wait on trade; 
salary $15 weekly Address G. Davidoff, 111 
Nassau St., New York. 





FIRST CLASS watchmaker and engraver of 12 
years experience desires permanent position: 
can also wait on trade. LL. G. Stickels, 449 Tre 


mont St., Rochester, N. Y. 





FIRST CLASS JEWELER, experienced on all 
kinds of repairing, diamond setting and special 
order work, with good reference. B. Prager, 
228 W. 124th St., New York. 





SALESMAN, age 30, with good retail trade 
throughout the east desires position with reli- 
able concern; highest references. Alexander, 


505 W. 146th St., New York. 





FIRST CLASS letter and monogram engraver de- 
sires a position; 10 years’ experience; can give 
best of reference. Address ““M. J. E.,”’ 1657 
Hamer St., Cincinnati, Ohio. 








GOOD WATCHMAKER, ENGRAVER, wishes to 
change to middle west, with plenty to do; rail- 
road experience; best reference. G. R. Hunt, 
Box 538, Yankton, S. Dak. 


ENGRAVER, 10 years’ experience, jewelry de- 
signer and repairer, desires steady position; age 
25: can furnish best of references. Address “‘L., 

478,”’ care Jewelers’ Circular. 








Al WATCHMAKER, do any kind of repairing, 
handle department or wait on trade; strictly 
Ame! ican; best references. Address “B. J 
474,’ care Jewelers’ Circular. 





ENGRAVER, young man, 24, letterer on gold, sil- 
ver, ivory, and celluloid, wishes steady position; 
will start for $9.00 per week. Address “K., 
218,”’ care Jewelers’ Circular. 





BRIGHT AND AMBITIOUS young man, 17, 
wishes position with wholesale jewel-y hovse, 
New York; responsible parents. Address “C., 
$59,” care Jewelers’ Circular. 





AM OPEN FOR AN ENGAGEMENT to repre- 
sent manufacturer calling on the jobbing and 
department store trade. James Peacock, 1224 
West 7th St., Plainfield, N. J] 





WATCHMAKER, 83 years old, with complete set 
of tools, firm on railroad and Swiss watches, 
Jesires position; Al references. S. Borkowski, 
540 N. Main St., Fremont, Nebr. 





WATCH AND CLOCK MAKER, young man, five 
years’ experience, wishes permanent position in 
New York or vicinity. Address A. Koch, Port- 




















Circular. 





gansport, Ind 


YOUNG CLOCKMAKER, two years’ experience 
on watches, wishes steady position as assistant 
watchmaker; salary no object; references. Jan- 
baz, 518 W. 145th St., New York. 





ALL AROUND MAN desires position with first 
ss firm; good salesman, good appearance; best 
ferences, age 26. Address “I., 304, care Jewel- 


SITUATION: experienced on high grade watches, 
engraver, salesman, can manage; age 31; salary 
S30 Address Jeweler, 1522 Wright St, Lo- 












Jewelers’ Circular. 


YOUNG LADY, 20, wishes clerical position; 
knowledge of precious and semi-precious stones; 
best references; five years’ experience. Address 
“*J., 391,” care Jewelers’ Circular. 





POSITION as watchmaker, salesman and window 
trimmer, can do some hard soldering; middle 
States preferred; salary, $20 per week. Address 
“H., 404,”" care Jewelers’ Circular. 





YOUNG LADY desires position with manufac- 
turer, jobber or retailer; 10 years’ experience; 
highest references. Address “J., 423,” care 











Tewelers’ Circular. 


\1 WATCHMAKER, good engraver, salesman, 
can take charge; age 31; American: only first 
class store considered; west or south. Address 
“R., 443,” care Jewelers’ Circular. 





ALL AROUND JEWELER on platinum and gold 
mountings, experienced jobber and repairer, like 
go out of town. Address “‘E., 360," care 












care Jewelers’ Circular. 


DESIGNER, young man, wishes position; experi- 
enced in platinum and gold jewelry, class pins, 
medals, etc., also heraldic painting. Schwab, 
284 Herkimer St., Brooklyn, \" # 








ENGRAVER, first class on lettering and mono- 
grams, desires permanent position; can wait on 
trade: south preferred. Address “*H., 350,”’ 












would be shown: references furnished Q). 
porey Y. M. C. A., Muscatine, Ia. 


YOUNG MAN, watchmaker and plain engraver, 
desires position where management and stock 










Kk.’ 518 W. 6th St., Hastings, Nebr. 


FIRST CLASS WATCHMAKER, 16 years’ ex- 
perience, 35 years old, first class on high grade 
watches: all tools: single: go to any place; $14 
per week. CC. Kohler, Fulton, Mo. 





AMERICAN, Protestant, married, and can repair 


watches satisfactorily, would like a_ pleasant, 
permanent position; Al references. Address “J. 
F. Z., 473,”’ care Jewelers’ Circular. 





POSITION by fine workman on high grade 
watches; good engraver, salesman, can take 
charge: age 31: south or west. Address “W. 





JEWELER, first class, repairing and new work, 


desires position; speaks German only; excellent 
reference; willing to go out of town. Address 
“Q., 481,”’ care Jewelers’ Circular. 


with 
ample sec 
commission. 
Circular. 


\ or 
Jewelers’ 








WATCHMAKER and plan engraver, 

, reliable, can assist behind counter, es: 
wn tools; best 
> Jewelers’ Cleoular. 





old, 


e eo 





SITU ATION Ww AN 


‘TED by young man as sales- 
and window trimmer, 
work. R. S 


Grand Blvd., 





ASS WATCHMAKER, 
on high grade railroad watches; 
steady 
Saranac Lake, 





\\ a on 
; tools: 
Idaho preferred. 
St 


and plain engraver, 
best 





WATCHMAKER 


expel! 


workman, 
references 
Spring St., 





WATCHMAKER, 


salesman: 


wishes 


Watchmaker, Boy 





trade 


cate 





t_buye re 


jewelry, 


gn Re to connect ssteh 
moderate salary ; 


124,” 





BC JOK KE EVER, 

present 
exnerience, 

, 810,’ 





ASS WATCHMAKER wants permanent 


single, 


_North Carolina pre- 


Box 





position; 


expert 


polisher: 
“hn 





WATCHMAKER, 


finest 
Bembeneck., 


age 26, 


set of 


} 








MAN DESIRES POSITION with pawnbroker; 
have had a number of years’ 
best pawnbroker in New York; 
dress “M. P.,”” care M. Schiff & Co., 


engraver 
Pennsylvania, 
considered: 
Lehberger, 





“ASS WwW ATC HM \KER, 
‘ewelry 
can watt 


sett Berl 





“CLASS ENGRAVER, 


customers: 
Address 


young man of neat 
change; 
willing worker; 


“s 





repair department. 


jeweler 
" with a 
work or 


Address 





SALESMAN, experienced, with established trade, 
wi soe connection with manufacturer or jobber; 
credentials: 
Address 


 & 





YOUNG MAN, aged 34, 





20 years’ experience, Al 
all around, wishes position as watchmaker, jewel- 
er, engraver and optician; 
i Address 


kindly state particu- 
“C., 9795,” care 





established . 


watch 
speaks 

position; 

Jewelers’ 


Chicago, 


18 years’ 


through 
jobbe rr § 
furnish 


thoroughly com- 


and 
528 Parker Ave., 


experience with 
reference. Ad- 





good on French 


a 








March 31, 1915. 
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SITUATIONS WANTED—Continued. 














SALESMAN with well-established trade, middle 
west States, wants manufacturer’s line of gold 
and filled jewelry, sterling or plated flatware; 
salary or commission. Address “‘E., 419,” care 
Jewelers’ Circular. 

OPTOMETRIST, New York State certificate, 





practical optician, grinder, bench worker and ad- 
juster, is open for engagement; refe rence Satis- 
factory. Address ‘‘Optometrist, 237,’ care 
Jewelers’ Circular. 

WANTED, position, by watchmaker, fair en- 
graver: can do hard solder work: good sales- 
man; 12 years’ experience; best of references; 
age 29; single. Address “G. L. C., 417,” care 


Jewelers’ Circular. 








with de- 
middle 
with a 
” care 


SALESMAN, 
partment store 
west territory, 
manufacturer. 
Jewelers’ 


having long acquaintance 
buyers, retail jewelers, 
would like to connect 
Address ‘“‘Reliable, 408, 
Circular. 





SALESMAN, 


platinum 


and mounted 
and gold jewelry 


loose p! ecious stones, 


and chains: est: blished 








trade in New England and middle States; no 
jobbers; open July Ist. Address “H., 430,” care 
Jewelers’ Circular. 

FIRST CLASS W ATC HM. AKE R with 15 3 years’ 
experience, good plain engraver, married, age 28, 
open for position; will appreciate the present 
business conditions. A Horvath, 114 Liberty 
St.. New Castle, Pa. 

POSITION BY Al ENGRAVER whose work will 


give you a prestige; meat appearance; good 


salesman and good mixer; 12 years in jewelry 





business: gilt-edge references. Address ‘“‘h., 394,” 
care Jewelers’ Circular. 
TO FINISH JEWELERS’ TRADE, young man, 


17, desires position with good house manufactur- 
ing platinum work; New York; experience; four 





terms with Pratt Institute. Address “B., 460,” 
care Jewelers’ Circular. 
FIRST CLASS WATCHMAKER wants work at 


once; 12 years’ experience; $20 per week: 
references; last five years on 
mspection. Address H. 
Ave., Wilkinsburg, Pa. 


best 
railroad work and 
Osborn, 422 Rebecca 





SITUATION WANTED by man with thorough 
knowledge of the diamond and jewelry business: 
can give estimates on diamond and watch work, 
good salesman; reference. M. J. Pearson, 38 
Beech St., Nutley, N. J. 


PERMANENT 





POSITION DESIRED at 





once 
by first class watchmaker and jeweler; plain en- 
graver: married; age 30; salary $20; 15 years’ 
experience: best of references: own tools. Lock 
Box 65, Concordia, Kans. 

SITUATION DESIRED by Al manufacturing and 
iobbing jeweler after May 1: good on platinum 
and special orders; factory and store experi- 
ence: age 380, married. Address ‘“D. Pes 
480,’’ care Jewelers’ Circular. 





BY YOUNG MAN tto finish trade; 


has had one 
year's store experience; 


six months at Rees En- 
graving School; willing to work for small sal- 
ary; best references. Address ‘“‘Connecticut, 
327,”" care Jewelers’ Circular. 





FIRST CLASS watchmaker and engraver; 
jewelry and optical repairing; 
charge; unquestionable character and habits; can 
refer you to present employer. Address Lock 
Box 484, Watertown, S., 


YOUNG MAN, jeweler in gold and platinum set- 
ting, repairing, polishing and plating, desires 
out of town position; store and factory experi- 
ence: guarantee work, first class. Fred Koch, 
2956 Union Ave., Chicago, Ill. 


can do 
competent to take 








[. AM MANAGER of a loan office in one of the 
largest cities of the central States; have had 18 
years’ experience and can furnish first class ref- 
erences: lam desirous of making a change. Ad- 
dress “D., 299,’’ care Jewelers’ Circular. 





JEWELER, watchmaker, engraver and optometrist, 
with New York State license; 13 years’ experi- 
ence; good, all around man; married: sober, in- 
dustrious: good appearance; city preferred. Ad- 
dress ““E., 436,” care Jewelers’ Circular. 





WATCHMAKER, 
years at bench, 
common jewelry 
no bad habits; 
Address ‘“‘l., 351,’ 


strictly first class worker, 16 

doing good plain engraving and 

repairings; has perfect tools; 

willing to work for $18 weekly. 
care Jewelers’ Circular. 





SALESMAN, hustler, 11 years’ traveling experi- 
énce with established trade throughout east, 
west and south, desires to connect with filled or 
fold jewelry manufacturer: best reference. Ad- 
dress ‘“‘Results, 377,” care Jewelers’ Circular. 


| 


COMPETENT all around manufacturing jeweler, 
repairer, stone setter and experienced capable 
foreman, desires position with first class reliable 








retail jewelry store; can furnish highest refer- 
ence. Address ‘“‘J., 428," care Jewelers’ Cir- 
cular. 

SWISS WATCHMAKER, competent, experience 
in high grade Swiss, American watches; good 
turner: best, complete tools; speaks and writes 
English fluently; best references; wants steady 
situation. Address “‘G., 403,” care Jewelers’ Cir- 
cular. 

GRADUATE OPTOMETRIST and Atl1_ watch- 
maker, good salesman, wishes position with 
‘irst class firm: Al references: registered in 
Jersey: capable of taking charge of both de- 

> 9 


partments. 
Circular. 
EXPERT 
years 
Walt¢ hes, 


Address **M., 387,” care Jewelers’ 





WATCHMAKER, 28 
experience on 
especially on 


years of age, 12 
Ame rican and Swiss 
position adjustment and 





timing: in New York or Boston: willing to start 
for smal] Wages. Address a (WS 7. care Tewel- 
ers’ Circular. 

SALESMAN; strong line hair ornaments for 
iewelry novelties wanted by young man _ with 
large following among department, jewelry, 
hair stores and jobbers throughout middle 


west; best of 
care Jewelers’ 


references. 


Address ‘“*X., 425,”’ 
Circular. 


aes 





WATCHMAKER AND ENGRAVER, good me- 
chanic, thoroughly acquainted with Swiss and 
American watches, makes fine staff by hand; 


have own fine tools; 
cellent references; 
319,”’ care Jewelers’ 


able to wait on trade; ex- 
salary, $18. Address ‘“‘K., 
Circular. 





FIRST CLASS WATCHMAKER 
22 years’ experience in Switzerland and 5 years 
in United States; competent on all kinds of 
Swiss and American watches; prefer west or 
Pacific Coast: best reference: age 38; salary 
$22 per week. Address “‘Y., 446,’ care Jewel- 

Circular. 


A YOUNG MAN of 


(Swiss), with 


ers’ 





good address, 26 years old, 
nine years’ experience as watchmaker and en- 
graver; can repair all kinds of clocks, also 
jewelry repairing; good habits; references; if you 
are looking for a good all around man let me 
hear from you. Ellis A. Roberts, Rover St., 
Fair Haven, Vt. 





TEWELER desires position; 
experienced on fine platinum and 
gold jewelry, emblem and repair work; can es- 
timate on special orders and am elie of 
handling men; will submit designs and samples 
of work on interview. Address “TD., 421,” care 
Jewelers’ Circular. 


DESIGNER AND 
thoroughly 





WATCHMAKER, clockmaker 
sires permanent position ; 
age 32, married, of 
sonality; own tools; 


and salesman de- 
18 years’ experience; 
pleasing address and per- 
moderate salary to start; 





capable of taking in and delivering work; can 
do some engraving; open for engagement at 
once: references. Address ‘“‘A., 468,” care 
Jewelers’ Circular. 

EXPERT WATCHMAKER wishes 
change; exceptional ability, 20 years’ 


experience; highest references; can 
take charge of repair department; 
state salary and hours. Address Box 
48, Fort Worth, Tex. 





nO YOU want to increase your business? I will 
show you how. At present employed with in- 
stalment jewelry concern that cleared $35,000 in 
three years; have 15 years’ experience in the 
jewelry business; wants position as manager, 
salesman, buyer and where a man of good merits 
will be appreciated. Address ‘‘A. B., 390,”’ care 
Herman Stern, Masonic Temple Vaults, Chicago, 
Il 











Lines Wanted. 


3c. a word; minimum charge, 75c. 








WANTED FACTORY LINE to jobber: 
office. C. W. Morris, care Allison 
501 Heyworth Bldg., Chicago, Il. 


Chicago 
Mfg. Co., 








LINES WANTED: first class salesman with Bos- 
ton office desires to represent and handle one 
or two first class lines on commission; large 
acquaintance with retail and department store 
trade thioughout New England, New York, 
Pennsylvania, Baltimore, ee and Flor- 
ida. Address 1131 Old South Building, Bos- 
ton, Mass. 


TWO SALESMEN to 


New York office are 
open for a few 


good lines on commission basis; 


open 




















have large acquaintance with department store 
and retail buyers. Address “‘L., 409,” care 
lewelers’ Circular. 
Side Lines. 
3c. a word; minimum charge, 75c. 
SALESMAN WANTED to. sell leather watch 
wristlets to department and jewelry stores: ex- 
cellent popular priced line: big demand: com- 
mission hasis. \ddress ‘W ristlets, 149.”” care 
Jewelers’ Circular 
WANTED, SALESMAN to sell a good line of 
light cut glass, State of Pennsvlvania. commis- 
sion hasis, to 1ewelry and department store 
trade; please furnish references Address “F.. 
147. care Jewelers’ Circular 





SALESMEN: south and New nee territories 


open for two reliable salesmen: well known line 
of gold ch: as side line: only men now travel- 
ing for par RR houses considered. Address “‘B.., 
307,’’ care Jewelers’ Circular. 





belly Wanted. 


3c. a word; minimum charge, 75c. 








with New 


WATCHMAKER— re ae AN, 
EF. Saranac Lake. 


Ctate Is rence Hy wi. 


York 
Y 





WANTED AT ONCE, first class watchmaker, en- 
graver and optician: send sample of engraving 
and reterences in first letter Tacoh Bennett, 


Norfolk, Va. 








——— 














W AN TED. { first class watchmaker, capable of 
taking in work: living in or neat Cincinnati; 
give references and salary. Address ‘ 139,” 
care Jewelers’ Circular. 

EXPERIENCED watchmaker and engraver: state 
salary and send references and sample of en 
graving: permanent position to the right man 
L. Daiches, Laredo, Tex. 

WANTED), first class watchmaker for high grade 
work; state age, experience and salary expected: 
position must be filled at once. Hartwell Jewelry 
Co., Oklahoma City, Okla. 

WANTED, first class watchmaker. one who thor 
oughly understands high class work: must have 
1 vears’ experience or more: also must under- 
ge taking in and estimating work. Address 


395,”" care 


WANTED, 
ing: one 
be fast 
salary 
ter. 
cular. 


Jewelers’ Circular. 





and repair- 
setting: must 
apply; state 
in first let- 
Tewelers’ Cir- 


TEWELER on 
who understands stone 
and good: no other need 
exnected and full particulars 
Address “K., 456.” care 


new work 





WANTED, first class watchmaker and engraver 
for large city in Texas: must be first class on 
timing and bracelet watches, also good engraver: 
permanent position: send samples of engraving 
and copy of reference, state amount of salary 
expected in first letter. Address “B., 





care 
Tewelers’ Circular. 

MAIL ORDER MANAGER to take complete 
charge of mail order department for large es- 
tablished jewelry house in the east: wonderful 
opportunity for thoroughly experienced man to 
obtain interest in company; applications treated 
in fullest confidence. D. J. Jeidell, Kinney 


Building, Newark, N. 








for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 





WOMAN, alone, in ill 
established je -welry 


of Newark, 


ee 


health. wishes 
store in ™ain 
Address “Y., 


to sell well 
thoroughfare 
434.” care 





Jewelers’ Circular. 
DIAMONDS, 25 per cent less than lowest mar- 
ket prices; sold for cash only; closing out en- 


Hinrichsen, 71 Columbia 


tire stock of gems. F. 
St., Newark, N. J 








page 





(Special Notices continued on 128.) 
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FOR SALE—Continued. 





PU is > ‘ ) al 
é ) Ss ss nd iking 
} S 2 el th ( bh Tale 
I \ ss \., 455 | elers 
f 
FOR SALE, tinest location in town of 90,000 in- 
nabditants n State of New York: lease and 
nog yy tixture e years ld ~VU years’ es- 
Abiisn¢ ness \ddress Thomas Jf. Rout- 
le i i 





EN! IRE jewelry manufacti airing plant of Tush- 
rett & Straus at 180 William St., New York, 
consisting of to ls, dies, machinery, fixtures, 
stock and two large Mosler sates; open tor in- 
spection Friday at 10 A. M. 





MODERN JTEWELRY STORE in central New 
York; up-to-date fixtures and clean stock; good 
run of work and splendid opportunity for side 
line; invoice about $2,000 lf interested, write 
*“I., 405,” care Jewelers’ Circulat 


- 





JEWELRY STORE in western Pennsylvania; 
best town, pay roll, $300,000 per month; best 
location: low rent: stock and fixtures invoice 
about $2,700; will sell at 80 per cent; must sell 
at once. Address “C., 415,’ care Jewelers’ 
Circular. 





A RARE CHANCE TO BUY jewelry business es- 


tablished 20 years; wishing to retire from busi- 


ness; to reliable party will take part cash and 
easy payments; I mean business, don’t write 
inless you do. A, E. Dunnas, jeweler, Man- 
yee tr. Bee Ee 





BIG BARGAIN in one of the best paying jewelry 
stores in Detroit, Mich., Woodward Ave., down- 


town location: five years’ lease that is cheap; 
stock and fixtures inventor vy about $12,000, ac- 
count ill health will sacrifice. Address “A., 


148,”’ care Jewelers’ Cireulas ' 





JEWELRY AND OPTICAL STORE in the beau- 
tiful Willamette Valley, Ore.; w “7 cases, show 
cases, sale, good stock, with or wit! at Saag 
family rooms in same building; rent $15 pet 
month; some credit; reason, old age and alone. 


Address “‘Box 5384,’”’ Newberg, Ore. 





ONLY JEWELRY BUSINESS in best little town 
in Oregon, 90 miles from main line in the John 
Day Valley; tarming, mulls and mines, small 
towns surrounding: watch work averages $150 
monthly; excellent opportunity for jeweler and 
optician. Box 157, Prairie City, Oregon. 





DIAMOND weighing 3% 1-32 carats, 
$105 carat; bargain; worth $150 per 
carat; ship C. O. D. privilege examina- 
tion. Address ‘‘G., 373,’’ care Jewelers’ 
Circular. 





MANUFACTURING’ jewelry _ factory 
with established trade throughout the 
country; fully equipped with ma- 
chinery, dies, tools and safes; in 
Maiden Lane section. Address 
“Chance, 464,’’ care Jewelers’ Circu- 
lar. 





FOR SALE, one of the best paying jewelry stores 
in Michigan, county seat, city of 8,000; growing 
factory town, large farming trade, two railroads; 
long lease; best corner on main street; annual 
turnover $25,000; stock and fixtures invoice 
about $18,000; can reduce to suit; nothing but 
cash or negotiable paper considered. Address 
“X. Y. Z., 382,” care Jewelers’ Circular. 











for Sale. 
Toels, Fixtures, Equipment, Etc. 


3c. a word; minimum charge, 7c. 








BIG BARGAIN in telescopes and trays. Mozar & 
Meyer, 38 Maiden Lane, New York. 





FOR SALE, $125 New Century engraving ma 
chine with complete outfit; used only one 
month; price $65. Harry M. Fisher, Martins- 
burg, W. Va. 


OR SALE, | eae elity Electric Watchmak- 


s Lathe Motor, 110 Its, alternating current, 


n st class condition, tor $10.00. Address 


W. Kenaga, McComb, O. 





ENGRAVERS TAKE NOTIC I: Something new; 


1 device f ling cuff links securely; guaran- 
teed not t ent, mar or bend; fit any block; 
send 2 in; sent prepaid. Steve C. Wilcox 
- S Dec loines, la ) 





ONE CRYSTAL CABINET, 7. gross crystals, 


cost $48.50; one bench, 12 drawers, cost $15.75; 
ne Webstet Wh tcomh lathe, 10 chucks. cost 
So! ! ny sli led rest, $17; one C, W. as 


ow: rie ‘ ce 

Co, duplex ball bearing f ‘ot wheel, $11.50; one 
countershaft, cost $3.90; one mainspring cabinet 
with two gross black shield mainspring, cost 
$26; these tools and bench are nearly new; no 
reasonable otfer refused. Address “‘A., 454,” 
‘are Jewelers’ Circular. 








Business Opportunities, 


sc. a word; minimum charge, 75c. 








I HAVE PARTY who wishes to purchase a jew- 
elry business in Michigan or Ohio town, 3,000 
population; invoicing $2,000. H. M. Sallee, 
broker, Litchfield, [li. 





HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, Ill. 





PARTY about to start manufacturing of medium 
priced high er: ide | il] clocks, movements, with 
and without chimes, seeks additional capital and 
would like to correspond with parties willing 
to take an interest in such enterprise. Address 

“K., 353,” care Jewelers’ Circular. 





PARTNER W ANTED by established New York 
manufacturer of diamond mountings, emblem 


gyoods, special order and repair work; have 
catalogu listributed throughout the United 
States: fen opportunity for business getter 
with capital \ddress “C., 420,” care Jewelers’ 


Circular. 





WANTED TO PURCHASE a paying re- 
tail jewelry establishment in city of 
30,000 to 100,000; in replying advise 
reason for selling. Address ‘‘A., 297,” 
care Jewelers’ Circular. 





| PAY CASH for your surplus stock of 


diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bidg., Chicago, III. 





| PAY CASH for your diamonds, 


watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, Ill. 





ARE YOU GOING OUT OF BusINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New .1ork, established 
1889. 





‘WO TRAVELING SALESMEN, business get- 
ters, to join first class inside man and take 
quarter interest each in Cincinnati jobbing 
jewelry house, established eight years; about 
2,500 each required; strictest investigation on 
both sides required: none but high class men of 
Strict integrity considered. Address “A., 312,” 
care Jewelers’ Circular. 








AT ONCE! We pay spot cash for your 
entire or part of your stock of jewelry, 
diamonds and complete jewelry 
stores, with or without fixtures; send 
your entire or part of your stock to us 
at our expense and we will send to 
you, cash, immediately; if our offer is 
not accepted we will return your 
goods; all communications answered 
quickly and kept strictly confidential; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate. F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab- 
lished 1887. 


IF YOU WISH TO RETIRE from busi- 
ness or have surplus’ stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





Wanted to Purchase. 


sc. a word; minimum charge, 75c. 











FINTURES WANTED, 50 to 150 feet jewelry 
premium parlor, rosewood, wall cases, show 
salesman cases. Address “Cash, 





cases. and silent 
392." care ir welers’ Circular. 

SHOW CASES, two high grade jeweler’s count 
cases and tables, with or without trays; one 
wall case to match; must be bargain and good 


as new; full particulars in first letter. “Box 


674." FP arkers burg, W. Va. 








To Erchange. 
sc. a word; minimum charge, 75c. 


WOULD LIKE TO EXCHANGE Oliver Type- 
writer for a Geneva improved ophthalmoscope 
and retinoscope. S&S. J. Higgins, Canton, Ga. 





FOR SALE, 160 acres in Stanton County, Kansas; 
$1,200, or will trade for jewelry stock in Kan- 
sas, Nebraska, Wyoming or the Dakotas. Ad- 
dress “‘C., 42,’ care Jewelers’ Circular. 








Co Tet. 


sc. a word; minimum charge, 75c. 


INSIDE small private office or desk room; fine 
north light; telephone; main office open 8.80 to 
6 Pp. M. Room 908, 9 Maiden Lane, New York. 








TO LET, part of fine, light, outside office in Sil- 
versmith’s Building, New York. Address “L. 
S., 457,” care Jewelers’ Circular. 





PART OF OFFICE suitable for desk room; pri- 
vate; exceedingly reasonable; desirable location. 
Lorsch Building, 37-39 Maiden Lane, Room 83, 
New York. 





PART OF OFFICE with plenty of light, in 
modern building close to Safe Deposit Co., on 
Maiden Lane, New York. Address “N. CG. E., 
448,”’ care Jewelers’ Circular. 





OPTOMETRIST can rent part of jewelry store on 
upper Broadway, New York City; optical trade 
already established; exceptional opportunity. Ad 
dress ““D)., 308," care Jewelers’ Circular. 








VERY DESIRABLE CORNER ROOM 
with north light, in Silversmiths 
Building, New York; will discount out 
three years lease which can be re- 
newed. Inquire Room 1607. 





OFFICES, NORTH LIGHT, for diamond 
merchants and jewelers at reasonable 
rates. 87 Nassau St., S. W. cor. Ful- 
ton and Nassau Sts., Fulton Building; 
W. F. Fuerst, agent on premises. 








Miscellaneous. 
3c. a word; minimum charge, 75c. 


a - - — _—- - Sree 
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HILES WATCHMAKING and Engraving School, 
the largest and best equipned school in the 
west. 717 Market St., San Francisco, Cal. 





OURS is not the largest, but is the best school for 
practical results; let us tell you why. ; 
Watchmaking School, 815 E. 12th St., Kansas 
City, Mo. 
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THE BUYERS’ DIRECTORY 


Limp Leather 3x 64 
240 pages with Map of Jewelry District. 


Issued Annually in July 


Classified—first as to Product, and then the Manufacturer’s, 
Importer’s or Jobber’s name and address, geographically arranged. 





A recognized standard and indispensable handbook for all buyers of Jewelry, 


kindred lines and supplies. 
Price, 50Qc. 


The Buyers’ Directory will be sent free, postage prepaid, for yearly subscrip- 
tion to THE JEWELERS’ CIRCULAR—upon request when remitting. 








THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway [Phone 1148 Cortlandt] NEW YORK 


























Good Profits 
Guaranteed 
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PRACTICAL 
COURSE 

IN 
ADJUSTING 


By THEO. GRIBI 





Published Price. $2.50 
Special Reduced Price, 
$1.50, Postpaid 


Jewelers, why pay an auction- 
eer to sell your goods at a loss? 


Any man can give your goods 
away, but profits are what you 
want, 

Write us to-day, if you want 
- to make a profitable sale, and 
we will send you our many 
references, terms and full par- 
ticulars. 


All Jobbers, or GOTTLIEB & 


Jewelers’ Circular O’NEIL 
Publishing Co. — 


Ashland Block 
CHICAGO, ILL. 
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March 51, 19lo, 


THE JEWELERWS’ CIRCULAR-WEEKLY 


Read this letter, Mr. Jeweler: 









| ive hundreds ot such letters. l have no connection whatever with any other jewelry 
tloneer, and do not require any helpers; neither do | make any one or two-week stands. 
You do not hear ot me in Texas, two or three weeks later 1 ichigan, etc. I do not do bus: 
sin that haphazard way. | do not pay newspapet eporters to write up take references 
lhe leading houses of America are my references, for the past 20 years—yjewelers, bankers, 


nisters of best churches and attorneys, etc. 
( RAW FORD qh WELRY ( O., INC. 


7 , yay 77 | ac ola 
Vanu acturing reWeters, 
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\uctioneer, 





440 S. Dearborn St., Room 460, Chicago, Ill. 


m It 


ihe greatest 


~ { 
Murray had 
ot} al 


ictioneer who 


ver $1,000 per day 


lampa, Fla. March 24, 1915 


May ( 


oncerTrn ° 


jewelry auctioneer in the world is what we think of Dan I. Murray. bic 

ling tor us now two and one-halt months and every day was a success. Yet Mt 

| many diftticulties to overcome as we had tried a sale just one year ago by a1 
is a great advertiser and claimed he could do what others cannot 


but he is as far behind Mr. Murray in salesmanship, as ice cream is over mud, he having had a 
| e to make a fine sale as times were good and it was our first sale, but Mr. Murray has 
nly sold tive times as many goods, but at tar better prices, daily average. 

Mr. Murray drew the best class of people to his Ministers from many ditterent 
churches and their wives and professional men of all classes \s one dear lady said: “I have 
ved 30 yearsi1n lampa, and have attended all the auction sal ver held here and heard auctio 
eers in other cities, but never heard one who could h candle to Mr. wlhurray His beau 
titul description otf pearls, gems and jewelry was so entertaining and with it all he 1s so 

polished, kind and ourteous, and such a pertect gentiemal | came to hear him daily 
ive bought some of the finest diamond pieces he sold 
We will say in conclusion that if we had not made any money in our Sale, ou 1SOr 
ion for two and one-half months with Mr. Murray has been worth more than money cou 
buy bie aS given us such a splendid business training and good business ideas that we tee 
be worth thousands ot dollars to us in the future Should we ever have any more a 
Ton sales. we have had the experiel with thers nd there 1s only one tor is, and t 
s Dan |. Murray, the gem of them all. Lery respecttully, 
(CRAWFORD JEWELRY Co. 
J. L. Crawrorp, President 
want nothing t » with fakers. My honorable connections in the diamond, manutactut 
g, and importing business I think too much of to allow my good name to be abused by fake 
juction sales. What | have done for others | can do tor you. | have conducted the larg- 
est sales \merica taking rout Six months to lose ut. Stocks where sales averaged 


Write the best jewelry auctionee \merica, so states the “*National 


that is 


DAN] I. MURRAY, 3 Maiden Lane, New York 


717 Market St., Room 905, San Francisco, Cal. 




































M. Harris 


Art and Jewelry 
Auctioneer 


1518 WASHINGTON AVE., 
NEW YORK 


Good Profits Guaranteed 


1 am an expert 
jewelry auction- 
eer and can turn 
your old and new 
stock into cash at 
a profit. 

If your businessis 
dull I can make it 
just as booming 
as in best times, 
[ do not hurt your reputation. I sell goods 
as they are. Regarding my ability as an 
auctioneer read what Clarksburg Telegraph, 
Clarksburg, W. Va., says: 





- an auction ot Dia 
last tour weeks at 
1udging trom the 


auctioneer ot 
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Write for terms and dates, list of references 





HARRY A. 
HERSHFIELD 


Jewelry Auctioneer 


Square dealing, honest 
methods, sober intelli- 
gent delivery, gentle- 
manly actionsand sales- 
manship, and above 
all satisfied clients, has 
made for me an envi- 
able reputation as one 
of the leading jewelry 
auctioneers and salesmen in the country. 

I will furnish on application references from 
first-class jewelers, banks, trustees and law- 
vers for whom I have conducted sales. 

Write now as I only book such sales that I can 
handle in person as I do not send substitutes. 
Will bring a capable assistant at no additional 
expense to you if sale requires two men. 
Tell me all in your first letter as I treat 
correspondence strictly confidential. 


Address 931 Main St. Kansas City, Mo. 


Long Distance Bell Phone Main 4402 











all 
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“‘America’s Leading Jewelry Auctioneer’’ 


JAMES L. HAND 


14 Maiden Lane - NEW YORK 


In every field of human endeavor, he that is first must perpetually live in the 
light of publicity. When the leadership be invested in a man, emulation and 
envy are ever at work. When a man’s work becomes standard for the whole 
world, it also becomes a target for the shafts of the envious few. If his work 
be merely mediocre, he will be left severely alone. The leader is assailed be- 
cause he is a leader, and the effort to equal him is merely added proof of that 
leadership. Failing to equal or excel, the follower seeks to depreciate and de- 
stroy, but only confirms once more the superiority of the man whom he strives 
to supplant. 
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To prove my leadership will submit over 500 references which tell of my suc- 
cessful sales of the largest and finest stocks ever offered at auction in this 
country. All sales conducted personally, assisted by a jewelry auctioneer of 
great ability. Only your own goods sold and your reputation well guarded. 
The only auctioneer in America specializing high class stores. 










Have conducted sales under the supervision of the United States and Canadian 
Governments, for receivers, trustees and administrators. Small or large sales 
receive the same careful attention. 








JAMES L. HAND. 






Will ca:l on you without obligation on your 





part, advance cash or render any honorable 






assistance. Wire or. write. Correspondence 






confidential. 






Have you noticed the better standard that is 
demanded of jewelry auctioneers since 


Hand entered the field? 





5 Sr RAISE 

i JN OALE LW. SuTER SO. os This is the L. W. Suter store at Seattle, 

RD ROME MIT BOS ISTE ; S ome , ° P " on 
Uw SuTER One LED TO | * aucrion SALE OF DAE LARGEb VALIRSEE 24OCR Washington, one of the finest on the Pacific 
2 ES A, OS SN ig DAILY AT 10:30. & 2:00 Coast. Have just completed this sale, prob- 

: x Vin KBE TEL his SELECT Pre BRUCE — THi> 4 . 

awe ca cee et es oc ni een ably the largest ever held in the West. Mr. 
Suter came East personally to choose his 
auctioneer. After careful investigation Hand 


was selected to conduct this most important 
auction. The Suter store contained one of 
the largest and most expensive stocks on the 
Coast, and he realized that an auctioneer of 
more than ordinary ability was needed. He 
made no mistake in his selection of Hand. 








The Seattle Daily Times says: 





Mr. Hand has a nation-wide reputa- 
tion as an auctioneer, and having been 
for many years in the jewelry trade, 
naturally confines his work to the one 
business that he knows and _ knows 
thoroughly. 





With a tine command of the English 
language, Mr. Hand describes each ar- 
ticle offered in an interesting and en- 
tertaining manner and is establishing 
the confidence of all who are attending 
the sale, because he thoroughly knows 
the article he 1s talking about. 


Here 1s a small part of the audience attend- 
ing a session of this great sale. In the audi- 
ence are-many of Seattle's most prominent 
citizens. No hard times in the Suter store 


during this sale. 
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OUR NEW FIVE TON MIXER 
USED FOR GOLD SWEEPINGS, TANKINGS & CRUCIBLES 
Viliiiiih TEaTATAl 














Beans bier vot oe 


BRANCH OFFICES.CHICAGO, ILL: 31 NorthStateSt. AMSTERDAM, HOLLAND, 10 TulpStraatPARIS,FRANCE Sf Rue deChateaudun. 


TO AVOID DELAY USE LOCAL ADDRESS. 33 1043 GOLD STREET. 
NODLUAVEAUOUSEDUDNOAUAUSDRECURUGNSUGUGULGUIGUNHNUSIREUUGIELUGALOLUATONOUNNEGAUNOTOLORGGLUGUORUUEVURUIOUROUUMUTOOEETAUEORTROUUUGVEGOUEOSIOUUAVONREAUTDURTUD 


Stine 


RURERMRRRTIGARATAR TERR 
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551044 GOLD ST.,NEW YORK 
* IMPORTERS oF DIAMONDS ° 
THE LARGEST MANUFACTURERS °F GOLD JEWELRY tn tre WORLD 


-BRANCH OFFICES:— 
CHIGAGO. ILL. 31 North State St. AMSTERDAM, HOLLAND, 10 Tulp Straat. 


PARIS, FRANCE 51 Rue de Chateaudun. 
TO AVOID DELAY USE LOCAL ADDRESS -33 TO 43 GOLD ST. 


Rings Pendants. Ring mountings. Link buttons. La Vallieres. Watch bracelets. Gold, silver and 
Chains. Brooches. Pearl necklaces. Cigar cutters. Scarfpins. Patent safety plated knives. 
Bracelets. Tie clasps. Lingerie clasps. Rope chains. Vestchains. guard bracelets. Gold, silver and 
Hat pins. Baby pins. Watch holders. Neck chains. Bib holders. Gold and silver plated thimbles. 
Veil pins. Earrings. Sautoir chains. Coat chains. Lorgnettes. match boxes. Gold and silver 
Bar pins. Key rings. Emblem goods. Locket rings. Fichu pins. Amber cigarette cigarette cases. 
Lockets. Monocles. Lapel buttons. Cameo goods. Class rings. holders. Gold, silver and 
Crosses. Barrettes. Studs. Fobs. Vest buttons. Onyx goods. Lorgnette chains. plated collar 


Charms. Tulle pins. f;,, platinum jewelry of every description. Lupidary work Bead neck chains. buttons. 
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m For those. +. «2. 


who love Beauty. the 
possession of Community 


is almost a Romance. 





& Community Silver Plate 
~~ (Plate de Luxe} _ 

50 Year Service 
; aspoons, $215 


ONFIDA.N VY 


















3 EFORE COMMUNITY 
1 Silver women bought 
silverware because they 
498 needed spoons. Now 

— many women buy 
Community whether they need 
it or not—because they /ove it. 














Kvery womans attraction to your 





q 


number of articles it contains which 


store is just in proportion to the 


she loves and ‘al Sire -. 








The success any jeweler depends 





upon the number of women he can 


attract to his store. 











